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Sparks 


Santa: Please bring more steel. 
+ * * 
Ohio is the 20th state to pro- 
hibit diversion of highway funds. 
* + + 
GI bond cashing helped personal 
income hit all-time high annual 
rate of $210,310,000,000 in Septem- 
ber. Deducting the bond cashing, 
the rate was about $199,000,000,000, 
or $5,000,000,000 more than the Au- 
gust figure. 


* * + 
Ouch! 

New York City’s UAW Local 259 
raffled off a new Chevrolet. Win- 
ner: Benjamin Hunter, employe of 
Ralph Horgan, Inc., Manhattan 
Ford dealer. 

+ 


No Accident 


Service isn’t an accident either, 
to paraphrase the safety slogan 
that “Safety Is No Accident.” 

Service work must be developed. 
The results are saving drivers from 
accidents and making them spend 
money in your dealership. It’s a 
good deal both ways. You can’t 
beat it. 


* * 


p Cars 


New = pe co for nine 
months, plus 35 states in Oc- 


14— 41,421 
15— 37,615 
16— 36,302 
1i— 35,620 
18— 18,777 


1,223,846 
For further details see page 
54, today’s issue. 
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Threaten, New 25000,000 Likely for °47 


As Peak Output Continues 
iia car sy Deed 


Boost in Spiral 
18% Seen as Demand; 


UAW Board Appoints 
Czar Over Shop Local 


By Mac Gordon 
Staff Writer 
ARRING a federal freeze on 
wages and prices, it appeared 
certain last week that the New 
Year will add another rung to the 
postwar cost-of-living ladder. 

This prospect stood out as the 

CIO and its affiliated unions for- 
mally launched their third drive 
for pay raises since V-J day. It 
was reported that the CIO wage 
drive would seek raises of about 
18 percent. 

The possibility of a wage-price 
freeze was not being discounted in 
auto industry planning. 

. ” ” 


Gevarat administration spokes- 
men forecast that President 
Truman might press for such a 
curb as a substitute for his OPA 
revival program, which seems 
doomed to rejection at the hands 
of the Republican majority in Con- 
gress. 

The wage-price freeze was first 
proposed by Senator Claude Pep- 
per, Florida Democrat. Under the 
plan, the government would have 
no authority to order price or 
pay cuts, but could prevent in- 
creases except in proven hard- 
ship cases. 

Pepper said the object was to 
keep the cost of living at its pres- 
ent level until industry was ready 
to institute voluntary price reduc- 
tions. 

* + = 
= labor developments last 
week: 

1. The UAW executive board ap- 
pointed Joe McCusker, co-regional 
director of Detroit’s west side, as 
administrator over Garage Me- 
chanics Local 415. Ray Dooe, busi- 
ness agent of Local 415, who led 
the ill-fated strike against Detroit 
dealerships, was sentenced to 45 
days in jail for assaulting a non- 
striking worker. 

2. For the first time under the 
Taft-Hartley act, the NLRB ob- 
tained a court injunction to re- 

(Continued on Page 57, Col. 1) 


New Hudson on Display 


Prices Up 11% with Factory List Ranging 
From $1,762 to $2,100 


HHE new line of Hudson cars, 

described as “entirely different 
from any automobiles ever mass- 
produced,” went on display over 
the weekend in dealer showrooms 
throughout the United States. 

Approximately 11 percent higher 
than on previous models, new Hud- 
son factory list prices range from 
$1,762 to $2,100: 

Super “6” 4-door sedan, $1,870; 
club coupe, $1,867; 2-door, $1,822; 
8-passenger coupe, $1,762; Commo- 
dore “6” 4-door, $2,020; club coupe, 
$1,997; Super “8” 4-door, $1,950; 
club coupe, $1,947; Commodore “8” 
4-door, $2,100; club coupe, $2,077. 

Brought out at a cost of $16,- 
000,000, the new Hudson incor- 
porates sweeping changes in de- 
sign and construction of a scale 

| unprecedented in the company’s 
» 38-year history, said President A. 
E. Barit. 


With dealer showings of the 
Hudson released additional 
on the many new features, 

monobiit construction, 


features, passengers cra- 


dled between axles, new style in- 
side and out, recessed wrap-around 
bumpers, new engines, curved 
windshield, roominess, increased 
steering-gear ratio, and the use of 
light-bending plastic on the in- 
strument panel. 
* . * 

[eax super-six engine is com- 

pletely new, and Hudson terms 

(Continued on Page 58, Col. 1) 


ONE MILLIONTH. Ford Vice-President M. L. Bricker, director of general production, 


congratulates Logan Miller (left), 


general superintendent of the Rouge, as the one 


millionth 1947 unit was turned out last week. Looking on is Charles Stewart, assistant 


general superintendent of ‘‘B’’ 


building which houses Ford and Mercury assembly 


lines. The total included truck, Mereury, Lincoln and tractor figures, as well as Ford 


production. 





Political Maneuvers Shadow 
Auto Industry Again 


By William Ullman 
Washington Correspondent 
ASHINGTON. — Certainly the 
fortunes of no American in- 
dustry or trade are more bound up 
in the present Washington execu- 


tive and legislative maneuvering 


Ford Discloses 
Plans Behind 


Drive for Top 


EW YORK. — Ford distribution 
of cars to various sections of 
the country is on a flexible basis 
which seeks to.give all dealers a 
fair break in relation to shifting 
buying power, it was asserted last 
week by Walker 
A. Williams, gen- 
eral sales man- 

ager. - 

Williams gave 
the Ford “sales 
story” in a talk 
before the Sales 
Executives Club 
of New York. 

The basic 

|! sales problem, 

W. A. Williams he ~asserted, is 

one of getting 

in trim for the buyer’s market 
which is on the way. 

Dealers, Williams said, have pro- 
vided much help in that respect 
through giving the factory ideas 
on the needs and wants of people 
through the national dealer council. 

+ + * 


Yass outlined Ford policy 
on allotment of cars, long-range 
dealer development, dealer incen- 
tive plans, goodwill and the chal- 
lenge to regain first place in the 
industry. 

With reference to unethical prac- 
tices, he defended the fine record 
of the majority of his dealers. 

“We face the constant duty,” 
he said, “of trying to see that the 
fine record of the 6,550 Ford deal- 
ers is never marred by the ac- 
tions of an unscrupulous few 


who may not be keeping faith 
(Continued on Page 60, Col. 1) 


In This Issue 


|for first place in the political sun 
than that of motor car making and 
selling. 

Price curbs, wage control, steel 
allocation, rubber industry regu- 
lation and fuel rationing are 
some of the questions up for an- 
swer, to which may be added 
CIO President Phillip Murray’s 
announcement that the six mil- 
lion members of his organization 
would seek what amounts to 
third-round wage increases in 
forthcoming collective bargaining 
negotiations. 

Those are some of the menacing 
proposals and problems that cast 


a long shadow across the motor car 
(Continued on Page 6, Col. 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


106,637 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 61. 


All But 1929 


106,637 Built in Week; 
Some Plants to Work 
Saturdays This Month 


By Bernie Thomas 
Staff Writer 

Gtus. building vehicles at a post- 

war-high pace, U. S. automotive 
plants last week turned out 83,418 
cars and 23,219 trucks—a total of 
106,637 units, according to AuToMo- 
Tive News estimates. 

The 1947 goal of 5,000,000 ve- 
hicles seemed almost sure to be 
obtained as Canada added 4,722 
cars and trucks to the week’s ac- 
counting, bringing the total for 
both countries to 111,359. To date 
4,678,998 cars and trucks have 
been built in the U. 8S. and Can- 
ada. 

During Thanksgiving day week, 
U. S. plants built 60,882 cars and 
19,980 trucks—a total of 80,862, and 
Canada contributed 3,687 cars and 
trucks to that week’s total of 84,549 
for both countries. 

At last week's end, U. S. and 
Canadian plants needed to build 
only 19,000 cars and trucks daily 
on each of the 17 work days left 
this year to reach the 5,000,000 goal. 

” + . 


For the past three weeks, car 

and truck output in both coun- 
tries has been exceeding 22,000 
daily. 

A breakdown of the 4,678,998 
vehicles built so far this year in 
the U. S. and Canada reveals 
3,277,551 cars and 1,159,222 trucks 
in the U. S. (a total of 4,436,773) 
and 242,225 cars and _ trucks 
across the border. 

Final tabulations show that U. S. 
and Canadian plants averaged a 
production pace of better than 22,- 
000 vehicles daily all through No- 
vember, despite the fact that Can- 
ada’s total dropped below initial 
expectations. 

U. S. plants during November 
built 306,234 cars and 91,225 trucks 
—a total of 397,459—and Canada’s 
20,849 units brought the month’s 
total to 418,308. 

* * os 
At THE present time, Buick is 
the only car plant known to be 
planning a closedown before the 
end of the year. Buick reportedly 
will curtail operations shortly be- 


fore Christmas until the first of 
5 (Continued on Page 61, Col. 1) 





Record ASI Show Opens 
With 20,000 Expected 


By Jack Weed 
Service Editor 

HICAGO.—As the.1947 Automo- 

tive Service Industries show 
opens today with the largest num- 
ber of exhibitors ever to show 
their wares to the wholesale trade, 
indications point to a record at- 
tendance as well. 

Officials of the. show and the 
three sponsoring associations esti- 
mate that attendance by jobbers 
and distributors will be at least 20 
percent above last year and might 
even push total attendance over 
the 20,000 mark. 

Much of this increased atten- 
dance is due to the widening of 


the regulations which guide the 
credentials committee in the is- 
suing of invitations to non- 
member jobbers. 

The Joint Operating Committee, 
composed of executives from each 
of the three sponsoring associa- 
tions of the show—the Motor and 
Equipment Manufacturers Assn., 
Motor and Equipment Wholesalers 

(Continued on Page 54, Col. 3) 


AUTOMOTIVE NEWS 
at the ASI Show 


Space—D-190 on the Pier 
Hotel—Palmer Heuse 











hits $650,889. 


**kitty’’ 
Holding a giant check symbolic of the 
1947 employe Security Trust Fund at Kais- 
er-Frazer Corp., Audrey Hughen presents 
a feline figure as she perches on the hood 


K-F EMPLOYE 


of a Frazer car. The annual ‘‘kitty’’— 
which grew to $650,889 In the past year— 
is built by the company’s contributions of 
$5 for each new auto shipped from the 
Willow Run plant. Each Christmas the 
fund is divided among employes who meet 
eligibility standards based on presenteeism, 
length of employment and non-participa- 
tion In work ee 


Ambitious Plans 
Announced for 


Davis Car 


VAN NUYS, Calif. — Ambitious 
plans, calling for 10 to 15 assembly 
plants around the country produc- 
ing 1,000 cars a day, have been an- 
nounced by Gary Davis, designer 
of the three-wheeled car he claims 
will go 100 miles an hour and will 
sell for $995 f.o.b. Van Nuys. 


To date, however, only the proto- 
type has been built. It is under- 
stood that Davis contemplates sell- 
ing distributorships. Resistance 
may be encountered in this re- 
spect, considering the fact several 
other newcomers have been sell- 
ing distributorships, some as long 
as two years ago, and are not yet 
in production. 

Vavis is reported to have had 
considerable experience as a de- 
signer of custom-built automobiles 
on the Coast. It is said that he 
became absorbed with the idea of 
building a really inexpensive, mass- 
produced car, and devoted the last 
four years to the project. 

The car seats four in the single, 
wide seat, and it is planned to 
build it with removable aluminum 
body panels. | 





Mich. Weighs Sales-Tax Collection ‘Drive’ 


LANSING.—State Atty. Gen. Eu- 
gene F. Black proposed last week 
that $100,000 be appropriated by 
the state for a sales-tax collection 
“drive” from Wayne county (De- 
troit) dealers. 

Black told a committee of the 
state administrative board that he 
tpought considerable income could 
be gained by delving into tradein 
allowances in postwar new-car 
transactions. 


He voiced the opinion that Blue 
Book valuations, as distinguished 
from arbitrary tradein  valu- 
ations, may be used in comput- 
‘ing the sales tax when the Blue 
Book value exceeds the tradein 
value. 

(This would be contrary to the 
usual method of figuring sales tax 
on a new car under which the 
tradein is not taken into consider- 
ation. It appears to be an endorse- 
ment of the system urged by Judge 
W. McKay Skillman, one-man auto 
grand juror, under which profit 
on the tradein would be consid- 
ered part of the gross proceeds 
of the new-car sale.) 

Gov. Kim Sigler, meanwhile, 
had Black mail an additional 
$6,000 in funds to Judge W. Mc- 
Kay Skillman’s auto sales grand 
jury in Detroit. 

Judge Skillman, who first called 
the state’s attention to possible 
tax losses through low tradein al- 
lowances, had complained he was 
running out of money to continue 
his investigation. 

Black estimated that the state 
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Wood Models Cold 
On Used Car Lots 


By Jim White 
Staff Writer 


ETROIT.—Wood models, station 
wagons, and in some cases con- 
vertibles, have become “the coldest 
pieces of merchandise in the coun- 
try today,” according to veteran 
used-car dealers across the country. 


On the other hand, manufac- 
turers continue .to see bright 
prospects for such items in the 
immediate future and some have 
even scheduled increases in pro- 
duction. 


While some manufacturers ad- 
mit to seasonal cutbacks in sta- 
tion wagon and wood model pro- 
duction at this time, most makers 
indicate that convertible output 
will continue on the increase. Deal- 
ers, they maintain, have no trou- 
ble in finding buyers for the showy 
convertibles. In the case of one 
maker in the higher-priced field, 
current demand is said to exceed 
supply by a matter of four years. 


+ * * 


GtATION wagons and_ special 
wood panel jobs are another 
story, though, with some dealers 
admitting difficulty in finding mar- 
kets for higher-priced models. 


In summer, it wasn’t too difficult 
to move such items but approach- 
ing winter has put a heavy damper 
on customer response, dealers re- 
port. In the lower-priced field, sta- 
tion wagons still find sales among 
florists, cleaners and other neigh- 
borhood business circles. 


However, many well-informed 
industry observers hold to the 
belief that when conventional 
cars become more available, the 
public will stop buying wood 
models in favor of regular types. 
Present markets are buoyed up, 


| top brother in future years, many 


engineers and dealers believe. 
+ * + 

~ in the Southwest and 

West Coast areas have report- 
ed an increase in demand for the 
soft-tops by older people, especial- 
ly in those areas where year- 
around weather is from moderate 
to mild. 

As a result of these new mar- 
kets, some manufacturers have ad- 
mitted to long-range plans to grad- 
ually produce more convertibles 
than has been the practice in the 
past. Current schedules, as an- 
nounced by the companies con- 
cerned, are as follows. 

Buick, one of the heaviest pro- 
ducers of soft-tops, has produced 
19,405 convertibles and 17,029 sta- 
tion wagons during 11 months 
this year. 

Cadillac, which in prewar year 
of 1941 devoted 5.4 percent of its 
output to convertibles, is currently 
producing soft-tops at the rate of 
12.1 percent of total output, or ap- 
proximately 800 per month. No cut- 
back is anticipated in the foresee- 
able future, a company spokesman 
indicated, because of the “tremen- 
dous” backlog of orders for the 
model. 

Packard, with its new postwar 
1948 convertible, is building soft 
tops at a rate of between 9 and 10 
percent, slightly higher than its 
prewar 7 percent. Also in produc- 
tion at this time is a station sedan, 
the first since before the war. 

* * o 
INNTIAC now devotes 4.49 per- 
cent of production to convert- 
ibles and 2.24 percent to station 
wagons. 1941 convertible production 
totaled only 1.84 percent. 

Ford is producing station wagons 
at the rate of 2,200 units per 
month while Mercury is running 
off 1,700 station wagons per month. 



















Flint 
taken shortly after completion of its postwar reconversion, expansion and moderniza 


AN AERIAL PHOTOGRAPH of Buick’s 220-acre manufacturing plant at 


tion program comprising 17 new buildings and more than 2,000,000 square feet of new 
floor spacé. Buick has nearly 7,000,000 square feet of floor space in Flint, including 
complete facilities for manufacture and assembly of cars and major components, in 
cluding engines, axles, transmissions and sheet metal stampings. Largest of the new 
buildings, shown in the left foreground, is the half-block wide 1,536-feet long shee! 
motel plant. (See story on | page 61.) 


U.S. Tractor Output Near, 
Ferguson Tells Dealers 


DETROIT.—Harry Ferguson, 
Inc., is “moving aggressively for- 
ward” with its implement manu- 
facturing program and arrange- 
ments will soon be completed to 
manufacture the new Ferguson 
tractor in large volume in the 
United States, Harry Ferguson, 
president and founder, told a large | system of attachment and permit: 
group of _Ssuppliers, potential trac- tractor and trailer to become : 

- ——— | heavy-duty farm truck capable o 
handling loads up to three ton 
over soft ground or on roads. 

Ferguson thanked his distribu 
tors for their continued suppor' 
“during these trying times” an: 
told them that his company wil 
produce its own tractor “in th 
near future.” 

In answer to speculation that th: 
Willys Jeep was to provide tractor 
power for Ferguson implement 





tor manufacturers and distributor: 
at his company offices here las 
week. 

Using the new Ferguson tracto) 
now being manufactured in Eng- 
land, Ferguson demonstrated ar 
implement known as the ‘“Fergu 
son trailer,” which incorporates hi: 


Studebaker Bid 
For Empire Steel 
Is Accepted 


SOUTH BEND, Ind.—Studebaker 
Corp. has announced that directors 
of the Empire Steel Corp., Mans- 
field, O., have accepted its offer 











they claim, by many buyers who 
are forced to buy transportation 
in any form rather than the car 
of their choice. 


At the same time, convertibles 
are expected to do a turn-about 
and possibly show a slight increase 
in demand over the years, observ- 


Mercury schedules call for 2,000 
convertibles a month, Lincoln 
schedules 7.78 percent as con- 
vertible and Ford produces 3,000 
convertibles per month, it was 
learned. 

A Ford company spokesman re- 
ports that dealers hold “a terrific 





of $7,430,000 for all assets of the 
company. The offer will be submit- 
ted to stockholders at a special 
meeting, probably Dec. 17. 

The bid was made, Studebaker 
said, to help assure the mainte- 
nance of its current record passen- 
ger car and truck production and 
the attainment of an even higher 


under a joint program between th 
two companies, a Ferguson spokes 
man said that the Jeep is “defi 
nitely not” to be the source o 
power for the Ferguson tracto 
program. 

It was pointed out, however, tha! 
Ferguson implement distributor 
are free to use Willys dealers a 


ers believe. Technical improve- 
ments and added size to interiors 
have already made into a comfort- 
able all-weather sedan what was 
formerly the college boys venti- 
lated delight. Continued improve- 


backlog” of requests for convert- 
ibles and no cutbacks are antici- 
pated at this time. Mercury, how- 
ever, admits to slight seasonal cut- 
backs. 

Hudson, which in 1941 produced 






implement outlets in those terri 
tories where it would suit the cor 
venience of the Ferguson distrib. 
tor to do so. 

Apart from such arrangemen 


level of output in 1948, despite the 
steel shortage. 

“While the purchase will have 
no immediate effect on our pro- 
said H. S. Vance, 


ments will make the convertible an 
even greater competitor to its hard- 


2 percent convertible and is said 
(Continued on Page 60, Col. 4) 





would net a return of at least; dealers are bilking the state and 

$800,000 on a $100,000 investment | the public.” 

for sales-tax auditors. Gov. Sigler said he felt the state 
However, State Budget Director| had helped the jury “in every way 

John A. Perkins said he did not| we can, and I want him to finish 

think the problem was one of|the job. 

funds, explaining that the revenue “If he’ll just notify me instead 

department has a surplus in its| of letting me read it in the news- 

treasury. | papers, he'll get all the help he 
The trouble is, Perkins said, | wants.” 

that the state cannot employ | The governor explained that 
competent auditors for the sal- Judge Skillman had reported his 

| 





aries allowed by the civil service | jack of funds to the newspapers 
department. before contacting state officials. 
Judke Skillman had threatened| ‘The grant of funds was expected 
to close his investigation unless|tg enable the jury to add to its 
additional funds were forthcoming. | jjst of indictments. Up to press 
He said $6,000 was needed “if we | time Thursday, six new-car and 
are to bring to light all the vari-| three used-car dealers had been 
ous means by which unscrupulous | named in Skillman indictments. 





G. W. MARRIMAN, works director of Austin Motor, looks over some of the first 
shipment of 1948 Austins that arrived in New York. Thirty sedans were in the first 
shipment, to be followed by an estimated 500 this year, and more than 1,000 a month 


starting in January. These models were designed expressly for the American 
Canadian markets, have left-hand drive, will cruise at 65, and should give 30 
miles per gallon at normal speeds. Two luxury models, with custom bodies, 
about $4,500 and $6,000, will begin arriving shortly. 





duction rate,” 
board chairman, “it will help to 
keep us running at a rate of close 
to 20,000 passenger cars and trucks 
a month and, we hope, permit us 
to increase output to around 25,000 
vehicles a month sooner than we 
had anticipated in view of the con- 
tinued critical steel situation. 

“We do not propose to absorb 
Empire’s entire output. In fact, 
for the next few months, our re- 
quirements can be met by taking 
only a small portion of the com- 
pany’s production. 

“We plan to take care of our 
own needs in such a fashion as to 
cause the least disturbance possible 
to Empire’s present customers.” 

In addition to protecting Stude- 
baker’s steel supplies, the acquisi- 
tion will also permit the company 
to eliminate costly improvisations 
made necessary by the steel short- 
age. The plant on which Stude- 
baker has bid operates six open 
hearth furnaces and has an an- 
nual capacity of 348,000 tons of in- 
gots, 120,000 tons of finished hot 
rolled steel and 14,000 tons of terne 
sheets. It employs 1,100. 

Vance said the plant will con- 
tinue under present management 
and that no new financing will be 
involved in the deal. Funds for the 
purchase will be supplied out of 
current working funds. 

The steel plant project is the 


second big expansion step taken 


by the company within a month. 


Early in November it bought from 
the War Assets Administration the 


wartime plant where it built air- 


craft engines. 


Studebaker is currently enjoying 
its record production year. Volume 
this year is expected to reach 190,- 
000 passenger cars and trucks, ap- 
proximately one-third higher than 
the previous peak. 





there is “no tie-in” between Wi 
lys and Ferguson, a spokesman fc 
the latter declared. 


Round of Deets 
In Tire Prices 


Is Completed 


AKRON.—The round of price i 
creases by tire manufacturers wa 
complete last week. Following pr 
vious increase announcements }) 
General, Firestone, Goodrich ani 
Norwalk, Goodyear, Seiberling an: 
U. S. Rubber announced price i: 
creases in passenger car, truc 
farm and industrial pneumatic tire: 
amounting to as much as 7% a 
8 percent. 

Goodyear announced upward : 
visions ranging from 5 to 7% pe 
cent, effective Dec. 1, in a lett 
mailed to all its dealers. 

L. M. Seiberling, sales manag 
of Seiberling Rubber Co., said | 
prices of popular sizes of passe 
ger car tires had been increas 
about 6% percent, truck tires 
percent and agricultural tires m<« 
than 7 percent. 

U. S. Rubber raised passeng 
car tires 6 to 8 percent with t 
exception of the new low press! 
type, which remains unchang 
Truck casings were increased fr 
5 to 7 percent and farm tractor ¢ 
implement tires went up 5 to 


percent. 
+ 


Goodall to Boost Price 


Of Seamloc Fabric 


NEW YORK.—Goodal!l Fabr 
Inc. has announced a price i* 
crease of approximately 5 perc 
on all Seamloc carpet mater's'! 
effective Dec. 15. 
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te John 


= are the shock troops 
of this industry. They are out 
in the field where they contact 
the ultimate buyer and user of 
automobiles. Because dealers are 
in daily, personal contact with 
owners, their minds are adjusted 
to think in terms of the use of 
automobiles. At the factory, engi- 
neers, production and sales execu- 
tives are constantly presented with 
the problems of manufacturing. 
That is the reason for placing par- 
ticular significance on dealers’ re- 
action to the discussion of safety 
that recently appeared in this col- 
umn. 

Dealers realize that the ideal 
automobile is always a compro- 
mise. First, the product must 
meet the specifications of the 
sales department, which is con- 
stantly in touch with consumer 
preference. Secondly, the engi- 
neers must design it so that it is 
technically correct. Then com- 
promise must be made both with 
engineers and sales executives 
with the manufacturing experts 
so that the result is a mass pro- 
duction possibility. 

Whenever any of these three en- 
tities in this industry have not 
been properly compromised, there 
has always been trouble. Whenever 
an engineer was given free range 
to design what was _ technically 
proper, sales resistance all out of 
proportion developed for that line. 
Whenever the production expert 
exerted too much influence, either 
the engineering qualities or the 
sales appeal was adversely affect- 
ed. And likewise, whenever the 
sales department had the strong- 
est influence we had a _ product 
that either was not a mass manu- 
facturing possibility or it was 
slighted from the _ engineering 
standpoint. 

. 

Dealers on Firing Line 
Regarding Safety 
Now the question under immedi- 

ate discussion is safety in the 
use of automobiles. Automobile 
dealers want to have a full share 
of the promotion of safe driving. 
They realize the importance in edu- 
cating the public as well as promot- 
ing proper highways and adequate 
parking space as safety measures. 
A great many automobile dealers 
are devoting a lot of time and 
effort on this portion of a safety 
program. 

They agree that safety engineer- 
ing of the product is the province 
of the factory. But because owners 
are customers of the dealer, it is 
the dealer who is personally and 
constantly confronted by owners 
who in the aggregate face millions 
of dollars of property damage loss 
as well as the toll of human life 
annually. A share of this loss takes 
place right in the own home com- 
munity of the individual dealers. 


Perhaps that is why many deal- 
ers have written this column in 
the last few weeks regarding 
accidents, caused by conditions 
that they can do nothing about. 
Such dealers say a portion of 
accidents could have been pre- 
vented by a greater emphasis of 
safety engineering in the orig- 
inal product. 

Dealers realize that factories 
have done a lot all through the 
years to make motor vehicles safe. 


Cincinnati Assn. 


Meets Today 


CINCINNATI.—An_ attendance 
of nearly 500 is expected for the 
annual ineeting today (Dec. 8) of 
the Cincinnati Automobile Dealers 
Assn. The meeting will take place 
in the Netherlands-Plaza hotel. 

The following committee was ap- 
pointed by CADA President Rudy 
Reinhold to handle arrangements: 
Ceas Bernans, Citizens Motor Car 
Co.; Roy J. O’Brien, Mariemont 
Inn Garage and Oil Co., and J. E. 
Cones, Heinz and Cones, Inc. 


* Dealers tell me 


By John 0. Munn 


or salesmen’s comments, questions or requests may be 
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In fact the industry would never 
have gone as far as it has without 
a thorough consideration of the 


safety elements in factory design. 
* * * 


Uniform Bumpers Hailed 


As Money Saver 


| genres are overjoyed that the 
manufacturers have at last 
agreed on a uniform height of the 
bumpers. Dealers, better than any- 
one else, know the exasperating 
delays and property damage to 
front and rear fenders, trunks, 
grills and radiators caused by 
bumpers that are not uniform in 
height. The new uniform height 
bumpers, dealers say, will save 
owners most of the parking dam- 
age. Uniform height bumpers will 
accelerate traffic because cars with 
them will no longer be caught half 
way out in traffic lanes and hold 
up long lines of automobiles. 

The sad part of such damage 
and delay is that it costs owners a 
lot of money. We of the industry, 


dealers say, must do everything in | 


our power to prevent such unneces- | 
sary losses if we are to encourage | 
more and more people to enjoy and 
bnefit by the use of automobiles. 


In talking with many dealers 
it is evident that many are not 
convinced with the reasons given 
for not adopting polaroid head- 
lights immediately. Even at the 
estimated cost of from $30 to $80 
a car, dealers feel that new own- 
ers would prefer this additional 
expense even though it was nec- 
essary to forego a radio or some 
other accessory. As far as the 
cost to the industry, a hundred 
million dollars a year, they point 
out that that is only three dol- 
lars an owner. Very little to pay 
for a development that promises 
to reduce the hazards of night 
driving, dealers say. 

In fact, some dealers go so far 


|}as to say that the cost would be 


more than made up by insurance 
reductions. Dealers point out that, 
while there is less traveling at 
night, there are a greater number 
of accidents and, therefore, it 
would seem that the first step in 
a safety campaign should start out 
with improvement of lights. Sure- 
ly, dealers tell me, nothing can be 
gained by manufacturers waiting 
until legislation in various states 
forces the use of any equipment. 
* os * 


Headlights Present 
Real Problem 


EALERS contend that the use 
of safety glass would not have 


been universal in this industry un- | 
less some states had not passed | 


laws insisting that only cars equip- 
ped with safety glass be shipped 
within their borders. When manu- 
facturers faced this problem, they 
found it to their advantage to equip 
all cars with safety glass rather 


than run special production sched- | 
ules for the states that required | 


such cars. 

Dealers tell me this industry 
can’t afford to wait for state or 
national legislation to force the 
industry. If polaroid lights are 
out of the question, why not re- 


design the caf to have the head- | 


lights located on top of the body 
so that the rays of light would 
slant down and thus remove the 
glare from night driving? Such 
a location would have the addi- 
tional advantage of taking the 
headlights away from the fend- 
ers, where they are subject to 
damage and expensive repairs at 
the slightest provocation. 

When we engineer as much safe- 
ty as possible in an automobile, 
we lubricate the sinews of greater 
production. More people will be less 
afraid to drive cars. More people 
would drive cars more. The expense 
of driving and maintaining cars 
would be less. This is another way 
of saying the market for automo- 
biles would expand way beyond 
what we can see on the present 
horizon. 








Resale Violator Ordered 
To Pay Dealer $559 


ALEXANDRIA, La.—The first 
local case involving a resale op- 
tion suit resulted last week in 
the award of a $559.45 judgment 
to Andress-Abbott Motor Co. 

The judgment was against D. 
E. Lee, Lecompte, sued by An- 
dress-Abbott for reselling a car 
in violation of a 120-day option 
held by the firm. Lee was or- 
dered to pay the firm $559.45, the 
difference between the purchase 
price of the car and its resale 
price when sold to a local used- 
car lot. 








CLOUD MOTORS (DeSoto-Plymouth), Ballinger, Tex., demonstrated its 


commun! 
spirit recently by donating the showroom for an Achievement Day exhibit by various 
women’s clubs of Runnels county. Eight clubs displayed some phase of the work they 
| had performed during the year. 


| SYRACUSE, N. Y.— Opposition | 
to the state’s permissive local tax | 
|law was generally expressed at 
the meeting of the New York State 
Highway Users’ Conference at 
which Jerome B. Rusterholtz, Sy- 


| elected chairman. 


| The conference, the largest in 
|the nation with 75 organizations 
| representing trucking and petro- 
leum interests, automobile clubs 
and dealers, bus lines and similar 
groups, pointed its opposition at 
the section of the law permitting 


Kansas Dealers 
Open Parley 
On Tuesday 


WICHITA, Kans.— The Kansas 
Motor Car Dealers Assn. will hold 
its annual convention here Tues- 
|aay (Dec. 9), with attendance ex- 
pected to reach 1,000. 

Featured speakers include M. O. 
|anaerson, NADA president; M. 
| stobert Deo, NADA general coun- 
| wel; Karl M. Richards, manager 
vf field services for the Automo- 
vile Manufacturers Assn., and R. 
| D. McKay, Wichita, NADA direc- 
| tor. 


Other speakers will be Gov. 
Frank Carlson; S. A. Long, of the 
S. A. Long Co., Wichita; John W. 
| Stokes, New York tax specialist; 
G. N. Waddell, Salina, president 
of KMCDA, and Roscoe Hambric, 
secretary-manager of KMCDA. 
Registration opens at 8 a.m., busi- 
| ness session 10 to 11:30 a.m.; lunch- 
eon at noon; speakers 1:45 to 4:30 
p.m.; open house, 5 to 6:30 p.m.; 
banquet at 7 p.m. and entertain- 
|ment at 9 p.m. 





Attaway New President 


Of Greenville Assn. 
GREENVILLE, 8. C.—A. D. At- 
taway, of Attaway-Easterling- 
| Sprouse Co., is the new president 
of Greenville Automobile Dealers 
| Assn. He succeeds Paul C. Aughtry. 


| Other officers chosen at a recent 

meeting were S. D. Pace, vice-pres- 
ident; Curran Bridges, secretary- 
treasurer, and Roy Bass, Ford 
Thackston, W. A. Bolen and Fred 
A. Fuller, directors. 





Quinn Joins OADA Staff 


COLUMBUS, O.—Frank M. 
Quinn, former registrar of motor 
vehicles for Ohio, has become a 
member of the staff of the Ohio 
Automobile Dealers Assn. 


|racuse automobile dealer, was re- | 


682 Auto Vets Cited 





Medals Presented to Men from 70 Concerns 
At Dinner Staged by WATA 


WASHINGTON.—Under the aus- 
pices of the Washington Automo- 
tive Trade Assn., a stirring cere- 
mony was enacted here last Mon- 
day night. 

The dramatic highlight of the 
occasion was the presentation of 
Victory and American Defense 
Medals to 682 members of the local 
automotive trade who had served 
their country in World War II and 
are now back at their former civil- 
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N. Y. Users Rap Local Tax; 
Rusterholtz Reelected 


imposition of a use tax on cars 
and trucks. 

This part of the tax law has 
not been imposed anywhere in 
the state, automotive interests 
successfully preventing it in New 
York City, Buffalo, Yonkers and 
Syracuse. 

Rusterholtz, in addition to serv- 
ing as chairman of the State High- 
way Users’ Conference, is a direc- 
tor of NADA and the New York 
State Automobile Dealers. He is 
also chairman of the Syracuse 
chamber of commerce highway 
committee and a member of the 
mayor’s traffic advisory committee. 

C. D. Henderson, executive vice- 
president of the New York State 
Automobile Dealers, was elected 
secretary of the conference, and 
Ernest W. Manning, managing di- 
rector of the Albany Automobile 
Club, was elected assistant chair- 
man. 

The conference was warned by 
Henderson, who gave a report on 
the 1947 legislative session, to be 
prepared to oppose any attempts 
to increase the state gasoline tax 
at the next legislative session. 
He recommended that the con- 
ference membership be polled 
and the opinion expressed for- 
warded to the legislature. 

Among representatives at the 
conference were William F. Duffy, 
National Highway Users’ Confer- 
ence; Frank Kurtz, president, New 
York State Moter Truck Assn.; 
Edward S. Foster, general secre- 
tary of the New York State Farm 
Bureau Federation; J. R. Crossley, 
vice-president of the Automobile 
Club of New York City. 





its Washington office... . 


wheelbases, 





over 1946.... 





Pete Wemho® 


On the House . . 


NADA has some nifty ideas for bolstering several departments of 
Both Dodge and Ford are planning exten- 
sive previews of their first real postwar truck lines within the coming 
month. Both lines will include a number of inno- 
vations; in addition Ford is featuring 2% and 3- 
ton series for the first time on 135, 159 and 195-inch 
it’s understood ... 

Earl Burrows, secretary of Cleveland asso- 
ciation, spearheaded the Cleveland auto indus- 
try’s drive in the Community Fund drive, gath- 
ered in $15,419 on 3,825 pledges, a gain of $4,000 
NADA is planning an illustrated 
talk on new dealer buildings at its forthcoming 
convention; if you have a new building or mod- 
ernized your old one, write Ray Chamberlain, 35 
Hast Wacker Drive, Chicago 1, sending along 
photos and necessary data. . 

New NADA decals are being sent dealers .. . 
questionnaire, “design your own car,” is a nifty ... 


ian pursuits in the motor car field. 

The medals were presented to 
the men by representatives of the 
several branches of the service to 
which they were attached during 
the war. The men came forward 
in 70 groups, each group repre- 
senting the war veterans of one 
local motor car firm. 

The affair was staged by a spon- 
soring committee made up of 
WATA members who also had 
served in World War II. These 
were: 

J. M. Sanders (Ford), chairman; 
James W. Orme jr. (Buick), vice- 
chairman; Maurice J. Murphy 
(Oldsmobile); Donald P. Nelson 
(Dodge-Plymouth); Sam H. Vun- 
cannon (Studebaker); M. M. Mar- 
ston (Lincoln-Mercury); Lionel 
Kaplan (Dodge-Plymouth) and 
William Walper (Chrysler). 

WATA President Joseph R. Trew 
and Secretary Fred L. Haller were 
ex-officio members of the commit- 
tee. 

Brig. Gen. Edward C. B. Dan- 
forth, representing the Secretary 
of the Army, was the principal 
speaker of the evening. Music 
was supplied by the Air Force 
band. 

Here is the roster of the local 
motor car firms called for medal 
presentation and the number of 
veterans each employs: 

Addison Chevrolet Sales, Inc., 16; 
Alber Oldsmobile Co., Inc., 7; Alex- 
andria Nash, Inc. 6; American 
Trailer Co., Inc., 14; Arcade Pon- 
tiac Co., 20; Arlington Motor Co., 
Inc., 4; Associates Discount Corp., 
1; Autocar Sales & Service, 2; 
Barry-Pate Motor Co., 16; Benning 
Motors, 18; Bethesda Motors, Inc., 
9; Billhimer & Palmer, Inc., 14. 


Bowie Vincent Motor Co., 6; 
Bowman Motor Sales, Inc., 6; Caith- 
ness Buick, Inc., 8; Call Carl, Inc., 
3; Capitol Motor Co., Inc., 1; Chern- 
er Motor Co., Inc., 17; Community 
Motors, Inc., 5; Covington Motor 
Co., 4; Creel Brothers, 16; District 
Motor Co., 2; Edmonds Motors, 
Inc., 9; Emerson & Orme, 36. 


Francis & Parsons, 5; Al Gard- 
ner Motors, Inc., 10; Handley Mo- 
tor Co., Inc., 2; Hill & Tibbitts, 
Inc., 37; Haley’s Inc., 18; Hudson 
Sales Corp., 11; Jefferson Spring 
Service Co., Inc., 6; Jerman Bros., 
10; L. S. Julian, Inc., 19; Kaplan 
and Crawford, 5; Kirby’s Sales 
and Service, 18; H. B. Leary jr. 
& Bros., Inc., 22; Logan Motor 
Co., 2; Loving Motors, 2. 

McKee Auto Service, Inc., 15; 
Mandell Chevrolet, Inc., 7; Manhat- 
tan Auto & Radio Co., 3; Mattos, 3; 
Mayflower Motors, Inc., 23; Merson 
and Thompson, 3; Nash Arlington 
Corp., 6; Ourisman Chevrolet, Inc., 
21; Paul Bros., Inc., 11; Peake 
Motor Co., 4. 

Phelps Roberts Corp., 30; Po- 
haska Service, Inc., 12; Randall 
Motors, Inc., 12; Leo Rocca, Inc., 
9; Royal Motor Co., 1; Sellers Sales 
& Service, 3; L. P. Steuart, Inc., 32; 
Steuart Motor Co., 4; Tom’s Auto 

Service, Inc., 25; Trew Motor Co., 
28; Triangle Motors, 7; Universal 
CIT Credit Corp., 9; Wheeler, Inc., 
6; Williams & Baker, Inc., 6; Wil- 
liams Chevrolet Co., Inc., 7; Wilson 
Pontiac Co., 5. 





Ford’s new owner 
Lotta people 


thought my last column, with Dave Wilkie’s photo, was a great im- 
provement over the usual mugg in this space; maybe Dave will do a 
column for me so we can get a good mugg in here again. 


—Perre WEMHOFF 
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AUTOMOTIVE WE STAND FOR: 

y» °’¢ 11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories, 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 14. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


— 








Will This Winter Bring 
Cool Peek at Demand? 


‘han is going to happen to the auto market when the 
amateur traders leave the business? We are getting 
a preview of that now, and will get a better look after 
Christmas. A lot more dealers, we believe, will learn what 
it is to sell cars before spring comes in with a resurgence 
of buying demand. 


As long as an individual can make a profit by resell- 
ing a new car when he gets one, it is difficult to gauge 
the backlog of auto demand. Everyone wants to get on 
the gravy trains. So it is difficult for a dealer to tell 
which of the people on his order books are legitimate 
customers and which just want to go into business with 
him. 


So when the amateurs no longer find it profitable to oper- 
‘ate, will that “unlimited” demand become very limited? 

We believe that the trading in soft tops and some heavy 
models during the past few weeks gives a pretty good pic- 
ture. It indicates that there is a definite limit to the high 
dollar for any kind of auto transportation. 





The premium market in soft tops is taking an extended 
vacation. We suspect that in the course of the winter a 
ew of models will take a holiday from the premium 
market. 


In many cities nearly new convertibles and station wagons 
are being advertised by individuals at from $100 to $400 
under the dealer’s delivered price. Some of the new used 
heavies have dipped below or close to established prices. 
Some dealers are running up a few hundred miles on hard- 
to-sell models and selling them as demonstrators. 


And if installment credit curbs are reimposed, as 
Congress appears likely to do, the winter down market 
probably will be accelerated. 


So we are betting that before the winter is out a lot of 
dealers will get a lot more sober idea of the backlog of de- 
mand in their communities. 


However, when spring arrives, the auto business prob- 
ably will get back on the premium merry-go-round again, 
unless the economic situation worsens a good deal. 
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| J HAVE NO IDEA just what you 
can make of it, but a change in the 
buying and saving habfts of the 
dear American public has been go- 
ing on, perhaps imperceptibly, of 

which the mak- 


NOTES FROM ers and sellers of 
MY motor vehicles 
NOTEBOOK should be con- 


scious. For ex- 
ample, according to the U. S. De- 
partment of Commerce, back in 
1941 personal savings were 10.6 per- 
cent of personal incomes. This 
climbed until in 1944 (because you 
will remember, there was not much 
to buy) personal savings amounted 
to 24.4 percent, nearly a quarter of 
the total disposable income. Re- 
cently, figures were released on the 
third quarter of 1947, which per- 
haps should be viewed with alarm 
because they show that we are 
now spending 93.3 percent of our 
earnings on consumer goods and 
our savings have dwindled to 6.7 
percent as a national average. 
What it proves, of course, is that 
new homes, automobiles, clothing 
and food are available but at high 
prices and most of us are finding 
it harder to make both ends meet. 
Which somehow reminds me of the 
old gag, “Wouldn't it be wonderful 
if we could afford to live the way 
we do?” 

* . * 

WE SEE so many figures these 
days, usually released by econo- 
mists who have great faith in their 
individual proclivity in predicting 
the future that I am reminded that 
in the years just before the 1929 
bustup, a good friend of mine had 
been “kicked upstairs” into the di- 
rectorship of the research depart- 
ment of a very important American 
corporation. His job was to corre- 
late the findings of some 70 long- 
haired boys and short-haired girls 
who were fixing with finality the 
exact quantity of this manufactur- 
er’s product which would be bought 
by the public not only in the com- 
ing year but in the following five or 
10 years. I recall that a few days 
after the market crash, he called 
to tell me he was looking for a job 
and not necessarily in the line of 
work he had so recently been do- 
ing, because he and his whole de- 
partment had been closed out with- 
out so much as a “Thank you” 
from the board of directors. I got 
to wondering the other day what- 
ever happened to all those facts 
and figures he collected, but I do 
know what happened to my friend 
—he died! 


* * * 


WHEN President Truman an- 
nounced as his selection of a non- 
political Postmaster General, Jesse 
M. Donaldson, who started in as a 
$11 per week clerk in the post- 
office at Shelbyville, Ill., he gained 
some stature. Having dealt directly 
with the personnel of the postoffice 
department all of my business life, 
I know what it will mean all 
through this tremendous organiza- 
tion, as in any other great Ameri- 
can corporation, for the boy with 
his toe on the lowest rung of the 
ladder to know that some day he 
can, by diligence, reach the very 
top and without ever having been 
chairman of a national political 
party. 

€ + * 


IF YOU can think up any way 
of using ’em, the Department of 
Agriculture has 29,000,000 pounds 
of dried whole eggs for sale! And 
by the way, is your wife paying 
72 cents a dozen for “yard” eggs, 
as mine is? 

* + eo 


FOR OVER a year now, I have 
been sending CARE packages to 
old friends in Europe. Their letters 
of thanks are heart-rending, but 
the important thing is that they 
do get them and quite promptly. 
Have you tried it? The cost is $10 
for about 22 pounds of the most 
needed foods.—G.M.S. 
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is an open forum for the discussion of any subject of interest to our 

‘ ed. No attention is given to unsigned 
with the assurance that it will not be 
used if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


Head in Sand? 


One of the great advantages of 
our great democracy is the free 
press. Of equal advantage is the 
right of the public to comment on 
editorial thinking of the press. I 
use this prerogative in comment of 
the “Edgewise” editorial written 
by one of the staff in the Nov. 24 
issue. 

I find it hard to believe after 
two world wars, that there still 
existed any more hidebound isola- 
tionists such as expressed by the 
individual who wrote the above 
article. Of such belief used to be 
Senator Vandenberg, who now 
“urges quick vote for European 
aid” (AP Nov. 24 release) and Mr. 
Connally “urges approval of Euro- 
pean aid to combat ‘Totalitarian 
Tyranny’” (AP Nov. 25). 


It seems to me entirely aside 
from the humanitarian desire of 
this country to help people in other 
countries in dire distress, which 
your staff writer is without sym- 
pathy, he has entirely missed the 
point on deeper reasons, expressed 
in Mr. Connally’s press release, 
above. 

I would commend for your staff 
writer’s education, to get the whole 
story, Will Clayton’s able article 
in the Nov. 29 issue of the SEP, 
“Is the Marshall Plan ‘Operation 
Rathole?’” I doubt if he would 
conclude such “head in the sand” 
observations as, I quote, “This time 
it is the Red menace. Fail to help 
us and we will go Communistic, 
these countries tell us. Well, that 
will be their funeral, Communism 
has helped no one.”—O. A. Lamor- 
eux, Central Motors (Studebaker), 
Pueblo, Colo. 

Eprror’s Norge: The staff writer 
sticks to his sand; says he doesn’t 
want to commit sympathetic sui- 





cide with anyone in the name of 
one world or 50. 
” * * 

Automotive News of Nov. 24, 
1947, carried an article on Page 4 
under the heading “A Word In 
Edgewise,” which in our estimation 
is one of the best statements we 
have seen on the subject treated. 

We would like very much to se- 
cure 25 reprints of this article. Can 
you supply them?—F. L. Weser, 
sales manager, The Kumpf Motor 
Car Co. (Lincoln-Mercury), Denver. 





Coming Events 


DECEMBER 
Dec, 7-8—Biloxi, Miss. Convention of Mis- 
sissippi Auto Dealer Assn. 
Dee. 8-9—' » Kans. (Hotel Broad- 
view). Annual meeting of Kansas Auto 
Dee. 13—COhicago (Na Pier). Ann 
ASI Show. ie , aa 


convention and 
Nationa] Auto Wreckers Asan. 
Dec. 15—Salt Lake City, Utah. (Hotel 
Newhouse). Annual meeting of the Utah 
Automobile Dealers Assn. 
JANUARY 
Jan. 9—Omaha. Nebraska 
Darlev 
Jan. 25-28—Chicago (Hotel Stevens). 
nual meeting of NADA. 
Jan, 8-9 — Denver (Shirley-Savoy hotel). 
Annual convention of Colorado Motor Car 


of 


Auto: Dealers 
An- 


Dealers Assn. 
Jan. 12-14—Edgewater Park, Miss. (Edge- 
water Park hotel). Seventh annual con- 


vention, Truck - Trailer Manufacturers 
Asen. 
FEBRUARY 
Feb. 28-May 4 — Vancouver (Vancouver 


Hotel). Annual convention of the Cana- 
dian Automotive Wholesalers Assn. 
RCH 


MA 
March 8—New Orleans. (Jung Hotel). An- 
nual convention of Louisiana Auto Dea!- 
ers Assn. 


March 15 ( is), Cleveland. 1948 ex- 
hibit, American Society of Tool Engi- 
neers. 


March 23-24—Des Moines. Iowa Auto Deai- 
ers Assn. parley. 

Apr. 8-11, 1948— Dallas. Sixth annua! 
Southwest Automotive Show. 
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EALERS lucky enough to have gloriously restful 

Airfoam cushioning in their cars today say it’s 

a mighty popular feature, one with a terrific comfort 
appeal for men and women alike. 


It’s a sales asset that will continue to grow in value as 
normal conditions return and customers begin to shop 
automobiles again. 


For Airfoam is the most widely known of all latex 





COMFORT SECRET OF AIRFOAM 


— Note how it “gives” to slightest pressure, 


providing restful support that insures com- 
plete relaxation. 
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Why car buyers want 


GLORIOUS COMFORT-—Its live 


like riding on air. 


cushionings. It is being nationally advertised. Today 


its superb comfort is found not only in auto seating 
—but in the finest trains and planes, in de luxe hotel 
accommodations and home furnishings, too. 


If your cars are already equipped with Airfoam cush- 
ioning, you’ve got a worth-while sales advantage. If 
they’re not, your manufacturer may be interested in 
hearing from you about it. Goodyear, Manufacturers’ 


Sales Dept., Akron 16, Ohio. 





buoyancy soaks up bumps and jolts; 


LONGER WEAR —Lasts far longer than other types of cushioning; protects 
upholstery, too. 


GOOD-AS-NEW LOOKS ALWAYS -— Doesn't pack up or sag with usage; 


holds its shape indefinitely. 


COOL — Air circulates through millions of interconnecting cells. 


Airfoam—T.M. The Goodyear Tire & Rubber Company 


GOODSYEAR 


THE GREATEST NAME IN RUSBER 
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Mostly Talk So Far... 





Political Shifts Shadow 
Auto Industry Again 


(Continued from Page 1) 


field and in the answer to which 
automobile making and 
could be unfavorably affected or, 
on the happy side, possibly well 
served. 

At the moment, as AvToMmoTive 
News goes to press, it is mostly 
talk, and likely to be nothing but 
talk for some little time yet. 

+ * + 
EIMPOSITION of Regulation 
W, with its one-third down 

and 15 months to pay, was still in 
the argument stage, but has a bet- 
ter chance to get into action than 
any of the others. It likely will be 
back shortly on the Federal Re- 
serve Board’s books, unless the op- 
position musters more strength. 

As the anti-inflation program 
continued to be discussed before 
congressional committees last week, 
there were these developments: 

1. The House Commerce com- 
mittee, in a surprise move, re- 
versed previous action and de- 
manded that the Commerce de- 
partment supply it with an in- 
ventory of all exports of scarce 
materials this year. The action 
was a concrete expression of 
growing congressional comment 
that the Administration has not 
been exerting to the full the ex- 
port control powers it already 


has. 

2. As if in answer, Secretary of 
Commerce Harriman issued orders 
placing 36 more iron and steel 
products under export controls, 
effective Jan. 1. This will bring 
about 95 percent of all such items 
subject to control. 

8. Robert V. Fleming, president 
of the Riggs National Bank, con- 
demned Administration proposals 
to restore controls on consumer 
credit. a 

& * 


PSANWHILE, two bills to carry 
out major portions of the Pres- 
ident’s anti-inflation program are 
being drafted by the Commerce de- 
partment. These are under way, it 
is said, as a result of complaints by 
members of legislative committees 
that the President has so far given 
them nothing but generalities. One 
contains Administration proposals 
for price and wage controls, plus 
rationing, to be applied in the 
event voluntary price stabilization 
and distribution agreements fail to 
be effective. The bill will contain 
limitations on federal powers and 
set up standards which will have 
to be met before the authority can 
be invoked. 

The second proposed piece of leg- 
islation is an extension and expan- 
sion of the Second Decontrol Act 
of 1947, which expires next Feb. 29. 

It gives the government power 
to control the export of scarce 
commodities. In addition, and as a 
new feature, the bill provides the 
allocation authority requested by 
the President. Under the alloca- 
tion powers, federal agencies could 
determine the amount of critically 
short items which could be dis- 
tributed to different domestic pro- 
cessors and consumers. 

” * * 


'MHE two bills were understood to 
be still in formative stages as 

this dispatch was written. 
Appearing before the House Com- 





Utah; R. R. Moore, Monrovia, Calif.; Ed 
Fort Worth, Tex., and Lansing Thoms, St. 
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. L » 
Winona, Mion.; J. B. Easteriin, 
White, Little Reck, Ark.; D. KR. McWilliams, Lubbock, Tex.; 


mittee on Banking, Secretary of 
Labor Lewis Schwellenbach recom- 
mended the creation in his depart- 
ment of an essentially independent 
board that might be intrusted with 
the task of setting up wage con- 
trols where needed. 

While all of the foregoing mat- 
ters, of direct and indirect inter- 
est to the World of Motordom, 
were being thoroughly “talked” 


ber industry recommended to 
Congress continuation of syn- 
thetic rubber plants and regula- 
tion of rubber consumption, 
while Assistant Interior Secretary 
William Warne told a Senate com- 
mittee that a program for volun- 
tary rationing of gasoline and 
fuel oil will be announced soon 
as a first step to avoid possible 
severe shortages in some areas 
of the United States. 

The rubber industry representa- 
tives advocated extension of pres- 
ent legislation for one year be- 
yond the present expiration date, 
March 31, 1948. President A. P. 
Viles, of the Rubber Manufactur- 
ers Assn., said the industry had 
two views on the disposal of gov- 
ernment-owned synthetic rubber 
plants. One group believes the gov- 
ernment should begin disposing of 
these units at once, while another 
holds that no plants should be 
sold until Congress lays down a 
complete program for getting the 
government out of the rubber busi- 
ness. 


IX THE matter of voluntary gas 
and fuel oil rationing, Warne 
pointed out that compulsory ra- 
tioning, and perhaps price controls, 
might be necessary under certain 
circumstances. These circum- 
stances, he said, might result from 
a severe winter, work stoppages, 
bad weather, transportation diffi- 
culties, pipeline accidents and 
marked increase in demand. 

In opposition to Warne’s de- 
mand for control power, Chair- 
man Walter Hallanan, of the Na- 
tional Petroleum Council, declared 
government controls “can do noth- 
ing more than ease a shortage in 
one section at the expense of cre- 
ating another or more serious 
shortage elsewhere.” Hallanan 
called on the public to take every 
conservation step possible. 


It will be noted that Warne 
calls only for “voluntary” ra- 
tioning, while a week earlier Un- 
dersecretary of the Interior Oscar 
Chapman asked Congress for au- 
thority to ration gasoline as a 
part of the President’s anti-infla- 
tion program. 

Another item of interest to mo- 
tordom now under consideration is 
creation of a national Department 
of Transportation, headed by a sec- 
retary with cabinet rank and de- 
signed to coordinate the functions 
of all government agencies con- 
cerned with transportation. Such 
a department as proposed would 
embrace the Interstate Commerce 
Commission, Maritime Commission, 
Civil Aeronautics Board and the 
Civil Aeronautics Administration. 
Sen. Capehart, of Indiana, is the 
sponsor. 


Clarence Harmon, Provo, 
Riebe, Tacoma, Wash.; Thomas F. Abbott jr., 


here, a spokesman for the rub- | 
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New Hudson Features 





HUDSON’S NEW styling and design ts 


carried into the interior appointments. In- 


| terfors are roomy, with both front and rear seats wider than the car is high. Hip 
room measurements are 64 inches in front and 63 inches in the rear. A ‘‘two-person’’ 








arm rest 16 inches wide folds down out of the rear-seat back cushion in Commodore 


sedans and six-passenger coupes. A novel feature, consisting of recessed door panels, 


gives an extra two inches of elbow room to all passengers. 


(See story on page one.) 





HUDSON COMMODORE model instrument 


has a central panel of natural- 


panel 
finish walnut which contrasts with the dark walnut at top and bottom of the instru- 
ment panel. The radio grille is located on top of the instrument panel, providing better 


sound distribution. 


Meet in Chicago 
Over Weekend 


CHICAGO.—_The Automotive 
Parts Rebuilders Assn. will hold 
its annual convention Dec. 13-15 
at the Sherman hotel here. 


R. A. Van Alen, of Los Angeles, 
APRA secretary, said the first-day 
speakers would include: 

J. W. Poe, internal revenue 
agent; J. Warren McCaffrey, au- 
thority on labor problems; Van 
Alen himself; Neal Adair, of Motor 
magazine; Lawrence Mills, tax at- 
torney; Arthur R. Mogge, adver- 
tising counselor; J. W. Boulton, 
Unit Parts Co., Oklahoma City, and 
B. W. McKinley, McKinley Motor 
Co., Lima, O. 

A series of industry group meet- 
ings is scheduled for Dec. 14, and 
a round table discussion of re- 
builders’ problems will wind up the 
convention program on the follow- 
ing day. 

A banquet will be held at 7 p.m. 
Dec. 15, at which C. Willard Max, 
St. Louis, will deliver an address 
on “The Spectre of Communism.” 

George W. Marquardt, Chicago, 
is chairman of the convention com- 
mittee. 


Packard’s Vincent Heads 
Michigan Auto Club 


DETROIT.—At the annual meet- 
ing of directors of the Automobile 
Club of Michigan last week, Col. 
Jesse G. Vincent, 
director and en- 
gineering vice- 
president of 
Packard, was 
elected president. 

A director of 
the club since 
1°21, Vincent was 
elevated from 
the first vice- 
presidency. Other 
officers are Hen- 
ry S. Hulbert, 


J. G. Vincent 
first vice-president; Roy M. Hood, 


second vice-president; 
Weeks, third vice-president; Ralph 
Thomas, secretary, and J. Lee 
Barrett, treasurer. 





H. M. Dunton Not Agent 


For Automotive News 

In response to inquiries that 
Automotive News has received 
as to whether or not H. M. Dun- 
ton, 25 Carson St., Dorchester, 
Mass., is an accredited agent of 
this company, this is to advise 
that Mr. Dunton is not an agent 
of Automotive News and is not 
authorized to solicit or accept 
subscriptions for Automotive 
News. 
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SUPER-SIX engine featured by 
Hudson. This 121-horsepower, L-head mo- 


NEW 


tor is pressure-lubricated at 41 points, 
more than any six-cylinder engine now 
built, it is claimed. The lubrication system 
uses a new, floating of] intake system, 
which eliminates recirculation of sludge. It 
has a bore of 3-9/16 inches and a stroke 
of 4% inches with a displacement of 261.65 
cubic inches. Compression ratio is 6.5 to 1 
with a high-compression aluminum 


Patent Suit Filed 
By Producer of 
Butler De-Scaler 


NEW ORLEANS.—Butler Engi- 
neering Co. has filed suit here to 
prevent alleged infringement of 
patent rights on its Butler De- 
Scaler. 

Named defendants 
are Theodore C. Jones, Electro 
Chemical Engineering Co. and 
Electromatic Engineering Co., all 
of Louisville. 

Butler De-Scaler, the plaintiff 
asserts, is the original electrolytic 
device placed on the market for 
preventing scale, rust and corro- 
sion in the cooling systems of cars, 
trucks, buses and tractors. Butler 
De-Scaler is registered under pat- 
ent No. 2,424,145. 





in the case 


Magner and Gray Open 
For Ford at Bedford, O. 


Dave Magner and Raymond J. 
Gray have opened their new Ford 
dealership, Bedford-Ford Co., in 
Bedford, O. 

John Allen is sales manager, Ray 
















ICC Hears Plea 
Of 6 Assemblers | 
On Freight Rates 


BOSTON.—The fight of six auto 
manufacturers against alleged dis- 
crimination in railroad freight 
rates was pressed anew as the ICC 
opened a series of regional hear- 
ings on a proposed rate increase. 

Representatives of the vehicle 
group took the stand before ICC 
Commissioner Charles D. Mahaffie 
| to complain that a rate boost would 
widen the gap which they say ex- 
ists between their f.o.b. charges 
and those for General Motors and 
Ford. 

A. van Der Zee, vice-president 
in charge of sales for Chrysler 
Corp., led off the round of auto- 
motive witnesses. Other companies 
represented were Nash, Hudson, 
Studebaker, Packard and Willys. 

Spokesmen for the six companies 
said that rates should be lowered, 
rather than raised, in order to put 
them on a par with those on as- 
sembled cars from the scattered 
plants of Ford and GM. 

Parker M. McCollester, of New 
York, who has been retained as a 
counsel for the group, said his 
clients took no position on rate 
hikes for raw materials and parts 
freighted in for assembly. 

The sole opposition, he empha- 
sized, is centered on shipments out- 
bound of completed cars and 
trucks. Most of the assembly work 
of the six companies is based at 
four Midwestern  cities—Detroit, 
Toledo, South Bend and Kenosha. 

The railroads have petitioned ICC 
for a 38 percent increase in their 
freight rates in the East and be- 
tween the East and other sections 
of the country, and 28 percent in 
and between the other sections. 
ICC previously granted the rails’ 
petition for a 10 percent “emer- 
gency” interim boost in freight 
charges. 


Wage-Hour Law 
‘Ruled Out for 


Some Truckers 


WASHINGTON. — The Supreme 
| Court ruled 5 to 4 last week that 
| the wage-hour law does not apply 
to workers who spend only a small 
| part of their time on activities in 
interstate commerce. 
| The court’s ruling held that only 
the Interstate Commerce Commis- 
| Sion may regulate the hours, pay 
and working conditions of such 
employes. 

The case involved workers for a 
truck transport firm owned by 
James F. Morris, of Ecorse, Mich. 
Although all their work is in the 
Detroit area, about 3 or 4 percent 
of the materials they handle move 
in interstate commerce. 

Dissenting with three other as- 
sociate justices, Associate Justice 
Frank Murphy said the court’s de- 
cision was an “open invitation” to 
violate the wage-hour law. 


K-F Commences Output 


Of Leather Interiors 
WILLOW RUN. — Production of 

leather-interior Frazer Manhattans 

and Kaiser Customs in a range of 








| nine color selections ranging from 
| linden green to pepper red, starts 


this month at Kaiser-Frazer Corp., 
W. A. MacDonald, vice-president in 


charge of sales, announced last 
week, 
Exterior colors of these cars 


Gray, service manager, and How- | were specially selected, he said, to 
ard Berhardt, manager of the parts | blend with the leather upholstered 


department. 


| interiors. 





O. J. SEYFFER, manager of the Ford Northeast region, and Nelson F. Bowe, man- 
ager of the Edgewater (N. J.) district, attended the recent opening of Yonkers Ford, 
| Inc., Yonkers, N. ¥. From the left are Joseph ©. Walker, director and general manager 
| of the dealership; Bowe; E. Robert Breech jr., president; Seyffer, and Clifford Rowden, 
| seeretary and treasurer of the dealership. 
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“TI guess the biggest break I ever got was enter- 
ing a contest when I was fourteen years old,—and 
winning the GRAND prize. It taught me something 
about the thing called ‘effort price’ and I’ve tried to 
apply the lesson ever since. 


“The prize was a nifty little motor scooter 
given by our local newspaper to the boy who got the 
most subscriptions. It was I who got the most, because 
I put in the most time, walked the most blocks, rung 
the most doorbells. 

“When I fell in love with baseball and tried 
to make the high school team I knew there'd be an 
effort price to that. So I practiced overtime, mornings, 
noons and nights. My kid brother used to pitch to me 








“ERFORT PRICE” 


| Ls the Only Answer 


Reading time: 
| minute, 
55 seconds. 


eee 





behind the barn and I'd hit and bunt, hit and bunt— 
all over the place. 


“When I got to college I led the Rocky 
Mountain conference in hitting. My batting average 
climbed to 392 and I paid a big effort and practice price 
to keep it there. And that’s the way it was until auto- 
mobiles moved in and took over my affections. 


“I quit college because I liked cars more. I 
worked in garages, service stations, moved up to where 
I clerked and called on customers for an auto finance 
company. As I got a taste of this success I just put 
on more heat,—and the heat I put on was the effort 
price I paid. 





“One fine day we found ourselves with a 
dozen cars to sell. When I sold ‘em all in a week's 
time people congratulated me and again I saw the 
magic of the effort price. Now I figured I couldn't 
miss, so I let my ambitions soar. 


““W hy shouldn’t I be a big league automobile 
dealer? I had had plenty of experience. I dogged the 
footsteps of the DeSoto representatives. I went to the 
DeSoto factory. I offered to prove my ability any way 
they required. I sold ’em on the effort price I'd pay. 


“Well, eventually I got —— 


the DeSoto dealership and Plym- 
outh along with it. Here I am in 
the greatest mountain city in the 
world with yearly batting averages 
in sales and service for other car 


dealers to shoot at. Does that sound cocky? It isn’t. I’m 
just a simple minded guy who discovered the magic of 
the ‘effort price’-—and kept on paying it out. I say, 
limit the effort price and you limit everything.” 










Write for our free booklet containing a num- 
ber of these typical success stories taken from 
our files. Chrysler Corporation, 341 Massa- 
chusetts Ave., Highland 
Park 3, Mich. 





Chrysler Corporation 


PLYMOUTH « DODGE « DE SOTO+ CHRYSLER * DODGE “Job-Rated” TRUCKS 








8 


AUTOMOTIVE NEWS, DECEMBER §8, 1947 








Canada Expects New Controls | p= 


To Spur Auto Industry 


OTTAWA. — The Canadian gov- 
ernment anticipates an expansion 
of the automobile industry as a 
result of the new sliding scale tax. 

“We look for the automobile in- 
dustry to expand as a result of 
this measure rather than contract,” 
said Reconstruction Minister Howe 
here when asked if Canada ex- 
pected any loss of employment 
from the new heavy tax on pas- 
senger cars and consequent pos- 
sible cancellation of orders. 

“The limitation on imports will 
lead to the increase in the manu- 
facture of automobiles in Can- 
ada,” Howe continued. “The ac- 
tion was taken by the govern- 
ment to induce people to defer 
purchase of passenger automo- 
bifes, not to cease buying them.” 


Howe explained that the gov- 
ernment proposed to induce Ca- 
nadian industry to make compo- 
nent parts of automobiles and other 
types of machinery, adding that, 
if this policy was carried out, cars 


would be produced in Canada 
which would involve less drain on 
this country’s American dollar re- 
serves. 

He hinted that pressure would be 
applied on branch plants of U. S. 
automotive companies to make 
such components and it was hoped 
that in the future these would be 
manufactured in sufficient volume 
to satisfy the Canadian demands. 

However, it is stressed by offi- 
cials here that the automotive 
industry has not been singled out 
by the Canadian government for 
any “tough” treatment and the 
overall cutback on automobiles 
will not be out of line eventually 
with the cutback on other things 
in Canada’s efforts to conserve 
American dollars. 

With automobiles and parts in- 
cluded in the list of restricted im- 
ports from the U. S., officials of 
the Canadian government point out 
that there is a clause in the new 
regulations which allows interven- 
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“I got a neighbor to go halves 
with me so we could afford the 
car.” 


tion in cases where such restric- 
tions provide “proven hardship.” 

It was anticipated that the new 
import restrictions would work 
some hardship and inequity at 
times and sufficient flexible laws 
were created for individual cases 
which have to be dealt with on 
their merits. 





Auto Plants Humming... 


Parts, Output, Payrolls 
To Set Records 


DETROIT.—With factory ship- 
ments of motor vehicles in the first 


States will reach about 4,744,000 
units, Romney said. While substan- 


11 months of 1947 totaling 4,332,000 | tially below 1929’s record output of 


units, the automotive industry is 


5,358,420 units, the year’s total is 


assured of establishing several new | 53 percent above last year. 


production records during the year, 
George Romney, managing director 
of the Automobile Manufacturers 
Assn., declared last week. 

Truck production, accounting 
for 1,121,000 units of the above 
total, is expected to hit 1,225,000 
vehicles for the full 12 months, 
Romney said. This total will 
achieve for the truck industry a 
new peacetime high, exceeding 
last year’s previous output rec- 
ord by one third. 

A new record is also seen in the 
industry’s motor coach output 
which in 1947 is slated to hit 19,000 
units, topping last year by 90 per- 

cent. 

It is estimated that total 1947 
vehicle production in the United 


Snap-on’s Blue-Point 





VALVE COMPRESSORS 


remove the stiffest valve springs 
easily ... safely 


Here is one of the most practical lifters on the market to- 
day. Universal in its scope, this valve spring compressor 


works efficiently on many different makes of cars. 


Check these important features: It’s fast and easy to use 
because the handle is in the most convenient place for 


simple, downward lever action . . 


. it’s light in weight... 


and it has stronger, slimmer, channel-formed, adjustable 
jaws for all types of springs. In addition, the handle locks 


part of the frame. 


type valve lifter. 


at any position by use of the sliding ring on the lower 


For easy, safe work on the stiffest valve springs, 
ask the Snap-on man for the Blue-Point, “U”- 


SNAP-ON TOOLS CORPORATION 


8018-L 28th AVE. 
INTERNATIONAL DIVISION: 
KENOSHA, WIS., U.S.A. 


KENOSHA, WISCONSIN 
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(EpiTtor’s NOTE: Automotive 
News believes 1947 production 
will reach 3,555,162 cars and 
1,215,142 trucks in the U.S. only. 
See story on page one today). 
Based on dollar volume, the au- 

tomotive industry this year will 
produce replacement parts at a rate 
nearly four times higher than pre- 
war years and 28 percent higher 
than the previous record output of 
1946, Romney said. The wholesale 
value of 1947 replacement parts 
output is estimated at $2,250,000,000. 

The industry will register 1947 as 
a@ record year by several other 
yardsticks. 

Employment for 1947 averaged 
785,000 production workers and 
175,000 salaried employes—an in- 
crease of 17 percent above 1946 
and nearly 50 percent above pre- 
war levels. 

Wage levels likewise are at a 
new all-time high for the auto- 
motive industry, Romney said. 
The annual factory payroll for 
1947 is estimated at $2,300,000,000, 
or 34 percent above the previous 
year and 71 percent higher than 
1941, 

A new record is also sighted in 
total registrations of motor ve- 
hicles, Romney said. It is esti- 
mated that by year end more than 
37,000,000 cars, trucks and buses 
will be in use on the nation’s high- 
ways. That is 8 percent higher than 
1941, the previous vehicle registra- 
tion peak in America. The 30,545,- 
000 passenger cars registered sur- 
passed 1941 by one million units. 


Buick Promotes 


Kelly and Blair 
To Zone Posts 


FLINT.—W. F. Hufstader, Buick 
general sales manager, last week 
announced the appointment of Rob- 
ert J. Kelly, assistant zone man- 








R. J. Kelly 


R. F. Biair 


ager at Cleveland, as new Buick 
zone sales manager at Cincinnati. 

Buick also promoted Robert F. 
Blair from assistant zone manager 
to zone manager at Pittsburgh. 

Kelly, associated with Buick for 
more than 10 years, succeeds W. 
C. Cook, who resigned to accept 
a Buick dealership at Anderson, 
Ind. 

Kelly joined Buick’s sales section 
at Pittsburgh in 1937 as a mem- 
ber of the car distribution staff. 
During the war he served as a su- 
pervisor in Buick’s Pratt & Whit- 
ney aircraft engine plant at Mel- 
rose Park, Ill. In January, 1946, 
he returned to Pittsburgh as dis- 
trict manager and service repre- 
sentative, and a year later he ac- 
cepted a similar position in Buick’s 
Cleveland zone. 

Blair succeeds James L. Brad- 
shaw, who is Buick’s new Detroit 
zone manager. 

Blair joined Buick at Pittsburgh 
in 1941 and during the war served 
as a field engineer in connection 
with Buick’s production of Pratt 
& Whitney aircraft engines. He re- 
turned to the Pittsburgh zone in 
January, 1945,-as a district man- 
ager and service representative 
and a year later was made assis- 
tant zone manager. 


Klyce Motors (Studebaker), 17 
S. Cleveland Ave., Memphis, Tenn., 
has opened an upholstered trim 
and glass department under the 
management of John BR. Holden. 


AUTOMOTIVE NEWS, DECEMBER 8, 1947 _ 


lls 


4,744,000 


ur experience shows 
aa there's extra protit in 


tomotive 
oduction 
ars and 


. S. only. 

lay). 

>», the au- 
ear will 
at a rate 

than pre- 
t higher 


output of 
holesale 


nt parts |] J 
sr 1947 as 
al other 
averaged 
ers and 


an _ in- 
ove 1946 
ove pre- 


Pp at a 
e auto- 
y said. 
oll for 
P, 000, 
previous 
er than 


ghted in 
otor ve- 
is esti- 
ore than 
d buses 
’s high- 
her than 
registra- 
> 30,545,- 
red sur- 
units. 


28 
r 


r, Buick 
st week 
of Rob- 
1 man- 


“I’m always glad to see a car with pile fabric Today the new Goodall Blended-for-Performunce 
come in for trade. Pile fabric increases the —“Velmo” pile fabrics hold even greater promise for 


_ worth of a car as much as $30 or $40, wie both car dealers and owners. Retaining all the basic 
Kelly  ( , reconditioning expense practically nothing. 


Buick . Retrimming and repairs are almost never 


cinnati. ° 
bert F. needed and a few cents for shampooing re- 


_ juvenates this beautiful fabric quickly.” designs ... new softness, too, that gives the greatest 


ick for . . . . . . . 
eds W. degree of “slideability” consistent with maximum rid- 
accept 


— ES, MR. BISHOP—and dealers all over the coun- 


section 
mem- 
staff. : x» 
gin served car owners with greater wearability and beauty, 
it- 
4 but dealer-wide experience shows that this upholstery 
. adds thousands, even millions of dollars, to re-sale 


he ac- . 
Buick’s and trade-in values. 


superior qualities of pile fabric, Goodall now offers 


an even greater measure of durability . . . improved 


ing comfort. 
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AUTOMOTIVE WASHINGTON 


Steel Makers Consider 
Capacity Hike Unsound 
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By William Ullman 
Washington Correspondent 


Beant eagy emma collectively, the testimony of steel produc- 
ers before the steel subcommittee of the Senate Small 
Business Committee seems a rather convincing answer to 
those who advocate immediate large-scale expansion of steel 
capacity. The industry witnesses said that additional steel 


capacity would call for more® 
prevailing quotations; that new ca- 


scrap, not now available; that 
a 10-to-30-million ton expan- 


pacity started now could not be 


sion would require development of | finished until after supply has bal- 


new iron ore resources before the 
industry is prepared to utilize low- 
grade ores; that suitable metallur- 
gical coal is not now available in 
sufficient quantity; that finished 
steel urgently needed by consum- 
ers would be diverted for new steel 
facilities; that incerased construc- 
tion costs would necessitat~ that 
steel produced in the new facilities 
be sold at $15 to $20 a ton above 





anced demand, and, finally, that 
labor to build and operate the new 
facilities is not now available. 

+ * * 


Darlington Cites Dealers’ 


Stake in Highway Safety 


PREACHING highway safety 
and seeking dealer cooperation in 
making motoring more pleasant 


To make the most of 


aluminum’s usefulness... 


fasten ALUMINUM 


with ALCOA ALUMINUM 


fasteners 





Are you taking full advantage of Alcoa 
Aluminum’s corrosion resistance? You are, 
when you specify Alcoa Aluminum Fasteners 
to assemble aluminum sections and parts. 
Aluminum fastening aluminum means that 
both parts expand at similar rates, without 
strain. It means corrosion resistance—no 





j}and less hazardous, managing di- | 


|rector Darlington of the Inter-In- 
dustry Highway Safety Committee 
recently told automobile dealers of 
the District of Columbia: 


“Highway safety is the easiest 
thing in the world to sell. Every- 
body’s for it—and everybody 
agrees it’s a good thing—for the 
other fellow. However, in this 
case the other fellow happens to 
be you. 

“Apart from the humanitarian 
side, you have a special stake in 
highway safety and that’s where 
I want to throw the spotlight to- 
day. 

“Your business is providing 
highway transportation, and any- 
thing that hurts highway trans- 
portation is bound to hurt you. In- 

creasing accidents, congestion, de- 
lays, parking difficulties, and in- 
conveniences are factors that tend 
to discourage motor vehicle use— 
which means your livelihood and 
your future business prospects are 
involved.” 

“Who is the loser,” he asked, 
“when people cannot use their au- 
tomobiles and take to some other 
form of transportation?” 

“You are, my friends,” he an- 





of galvanic corrosion. 


rust stains. And it banishes the possibility 





Near Coeur d'Alene, Ida., two 
stubborn drivers met on a nar- 
row road. Both refused to back 
up for the other. Twelve hours 
later, a deputy sheriff was called 
out at six o’clock in the morn- 
ing to break up the deadlock.— 
(Source: Time) 


a  . 


swered. “You take the rap—right 
in your pocketbook.” 
* + + 

Relief Seen for Business 
From Tax Inequities 

IRRESPECTIVE of the fate of 
proposals for an early reduction 
in individual income taxes, pros- 
pects at least are improved for en- 








There’s a complete line of Alcoa Fasten- 


ing Devices—all types of 


bolts, screws, 


rivets, and nuts to meet your requirements. 
They all give you high strength-weight 
factors. They’re all made of strong alumi- 
num alloys to withstand tightening pres- 
sures, torsion, and vibration. Your nearby 
Alcoa distributor can supply you. Or write 


ALUMINUM COMPANY OF 


AMERICA, 


1926 


Gulf Building, Pittsburgh 19, Pennsylvania. 


MORE PEOPLE WANT MORE ALUMINUM FOR more USES THAN EVER 





ALUMINUM | 
isd 








|}ing export business. 
| * * 


| mestic 


actment of a general revision of 
the Internal Revenue Code in the 
1948 session of Congress. 

While income tax rates may 
not be affected by this measure, 
it is expected that many changes 
in law will be proposed which 
should tend to remove inequities 
in the taxation of business. 

The possibility that a general re- 
vision bill may receive encourage- 
ment from President Truman in 
his message at the regular session 
has enhanced the prospect for ac- 
tion, while the Treasury depart- 
ment is known to be keenly inter- 
ested in a solution of many con- 
troversial problems involving the 
administration of revenue laws. 

* * 7 


1947 Fuel Consumption 


11% Over Last Year 
CONSUMPTION of motor fuel 
for highway use increased approxi- 
mately 11 percent in the first six 
months of 1947 over 1946, accord- 
ing to government statistics. Gains 
in taxed gallonage ranged from as 
low as three-tenths of 1 percent in 
Montana to 22 percent in Iowa. 
As one result of this high na- 
tional average gain in taxed gal- 
lonage, many states will receive 
major increases in highway user 
tax receipts without increases in 
tax rates, the NHUC comments. 


+ * * 
Use of Military Trucks 


Urged as War Preparation 


A PLAN under which federal and 
state governments would use mili- 
tary-type trucks and other ve- 
hicles in peacetime so that their 
fleets would be available for in- 
stant service in war emergencies, 
has been suggested by Col. C. E. 
Smith, chief of the automotive di- 
vision of the development and 
proof services at the Army’s Aber- 
deen proving grounds. 

There are some 240,000 automo- 
tive units in use by federal and 
state governments, and Col. Smith 


|says this indicates that broad use 


could be made of his plan. 
* + *. 


Bearing Firms Average 


| $20 Million Monthly Sales 


DURING the first nine months 


|of this year, sales of ball and roller 


bearings averaged more than $20,- 
000,000 a month, the Office of Do- 
Commerce _ reported last 
week. 

This was at a rate of 250 percent 
above annual gross sales in 1937, 
it was pointed out. 

* + * 
Book Highlights Information 
On Foreign Trade Methods 

A RECENT volume which should 
be of unusual interest to business- 
men seeking information on ac- 
cepted methods and practices in 
buying or selling abroad is “Doing 
Import and Export Business.” 

This booklet of 140 pages pro- 
vides those without experience in 

foreign trading a concise and 
systematic discussion of the prin- 
ciples, practices, techniques, and 
problems of importing and ex- 
porting. 

It is intended as a practical in- 
troductory guide for use primarily 
by manufacturers, wholesalers, and 


| retailers, without previous experi- 


ence in importing, who wish to 
import foreign supplies, and by 
manufacturing companies or other 
producers who contemplate start- 


Thanks for Sympathy 
During Hospital Siege 


IT WAS warming indeed to hear 
from so many readers of this col- 


|umn following the piece I typed 


| Certainly AvuTOMOTIVE 


on the roof of the Emergency Hos- 
pital during my recent illness. So 
many inquiries and good wishes 
came from old friends—and new— 
that I am inclined to believe that 
the expense, about which I griped, 
and the _ suffering were worth 
while. 

At the recent AAA convention 
here, and at both Ford and Hudson 
regional dealer meetings, I met 
scores of friends and acquaintances 
who had read about my illness. 
News gets 
around. And of course I am pleased 
to think so many people read this 
column. 

My Doc says I am in pretty good 
shape now—but to be careful. 

Thank you all for your kind in- 
terest. 
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W/L | LA of dealers’ best new-car 
families’ read the JOURNAL! 


Here are the results of a recent survey among 8 prominent automobile 
agencies ...in 8 different cities... selling 8 leading makes of automobiles, 
Out of 699 new-car families nearly 1 out of 2 said they read the Journal! 
No wonder leading automobile manufacturers are making pre-sales 
impressions on the greatest women audience in the country. They’re 


advertising to them in the magazine which nearly a 





million more women buy and believe in... Q6Q/ES WOME 


* New-car families include new-car purchasers and families 
expecting delivery of new cars in near future. 


rr Gf, now Buick emi In Dart, 5 wives rod he Journal]. 5% 

For fj] new Chevrolet families in Philadetphic, 3] wives read the Journal—5(), 8% 

For A) new Chryster families in Miami, [fj wives read the Journal—37 5% 

For 5B new DeSoto families in New York, 3] wives read the Journai—53 4% 

For ]]Q new Ford families in Detroit, 5] wives read the Journal—48 3%, 

For 15Q new Plymouth families in Cleveland, O., and Ferndale, Mich., Bi] wives read the Journal 1% 
For 10) sew Pontice families in Boston, 95} wives read the Jounol—95% 


For bY new Studebaker families in Chicago, 4| wives read the Journal—5Q 4% 
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| rolls forth to make more friends for 
Chevrolet and for Chevrolet Dealers 
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Shown here with No. 20,000,000 Chevrolet built on Nov. 13, 1947, are (left to right) T. H. Keating, general sales manager; 


Hugh Dean, general manufacturing manager, and Nicholas Dreystadt, general manager. 
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This great new | 


ft 


aaitiiuy CHEVROLET IS THE WORLD'S LARGEST PRODUCER 


aakgiicy CHEVROLET LEADS ALL OTH 


On November 13th, 1947, the 20-millionth Chev- 
rolet rolled off the most modern automotive assem- 
bly line in the world, at the Chevrolet Motor 
Division plant in Flint, Michigan. 


It has joined the millions of other Chevrolets on 
the roads of America to make more friends for 
Chevrolet and for Chevrolet dealers by its fine 
performance, its sterling dependability and its 
unique capacity to give BIG-CAR QUALITY AT 
LOWEST COST. 


The production of this 20-millionth unit marks a 
memorable milestone in Chevrolet’s 36-year his- 
tory, and one that becomes all the more impressive 
when you realize the following facts. 


It took twelve years to complete production of 
the first million Chevrolet cars and trucks—in 
1923. Only eleven more years to advance to the 10- 
million mark—in 1934. Five more years to reach 
the 15-million level—in 1939. And, if we exclude 
the war period when all peacetime production was 
suspended, just four short years to boost Chev- 
rolet’s total production to 20-million units—an 
average of more than a million a year for the last 
ten automotive production years, with 1947 pro- 
duction again exceeding the one-million rate. 
Meanwhile, Chevrolet standards of quality and 
value have kept full pace with the steadily increas- 
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all the more impressive by these deets : 





> 





ing demand for Chevrolet products and the stead- 
ily increasing production of Chevrolet plants! 


But this brilliant 36-year record holds an even 
deeper and stronger meaning for the Chevrolet 
Motor Division, for Chevrolet dealers and for the 
motoring public than the production of the 20- 
millionth Chevrolet, important as that achieve- 
ment is. 


Triple Leader 


Production—Sales —Registrations 


It means that alert, far-sighted management has 
expanded Chevrolet manufacturing facilities, year 
after year, until today there are 25 Chevrolet 
plants located in all parts of America. 


It means that the Chevrolet Motor Division of 
General Motors stands out as the largest and most 
efficient producer of passenger cars and of trucks 
in the world. 


It means that Chevrolet is the triple leader in 
production—in sales—and in total registrations of 
cars and trucks in the hands of owners. 


It means that Chevrolet, operating under the 
most adverse conditions in 1946 and 1947 has 
produced more cars and more trucks than any 
other manufacturer in these first critical postwar 
years, just as Chevrolet produced more cars and 


ER MAKES IN TOTAL 
K REGISTRATIONS; 





| 





ae ee 





more trucks than any other manufacturer in the 
eleven-year period dating from January, 1931 
to January, 1942. 


It means that more people drive Chevrolets, 
according to official nation-wide registrations . . . 
because they are convinced that Chevrolet gives 
more value. 


It means that CHEVROLET IS FIRST in 
production, sales, registrations—and value! 


An Inspiration and a Challenge 


Obviously, the outstanding production and sales 
records of the past thirty-six years supply an in- 
spiration and a challenge to the Chevrolet Motor 
Division and to Chevrolet dealers in all parts of 
the country to achieve even more outstanding 
records in the future. 


That inspiration will be followed; that challenge 
will be met! 


Today, with production of new -Chevrolets 
running at record levels—with public demand 
more than matching Chevrolet production—and 
with Chevrolet quality and value fully meriting 
the huge public demand—the Chevrolet Motor 
Division may well say to every Chevrolet dealer 
in America: We’re going forward together, you 
and Chevrolet! a 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


| Going Pound Togilion fl You. and 


CHEVROLET 
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DENVER ZONE leads Nash 10-Pointers. H. S. Baker, Denver zone manager of Nash, 
presents the Nash 10-Point Select Dealer trophy to L. F. Skutt, president of Western 
Motor Corp. Skutt was formerly general sales manager of Nash. Nash Denver zone, 


Baker said, is leading the U. S. in the percentage of dealers qualifying under Nash 


Motors’ 10-point dealer program. 


IHC of Canada Buys 


Quebec Depot Site 
OTTAWA. — International Har- 
vester Co. of Canada, Hamilton, 
Ont., has purchased vacant land 
adjoining the municipally-owned St. 
Malo region in Quebec. The com- 
pany is said to be planning to de- 
velop the site as a distribution de- 
pot, with the company already hav- 
ing truck distribution and service 











| plants under construction at Ot- 
tawa and Winnipeg and Chatham 


Lambert to Rebuild 
Edward Lambert, owner of Lam- 
bert Motors, Peterborough, N. H., 
whose garage was destroyed by fire. 
has announced that he will rebuild 
the establishment. Lambert’s es- 


tablishment was previously de- 
stroyed by a hurricane in 1938 and 
a fire in 1942. 





NEW YORK.—By the end of this 
year, Kaiser-Frazer will have wiped 
out a $19,000,000 deficit incurred 
during 1946 and will have 150,000 
cars on the road, according to a 
feature article in the December 
issue of Fortune magazine. 


According to Fortune, K-F has 


only to maintain its September rate 
of production, sales and profits 


its $19,000,000 starting-up losses. 


Entitled “K-F Cashes In,” the 
article tells how the corporation 
overcame titanic problems of 
steel and parts procurement dur- 
ing its early days of existence by 
applying war-learned systems of 
barter and exchange. 
| As a case in point, Fortune 
points out that the corporation at 
one time was compelled to buy a 
blast furnace at Struthers, O., and 
to trade its products for badly 
needed rolled steel. In another in- 
stance, K-F expediters flew sheet 





| steel into Willow Run in war sur- | 


Story of a Struggle 


‘Fortune’ Article Tells How K-F Effected 
Transition from Red Ink to Black 


during the last quarter to get back | 


| the article continues, 









plus aircraft to avoid having to 
shut down assembly lines. 

“Meanwhile,” Fortune says, “the 
public is absorbing Kaiser-Frazer 
cars almost as readily as it ab- 
sorbed Kaiser-Frazer stock. K-F 
dealers are reported in many sec- 
tions as selling cars at a discount 
off list and doing such astonishing 
things as allowing fair value for 
used-car tradeins.” 


“From a production standpoint,” 
“the com- 
pany’s chief vulnerability lies not 
in raw material but in parts sup- 
ply. Not only is K-F the least in- 
tegrated of all the auto makers— 
buying outside an overwhelming 
proportion of the materials and 
parts going into its cars—but it is 
the most dependent on single ven- 
dors. 


“K-F recognizes this in its cur- 
rent efforts to develop at least two 
supply sources for each part—a 
program that at the latest reckon- 
ing was only 38 percent effective.” 
Fortune states that “price com- 





Two new front wheel bearing designs 


O meet the individual require- 
ments of different auto manufac- 
turers, Timken has long produced 
a wide variety of front wheel 


bearings. 


If a way could be found to do the 
job with fewer bearing sizes manu- 
facturing savings would be effected 


which could be passed 


automotive industry. So a research 


project was launched. 


The result is the two new Timken 


Company front wheel 


amount to from 8 


along to the 


bearing de- 


signs shown above—one for inner 


application, the other for outer. 


These two new bearings provide 

all the many advantages of Timken 

th plus im- 

portant new wheel and spindle de- 

sign possibilities for lighter weight 
and greater compactness. 


With automotive manufacturers 
standardizing on these two Timken 


bearings for front w 


bearings, savings in bearing costs 


Standardization enables us to in- 
crease our volume of production 
and realize manufacturing savings 
which are passed on to our cus- 
tomers in the form of lower costs. 


It’s an example of the Timken 
engineering skill which is con- 
stantly at work to give the automo- 
tive industry increasingly better 
bearing performance at lowest pos- 
sible cost—whether it be a long- 


TIMKEN 


TRADE-MARK REG. U. 8S. PAT. OFF. 


TAPERED ROLLER BEARINGS 


to 14 cents a car! 





save 8 to 14 cents a car 


established application like front 
wheels—or a great new develop- 
ment like automatic transmissions. 


If you’d like our help on your 
bearing problem, write The 
Timken Roller Bearing Company, 
Canton 6, Ohio. In Detroit, phone 
MAdison 1380. 

NOTE TO P.A.'s. Because every step of the 
manufacture of Timken bearings is con- 
trolled within our company... because our 
vast manufacturing facilities are widely dis- 
persed... you will find the Timken Company 
a supply source of outstanding reliability. 





NOT JUST A BALL (> NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL @ AND THRUST —-€)— LOADS OR ANY COMBINATION we 
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petition, and probably price cut- 
ting, are likely to come much 
sooner for K-F than for many 
established auto makers with 
long waiting lists.” It adds that 
the “strength of K-F’s hastily 
put-together dealer organization 
—at present complicated by an 
archaic system of intermediate 
distributors who get a $40 to $50 
override on every car sold—will 
have a lot to do with the com- 
pany’s success.” 

The article explains that K-F’s 
often frantic methods for procur- 
ing parts and steel “account in 
large measure for the fact that 
Kaiser-Frazer cars are overpriced 
| anywhere from $500 up in terms of 
anything but the present haywire 
economics of the auto market.” 

“Clay Bedford (vice-president in 
charge of production) makes no 
bones of estimating that K-F pays 
a 40 percent premium over regular 
steel mill prices—counting in the 
cost of extracting the steel from 
the submarginal foundries and 
mills, the cost of moving it all over 
the lot before it gets into usable 
form, and the overhead cost of 
using top executives as minor pur- 
chasing agents.” 

As to production, Fortune 
states that Willow Run’s “dream 
quotas” of 1,500 a day by next 
spring, 2,500 by fall and eventu- 
ally a rate of 1,000,000 cars a 
year “sound a whit less dreamy 
than they did in 1945 or 1946.” 

The article discloses that com- 

pany officials, encouraged by the 
public response to the luxurious 
Frazer Manhattan, are planning to 
boost this model’s share of pro- 
duction from a third to more than 
a half. 


‘Air Lock Safety 
Tube’ Unveiled 
By Penn Rubber 


JEANNETTE, Pa.—Pennsylvania 
Rubber Co. last week announced 
| the development of a compression 
| safety tube which President How- 
ard Jordan described as the “fore- 
most improvement in the passen- 
ger-tire tube field in many years.” 

Patented under the name of “Air 
Lock Safety Tube,” the tube was 
unveiled at a private showing dur- 
ing the national convention of the 
National Independent Tire Dealers 
Assn. at Cleveland. 

In describing the tube, Jordan 
explained that if a puncture oc- 
curs, the squeeze-action of the “Air 
| Lock Safety Tube” forces the rub- 
ber pores tightly together, causing 
| the rubber to grip tightly around 
the puncturing object. 

An extra safety feature of the 
| “Air Lock Safety Tube” is a vent- 
|ing design providing a means for 
trapped air to travel to the valve 
| stem and be discharged, he stated. 

“The standard inner tube has a 
fairly smooth exterior surface,” 
Jordan said, “and when put in the 
tire casing, offers little means of 
| escape for trapped air. Too often 
| this trapped air works through the 
casing causing ply separations and 
ruining tires. Our venting chan- 
nels eliminate this danger.” 
| Full scale production on the tube 
will begin immediately, he reported. 











ATA Asks Delay 
Of ICC Order 


WASHINGTON.—The Interstate 
|Commerce Commission’s require- 
ment that motor carrier routes be 
published in their tariffs was dis- 
cussed at a conference here last 
| week between ICC officials and 
| members of the traffic committee 
| Of the American Trucking Assns. 

Carl F. Jackson, director of 
ATA’s traffic department, said the 
committee explained the tremen- 
dous difficulties involved in obtain- 
ing all the information needed and 
asked for a one-year postponement 
| of the effective date of the order. 
He said the commission will take 
; the request under consideration. 





Gitlen Novick Builds 


Frank Novic, official of Gitlen 
| Novick Motors, Inc. (Pontiac), 
| Hartford, Conn., reports the start 
| of a new building at 348 Trumbull 
| St. to house an enlarged body and 
| paint department. Paul Herman 
| will be in charge of the depart- 
| ment. 
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“Does Santa get his gas here, Daddy ?” 


‘Well, I don’t know about Santa, son. But I do know that Joe today in a hearty “Merry Christmas...and THANKS!” 


every one of the hundreds and hundreds of folks who’ve ; 
in in here this year have been like Santa Claus to us. All year long they have done their best to deserve the fine 


Yes, sir, they’ve helped make this just about the Merriest business they’ve enjoyed. They believe in the products they 
ae ever! sell... and they try always to make FRIENDLINESS, 


CLEANLINESS, HONEST VALUES and SERVICE the watch- 
‘Believe me, that wreath just isn’t big enough to say the words of their business. 


i f‘M Christ ... and THANKS!’ I feel.” : 
—- vr a wm a ” So today they’re saying, ‘‘Thanks for a Merry Christmas 


Flying- A-and Veedol Dealers across the continent join .»» AND A RIGHT MERRY ONE TO YOU!” 


YOUR FLYING-A-and VEEDOL DEALER 


? 
- y 


* 
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Dealer Business Counsel 


New-Car Sales Key to Determining 
Parts and Service Potentials 


By J. B. Van Tassel 


Ts controlling factors of a deal- 
er’s business that I have dis- 
cussed in my last four columns 
covered expenses, income and 
finances. However, no control rec- 
ord in our busi- 
ness would be 
complete without 
selling control 
factors. 

Every  depart- 
ment should have 
a quota of sales 
to meet each day, 
month and year, 
and these sales 
quotas should be 
established on a 
&, &. Van Snesst combination basis 
of past sales experience and cur- 
rent sales activity in the depart- 
ments, together with the number 
of new cars you are currently sell- 
ing. 

The reason I include the new- 
car sales activity as a basis for 





the establishment of sales quotas (service potential 


| for all departments is because 

| mostly everything that happens 

| in a dealership will happen to a 

| large extent in proportion to the 
number of new cars a dealer is 
selling, especially in normal 
times. 

The number of new cars a dealer 
sells is not the final answer as to 
how much parts and service he 
should sell, but it is a pretty good 
criterion as to what service and 
parts business is available in his 
territory. So it is well to use the 
current new-car sales activity in 
helping you to set up your depart- 
mental sales quotas. 

+ + * 


N THE final analysis the most 

complete and accurate basis for 
determining the parts and service 
potential in a territory is to use 
the number of the make of new 
cars a dealer is handling that are 
registered in the territory, multi- 


plied by the dollar amount of serv- 
ice labor per make of car the 
dealer is handling that the experi- 
ence in his shop shows is actually 
done on these cars over a period 
of two to three years. 

Next, deduct from this total 
the amount of 
service potential you think or your 
experience shows will be handled 
by shops other than your own in 
the territory. Before you set any 
figure up as a potential, however, 
be sure you have the space, facili- 
ties and manpower to handle the 


job properly. 


The parts to be sold through 


service should be projected on a 
basis of dollar parts sales to the 
dollar of labor sales that your 
own experience shows over a pe- 
riod of time, actually exists in 
your own service operations. 


For example, let us assume your 
experience shows where you sold 
$1,000 in service labor and $800 in 
parts in repairs, then this experi- 
ence represents 0.80 cents in parts 
sold in repairs for every dollar of 
service labor sold. The parts to be 
sold at wholesale should be pro- 
jected on the basis of the number 











of independent shops you have in| 


your territory. 
+ * * 


F COURSE, this business 


book, 


parts at wholesale). 


New and used-car quotas are es- 
tablished these days on the num- 


ber of cars you can get rather 


than the number you can sell, so 


| we will not say too much about 
| these quotas. After sales quotas 


are once established they should 
be recorded on your control record 
summary and checked daily, week- 
ly and monthly. 

To budget and not to check is 
just about as poor a_ business 
method as not to budget at all. 


(Any question on business man- 
agement will be gladly answered 
by Van Tassel. Address him c/o 
Automotive News, Detroit 26, 
Mich.) 


* Every part which bears the NAPA Seal must 


Your NAPA Jobber is part of the most highly organized and most comprehen- 
° sive parts service in the industry... He is geared to meet your needs on 
parts and supplies for cars and trucks of all makes... This is his only purpose. 
And because his success is completely allied with yours, you can always rely 
on his complete cooperation. 


NATIONAL 


AUTOMOTIVE PARTS ASSOCIATION 
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equal or surpass in quality the part it replaces. 








ETROI 


Ah 


is 

very highly competitive, both 
in price and availability, and care 
should be exercised in many ways 
before any attempt is made to go 
out after too much of it. It’s good 
volume business but it usually re- 
quires experienced and expensive 
help in supervision, merchandising 
and direction. (See page 22 of my 
“Dealer Business Counsel,” 
for the answers on merchandising 
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Lighter Side of... 


AUTO SCENE 


Car of Past or Future? 


Recently in his FOB Factory 
column in Automotive News, A. H. 
Allen discussed proposals among 
engineers that they work toward 
the goal of a car that would be 
good for 25 years. 

A few days later a couple of in- 
teresting reports reached our of- 
fice. One said that down in Hous- 
ton, Tex., R. L. Thacker, a farmer 
of San Augustine, had purchased 
for $995 cash a 1927 Model T Ford 
which sold new for $520 FOB De- 
troit. Thacker explained that ever 
since his 1910 model wore out he’s 
been looking for another Model T. 

The other report was from the 
Tom Hewitt Auto Auction in Val- 
dosta, Ga., where a 1915 Model T 
sold wholesale for $100 to a 
dealer. 

Well, the Model T is a car of 
the past, and we are not among 
those who sigh for the good old 
days, but darned if it doesn’t look 
like the Model T must be the car 
of the future, too, as far as some 
people are concerned. 

P. S.—By the way, it was a Ford 
engineer, E. D. Scott, who started 
the discussion of a 25-year car at 
the recent convention of the So- 
ciety of Body Engineers. 


* * * 





Too Many Phones 


At the Polaroid headlight dem- 
onstration at GM’s Proving 
Ground recently, someone sug- 
gested that Polaroid should seek 
a tieup with the Bell telephone 
systems to get larger generators 
installed on cars for operation of 
phones. Then cars could be equip- 
ped with Polaroid later without 
extra cost. 

A Polaroid representative 
thought the suggestion good, 
asked GM’s J. H. Hunt if the 
corporation’s top brasshats had 
phones in their cars. 

“Some months ago,” Hunt said, 
“I suggested that all executives’ 
autos be equipped with phones 
so they could be contacted be- 
tween home and the office, if 
necessary.” 

“Oh, no,” chorused the execu- 
tives. “That’s the last oasis of 
freedom we have anymore. We’ve 
got phones in our planes and al- 
most everywhere else . . . phones 
in our cars would be the last 
straw.” 


* * . 


Star Sans Light 


Fred Lautzenhiser, International 
Harvester’s consulting engineer, is 
now a full-fledged but audienceless 
associate conduc- 
tor of the Har- 


ATA convention, 
Lautzenhiser was 
kidding Conduc- 





about his tech- q. 
nique of directing 
vocalists by si- Fred Lautzenhiser 


| lently forming the words with his 


lips while waving the baton for 





the orchestra. 

So Frank invited Fred to con- 
duct at some future date when 
Frank could arrange to have all 
his friends turn their radios off. 


. * * 
|*New Look’ Lookouts 
From the article on Kaiser- 
Frazer in the current Fortune, it 
would appear that Willow Run 
execs are not overlooking the 


“New Look” in women’s apparel 
—for their cars, as well as for 
their wives. 

The magazine relates that Ed- 
gar Kaiser was stopped by his 
wife as he dashed out of the 
house with an evening gown over 
his arm. 

“What are you doing with my 
evening gown?” asked Mrs. K. 

“I’m making a car out of it,” 
| Kaiser replied. 
| The result: new Kaiser and 
Frazer two-tone combinations of 
dusty pink and burgundy. 











AUTOMOTIVE NEWS, DECEMBER 8, 1947 ee ee 








NE 


Passenger Cars 
Chevrolet Motor Division, GENERAL MOTORS 





ay CORPORATION Chevrolet Cars 
‘among Dodge Division, CHRYSLER CORPORATION Dodge Cars 
toward Ford Motor Company Ford Cars 
ald be Plymouth Division, CHRYSLER 
a é. CORPORATION Plymouth Cars 
ur of- Pontiac Motor Division, GENERAL 
Hous- MOTORS CORPORATION Pontiac Cars 
oe Willys-Overland Motors, Inc. Willys “Jeep”? Cars 
r Ford 
IB De- 
os 
<< > Trucks 
= | These Automotive Advertisers (ho ou:-:.s: 00%. 
i von MOTORS CORPORATION Chevrolet Trucks 
del T Dodge Division, CHRYSLER CORPORATION Dodge Trucks 
to a Ford Motor Company Ford Trucks 
ion a International Harvester Company International Trucks 
among Studebaker Corporation Studebaker Trucks 
- —- Willys-Overland Motors, Inc. Willys Trucks 
he car . 
s some 
= | for The Progressive Farmer notre 
started Harley-Davidson Motor 
=, _ Company Harley-Davidson Motorcycles 
THANKS 7 it Agenc he 
as: to these alert Advertisers and their Agencies, The Pro- Firestone Tire & Rubber Company Sercctne Wisin 
ving gressive Farmer carried more automotive advertising during 1947 Fisk Tire Division, U. s. RUBBER COMPANY Fisk Tires 
a I : 7 B. F. Goodrich C Goodrich Ti 
anal : . . : s . : » ws rich Company roodrich Tires 
a t a : Aes Te oo history Not only - ar Goodyear Tire & Rubber Company Goodyear Tires 
pateen advertising, but also in total display advertising, The Progressive Seiberling Rubber Company Seiberling Tires 
equip- Farmer broke all previous records in linage and revenue during 1947. Sundard OF Company of Rantucky Ales Soe 
ithout U. S. Rubber Company U.S. Royal Tires 
tative 
a 503,000 lines of total display advertising were placed in The Avtometive Accesseries 
had ° ° ° 
mee Progressive Farmer during 1947 . . . a gain of -106,000 AC Spark Plug Division, GENERAL MOTORS CORPORATION 
t said, li 1946 ' ‘ Fuel Pumps, Oil Filters, Spark Plugs 
— ines over 5 Champion Spark Plug Company Champion Spark Plugs 
d be- Continental Motors mes 
== $2,787,000.00 was invested in display advertising in The ial ee , “an ee Red Seal Engines 
i 2 co- my lv1si0n, L 
a om Progressive Farmer during 1947...a gain of $748,000.00 MOTORS CORPORATION Delco-Remy Batteries 
We've 1946 Electric Auto-Lite Company Auto-Lite Batteries 
nd ol over . Electric Auto-Lite Company Auto-Lite Spark Plugs 
e last Hastings Manufacturing i es he 
Every year for five years, The Progressive Farmer has shown eee ee ee Pree ame een Sine 
McQuay-Norris Manufacturing 
a substantial gain in advertising over the previous year. Company Leak-Proof Piston Rings 
ational National Carbon Company, Inc. ‘Prestone’’ Anti-Freeze 
neer, is Perfect Circle Company Perfect Circle Piston Rings 
ee The Progressive Farmer is breaking records, because farm families oe spare asec — - ae ae 
. : ae tandard Oil Company of Kentucky s Batteries 
of the 14 Southern states are breaking all records in building income Timken Roller Bearing 
and savings, buyin g con- Company Timken Tapered Roller Bearings 
Willard Storage Battery Company _ = ; 
sumer goods, mechaniz- Willard ‘‘Safety-Fill’’ Storage Batteries 
Wix Accessories Corporation Wix Oil Filters 


ing and electrifying their 
farms, and adopting 


improved methods and Lubricants and Fuels 








7, : ? Cities Service Company Cities Service Lubricants and Fuels 
on for equipment. Leading ad- Continental Oil Company Conoco Lubricants and Fuels 
vertisers and agencies Gulf Oil Corporation Gulf Lubricants and Fuels 
fo con- ‘ ° 
j Humble Oil and Refining 
when recognize The Progres- Company Humble Lubricants and Fuels 
s off. sive Farmer as the domi- Magnolia Petroleum Company Mobiloil and Mobilgas 
7 . Pennsylvania Grade Crude Oil 
nant sales influence in Association 100% Pure Pennsylvania Oils 
Caiser- this great new inarket. Sinclair Refining Company Sinclair Lubricants and Fuels 
une, it Standard Oil Company of 
po Run New Jersey Esso Lubricants and Fuels 
g the " \ . 
Standard Oil Company of 
. = Kentucky Esso Lubricants and Fuels 
The Texas Company Texaco Lubricants and Fuels 
at Ed- 
by his 
of the 
m over 
ith my 
s. K. 
of it,” 
r and Advertising Offices: pirmiINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 
ions 0 


Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 








18 





Seven Detroit Area Buildings 


Bought by Ford from WAA 


DETROIT.—Acceptance by War 
Assets Administration of an offer 
by Ford to purchase seven gov- 
ernment-owned buildings located 
within the Rouge and Highland 
Park plants for $6,789,335 was an- 
nounced Thursday. 


Payment for the buildings, which 
were built to expand Ford’s war- 
time production, will make Ford 
WAA’s largest customer in the De- 
troit region, according to Robert 
F. Haggerty, regional director. Pre- 
viously, Ford had paid WAA $7,- 
750,000 for machine tools in com- 
pany plants, $1,220,000 for steel fa- 
cilities at the Rouge plant, and 
$950,000 for a forging plant in Can- 
ton, O. 

Ford has also been a heavy buyer 
of surplus equipment and machines 
at other WAA sales. The latest 
acquisition will give Ford buildings 
and facilities which originally cost 
the government $40,065,217, WAA 
said. 

Included in the deal is a steel 
foundry which originally cost $4,- 


311,000. Ford has been leasing gov- 
ernment-owned furnaces in this 
building and will continue to do so 
for another year. The company also 
agreed to maintain the structural 
characteristics and certain original 
equipment for a period of five years 
as a national defense measure. 


Other structures in the transac- | 


tion, one of the largest ever han- 
dled by the Detroit WAA office, in- 
clude an aircraft engine building, 
an aluminum foundry, a magne- 
sium foundry, a turbo-super-charg- 
er test cell building and a chip 
house building. The Highland Park 
plant building is a tank service 
garage. 

Under terms of the offer, Ford 
will permit WAA to warehouse 
government-owned personal prop- 
erty rent free for periods of five 
to 12 months, and in the case of 
one building, for five years. 

Lewis D. Crusoe, Ford vice-presi- 
dent, pointed out that the purchase 
of the government buildings is not 
an expansion program. 

“All but two of the buildings are 





CORP. now has 


STEWART-WARNER 
available a heavy-duty truck wheel spinner 


(No. G-300610) which makes it possible 
to balance heavy truck wheels without re- 
| moving them from trucks, eliminating the 
| meed for a truck wheel hoist. The spinner 
(shown above), used with a Stewart-War- 
ner electronic wheel balancer, is powered by 
two 1% horsepower motors operated on 
220-volt AC. 








empty and, for the most part, they 
will remain so,” he said. “They 
were constructed during the war 
for the manufacture of special 
products and are not well suited 
to the building of automobiles.” 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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Auto History 


in Action 


Motorama Exhibit Which Took Three Years to Build 
Presented to Chicago Museum 


CHICAGO. — Representing 
years of planning and construction, 
the General Motors Motorama, 
which features 50 years of progress 
in the automobile industry, made 
its debut here recently at the 
Museum of Science and Industry, 
where it will continue as a per- 
manent exhibit. 

Throngs have visited the exhibit, 
which features levers and push but- 
tons by means of which the public 
can operate and produce action in 
each display. 


General Motors experts are on 
hand to explain technical details 
for visitors and will remain long 
enough to train museum atten- 
dants. 


A press luncheon at the Stevens 
hotel followed by an inspection of 
the Motorama and a dinner at the 
museum preceded the unveiling of 
the Motorama. Present at the din- 
ner were leading General Motors 
executives, and business, banking 
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Hohn Motors, Inc., plant #1 at 
Hamburg, Pa. One of the three 
modern manufacturing plants in 
which Haney tractors and agri- 


cultural 


implements are built. 
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50 YEARS OF MANUFACTURING EXPERIENCE 
STAND BEHIND HANEY TRACTORS 


The sturdy, dependability of Haney tractors, being 
proven in the fields today, is not surprising. The 
same skilled craftsmen that have built the famous 
Hahn fire engines and commercial trucks for years 
are now building these compact, but mighty, 
Bull-Terrier tractors for farm and industrial use. 


DEALERS: A Haney Dealer Franchise means continuous 
sales and profits. For full information write us today. 


*Extra equipment optional at a slight additional charge. 





three | and industrial leaders of Chicago, 


as guests of the museum. 

Guests at the dinner heard 
Charles E. Wilson, president of 
General Motors, and Charles F. 
Kettering, research scientist. 


Wilson emphasized that although 
the Motorama reflects tremendous 
strides made by the industry from 
its early beginnings until the pres- 
ent time, General Motors is not 
presenting it in any boastful spirit. 
He said that the next 50 years 
should bring almost equal progress, 
despite the fact that many view to- 
day’s motor cars as perfection 
itself. 

Kettering said that 50 years from 
now people will view today’s prod- 
ucts as “those funny things people 
made in 1947.” 

The ceremony at the dedication 
dinner included the formal turn- 
ing over of the exhibit to the 

museum by Wilson and its ac- 
ceptance by Maj. Lenox Lohr, 
president of the museum. 

The Motorama contains eight ma- 
jor sections, each depicting a part 
of the history involved in develop- 
ing the automobile. These sections 
in turn are subdivided into 78 sep- 
arate units giving a more detailed 
picture. 

In some respects, such as show- 
ing the development of wheels from 
the primitive days, the exhibit 
dates back centuries earlier than 
the birth of the automobile indus- 
try. 

The Motorama contains more 
than 10,000 square feet of space. 

The theme room in the first sec- 
tion of the exhibit starts with the 
evolution of the wheel and covers 
transportation in other forms, 
showing varied developments and 
applications of forces and mechani- 
cal power up to the inception of 
the automobile as the result of 
man’s inventiveness. 

Near the end of this first sec- 
tion is a one-cylinder model Olds- 
mobile, the “Old Scout,” which 
made the 4,400-mile trip from 
New York City to Portland in 
1905, taking 44 days to cover the 
route. 

Another display is a reproduction 
of the first laboratory used by Ket- 
tering in the old Deeds barn at 
Dayton where he invented the self 
starter. Displayed are the instru- 
ment panel gear used by Kettering 
in his experimenting and the orig- 
inal model of the first starter, along 
with the first Cadillac V-8 engine. 

This hall contains also a modeled 
reproduction of the General Mo- 
tors proving grounds, animated 
with vehicles moving about this 
miniature of the 1,268-acre layout 
at Milford, Mich. 

In the final area of the Mo- 
torama is carried the full story 
of General Motors’ development 
of the modern Diesel engine, as 
well as the early history of Die- 
sels. A large diorama shows G. 
M. Diesels as used on land and 
sea. 

On the opposite wall is presented 
a graphic story of how mechanical 
invention and mass production in 
this country have met the wants 
of the people and how it is the 
satisfied customer whose patronage 
determines the size of the business 
that serves him through contribut- 
ing to a higher standard of living. 


Consent Decision 


Ends Battery Suit 


WASHINGTON.—A consent 
judgment terminating a cartel ar- 
rangement relating to electric stor- 
age batteries last week ended the 
federal government’s suit against 
the Electric Storage Battery Co. 
and its subsidiary, Willard Storage 
Battery Co. 

A complaint filed by the govern- 
ment May 16, 1945, charged the 
firms with an arrangement to di- 
vide world markets and eliminate 
competition since as far back as 
1891. The complaint named as co- 
conspirators: Chloride Electrical 
Storage Co., London, England; Ex- 
ide Batteries of Canada, Ltd., To- 
ronto, and Accumulatorem-Fabrick 
Aktiengesellschaft, a German bat- 
tery firm, 
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COMPANION HAS THROUGH TRAFFIC—A magazine’s 
average readership customarily goes down when book size 
increases. But not the dynamic COMPANION’S. From 1944 
through 1946, the number of COMPANION editorial features 
increased by 13%. During the same period average readership 
of all features showed a remarkable gain of 12% in number 
of readers who read all! 


WOMAN’S HOME 
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They cleaned up the snake pit 
. - - because women acted! 


WOMEN USED THEIR POWER to start a nation-wide campaign for reform 
of the shocking conditions in many of our mental asylums when they 
learned the sordid facts ... facts exposed for the first time ina 
national magazine by COMPANION article “Out Of The Dark Ages.” 
Requests for over 114,000 reprints of the article flooded the COMPANION 


offices ! 


A steadily increasing ability to arouse this kind of action-packed 
response makes the COMPANION distinctive — the magazine to watch 
in the women’s field. And here’s more clinching proof of that! 


MORE YOUNG READERS—A competitor’s study shows 
41% of COMPANION readers are under 34—a greater 
percentage than any other women’s book. Study by a second 
competing magazine deals with reader gain, ages 15-29. 
COMPANION increase was 600,000 (1946 over 1944)... 
nearest competitor 400,000! Women at the height of their 
“buying” years read the COMPANION ! 


Average Monthly Circulation More Than 3,700,000 


Photograph by Beattie-Watts 


A ONE-MAGAZINE TREASURE CHEST — The 
COMPANION is read by women who live in America’s 
wealthiest market areas. In the 24 states that lead in income 
(89.45 % of total) . .. in retail sales (83.19%) —the COMPANION 
has a greater percentage of its circulation than any other 
women’s service book. COMPANION readers have more 
to spend—and they spend it 


COMPANION 


THE MAGAZINE OF PERSONAL SERVICE, HOME SERVICE, PUBLIC SERVICE 
























In a recent monograph, United 
States News gives an interesting 
picture of public opinion advertis- 
ing. 

While it is axiomatic that busi- 
ness as a whole should improve 
its relationship with the masses 
as a whole, should it do that by 
directing its advertising at the 
masses or at the thinking minor- 
ity that leads the thinking of the 
masses? 

U. 8. News points out that even 
if a company could afford to reach 
America’s 140,000,000 people, “only 
a very small part of them would 
understand what they were talking 
about.” 

Citing various polls, U. 8. News 
says that the thinking, educated 
minority is far from agreed about 
business. For instance, when the 


of Denver asked for opinions on 
profits in December, 1945, 56 per- 
cent of professional people, 48 per- 
cent of white collar workers, and 
49 percent of the businessmen in 
the middle class said that big busi- 
ness made more than a fair profit. 
And 42 percent of businessmen 
classified as prosperous and 
wealthy held the same opinion. 

What is needed, U. 8. News says, 
is re-education of the so-called edu- 
cated classes. 

The publication says: 

Business management simply 
has not marshalled its facts and 
put them in simple form before 
the public. 

Business has hesitated to put 
its best foot forward. 

Business has been on the de- 
fensive. 
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—Auto Advertising — 


On Public Opinion 
. . » Hudson Spots 
By Bob Finlay 


pardonable sin of apologizing for 
making profits. 


Hudson Spots 

Hudson is using an unusual radio 
spot campaign to introduce its new 
car. The program started Nov. 30, 
and calls for several weeks of spot 
announcements over 500 radio sta- 
tions, says M. M. Roberts, director 
of advertising and merchandising. 

“The program is divided into 

two separate parts,” Roberts says, 
“a period of pre-announcement 
build-up spots, followed by a pe- 
riod of straight new-car an- 
nouncement spots designed to 
bring to bear the greatest pos- 
sible interest in the new Hud- 
son.” 

“Pre-announcement spots take 
advantage of the fact that the new 
Hudson is a very much ‘talked 
about’ and ‘written about’ automo- 
bile. 

“In serious, straight announce- 
ments, we discuss the rumors, the 
speculation, the gossip and whis- 
pering campaign about the new 
Hudson. We capitalize on the pub- 
lic’s love of mystery, and we offer 


ear to bring their curiosity to a 
high pitch.” 

Brooke, Smith, French & Dor- 
rance is handling. 


Dealer Display 


Some dealers go to a lot of trou- 
ble on their Christmas windows, 
but we think Harman-Daniels (Lin- 
coln-Mercury), Dearborn, Mich., 
takes the frosted fig newton. 

The H-D folks have had hunters 
up on the tundra above the Arctic 
Circle looking for genuine rein- 
deer which will be flown down if 
caught. They’ll go into the Har- 
man Daniels window along with a 
couple of elk, a Santa and a few 
dwarfs. If the reindeer arrive, 
they’ll be the first in Michigan 
since 1920, according to Bromel- 
a which is handling the dis- 
play. 


To Mr. Vishinsky 


Noticed in the Chicago Tribune 
that Decora Inc., advertising coun- 
selors, contributed the space for 
E. F. Hutton’s “message to Mr. 
Vishinsky.” Seems to me to be a 
good example of the part adver- 
tising can play in promoting our 
free enterprise system. Mr. Vishin- 
sky probably will not carry it 



























Nylon Nifty 

California auto men come up 
with a lot of publicity ideas that 
can’t be used anywhere except 
in that circus land. 

As a result, auto makers in De- 
troit have a tendency to file and 
forget ideas that come from the 
Coast. However, we think they 
missed a good bet when they 
turned down a tie-in with a Cali- 
fornia stocking maker who want- 
ed to prove how strong women’s 
nylons were with a picture of a 
car being towed by a stocking. 

Think how handy it would be. 
Few drivers carry tow ropes, but 
most of them have a woman 
around some place in the car. 





around the country reach a good 
many of our péople who need the 
message as much as the R 


Design Your Own 

Ford is sampling desires of 
auto owners again with a fasci- 
nating questionnaire which al- 
lows the public to design its own 
cars—with price kept in mind. 

The questionnaire, developed 
by the Ford marketing research 
department, offers a choice of 

















































National Opinion Research Center Business has committed the un- 


ELL THESE FEATURES 
OF THE UNIVERSAL 
C.1.T. PACKAGE... 











Only satisfied car buyers bring their patronage to your service 





department and return to buy their next cars from you. The 


Rewrite and Refund Plons 





Universal C.I. T. Retail Plan, which protects your interests, 






encourages a continuing and profitable relationship for you 






and your customer. You enable your customers to buy, insure 






and finance a car—with outstanding protective features in- 






cluded in one quick transaction. Now is the time to rely on 





the financing institution that has always put the dealer’s prob- 





lems first. 


UNIVERSAL €C.I.T. 


Universal C. I. T, Credit Corporation 







Adequate insurance Against 23 
Hazards to Customer's Car 
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just enough facts about the new/ home, but the ads in newspapers 











sizes, styles, engines, interiors, 
trims, accessories and extras. To 
each is tagged a price and op- 
posite the illustrations are tally 
columns so those taking part can 
add up the total cost. 

The colorful folder is well de- 
signed to lure people into giving 
their ideas, with the price tags 
serving as a brake on the ten- 
dency to want more than they 
can swallow. 


Auto Talk 


Discussions regarding the auto- 
mobile business in Phoenix and 
Arizona are being heard by radio 
listeners on the program, “Auto 
Talk,” broadcast once a week over 
Station KPHO. Guest dealers an- 
swer questions sent in by listeners. 


Legal With a Beep 

After Jan. 15 it will be legal to 
record interstate and foreign 
phone calls if the “beep” sign is 
given, according to a Federal 
Communications Commission rul- 
ing. 


Names 


Appointment of Storrs J. Case 
as advertising manager of Sun Oil 
Co. is announced by Samuel B. 
Eckert, vice-president in charge of 
marketing. Case has been in adver- 
tising or sales promotion in the 
automotive field for 24 years. Un- 
til recently he owned and operated 
a tire distributorship at Van Nuys, 
Calif. He will direct all of Sun 
*Oil’s advertising. Fred S. Cannan 
will be assistant manager in 
charge of motor products advertis- 
ing, and Laurens H. Fritz assistant 
in charge of industrial products 


advertising. 


Robert 8S. Edwards has joined the 
copy staff of Brooke, Smith, French 
& Dorrance. 


Appointment of Harry T. Harlow 
jr. as assistant to Wallace E. Bates, 
manager of the Chicago Tribune’s 
Detroit office, effective Jan. 1, was 
announced last week. Harlow has 
been with the Tribune advertising 
department since 1934. 


Lester H. Hartwig and W. H. 
Stone have joined the client serv- 
ice department of Meldrum & 
Fewsmith, Cleveland and Detroit 
advertising agency, as specialists 
in farm market advertising. Both 
men will be assigned to the Dear- 
born Motors account. Dearborn 
markets the Ford tractor and a 
complete line of Dearborn farm 
equipment. Hartwig will have 
headquarters in Cleveland, while 
Stone will be affiliated with M & 
F’s Detroit office, of which James 
F. Pedder is manager. 


J. J. (Jim) Kaufman has joined 
the public relations staff of Ross 
Roy, Inc. it was announced last 
week by T. G. McCormick, execu 
tive vice-president. He came to the 
agency from Fisher Body division 
of General Motors Corp. 


Harold J. G. Jackson, advertis- 
ing manager of Chrysler Corp. of 
Canada at Windsor, Ont., has been 
elected president of the Assn. of 
Canadian Advertisers. 
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lhe Hearst ewspapers once again uree 


America to bolster 


Peace with 
Preparedness 





Twice, in a little more than a generation, America has been 
attacked. Twice, we have been forced into long and exhaust- 
ing wars when we were not prepared. 


The Hearst Newspapers have helped to rouse millions to 
the fact that only a strong U. S. A. can be a peaceful U. S. A. 
They will continue to pound this point until the truth pene- 
trates to the last professional pacifist. 


FROM AN EDITORIAL BY 


Wiliam Randolph Hearst 


PUBLISHED IN THE HEARST NEWSPAPERS APRIL 6, 1935 


“The duty of our Government is to keep America 
out of war, and to keep war out of America. 

“The second part of our duty is as important as 
the first part. 

““We must keep the ravages of war out of our own 
land. 

““‘We must be prepared to protect our country 
and our people. 

“We must have an army and a navy and an air 
force to defend our people from attack. 

“Every intelligent citizen knows that we want 
military forces for defense, not for aggression. 

*““We want them to preserve peace, not to make 
war. 

“And it is as much the duty of Government to 
protect its people from the assaults of enemies from 
without as it is to protect them from dangers from 
within. 

“The primary obligation of good government is 
to insure conditions of peace to its people, protec- 
tion from danger and disturbance, so that they may 
spend their lives, enjoy their liberties and prosecute 
their occupations in safety and security. 

“The motto of America should be: Millions for 
defense but not one cent for oppression and aggression.” 


OVA at 





XU 
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Service and Used Car ATOLL 


1 Reeular 
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Merle Hits 


Hi, Dave 


Polly Pops 


By 
Jack Weed 


ey me ge ager en space is being 
given in all automotive trade 
publications, dealer bulletins and 
other writings to customer rela- 
tions as they apply—or do not ap- 
ply—in the automotive industry. 
Every one, seemingly, is very con- 
scious of the great goodwill that 
the dealer has lost with the public 
since the end of the war. 

Yet in very, very few of these 
articles do we see mention of the 
one—if not the major—cause of 
most displeasure toward the aver- 
age dealer operation—and that is 
the high cost of service and the 
attitude of the various dealer ser- 
vice officials. 

To my mind Merle E. St. Aubin, 
director of the service section, 
General Motors, in an address be- 
fore the Oklahoma Automobile 
Dealers Assn. recently, hit the nail 
squarely on the head—and I for 
one hope that his suggestions are 
accepted and put to work by thou- 
sands of dealers across the coun- 


try. . 
. « * 


MERLE SAID: “The automobile 
industry has done an outstanding 
job in reducing manufacturing 
costs and in giving the public a 
better product at the same cost or 
an equal product at a lower cost. 
It is our opinion that this same 
philosophy applied to service will 
result in more satisfactory and 
more economical car operation, 
while insuring the car dealer of 
dependable long range _ service 
profits. 

“Car owners are very conscious 
of high service costs, and many 
have neglected to have essential 
and needed repairs performed. Con- 
sequently, these owners have not 
obtained the best and most eco- 
nomical transportation from their 
vehicles. In this country and in 
Canada, one evidence of this neg- 
lect is apparent in the results of 


the traffic safety programs con- 
(See BACKSHOP, Page 49, Col. 1) 





ASI Show Opens; 
Space, Booths 
Set Records 


20,000 Due to Attend 
As Rules Are Eased; 
54 New Exhibitors 


(Continued from Page 1) 


Assn. and the National Standard 
Parts Assn.—agreed early this year 
to allow exhibitors to invite non- 
member jobbers during the last 
two days of the show. They also 
agreed to let certain classes of 
fleet owners and engine rebuilders, 
who were not members of any of 
the associations, to get invitations 
as well. 

* * * 
UALIFICATIONS for entry by 
these non-member jobbers 

Specify that the firm must sell at 
least 75 percent of all of its prod- 
ucts at wholesale, must be rated 
at least as good as F-3 in Dunn & 
Bradstreet or G-4 in the MEWA 
directory, and must not be in the 
used parts or “tear down” busi- 
ness. 

It is variously estimated that 
at the present time there are 
possibly more than twice as 
many jobbers doing business in 
this country who are not mem- 
bers of any of the sponsoring as- 
sociations 


Another indication of the pos- 
sible record attendance is the over- 
crowded condition of the hotels in 
Chicago, where it has been prac- 
tically impossible to get a room 
reservation, even at small hotels 
in the outlying sections, for this 
week even as early as last Sep- 
tember. 

The annual Booster Club Inter- 
national dinner, which played to 
2,200 last year in the Atlantic City 
Auditorium, will have an over- 
flowing crowd in the Hotel Stevens 
this year. Officers in charge of this 
dinner say that every possible 
table in the three ballrooms, as 
well as the foyers, were sold as 
early as Nov. 1 and that requests 
continue to pour in even yet. 

+ * * 


HIS twelfth ASI show will be 

the biggest show the three as- 

sociations ever have held from the 
(Continued on Page 54, Col. 3) 


Over Half of Space Allotted 
For First NADA Show 


HICAGO.—Well over one-half of 
the exhibit spaces in the first 
National Automobile Dealers 
Equipment Exhibition, to be held 
in connection with this year’s an- 
nual NADA 


Stevens hotel Jan. 25-29, have been 
taken by the leading shop equip- | 


ment, tool and sales aid manufac- 
turers in the industry. 

Vehicle manufacturers, it is 
understood, are planning to have 
headquarters rooms in the hotel 
to aid their dealers attending the 
show in the selection of needed 
equipment to put their shops in 
tip-top condition. 

Plans are well under way for a 
service symposium to be held in 
connection with the show, in which 





several of the outstanding dealers 
of the country in various phases 
of automotive service will lead the 
discussion. This will be in addition 
to the regular program of the con- 


convention at the/| vention, it is understood. 
o 


* * 


PARTIAL list of the manufac- 
turers and others who have 


|made definite arrangements for 


space in the show and whose space 
has been allocated are: 

Clayton Mfg. Co., Alhambra, 
Calif.; Joyce Critland Co., Dayton, 
O.; Barrett Equipment Mfg. Co., 
St. Louis; John Bean Div., Lansing, 


(See NADA, Page 46, Col. 4) 
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Million Used Cars 


Key to Faster Shop Flow 


Seen in Expert 






‘Our Home Is Your Home,” 


Say Florida Dealers 


DODGE DEALERS in Florida signed a “spread” ad- 
vertisement in the Dec. 1 issue of AUTOMOTIVE NEws that 
should be read, and given considerable thought, by every 
franchised automotive dealer in America. 


This advertisement, written by the Florida dealers, was 
addressed to all Dodge dealers in all other states, invit- 
ing them to send their Florida-bound Dodge owners to 
any dealer—or to a dealer in the location where the tour- 
ist planned to spend his winter vacation—and they prom- 
ised to treat the visiting Dodge owner as if he was one of 
their own best customers. 


ONE PHRASE in this advertisement stands out and 
should be made the basis of reception by every dealer 
wherever he may be located: “Just as a matter of good 
business, you will want to sell your Florida-bound cus- 
tomers a touring checkup and conditioning. In addition 
gain his goodwill and gratitude by referring him to a 
brother Dodge dealer in Florida. We’ll not only take care 
of his car but we'll help him to enjoy his vacation any 
way we can.” 


How many times have we all heard customers cuss- 
ing out dealers in some city or town, remote from 
their home, for treating them as orphans just because 
they had a license plate from another state when they 
went into the service shop of the make of car they 
drive? In many cases they did not even have to have 
an out-of-state license on their car—just be an owner 
whom the service manager or the dealer had never 
seen before. 


How easy it is for a harried service manager, or a 
thoughtless car or truck dealer, to effectively destroy all 
of the goodwill that millions of dollars worth of adver- 
tising by the factory, years of painstaking research and 
constant improvement by the factory engineers and serv- 
ice departments, and years of honest dealing and customer 
cultivation by some other dealer have created. 


We all know that it sometimes inconveniences service 
-managers and dealers to take care of the immediate needs 
of some touring owner—but every dealer should put him- 
self in the place of that tourist and try to imagine how 
he would feel if he were miles from home, among strange 
people, having trouble, and the only place that he felt he 
should be given a sympathetic hearing and get aid told 
him brusquely: “I’m sorry, but we can’t do anything for 
you today, we are just too busy.” 

















IN MANY cases a good customer is quickly made for 
some competitive make of car—to say nothing of the bad 
advertising that dealer gets as the disgusted tourist 
wends his way homeward. For, as we all know, car owners 
are very prone to tell about their troubles whenever they 
may have a chance—or wherever they can manufacture 
an opportunity. 

But, conversely, car owners also like to brag about the 
swell treatment they received from dealers in the make 
of car they own when they are touring far from home. 


One sure way to build goodwill for yourself, for the 
product you sell and for dealers generally, is to treat 
visiting owners at least as well as you do your own 
customers. 


If each dealer would treat them as they themselves 
would like to be treated, running an automotive dealership 
would be Utopia—and the industry would have no cus- 
tomer relations problem today. 
























Ven who Service and Lubricate 


WATT A LG 


Diagn Osis 
Right Write-Up 


Spells Goodwill 


Overcharging Traced 
To Inefficiency in 
Appraising Jobs 


A™ ANSWER perhaps has been 
found to one of the most com- 
plex problems of customer-dealer 
relations. At least one major com- 
pany is now advocating its tested 
answer to the problem of how to 
avoid overcharging the customer 
for service work and at the same 
time increasing the service ticket 
flow through the shop. 

The answer is to avoid guess- 
work in instructions to the shop 
by having a “job analyzer” write 
the ticket on all service jobs where 
there is the least doubt as to what 
is causing the trouble in the cus- 
tomer’s car. 

In the large shop, this would 
not be a hard thing to do. It 
would necessitate a change in the 
age-old formula for handling the 
writeup of service orders, but 
present conditions in most shops 
dictate that a change is neces- 
sary if franchised dealer shops 
are to regain public and cus- 
tomer service goodwill. 

In the smaller shops it would 
throw some additional work on the 
service manager, or the top me- 
chanic, but a slight rearrangement 
of the basis of compensation should 
smooth out any internal difficul- 
ties that might arise in the method 
of handling the service writeup. 

o* * * 


At LEAST the suggestion seems 
“to have a basic soundness in 
eliminating the most abused prac- 
tice prevalent in all too many 
shops today—that of having the 
writeup man merely write “check” 
on the order when the customer 
comes in to have work done and 
the cause of the trouble is not 
immediately apparent. 

This almost universal habit 
of writing “check transmission,” 
“check engine” or “check rear 
axle,” when the customer com- 
plains that he hears a noise or 
grind in one of these assemblies, 
or if the engine misses, is be- 
lieved to be the reason for much 
of the overcharging for service 
work and slowing up of service 
traffic flow through the shop. 

Blame for much of today’s poor 
customer relations, due to fancied 
or real overcharging for work 
done, can be blamed primarily on 
the system of writing up orders 
that has grown with the expand- 
ing of service demand, lack of suffi- 
ciently good mechanics, lack of 
sufficient mechanical knowledge on 

(Continued on Page 47, Col. 1) 





Sales Secondary 
Louisville Firms Ad States 


Preference for Service 


LOUISVILLE.—“We want to re- 
pair your Chevrolet—not buy it,” 
is the claim of Broadway Chevro- 
let, 717 W. Broadway, here. 

“We're building business — and 
friends—with repair facilities sec- 
ond-to-none in the country,” the 
company claims. “So, if it’s service 
you want, come to Broadway Chev- 
rolet, where you will find a large 
staff of factory-trained mechanics, 
factory approved parts and fast, 
courteous service.” 

Response to the advertisement is 
said to have been especially brisk. 
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Vehicle Chiefs Push Action 
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Inspection Laws Urged 


Throughout 


NEW YORK.—Recommendations 
for the adoption by all states of 
periodic motor vehicle inspection 
programs and uniform speed regu- 
lations highlighted the 15th annual 
conference of the American Assn. 
of Motor Vehicle Administrators 
here. 

It was suggested that inspec- 
tions be annual or semi-annual 
and inspection stations be ap- 
pointed or state-operated, prefer- 
ably the latter. 

The committee’s recommendation 
on speed regulations adhered to 
the model code for all states. 
“This,” it was said, “is done to 
eliminate confusion arising from 
the many different maximum speed 
limits now in existence.” 

Other recommendations included 
“more intensive enforcement of 
traffic laws”; adequate salaries for 
traffic officers; the liberalization by 
some states of laws concerning 
automotive lighting and equip- 
ment, and authorization in all 
states to suspend driving licenses 
of habitual violators. 

Attended by officials from 46) 
states and three Canadian prov- | 
inces, the conference also received | 
a reciprocity committee report rec- | 
ommending that the committee be | 
authorized to prepare a statement | 
of policy for consideration at four 
regional meetings next spring. Al- 
though that was the committee’s | 
sole recommendation, it reviewed | 
the whole picture of reciprocity | 
and found that “present heterogen- | 
eous statutes scream for allevia- | 
tion.” | 

While conceding that each 
state has the right to regulate 
and tax motor vehicle ownership 
and operation within its boun- 
daries, the committee asserted | 
that “diversity of control cannot | 
be respected when the effect of | 
these laws upon interstate trans- | 
portation by this form of trans- | 
port is evaluated.” | 
The committee’s preliminary find- | 
ings were that the following five 
obstacles stand in the way of re- 
lief from _ reciprocity problems: 
Statutory limitations, differences in 
requirements, definitions of “resi- 
dent,” type of relief and adminis- 
trative structure. It was pointed 
out that 29 states can grant reci- 
procity only on registration fees, 
the others can go a little farther, 
but in only five are authorities al- | 
lowed to waive for non-residents 
the requirements for registration, 
operation authority and transpor- 
tation taxes. 

Eventual uniform laws relating 
to vehicle size and weight limita- 
tions, insurance requirements, oper- 
ators licenses, equipment and in- 
spection requirements were sug- 
gested. 

Also suggested was _ universal 
agreement on causes for revocation 
of licenses, with arrangements be- 
tween states to insure that any 
action against a non-resident in 
one will be made known to author- 
ities in his home state. “It does 
not seem reasonable,” the commit- 
tee observed, “that a driver deemed 
unsafe in one state should be 
looked upon as a safe driver in 
another state.” 

A plea for greater attention to 
promotion of highway safety was 
made by Lyman W. Slack, former 
vice-president of Packard and 
chairman of the Inter-Industry 
Highway Safety Committee, who 
told the motor vehicle officials that 
the predicted increase of 50 per- 
cent in driving over the next 20 
years would result in an annual | 
death rate of 50,000 and injury to| 
2,000,000 at the present nesttent | 
rate. 

Outlining his committee’s pro- 
gram in the national safety cam- 
paign, Slack declared that the 
600,000 automobile dealers, serv- 
ice station owners and tire re- 
tailers had a stake in highway 
safety because it meant bread 
and butter to them. 

Truck manufacturers will include 
an identification plate on each of 
their products after Jan. 1, it was 
revealed by Karl Richards, field 
representative of the Automobile 
Manufacturers Assn. The plate will 
list the name of the manufacturer, 


U.S. 


gross vehicle weight and horse- 
power. 


More stringent driver license 
laws were urged by several speak- 
ers. Thomas E. Bath, Indiana sec- 
retary of state, warned that a li- 
cense to drive must be regarded as 
“something more than just a fee, 
or a meaningless administrative ac- 
tion.” A. F. Temple, chief of the 
driver license division, Texas de- 
partment of public safety, asserted 


that a good driver license law was 
the most effective direct treatment 
of traffic ills. 


Gov. Thomas E. Dewey told the 
officials that “more courage and 
toughness” in dealing with traf- 
fic offenders are necessary to 
curb the postwar accident toll. 

A resolution endorsed by the con- 
ference called for the establishment 
of an international automotive con- 
vention, capable of application in 
all countries of the world and de- 
signed to meet present travel con- 
ditions and standards. 

Officers of the AAMVA were 
elected as follows: president, Lee 
C. Richardson, Michigan; vice- 
presidents, M. C. Connors, Okla- 
homa, and E. E. Lampton, Califor- 
nia; secretary-treasurer, Elmer 
Marsh, Vermont. 
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BUSINESS IN PARTS 
AND SERVICE IS 


a ae 
BEHIND EVERY “POST” AD 


RUN BY MUSKEGON 
PISTON RING CO. 


“Speak to me, man! Tell me that 
the motor isn’t damaged.” 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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Whitaker Heads. 


Ore. Trade Assn. 


PORTLAND, Ore.—R. M. Whit- 
aker of Whitaker & Kirkpatrick, 
has been elected president of the 
Portland Automotive Trades Assn., 
succeeding Al Mattson, of Auto 
Glass Service Co. 

Other officers include: first vice- 
president, E. J. Nelson, Nelson 
Auto Works; second vice-president, 
E. C. Diller, Auto Wheel Service; 
secretary, Jack A. Layley, Smith 
Auto Parts Co.; treasurer, George 
Rotegard, Tracey & Co. 


John L. Allen, Mrs. John L. Allen ant 
Mrs. Lon H. Allen have incorporated Joh: 
L. Allen Motor Co., Temple, $10,000 au- 
thorized capital stock. 


An Orologist studies mountains. 
Having devoted years to the subject, 
he is a genuine specialist. 


Factory 


Authorized 


Service Man?” 


Another specialist! Yes, expert 

training and long experience make 

your “Factory Authorized Service Man” a 
genuine specialist in car care. A specialist 
able to keep both new and old cars 

running at their best. A man who 

really knows parts, so if you need new 
piston rings, for example, he'll have 

rings that are tested and proved 

especially for worn engines by the 

same men who designed your car's 
original rings. See him regularly! 


“THE ENGINE BUILDERS’ SOURCE FOR PISTON RINGS” 
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Kem Mfg. Shares 
Huge Plant With 
14 Other Firms 


FAIR LAWN, N. J.—Kem Mfg. 
Co., producer of automotive parts, 
is one of 15 firms jointly operating 
the gigantic Wright Aeronautical 
Corp. Fair Lawn war plant, in the 
first cooperative “small business” 
project of its kind, it is reported 
by N. J. Leigh, president of Fair 
Lawn Industries. 

Leigh is also chairman of Ein- 
son-Freeman Co., lithographers and 
manufacturer of window and store 
displays. Einson-Freeman owns 
two-thirds of the 43-acre Wright 
plant, which was purchased from 
War Assets Administration for $1,- 
138,186. Kem Mfg. is one of the 
five co-owners. 

The plant, which was converted 
to peacetime use in 90 days after 
title was given by WAA last July, 
has its own artesian wells, steam 
and power plants. It is five minutes 
from Paterson, industrial capital of 
northern New Jersey, and 22 min- 
utes from New York City by car 
or truck. 

Automotive, chemical, furniture, 
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AN UNUSUAL MODERN TEXACO super service station, encased in a frontier style 
fire house and embellished with an antique fire bell and 19th century steam fire engine, 
has just been completed in the projected reconstruction of the famous Last Frontier 
hotel and village In Las Vegas, Nev. Pians were drawn from pictures found in motion 
picture research libraries, century old lithographs and a few authentic buildings still 
standing in the West. 


metallic paper, radio and television, 
textiles and graphic arts are among 
the industries represented in the 
cooperative peacetime use of the 
former war plant. Fair Lawn In- 
dustries manages the property and 
operates the public: utility services 
for the five owners and ten tenants. 


Denver Buick Erecting 


25,000-Sq.-Ft. Structure 
Denver Buick, Inc., 700 Broad- 


way, Denver, is enlarging its pres- 


If Shortage 


WASHINGTON. — Any substan- 
tial shortage of gasoline during 
the winter and spring months 
would cripple transportation and 
distribution in the United States 
and cause an immediate slowing 
down of industrial production, the 
American Automobile Assn. warned 
government and industry last week. 

The AAA’s recently elected presi- 
dent, R. J. Schmunk, stressed the 
fact that the threat of motor fuel 
curtailment is looming at a time 
when motor vehicle _ registration 
and the mileage driven has reached 


ent location with a new building| an all-time peak. 


of 25,000 square feet, giving it a 
total of over 82,000 square feet. 
Denver Buick now has two serv- 
ice departments. A second parts 
department is in the construction 
stage and a new coffee shop will 
round out the expansion program. 


‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 


“By the end of 1947,” Schmunk 
said, “it is estimated that motor 
vehicle registration — passenger 
cars, buses, and _  trucks—will 
have climbed to the gigantic to- 
tal of 37,160,000 units, as com- 
pared with 34,472,000 in 1941. 
There has been even a greater 
proportionate increase in vehicle 
mileage, a large part of this 


increase representing more use 





Centralize ALL OUTLETS for CHASSIS, 


GEAR, MOTOR OIL, AIR and WATER 


Lincoln Air-Operated, Ceiling-Type Lubreels set new 
standards for ease of operation and simplicity of installation. 
They are available in single units or batteries in any 


combination of Services desired. 


‘Features of LINCOLN CEILING-TYPE LUBREELS 


@ Maximum Flexibility —There is an individual Lubreel for each type of service. 
Buy only the reels for services you need, and arrange them in any combination 


or order desired—add one or more services later, if required. 


@ Safe, Air-Operated Retraction— Hose automatically retracted when extended 
to full length—may also be retracted from any point in the extendible range by pull- 
ing Air-Valve Trip Rod. Rewinding speed is uniform and accurately controlled. 


No Back~Pull— Positively no tension or back-pull on hose when extended 


for use. 


Distinctive, Functional Styling— Designed to minimize bulk 
and provide maximum eye-appeal. Lubreels are bonderized and 
finished in sparkling white baked enamel, Mounting Bracket 
Covers in black, external fittings chrome plated. 


For Complete Details, Write For Bulletin 508 


Fe ELM TULLE, 
NO SPRINGS 


Pt 


NO RATCHETS 


Ps 






TRADE MARK LINCOLN AND 
TRADE NAME LUBREEL 
REGISTERED U.S. PAT. OFFICE 
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LINCOLN ENGINEERING COMPANY « ST. LOUIS 20, MO. 


Oil Disaster Feared 


AAA Warns of Transport and Industrial Crisis 


SERVICE SECTION 








Materializes 


of the passenger car for business 
purposes. 

“With the experience of the war 
as to the vital role of highway 
transportation in the economic, 
business and social life of the coun- 
try still fresh in our memories, 
it does not require much imagina- 
tion to appreciate the disastrous 
effects that would result if a sub- 
stantial number of vehicles are 
laid up because of lack of fuel, 
the threat of which is now very, 
very serious. 

“Instead of talking in terms of 
controls and priorities for the ap- 
portionment of oil available for 
various end products and uses, the 
petroleum industry, with such co- 
operation from government as may 
be necessary, should and must 
think in terms of a supply pro- 
gram that will meet all of our do- 
mestic needs. Plans now underway 
to provide more crude oil and more 
refining capacity must be speeded 
up. 

“If the facts in the situation are 
clearly set forth, the various users 
can be expected to adopt volun- 
tary measures of conservation in 
order that we may avoid undesir- 
able controls. I know that the mo- 
torists of America would respond.” 


The AAA, Schmunk said, is 
urging the immediate adoption 
of a four-point program, as fol- 
lows: That domestic needs be 
given first call on America’s oil 
resources; that more steel and 
pipe be channelled for oil well 
drilling, refining, pipe lines, and 
tank cars; that oil aid to Euro- 
pean countries be supplied from 
sources outside the U. S.; and 
that the remainder of the gov- 
ernment-owned fleet of tank 
ships be reserved for and placed 
in the domestic service. 

These recommendations, he de- 
clared, were the substance of a 
resolution unanimously adopted by 
the annual AAA convention recent- 
ly held in Washington and they 
have been transmitted to key agen- 
cies dealing with the oil situation 
at government and industry levels, 
including: 

Senator Kenneth S. Wherry of 
Nebraska, chairman of the Senate 
Small Business Committee; Wil- 
liam R. Boyd jr., president, Ameri- 
can Petroleum Institute; William 
A. Harriman, Secretary of Com- 
merce; Julius A. Krug, Secretary 

of the Interior; Vice Admiral Wil- 
liam W. Smith, chairman, U. S. 
Maritime Commission, and J. M. 
Johnson, director, Office of De- 
fense Transportation. 


De Martini Heads 
Service at K-F 


WILLOW RUN.—Walter de Mar- 
tini, assistant general manager of 
Kaiser operations in the Portland 
(Ore.) area, has 
been appointed 
director of serv- 
ice for Kaiser- 
Frazer Corp., W. 
A. MacDonald, 
vice-president in 
charge of sales, 








announced last 
week. 
The _  appoint- 


ment of de Mar- 4 
tini came shortly ” 
after the com- ™- 4 Martini 
pany’s announcement to expand 
greatly its field service organiza- 
tion. 





Prest-O-Lite to Increase 


Battery Output in Canada 


MONTREAL.—Production of au- 
tomotive storage batteries at Prest- 
O-Lite Battery Co., Ltd., Toronto, 
will be increased by more than 50 
percent this month, according to 
W. W. Taylor, vice-president and 
general manager. 

The increase in production is 
made possible through newly ex- 
panded plant facilities. More than 
$360,000 has been expended in new 
construction manufacturing equip- 
ment for the firm’s Canadian plant. 








You get the best results tn our Classified 
ection, inside back cover. 
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The fastest selling selling lines aX° e 
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For the first ten months of 1947, The Saturday 
Evening Post carried more automotive parts 
and accessories advertising than Life and 
Collier’s combined. 


Post 459 PAGES 


226 PAGES 







180 PAGES 


During the same period, the Post carried more 
pages of automobile advertising than Life and 
Collier’s combined. 


POST 318 PAGES 


177 PAGES 


LI F E 79 PAGES 


The Post is Number One magazine for a very 
simple reason: Post advertising pays off in sales. 


Figures from report by LEADING NATIONAL ADVERTISERS, 


ST- advertised ling: 




























Design for Service 


Hall-Roush Opens Chrysler Plant in Akron 
That Boasts Many Innovations 


AKRON.—Following an advertis- 
ing campaign which for 12 months | production control. 


advised the public to “keep your 
eye on  260!”—Hall-Roush, Inc. 
(Chrysler-Plymouth), has opened 
its new facilities here at 260 W. 
Exchange St. 

Covering 35,000 square feet and 
filled throughout with precision 
equipment, Hall-Roush is  be- 
Heved to have one of the largest 
and most modern auto sales and 
service establishments in the 
state. 


Hall-Roush is said to be the first 
dealer in Ohio to install a Clayton 
Dynamometer, the new DeVilbiss 
open-side paint spray booth, a con- 
trol tower and an intercommunica- 
tion system. 

This firm—only 2% years ago 
cramped into unsatisfactory quar- 
ters—was also first in Akron with 
a floor exhaust system, and first in 
the U. S. to receive shipment on 
the Weaver headlight tester. 

In the Hall-Roush service de- 
partment, every effort is made to 


ee ee ~ 
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keep the customer’s costs low by 


A control tower oversees the 
entire procedure, routes cars to 
proper stalls, keeps close check 
on job-time, informs the car 
owners as to progress being 
made and makes appointments 
for service. An inter-communica- 
tion system allows the operator 
in the tower to converse instant- 
ly with any executive, office 
worker or mechanic. 


Mechanics answer the tower 
without stopping work. Each me- 
chanic has everything he needs 
for his work, including a _ twin- 
post hoist. Car-jockeys bring the 
cars to him, and take them away. 
He doesn’t even have to go for 
parts. 

These conveniences, plus the 
floor exhaust system which keeps 
the air within the service depart- 
ment fresh, and free coffee pe- 
riods, tend to make Hall-Roush 
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WAN TED: Three hundred and 


fifty dealers to take on the Federal Truck Franchise— 


on a Direct Factory Basis with maximum discounts. 


Federal is going places! Federal truck production 


was 60% greater 


during 1947 than in 1946. 


Federal now has the largest dealer organization in 
its 38 years of truck manufacturing history. 


1948 will see Federal production facilities greatly 
expanded to provide increased opportunities for 


FEDERAL MOTOR TRUCK CO.+ DETROIT 9, MICHIGAN 


Since 1910...Known in Every Country—Sold on Every Continent 





mechanics happy and hard work- 
ing, according to the owners. 

The rest of Hall-Roush is in 
keeping with its service depart- 
ment. The display floor is roomy 
and decorated with flowers and a 
smiling receptionist. The parts de- 
partment is large and complete, its 
lengthy counter capable of serving 
many customers at once. 


There are numerous closing 
rooms, officeg, and a waiting room 
with radio and reading material. 
Another feature is an “RCA Room” 
where radios are demonstrated and 
sold in a sound-proof room—under 
the supervision of a radio sales 
manager. 


The opening of this well her- 
alded “garage of modern design” 
Was announced at a “260” ban- 
quet, with from the rub- 
ber plants in Akron, the city hall, 
the automotive world, and Ak- 
ron’s newspaper and radio sta- 
tions. 

Carroll J. Roush and Vance G. 
Hall, owners, say they are more 
than pleased at the public’s re- 
sponse to their efforts. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 
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new and old Federal Dealers. 


Don't let this opportunity slip byl Learn more about 
Federal's new Three Way Profit Franchise. 


1. New Truck Sales 


2. Spare Parts Merchandising 
3. Truck Servicing Program 


It's working and making neat profits for hundreds of 
other Federal Dealers. It can do the same for you. 


WRITE: 
























NASH ZONE AND SERVICE managers from the Central region met with factory 
executives at Milwaukee recently for discussion of Nash Motors’ ‘‘power line’’ program 
for 1948. Theme of the program, ‘‘What to Do—and How to Do It,’’ is supported by 
intensive instruction and educational aids, including factory and field 
slide films and instruction manuals. Meetings in advance of dealer service 

scheduled for zone service managers of Western and Southern regions during December. 





Victor Accessory Offers 


‘Keen Cut’ Ridge Reamer 


Victor Accessory Co. is offering 
a ridge reamer which, it says, cuts 
where you want it to cut. 


Calling it the “Keen Cutter” ridge 
reamer, the Bakersfield (Calif.) 
company states the tool is designed 
for ease in handling and is ad- by that corpora- 
justable to almost any size cylinder tion ef the mant- 


a facturing and 
selling activities 
of Edison - Split- 
dorf Corp. in 
which Thomas A. 
Edison, Inc., has 
been the major- 
ity stockholder. 

Thomas A. Edi- owe 
son, Inc, now . 
makes and mar- A. A. Manchester 
kets those products previously han- 
dled by Edison-Splitdorf. They in- 
clude spark plugs, coils and other 
automotive products, as well as 
magnetos. 

Thomas A. Edison, Inc., has for 
many years manufactured a lead- 
acid battery for starting, lighting 
and ignition, in what has been 
known as the Emark division. 
From now on the designation of the 
lead-acid battery division ag the 
Emark division is discontinued and 
a new division formed. 


The designation of the new divi- 
sion, conducting the combined op- 
erations, is the Automotive division. 
| Headquarters will be at West Or- 
ange, with plants at West Orange 
and Kearny, N. J., and Bethlehem, 
Pa. 


Edison Assumes 
Sales, Output 
Of Splitdorf 


WEST ORANGE, N. J.—Charles 
Edison, president of Thomas A. 
Edison, Inc., here, has announced 
the taking over 





Management 6f the combined 
operations will be under the direc- 
tion of B. F. Morris, for many 
years a vice-president of Thomas 
A. Edison. A. A. Manchester will 
be sales manager; L. V. Anderson, 
assistant sales manager, and J. L. 
Stanford, manager of advertising 
and sales promotion for the auto- 
motive division. 

Manchester has been associated 
in various capacities with Edison 
for the past 27 years, the last 10 
of which were as sales manager of 
the Emark division. He is a mem- 
ber of the National Federation of 
Sales Executives, the Northern 
New Jersey Sales Executive Club 
and the Assn. of American Battery 
Manufacturers. 


Key Line Club 
Selects Drake Hotel for 


ASI Activities 


CHICAGO.—The recently-organ- 
ized Saturday Evening Post Key 
Line Club has established head- 
quarters at the Drake hotel here 
for members attending the Auto- 
motive Service Industries show, 
and the December conventions of 
the National Standard Parts Assn., 
Motor and Equipment Wholesalers 
Assn., and the Motor and Equip- 
ment Manufacturers Assn. 

The Key Line Club will be open 
from noon to midnight, Dec. 3-13. 
A snack bar will be available to 
club members and their guests; 
“Magazine Magic,” a sound film in 
color will show how Curtis maga- 
zines are produced; and two orig- 
inal Post cover paintings by Nor- 
man Rockwell will be on display 
with other exhibits of particular 
interest to automotive jobbers. 

Membership in the Key Line Club 
is restricted to automotive jobbers 
who distribute Saturday Evening 
Post-advertised products, manufac- 
turers of those products, and others 
who have a direct interest in the 
automotive aftermarket. 
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Others are profiting from AN Want Ads 
why not you? See inside back cover. 
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By Arthur G. Ivey 
Staff Correspondent 

JACKSONVILLE, Fla. — Believ- 

ing that the “alley garage” is rap- 
idly becoming a thing of the past 
and that the public wants cleanli- 
ness, simplicity and quick service 
in automobile repair and sales, J. 
C. Carter Co., Inc. (Buick), has in- 
corporated some features in its new 
quarters which have created con- 
siderable interest among automo- 
tive dealers. An investment of ap- 
proximately $350,000 has been made 
in the Carter property. 

Service, sales and administra- 
tion are in separate buildings on 
opposite corners of the street in- 
tersection. The main service 
building is a massive structure 
covering about 23,000 square feet 
of area. The hangar-type, hurri- 
cane-proof construction  elimi- 
nates floor columns and lends it- 
self well to simplicity in service 
floor layout and ns. 

Each mechanic station has a 
twin-post lift set close to the white 
porcelain, completely tooled service 
benches, and each has its own port- 
able work stand. 


The lubrication department has 
a tiled floor and tiled, waist-high 
bins with a swing door where 
grease cans, drums and waste are 
kept handy, but out of sight. This 
section also has two twin-post lifts, 
all of which are equipped with in- 
dividual shut-off valves. 

The body shop, and two ma- 
sonry, fireproof spray booths flank 
this department. The front end pit 
is railed in and is about 25 feet 
by 18 feet in area. This service 
building is completely fluorescent 
lighted. 

The sales and administration 
building is of modernistic design, 
the display room having full 
height plate glass windows. It is 
fully air-conditioned. Lighting in 
this building is also completely 
fluorescent. 

The display room is not large. 
It is intended to comfortably dis- 
play four or five cars. 

A feature which has provoked 


Lights Dimmed 
Automatically by 


New Device 


CAMDEN, N. J.—Blinding head- 
light glare, the cause of more than 
60 percent of night driving acci- 
dents, is said to be eliminated by 
a new automatic headlight dim- 
ming device called the Beamaster. 

A compact unit resembling a 
miniature headlight, the Beamaster, 
is mounted to the left side of the 
front bumper. According to the 
producer, a_ light-sensitive elec- 
tronic tube automatically switches 
the vehicle’s headlights to the 
lower beam when another vehicle 
approaches at a distance of not 
less than 500 feet. 

In addition, it was stated, the 
mechanism may dim headlights 
when an approaching car reaches 
within half a mile of the vehicle 
containing the unit, and when the 
vehicle is driven onto well-illum- 
inated highways from dark country 
roads. 

The unit also automatically 
switches the beam to low when a 
vehicle containing a Beamaster 
comes within 25 to 50 feet of a 
tail light. This action is said to 
prevent glare in the rear-view mir- 
ror of the car ahead. 

The dimmer is composed of four 
easily installed parts: a photo-elec- 
tric light pickup; electronic am- 
plifier; connecting harness, and re- 
set switch. Installation does not 
require any change in the wiring 
system of a vehicle, it was stated. 

Initial engineering for the Bea- 
master was done by Cutler Metal 
Products Co., Camden. It is being 
manufactured by Automatic Head- 
light Dimmer Corp., 1020 Line St., 
also of Camden. 





Tri-State Motor 
Tri-State Motor Co., Inc., Ver- 
non, Tex., has been incorporated 
listing $10,000 authorized capital 
stock by Charles Vivian, C. E. 
Campbell and Beryle Dixon Vivian. 


Catering to Customers 


Buick Dealer Stresses Fast Service and Utility 
With Hangar-Type Dealership 
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much interest is the master show- 
room which is behind the offices 
and display room. Under normal 
conditions this showroom will con- 
tain 18 cars, washed, serviced and 
checked, and ready for immediate, 
drive-away delivery. 

Instead of cars being kept on 
the service yard until sold, and 
then prepared for delivery, they 
will be kept here and completely 
ready for the customer. 

J. C. Carter, president of the 
company, active in the automobile 
business for over 30 years and 
operator of the Buick franchise 
since 1933, incorporated many of 
his own ideas and plans in the 
layout of the buildings. 


WAA Offers ‘Bargain’ 
On Fire Extinguishers 


WASHINGTON.—Large quantities 
of fire extinguishing systems and 
component parts are still available 





PHILS TOW 
SERVICE 
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“In no time people will be saying 
how nicely they were hooked by 
Phil’s Tow Service.” 


gain” prices, War Assets Admin- 


istration said last week. 

WAA said that many of the com- 
ponents are suitable for alternate 
uses in production of other types 
of goods. Inquiries concerning loca- 
tion and availability of inventories 
should be addressed to Safety 
Equipment Section, General Prod- 
ucts Branch of WAA, Washington 


from war surplus stocks at “bar-! 25, D. C. 





Code for Parts Marketing | 


Published by NSPA 


CHICAGO.—Prepared by its mar- 
keting research committee, a ‘code 
of desirable practices” for manu- 
facturers and their sales represen- 
tatives has been issued in booklet 
form by National Standard Parts 
Assn. 

A foreword in the booklet states 
that the sales practice recommen- 
dations are based “on the experi- 
ence of successful automotive man- 
ufacturer sales _ representatives, 
their field representatives and the 
wholesalers through whom their 
goods are sold.” 

Nine essentials are included and 
enlarged upon in the booklet, as 
follows: 


Knowledge of the line, punctu- 
ality in keeping appointments, 
properly merchandising the line, 
checking inventory, keeping price 
lists up to date, engaging in sea- 
sonal promotion, charting sales 
progress, giving missionary assis- 
tance to sales representatives, and 
holding “down to earth” sales 
meetings. 

On the subject of merchandising 


the line, the code booklet contains 
the following suggestions: 

“Make sure that the line is prop- 
erly displayed in the store; that 
old and shop-worn displays are re- 
placed with new ones; that stock 
is placed in its proper order of 
sequence on the shelves, and that 
you provide information enabling 
the wholesaler to determine the 
sales potential of your products on 
the basis of motor vehicle regis- 
tration.” 

Urged as an aid in quickly 
checking inventory is a_ special 
form numerically arranged with 
some method of coding fast mov- 
ing, moderate, slow moving and 
obsolescent numbers, the form to 
show also maximum and minimum 
quantities. 


Lancett to Modernisze 


Lancett Motor Sales, Inc., 1612 
Reading Rd. Reading, O., has 
sketched plans for an enlarging 
and modernizing project that will 
provide an additional 1,000 square 
feet for display. 





The most advertised hat 
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in Ameriea! 


116,762,844 FIRE-CHIEF 


messages in magazines... during 1947! 


T’S no wonder that the famous Texaco Fire-Chief 
hat is such a familiar gasoline symbol to millions 


\ 


of motorists all over America! 


li 


tj 
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and time again. 


That amazing circulation figure above is the actual 
number of magazines in which Fire-Chief copy ap- 
peared this year. You can multiply that figure by 
2, 3 or more readers per magazine and you can read- 
ily see how Fire-Chief magazine advertising reaches 
a mighty big part of America’s car owners. . . time 


Add to this a few billion Fire-Chief outdoor poster 
messages, plus the millions of listeners who hear 
about Fire-Chief on the Texaco Star Theater radio 
program every Sunday night and you know why we 
say this is the most advertised hat in America. 

Then remember that Fire-Chief is just one of sev- 
eral Texaco Products supported by individual ad- 
vertising campaigns and you see how advertising 
helps make Texaco Dealers such busy dealers! 


THE TEXAS COMPANY 
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Sky Chief and FIRE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS 


CHASSIS LUBRICATION - 


TUNE IN... TEXACO STAR THEATER presents the TONY MARTIN show featuring Alan Young every Sunday night. 
METROPOLITAN OPERA broadcasts every Saturday afternoon. See newspaper for time and station. 





MARFAK 


REGISTERED REST ROOMS 
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The Other Side of the Picture 


SAY LISTEM- MR LWER, I SAP D A (a ‘ 
I WANT A GREEN CARS DONT GET THAT #1200.00 DIFFERENCE? 
Ith GIVE YUH F600.00 AND WO 





newspaper over a dealer’s signa- 
ture. 

According to Collier’s, most auto- 
mobile manufacturers take sam- 
ples of PS self-mailers to send to 






‘Preventive Service’ 


Collier’s Reports Educational Appeals to Owners 
Outdo Direct Dealer Advertising dealers, urging them to order ad- 
ditional self-mailers for distribu- 


NEW YORK.—Collier’s magazine| of promotion does more to direct|tion in their areas. Dealers are 
reports that its “Preventive Serv-/ business into the dealer’s service] said to have responded to the plan 
ice” program has been termed 8u-| shop than the same space in a! enthusiastically. 
perior to other advertising ap- 
proaches by dealers and manufac- 
turers. 

The “Preventive Service”’—or PS 
—campaign features pre-seasonal 
mailing pieces designed to convince 
the auto owner that he should have 
his car thoroughly inspected at 
regular intervals. 

National coverage and the ex- 
clusion of a manufacturer’s or 
dealer's name are said to add 
prestige and conviction to the 
advices offered in the advertise- 
ments. Readers then respond 
more favorably to what is read, 
Collier’s men believe. 

It is pointed out that the average 
car owner is aware dealers are in 
business to make profits and is na- 
turally wary of any encourage- 
ments from that source in mat- 
ters of recommended services. 
Therefore, the owner discounts to 
some extent what the dealer urges 
should be done. 

By “Preventive Service” adver- 
tising, however, Collier’s thinks it 
can lay the groundwork of con- 
vincing owners of the need for 
seasonal protective measures. 

As a follow-up on already ini- 
tiated convictions, dealers are 
urged to send PS mailing pieces 
to customers in their areas, there- 
by gradually building up the ac- 
ceptance of complete service in the 
minds of owners. In the opinion of 
PS promotion experts, such a pro- 
cedure usually results in nearly a 
$10 return on a $1 investment. 

Of interest is the PS promotion 
program undertaken by Martin J. 
Barry, Lincoln-Mercury dealer in 
Baltimore. 

Barry has used PS seasonal 
promotion for a number of years 
and has found results to be very 
satisfactory. Recently, on a large 
billboard above one corner of his 
dealership, Barry had a Collier’s 
PS poster reproduced. 

This was supplemented by dis- 
tribution of 500 copies of a PS 
igsue of Collier’s by attendants who 
handed them to motorists at prom- 
inent intersections of the city. A 
sticker pasted on the cover re- 
quested attention to the page of 
the issue where PS advertising was 
carried. 


In the belief of Barry, this kind 


Wiper-Warning 
New N. Y. Law Strict 


On Proper Vision 


ALBANY, N. Y.—Motor Vehicle 
Commissioner Fletcher last week 
called attention to the necessity of 
maintaining proper driving vision 
on all motor vehicles as now pro- 
vided by law. 

The commissioner stated “an 
amendment to the law, effective 
Sept. 1, 1947, requires all motor 
vehicles shall be equipped with 
suitable wipers or other devices 
which shall clear a sufficient area 
of windshields to provide reason- 
able driving vision.” 

Motorists were urged to comply 
at once by keeping windshield de- 
vices in good working order. 


















*SERVICE INDUSTRIES: Truck fleets 


of bakeries, florists, fuel dealers, con- 






tractors, dairies, department stores, 
utilities, laundries, cleaners, grocers, 


local manufacturers, etc. 


(Cartoonist Kemp{,a Willys dealer, welcomes sug 
cartoon strips. Write him care of Kempf Motor Oo., Kearney, Neb.) 
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gestions for his weekly 
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Hyland Renamed Head 


Of St. Louis Parts Assn. 

ST. LOUIS.—Dan F. Hyland, 
Alemite-Stewart-Warner  distribu- 
tor to the jobbing trade in the St. 
Louis district, has been reelected 
president of the Greater St. Louis 
Automotive Parts & Equipment 

n. 
Other officers are William Hud- 


Pers nny, 


SERVICE SECTION 
By Fred Kemp} 


Du, WHAT Ai 


gins, Koochook Co., Ince., vice- 
president; Gordon R. Porter, Uni- 
versal Parts and Service, Inc., sec- 
retary and treasurer, and John 
D’Augustino, Borbein, Young & Co., 
Russ Nixon, Russ Noxin Patys Co., 
and C. A. Louis, Authorized Motor 
Parts, board members. 


You get the best results in our Classified 
section, inside back cover. 
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RAYBESTOS-MANHATTAN, INC. 
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Down Through the Ages 


Valley Cadillac Converts Former Carriage Plant 
Into Modernistic U. C. Division 


By John L. Dougherty East Ave. factory structure and 
Staff Correspondent began production of trucks about 


ECTION SERVICE SECTION 


Kemp} New Muffler 
Said to Arrest 
Spark, Flame 



















LAWRENCE, Kans.—A_ spark 
and flame arresting muffler, rated 
400 percent more efficient than 
anything previously produced, has 
been announced by the University ANNUAL G 
here. The muffler was developed 


quartermaster corps, and details of materials control; Henry 


of the new accessory cannot be | chasing agent; Sherman 
divulged. 


aeronautical engineering depart-/as for safety. 





THE ENERAL SALES meeting of Arrow Safety Device Co., 
t, was recently held in Mount Holly, 
of Kansas Research Foundation | tures of eutemott Santatives from all over the country and attended, and 


Canada 
open ‘discussions on the company’s program for the merchandising of its products during 
were held. Included in the above group are 
for the army on © grant from the <aep-gusenenes Al Hopkin jr., president; John J. 
head 


R 


Charies ©. Vantderblue, executive 


N. Y.—(UTPS)— 
A building rich in the history of 
the transportation industry—from 
fancy coaches and carriages to the 
first days of motor trucks—moved 
into the trade picture again last 

Finnegan, secretary; Roy Stevens, | week with the opening of Valley 
Lodge, assistant sales manager; a Falk, pur- | Cadillac's used-car division. 


Lande: verti agent; Melvin Sturz, sales 
ae — = The structure was originally a 


four-story factory in its first days 
William Simpson, head of the|war for security purposes as well |is said to be startling, and both when Suilivan Bros. Carriage Man- 
materials and construction are | yfacturers made coaches for promi- 


ment at the university, directed) pR gs Henderson, representing |comparatively cheap. The new/|nent Americans and European roy- 


the time of the outbreak of 
World War L 

The factory was located just a 
stone’s throw from the Selden Mo- 
tor Vehicle Co. on Propert St., 
founded by George B. Selden, whose 
invention of a high-speed oil engine 
in 1877 and his subsequent suit 
against Henry Ford led to one of 
the bitterest battles in the history 
of the industry. 

Sullivans made 1%, 2 and 3%- 
ton trucks for local and national 
firms. The carriage company grad- 
















Cc. vice- the work, and Grover Keller, a the United States Forest Service, | muffler probably will not be nec- | alty. That was in the late 19th and prom tod ahaan te Se — 
vn pon —_— —, ; Se ae oe said the muffler may be invaluable | essary for ordinary passenger cars a = car Ghai if aa ae tas ae. Gis Seated 
a dele completed although the basic prin- |in the prevention of forest fires.| 444 trucks which roll on the open mon sight on the streets of the|then used as a used-car salesroom 
ng & Co., ciple has been developed. It has|A manufacturer of farm machin- highway. nation. for a time and has had at least 
atys Co., yet to be developed in different |ery also has shown interest in the The Sullivans weren't te be two auto parts firms as occupants. 
2d Motor designs for various types of inter- |commercial rights to the muffler, fe Giltnd Chek the age Valley Cadillac completely ren- 
nal combustion engines. primarily for use on farm tractors| 7, ¢ee1 the pulse of the industry, con-| “© ¢ eat. Th od eo | aa. ovated the structure upon taking 

The need for the flameproof muf- to prevent fires in the field. sistent reading of Automotive News is a| Wen onetn Ow ae. at the 1701 over this year. It was reduced to 

r Classified fler became apparent early in the! The simplicity of the new design | secessity. van Motor le a one-story, high-ceiling modern- 
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SPECIFICALLY ENGINEERED FOR 





Now, brake lining is available in sets 
for all the lighter units of service indus- 
tries. * 

Now, Raybestos offers PGT brake lining 
sets, drilled and countersunk, that meet the 
tough, stop-and-go needs of all smaller 
trucks of all popular makes—sets that take 
the guesswork out of your brake work, that 
raise your braking efficiency and lower your 
reline costs. 

In Raybestos PGT sets, there is no 


pyice True ks 


blanket coverage, no one-lining-for-all. 
Raybestos engineers each set to your size, 
weight, load and road requirements—with 
the right combination of ail the different 
braking materials. 

If yours is a fleet of light trucks, service 
trucks—see your Raybestos jobber. He will 
show you how your brake work can be 
simplified ... set up your reline schedule... 
estimate your maintenance requirements 
with Raybestos PGT brake lining sets. 


THE RAYBESTOS DIVISION of Raybestos-Manhatten, Inc., BRIDGEPORT, CONNECTICUT 


@ ese GROUND TESTED « BRAKE LINING, BRAKE BLOCKS. CLUTCH 
INGS, FAN BELTS, HOSE “for CARS, TRUCKS, BUSES and TRACTORS 


* Specifically designed for your make and model of truck 
* Specifically designed for service duty requirements 
* Right combination all seven different friction materials 


* Full-range brake control 


* Factory-matched sets, packaged, identified—for quick 


installation 


* Proving Ground Tested for long life, steady perform- 


ance 
* Fewer adjustments necessary 


* Available in drilled and countersunk sets, or in Ray- 


BOND for use with bonding equipment 



























type showroom, with approxi- 
mately 10,000 square feet of floor 
space. 

Its opening was made auspicious- 
ly with two days of “no sales—but 
inspection invited” on more than 
25 used cars offered at some $300 
to $500 beneath the market prices. 


Then on the following day the 
doors opened for business at 9 a.m. 
Several customers spent the night 
on the doorstep, curled in blankets 
and heavy jackets. 

Frank Houlihan, general man- 
ager of the firm, is in charge of 
the new division. 


Chrysler, GM 
Cite Need for 
Sub-Zero Oil 


TULSA, Okla.—For quick, easy 
starting of automobile engines in 
sub-zero weather, automotive engi- 
neers suggest the development of 
a crankcase oil lighter than any 
now on the regular market. 

This proposal was made jointly 
here by E. W. Upham, chief metal- 
lurgist of Chrysler Corp., and H. C. 
Mougey, technical director of the 
Research Laboratories division of 
General Motors, in a paper pre- 
sented at the Society of Automo- 
tive Engineers national fuels and 
Jubricants meeting. 

The paper was based on engine- 
starting tests conducted by Chrys- 
ler at Bemidji, Minn., in tempera- 
tures ranging to 25 degrees below 
zero, and by General Motors at 
Regina, Sask., and on tests made 
in the cold rooms and proving 
grounds of both companies. 

Upham and Mougey said that 
general practice under sub-zero 
conditions had been to dilute the 
lightest regular engine oil avail- 
able (10-W) with kerosene. 

Test data showed that such a 
lubricant is not stable under to- 
day’s driving conditions in sub- 
zero areas. Their proposed oil, they 
recommended, would have about 
the same viscosity or body at 20 
degrees below zero as 10-W now 
has at zero. 

However, they warned, a lighter 
oil would not solve all cold-weather 
starting problems. Batteries, for 
example, decrease in efficiency as 
temperatures drop, it was pointed 
out. 










Remington-Rand Official 
To Address Service Group 


CHICAGO.—W. F. Block, man- 
ager, industrial accounts depart- 
ment, Remington-Rand, Inc., will 
speak on service station inventory 
control at the annual conference of 
the Oil Industry Tire, Battery and 
Accessory Group to be held here 
in the Blackstone Hotel Dec. 8-9. 

The conference of the TBA group 
is designed as a practical discus- 
sion by authorities of topics deal- 
ing with the sale and service of 
tires, batteries and accessories. 
Meetings are open to all interested 
in TBA merchandising. 


Ralph and Virginia Howard, John ©, and 
Mildred Sheldon and James R. and Myrtle 
M. Cash have incorporated C & H Motor 
Co., 2301 8. Garrison, Carthage, to oper- 
ate a dealership, with $100,000 authorized 
capital stock. 
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THE “HOT SHOT’ machine for bonding brake linings can be used on 95 percent of 
all 10, 11 and 12-inch shoes, in varying widths and thicknesses, according to Specialized 
Equipment Co., 410 Miller Ave., Ann Arbor, Mich. J. L. Davis, formerly associated with 
the Oycleweld division of Chrysler Corp., is general manager of the firm. 


Machine for Bonding 


‘Hot Shot’ Method Described As Faster 
And More Economical 


PLYMOUTH, Mich.—What is de .cjated with the Cycleweld division 
scribed as a fast, economical ma- |of Chrysler Corp., is general man- 
chine for bonding brake linings ager of Specialized Equipment. 
and brake shoes is being manu- | ——— 
factured by J. I. Spanich Welding 4 
Co. Specialized Equipment Co. oy 
Plymouth and Ann Arbor is the 
distributor. 

The producer states its “Hot 
Shot” machine is small and com- 
pact and will bond 95 percent ot 
all 10, 11 and 12-inch shoes in vary- 
ing widths and thicknesses. The 
work is done at a cost no greater 
than that of the riveting method, 
it is said. 

Because of the absence of 
rivets, it is declared, dirt and 
grit cannot accumulate in the 
countersunk rivet holes, and 
scoring of the brake drums is 
eliminated. At the same time a 
more even braking surface is 
claimed because of the smoother 
application of this bonding. 
When the ‘brake lining is cut 

square at the ends, instead of be- 
ing chamfered, the lining itself is 
said to act as a wiper, removing 
any grit that may adhere to the 
brake drums. 

Service departments using “Hot 
Shot” equipment will find still an- 
other saving through the reduction 
of their stocks of brake linings, 
according to the manufacturer. Ga- 
rages will have only three factors 
to consider: width, thickness and 
diameter. 

The “Hot Shot” brake reliner 
operates under three processes. It 
is said that as much as a thermo- 
stat will hold the temperature of 
the machine at 500 degrees F. all 
day. 

Under the first process the 
“Hot Shot” fixture is allowed to 
reach 500 degrees F, which takes 
10 to 15 minutes. The shoe and 
lining assembly is put in place 
and pressure applied. The as- 
sembly is allowed to cure in the 
machine for four minutes and 
then cooled naturally. The lining 
and shoe assembly is then ready 
for installation. 


In the second process the shoe 
and lining are placed in the fixture 
us just described, but the curing 
time is only two minutes. When 
removed, the shoe and lining as- 
sembly is placed in a hot oven for 
15 minutes to complete cure. 

A third process is used with 
ovens operating at 335 to 385 de- 
grees F. The brake shoes are 
placed in this oven and allowed 
to heat to oven temperature. They 
are removed from oven and placed | 
on the hot fixture with the lining. | 
They are cured for 45 seconds and 
the assembly is returned to the 
oven for 15 minutes to complete 
cure. 

Since not all garages are equip- 
ped with temperature controlled 
ovens, it is reported, many of them 
are turning to the first process, 
which requires no oven. 

To speed up relining work 
many garages are also said to be 
installing several “Hot Shot” 
machines so that they can take 
care of a whole set of brake re- 
linings at one time. 

Write Specialized Equipment Co.., | 
30885 Five Mile Rd, Plymouth. | 
Mich. J. L. Davis, formerly asso- | 


Lift in Efficiency 


Dealer Says Twin-Post Lifts in All Stalls 
Help Whole Service Operation 


CLEVELAND.—(UTPS) — B. W. 
Blauschild Co. (Dodge-Plymouth) 


reports that it is giving custom- 
ers far faster service and increas- 
ing its mechanics pay through in- 
stallation of twin-post lifts at each 
of its nine service stalls. 


The move, says Bilauschild, has 
increased the efficiency of the 
whole service operation. The 
dealership is reported to be the 
first in northern Ohio to replace 
all single post lifts with Joyce 
Gridland twin-post lifts. 

“There’s no question but that in 
a relatively short time the cost of 
the twin-post lifts will be offset 
by time saved and customer pleas- 
ure at quickness of service,” de- 
clared B. W. Blauschild, president. 

Built at an estimated cost of 
$500,000, the dealership features a 
“million-dollar showroom” equip- 


ped with expensive paintings and 
antiques. 

The advantages of giving each 
mechanic an automatic lift are out- 
lined by Blauschild as follows: 

There is much time saved; a 
rear-axle job, for example, now 
takes two hours while a motor 
overhaul has been cut from 17 
hours to 11 hours, Added pay for 
each mechanic. 

Mechanics no longer have to 
slide under cars, thus eliminating 
body exposure to drafts and eas- 
ing work conditions. 

Customers, too, can be shown 
what parts of underbody are be- 
ing repaired. Also, customers are 
pleased to learn that repair time 
is lessened, thus bringing re- 
duced charges in hours of work. 

One feature of the Blauschild 
service is the installation of con- 


DINIIN 


_SERVICE_ SECTION 


trols for each lift. Designed by 
Parts Manager E. J. McCafferty, 
the controls work off the service 
bar and the controls are so ar- 
ranged that the mechanic watches 
the car being lifted, thus he is in 
complete control of the car at all 
times. 


Oildex Said to Overcome 


Crankcase Dilution 

A controlled crankcase ventila- 
tor, designed to overcome crank- 
case dilution and to remove va- 
pors, is being offered through the 
jcbbing trade by Oildex Corp., 662 
Hanna Bldg., Cleveland. 

Oildex is said to extract and filter 
all liquid impurities and vapors 
from the crankcase before they 
condense into damaging materials. 
Designed to fit any car, it derives 
its suction power from the intake 
manifold. 


Digby-Skinner Opens 
The Digby-Skinner Motor Co. has 
opened in Covington, Ga., as deal- 
ers of Kaiser-Frazer cars. 





ills! 








DEALERS: SUGGEST LYON WHITEWALLS AND WHEEL COVERS AS 


aay 
ae: 





service 
so ar- 
watches 


ventila- 
crank- 
ove va- 
ugh the 
orp., 662 


nd filter 
vapors 
re they 
aterials. 
derives 
e intake 


VERS AS IDEAL 


> 


SERVICE SECTION 


AUTOMOTIVE NEWS, DECEMBER 8, 1947 


Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 

T IS WELL established law that 

that a recorded mortgage is 
prior to all other subsequent liens. 

For illustration, in General Mo- 
tors Acceptance Corp v. Kehnert, 
72 N. E. (2d) 793, it was shown that 
one Kehnert resided at a hotel and 
kept a mortgaged automobile in 
the garage operated by the hotel. 
The hotel claimed an innkeeper’s 
lien on the automobile. 

But the higher court held that 
the mortgage on the automobile 
must be paid, first, before the 
hotel’s lien may be satisfied be- 
cause the mortgage was recorded 
before the lien of the hotel existed. 

> * + 


Obligatory Contract 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: What is a valid con- 


oT PTT THE ONLY AUTOMOBILE ACCESSORIES ig iJ 


tract, one which obligates the seller 
of an automobile? 

Three elements are essential to 
an enforceable contract of sale: 
1, An identification of the auto- 
mobile. 2. An agreement as to the 
price to be paid. 3. Consent of 
the parties. 

For illustration, in Comstock v. 
Tarbush, 37 S. E. (2d) 925, it was 

shown that a purchaser paid down 
$1,000 on a tractor and trailer that 
the owner agreed to sell for $2,- 
319.24. Later the seller decided that 
the equipment was worth consid- 
erably more money and refused to 
complete the contract. 

The higher court ordered the 
seller to deliver the equipment to 
the purchaser and accept $1,319.24 
as full payment. 

> + 


Know Policies 
MANY automobile dealers pay 


insurance premiums without a loss 
not knowing that actually they are 
not protected at all if a loss had 
occurred. Motto: Read and under- 
stand your insurance policies. 

For example, in Milton Co., Inc. 
v. Travelers Indemnity Co., 71 N. 
E. (2d) 282, reported April, 1947, 
it was shown that the Milton Co. 
held a burglary insurance policy. A 
burglary loss was discovered on 
the morning of Dec. 30. The com- 
pany’s officials neglected until Feb. 
10 to notify the insurance company 
of its loss. 


The insurance company refused 
to pay the loss and directed the 
attention of the company’s offi- 
cials to a usual clause in the pol- 
icy, as follows: “Affirmative proof 
of loss under oath shall be fur- 
nished to the company within 60 
days from the date of the discov- 
ery of the loss.” 

The company filed suit but the 
higher court refused to hold the 
insurance company liable, saying: 

“It is established law that the 
failure to file the required proofs 
of loss within the time limit bars 
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THAT MEET THE APPEARANCE AND GOOD TASTE 


STANDARDS PREFERRED 


i Whitewall prices 
Ld four 


Standard steel model (16 
De luxe steel model (15” and 16” wheels) $9.95 per set of four 


IN A CHRISTMAS GIFT 


wheels) $6.95 per set of 


Sets of five priced higher. A Fair Trade product sold under applicable 


Fair Trade laws 


Wheel Cover list price $19.95 per set of four 


sold under applicable Fair Trade laws 


A Fair Trade product 


IT IS COFFEE-TIME in the mechanic’s 


coffee room of Greene-Haldeman Co. (Chry- 


sler-Plymouth), Los Angeles, as mechanics and co-workers, joined by Service Manager 
Mel Lewis, enjoyed a ‘friendly cup’’ from the first pot of coffee made in the new room. 
Aiming at increased good employer-worker relationships, the coffee-lunch room has been 
bullt with every detall of comfort and utility taken into consideration. Twenty comfort- 
able wooden chairs with single, desk-type arms, line the walis of this cheery compart- 
ment. The chairs are painted a rich tile-red, matching the same shade in the red and 
gray checker-board battleship linoleum that covers the floor. The walls begin with a 
modern touch of ocean blue, the upper half being finished in a light buff. 


recovery unless the failure is ex- 


cused or has been waived.” 
* * + 


Circumstantial 
IN ORDER to convict one ac- 


cused of burglary it is not neces- 
sary that he be caught in the act 
of burglarizing. 

For example, in Green Co. v. 
Owens, 179 Pac. (2d) 401, it was 
shown that a dealer testified, at 
trial of one Owens accused of bur- 
glarizing a store, that the front 
door appeared to have been forced 
open by some instrument similar 
to a screwdriver; that it had been 
bolted at the top and bottom and 
each bolt had been forced out of 
place; that the police were called 
and on inspection another door 
showed an attempt had been made 
to open it with the same type of 
instrument. 

Also, a policeman testified that 
during the previous night he had 
seen Owens near the store. And 
other police officers testified that 
they found in an apartment occu- 
pied by ens certain coin wrap- 
pers which the dealer identified. 

The lower court convicted Owens 
of the crime burglary, and the 
higher court upheld the conviction. 


INSIDERABLE discussion has 

arisen from time to time over 
the. Jegal question: Can an auto- 
mobile dealer without liability 
make a. libelous report on the 
physical condition of an employe 
who seeks compensation? The an- 
swer is “yes” if the libelous mat- 
ter is “privileged” under a state 
statute. 

For instance, in Pacific Employ- 
ers Ins. Co. v. Adams, 168 Pac. (2d) 
106, it was shown that an injured 
employe had a case pending be- 
fore the state industrial commis- 
sioh; and an award for compensa- 
tion was made in his favor. 


Later. the case was reopened and 
the employer’s physician wrote a 
letter to the industrial board stat- 
ing among other things that the 
employe exaggerated his condition 
and that he appeared to be in good 
health. 

The employe sued to recover 
damages for libel. Although the 
lower court held the employe en- 
titled to a recovery, the higher 
court reversed the verdict. 

* o = 


Not at Fault 


ALTHOUGH a lease contract 
provides that an automobile dealer 
will at @nd of the lease return the 
property in “good” condition, yet 
he is not liable for destruction of 
the prémises, and chattels, not 
caused by his negligence. 

For illustration, in Fuchs v. 
Goe, 168 Pac. (2d) 783, it was 
shown that a lease contract pro- 
vidéd that the tenant or dealer 
would at termination of the lease 
turh over the property in as good 
conditijn as when received. and 
to keep it in good repair. 
| Beforé expiration of the lease a 
| fire destroyed the building and fix- 
|tures therein. The landlord sued 
the ten&nt for value of these fix- 
turés. The higher court refused 





|to hold’ in favor of the landlord, 
j}and said: 

| “If the premises are 
without fault of the tenant, he is 
not bound to restore them.” 


destroyed 


| Altman Joins Jeffords Firm 
In Orangeburg, S. C. 


W. W. Jeffords, president of Jef- 
fords Motors, Inc., Orangeburg, 8. 
C., has announced the appointment 
of W. M. Altman jr. as vice-presi- 
dent ahd general manager. 

For the past,several years Alt- 
han has served as Columbia (8. 

.) district munager for Universal 
C.LT. Credit Corp. 
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VER 400 Auto-Lite parts are proving to America’s every 
thirty million car owners, ‘““Money cannot buy 


Thro 
better products.” ye 
It is a plain truth that every one of these products, every deale 
improvement in design, every plan for Auto-Lite expan- and s 
sion, every addition to the 28 great Auto-Lite manufac- of m 
turing plants is helping build a bigger and better future T 


for you. For they all help speed volume and profits on Toront 
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E FAMOUS § DICK HAYMES MARIONETTE SHOW 
This impressive display shows the wide variety of products 


manufactured in the 28 great Auto-Lite plants. Specified 
as original factory equipment by the makers of America’s 
finest cars, trucks, tractors, aircraft and marine engines. 
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every quality product that bears the Auto-Lite name. 
2 
Through its continuing program of advancement Auto- 


Lite affords a bigger, better future for its jobbers and 
cts, every dealers. Essentially, Auto-Lite only reflects the growth 


America’s 
not buy 


and stability of the men who serve America’s millions 


te expan- 
manufac- of motorists. 
er future THE ELECTRIC AUTO-LITE COMPANY 


orofits on Toronto, Ontario Toledo 1, Ohio 
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THIS INTERIOR view of Frank Chevrolet Co.’s new Portland (Ore.) truck plant 
shows the 15-ton hoists for under chassis repair and lubrication. 


Westinghouse Headlight 


For Tractors Offered 


A hermetically sealed all-glass 
aluminized reflector headlamp for 
tractors is offered by the Westing- 
house Electric Corp. 

The lamp No. 4013, has a special 
cover lens that distributes the light 
in a rectangular beam 80 degrees 
wide by 20 degrees high. The her- 
metically sealed reflector of flashed 
aluminum has an_ exceptionally 
high reflection factor (93 percent) 


and will not deteriorate when the 
lamp is exposed .to weather, ac- 
cording to Westinghouse officials. 


Kellam Succeeds Rembert 

Kenneth K. Kellam, formerly 
manager of radio station KWKH, 
Shreveport, La., has succeeded A. 
L. Rembert as er of Wray- 
Furlow Co. (Ford), Marshall, Tex. 
Rembert resigned to accept ap- 
pointment as manager of the 
Southeastern Mfg. Co., Inc., At- 
lanta. 





Sontheimer Named Head 
Of ATA Safety Division 
G. D. Sontheimer, administrative 


assistant in the safety and opera- 
tions department of American 


Trucking Assns. since January, 
1947, has been named director of 
a newly-constituted safety depart- 
ment of ATA. Announcing changes 
in ATA’s organizational setup, Ray 
G. Atherton, the association’s gen- 
eral manager, declared that all 
safety activities will be placed un- 
der Sontheimer’s direction, while 
activities in connection with opera- 
tions are to be shifted to the equip- 
ment and operations section of the 
safety department. 

Hoy Stevens, chief of the former 
equipment and maintenance sec- 
tion, will continue as chief of the 
new section, which is to be part of 
the safety department for admin- 
istrative purposes only. His sec- 
tion will handle all questions per- 
taining to operations except from 
the standpoints of safety, traffic, 
freight claim prevention and han- 


Auto Personnel 


dling, insurance and legality, as 
well as problems connected with 
equipment and its maintenance. To 
fill section assignments within the 
safety department, Atherton named 
Earl Givens to be chief of the per- 
sonnel safety section, and Neil 
Darmstadter to be chief of the ac- 
cident statistics section. 
= * * 


Brennan, Bluth Promoted 


In Willys Manufacturing 
Appointments of Joseph M. Bren- 
nan as general manager of the drop 
forge division, and George F. 
Bluth as director of manufacturing 
facilities and methods, were an- 
nounced last week by William E. 
Paris, vice-president in charge of 
operations of Willys-Overland. 
Before joining Willys-Overland 
as director of works operations, 
Brennan had been with General 
Motors for 20 years during which 
time he traveled extensively for 
GM Overseas in South America, 
South Africa, the British Isles and 
in Europe. Prior to his present ap- 
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pointment, Bluth served successive- 

ly as assistant general chief in- 

spector, general chief inspector, as- 

sistant works manager, and then 

works manager at Willys-Overland. 
a * . 


Myers Leaves Ferguson 
To Join Standard Products 


Harry D. Myers has left Harry 
Ferguson, Inc., to become execu- 
tive vice-president and general 
manager of Standard Products Co., 
Detroit, it is announced by Dr. J. 
S. Reid, president and chairman of 
the latter firm. Standard’s products 
include automotive window chan- 
nel and weatherstripping. 

With Ferguson, Myers served as 
vice-president in charge of produc- 
tion. Previously he was director of 
purchases for Thompson Products, 
Inc., Cleveland. 

. * * 


Couch Reelected President 


Of La. Freight Bureau 


Re-election of Kirke Couch, 
Shreveport, La., to his third con- 
secutive term as president of Lou- 
isiana Motor Freight Bureau, Inc., 
was announced last week. 

Also re-elected to their third con- 
secutive terms were George H. 
Blewett, vice-president, and George 
R. Litolff, secretary-treasurer. Rob- 
ert Matthews was reappointed pub- 
lishing agent and assistant secre- 
tary-treasurer for the 12th consecu- 
tive year. Elected to the rate com- 
mittee were D. W. Huff, Ray Leon- 
ard, H. N. Nunnally and Dorris 
Gaudet. 


+ * . 
Flood Is Factory Manager 
Of K-F Engine Division 


Appointment of Kenneth J. Flood 
as factory manager of the Kaiser- 
Frazer Detroit Engine division is 
announced by T. A. Bedford, gen- 
eral manager of the division. 

Flood, formerly assistant factory 
manager at Kaiser-Frazer’s main 
plant at Willow Run, succeeds A. 
C. Breitenbeck, who resigned be- 


cause of ill health. 
* . * 


Anderson Appointed 


To L-O-F’s Detroit Office 


Appointment of John D. Ander- 
son as sales representative of the 
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automotive and industrial depart- 

ment of Libbey-Owens-Ford’s of- is 

fices in Detroit has been announced pre 

by G. P. MacNichol jr., vice-presi- Wa 

dent in charge of sales. tril 

* . fro 

Kellas in New Post ans 

William Kellas has been appoint- “ 

ed parts and service manager of its 

Willys of Hartford, Inc., Hartford, “YY 

Conn. He was formerly regional ma 

service manager for Willys Over- you 

land, covering all of New England, cus 

and during the war was connected it | 

with the General Motors Allison the 

division as district field supervisor. are 

He has been in the automotive I 

field 25 years. ine 

* spi 

Bliss Boosts Sehn res 

Francis J. Sehn has been appoint- . 

ed sales engineer for E. W. Bliss let: 

Co., according to E. A. Irwin, vice- stil 

president. Sehn will service stamp- ha: 

2 i ing manufacturers in the Detroit On 

area. Prior to this appointment, he ere 

mi lO Nn O rn S CO O was chief die engineer for Fisher d 

Body tank division, and more re- hig 

cently assistant master mechanic reé 

® for Bliss. ple 

* 8 *& ths 

s . , . Goodri lat 

EMEMBER these old snorters, with bile designers we’ve managed to cut William i, a he 

the bulb honkers on the side? our line from 130 models down to six general manager of manufacturing cel 

They were the latest thing way back —and still have a horn to fit perfectly seeviews of BF. Goodrich Co., ac- a 
; __ ei : .L , cording to T. G. Graham, vice-pres- 

in 1910, when we began making auto oo stock model car or truck that’s ident. Scull has been production of 

aoe built! manager of plants of B. F. Good- for 

Ss. S ; , } rich Chemical Co., Cleveland, for 

Cars have come a long way since For the automotive industry this the last two years. in 

thea, and so‘have Sparton ‘Viale means a better horn at a better price. | —_—_——_——_— = 

We’ . t Ma ot Seed oie tae It means that every dealer can now | Headlight Aiming Screen — 

ee dente tne bite . 7 oe yl hi r saat as carry a complete stock of replacement Again Available, Says GE ce 

how, Gabi eats pet } Tien 9 om abl q horns for every car and truck made on the = ite ae te wer. sO 
more than 35,000, into service! ral y ae maw to aervice. easy S NCRSTR! SNOSTS NORE. Sr 

Dre. Yaa —easy to install, easy to service, easy |ing screen is available. Withdrawn Bi 

; ts . For example— to sell! | from civilian use during the war, N, 
een building them al F , it was used by the armed forces. 

By closest teamwork with automo- Write for information today. | Now it is available in a kit, to- ) 

|gether with a revised 24-page ou 

“Safety Lighting Service Manual.” la! 

The kit which the General Elec- Is! 

THE SPARKS-WITHINGTON COMPANY tric lamp department is making fe 

Automotive Division * Plant 1 * Jackson, Michigan available through its sales district to 
offices, contains the aiming screen, 

|the safety lighting manual, and a eq 

large banner for the garage or gas eq 

station owner to use in advertising pa 

safety lighting service. The kit is in 


offered at a price of $2.25. tic 
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‘Accelerate in *48’ 


NSPA Parley Draws Biggest Attendance in History 
To Hear 18 Prominent Speakers 


CHICAGO. —A_ record-breaking 
attendance was recorded by offi- 
cials at the National Standard 
Parts Assn. convention here last 
week. 

Eighteen speakers presented a 
variety of messages bearing on im- 
portant phases of after-market pro- 
duction and distribution. The en- 
tire program was built around the 
NSPA convention and the ASI 
show slogan and was designed to 
help members “Accelerate in '48.” 

Featured talks were given by na- 
tionally known business authorities 
and representatives of government, 
including: 

Sidney Mudd, merchandising 
manager of Joyce 7-Up Bottling 
Co., New Rochelle, N. Y.; Lee J. 
Gary, Chicago attorney; Paul Woo- 
ton, Washington correspondent and 
former president of the National 
Press Club; Arthur H. (Red) Mot- 
ley, president of Parade Publica- 
tions, Inc.; E. G. Nourse, chairman 
of President Truman’s Council of 
Economic Advisers; Paul Jones, 
director of public information, Na- 
tional Safety Council; R. E. Freer, 
acting chairman of the Federal 
Trade Commission, and F. J. Max- 
ted, merchandising director of Col- 
lier’s magazine. 

Subjects concerning management 
and operational problems of auto- 
motive after-market producers and 
distributors were discussed by 
executives of member firms and 
members of the NSPA headquar- 
ters staff. These included: 

Charles S. Rogers, P & D Mfg. 
Co., NSPA president; E. M. Shee- 
han, Motive Parts Co. of Pa., sen- 
ior vice-president; Charles R. 
Crowder, Van Norman Co., junior 
vice-president; Walter Kirkpatrick, 
Wilkening Mfg. Co., president of 


Knowlson Warns 
Alemite Parley on 
Inventory Profit 


CHICAGO. — Profit in inventory 
is illusory, James 8S. Knowlson, 
president and chairman of Stewart- 
Warner Corp., told nearly 200 dis- 
tributors and their representatives 
from all sections of the country 
and from Canada at the 3l1st an- 
nual Alemite convention here. 

“Don’t kid yourselves about prof- 
its in inventory,” Knowlson said. 
“You can’t spend them and they 
may be lost. Don’t buy anything 
you can’t use, but if you or your 
customers can use something—buy 
it now because it is cheaper today | 
than it will be next month. Prices 
are going up.” | 

Knowlson said there is still no/| 
indication that the inflationary 
spiral will end and cited several 
reasons for its continuing: 

“We have not reached a postwar 
let-down in inflation, because we 
still are at war in what frequently | 


Only now our weapons are wheat, | 
grain, steel and trucks.” 

Another factor in inflation is | 
high taxes, Knowlson said. One| 
reason for this is a matter of sim- 
ple mathematics based on the fact 
that all costs are the sum of the} 


he stated. When workers get a five- | 
cent raise, that increases product | 
costs an equal amount—but the) 
worker gets only four cents out 
of the increase, for one cent goes | 
for taxes, he explained. 

The marked population growth 
in recent years, contrary to pre- 
dictions that our population would 
become stationary in 1950, is an 
added factor for the continued ex- 
cess of demand over supply, Know!l- 
son said. 


Beal M otor Occu pies 


New Site in Washington 
Beal Motor Co. 


outh), 
larger quarters at 14th and Rhode 


(Dodge-Plym- 
Washington, has moved to} 


Island, N. E., where 40,000 square | 
feet of space is available to cus- | 


tomer service. 

In addition to 
equipment, Beal Motor Co. is 
equipped with a modern safety de- 
partment which duplicates Wash- 


regular service | 


ington inspection centers in addi- | 


tion to a chassis analysis shop. 


the Automotive Advertiser’s Coun- 
cil; Henry Trauscht, Evanston 
Auto Co.; Charles M. Scates, Oz- 
burn, Crow & Yantis Co.; G. G. 
Korshin, South Shore Motive Parts 
Co.; Jack Wiggins, Ray Barnett 
and Walter Trefz, of the NSPA 
headquarters staff, and Harold 
Halfpenny, NSPA counsel. 


This year’s convention commit- 
tee was composed of Russell E. 
Conley, R. M. Hollingshead Corp., 
chairman; Luther Bachman, 
Ine.; Morrill Palmer, Trackman 


Water Coolers Attract 


Gas Station Customers 

PITTSBURGH, Pa.—Pians for 
all Gulf service stations now be- 
ing built and all those proposed 
under a new building program 
call for installation of mechan- 
ically refrigerated water cool- 
ers. 

“We have learned that a cool 
water supply will induce the 
driver to leave the wheel and 
come inside for a drink where 
merchandise is displayed,” said 
F. P. McLaughlin, Gulf manager 
of service stations. 


Bee} Auto Supply Co., and C. C. Tap- 


scott, McQuay-Norris Mfg. Co. 


Phone First 
Savidge Speeds Handling 
Of Parts Orders 

SEATTLE.—The first automobile 
dealership in the Pacific Northwest 
to make use of the new mobile 


telephone service is S. L. Savidge, 
Inc. (Dodge-Plymouth). 


Telephones have been installed 
in S. L. Savidge’s two parts-stores- 
on-wheels, which are stocked with 
MoPar parts for delivery to ga- 
rages and shops in a wide area 
surrounding Seattle. 

Thus the Savidge parts head- 
quarters, where John Munster is 
manager, can keep in contact with 
the parts trucks at all times of 
the day, giving the drivers orders 
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for parts to be delivered along the 
route they are traveling in just a 
matter of minutes after the order 
is received at Seattle. 

Conversely, the parts men on the 
trucks are able to contact parts 
headquarters and order any emer- 
gency parts which they don’t hap- 
pen to have for immediate ship- 
ment by bus to the customer. Nor- 
mally the parts salesmen would not 
report these needs until they re- 
turned to the main store at the 
end of the day. 


“This mobile telephone service 
saves as much as 24 hours in fill- 
ing orders in many instances,” 
Munster says. 


You get the best results in our Classified 
Section, inside back cover. 
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High ways & Safety... 
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S.C. Official Lashes 
Car Test Revival 


RRETERATING his opposition to 


He added that inspections tended 


motor vehicle inspection, which | to cause the operation of defective 


will become operative in South 
Carolina again next March unless 
the legislature takes some action, 
Chief Highway Commissioner C. 
R. MeMillan announced last week 
that fatalities from traffic accidents 
there are 18 percent less than in 
1941 despite a 26 percent increase 
in traffic volume since then. Mc- 
Millan said he favored a larger 
highway patrol and no inspections. 


“We have proper and adequate 
laws and ms for requir- 
ing automobiles to be in top con- 
ditions,” he said. “What we need 
is adequate enforcement of the 
regulations we have now. With 
sufficient patrolmen, the highway 
department can enforce those 
regulations and thus effect safe- 
ty better than with the inspec- 
tions.” 


Initial inner- 
ring contact is on 
the quick-seating, 
full-fledged, cast- 
iron oil ring. The 
Spiro-Seal Steel Ring 
contacts only with 
its own inherent 
tension... 
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ears. He reasoned that cases had 
been reported in which motorists 
borrowed batteries or other parts 
of their cars just for the inspec- 
tion and then placed their own 
defective parts back after the in- 
spection. 


* + + 
“A NOTHER drawback to inspec- 
tions,” he continued, “was 


that patrolmen were hampered by 
the stickers on automobiles. If a 
car has bad brakes or other de- 
vices but has an inspection sticker, 
even though obtained some time 
before, the driver does not feel he 
should be prosecuted,” he said. Mc- 
Millan declared that “a truck in 
the woods does not need good 
brakes and good lights.” 


He estimated it would cost the 
highway department $100,000 to 


ro 
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advantages in design . . . demonstrable advance- 
ments which make it the right ring for any job! 
The best way to convince yourself that Ramco engi- 
neering and precision manufacture mean superior 
performance . . . is to try Ramco 10-Ups on your 
next job. See why they are the favorite with tens 
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put its own trucks in shape to 
pass the suspended inspection 


law that last was in effect in | with 75 in the same month last |headlight beams... 


1941, 

“Tt is difficult to get a driver 
convicted for having defective 
brakes if he has a six months ap- 
proval highway sticker on his 
windshield,” McMillan observed. 
He estimated the inspection would 
cost $450,000 a year now. 

* * * 


Congratulations 
Oct. Road Deaths Hit 
New Low in N. J. 


Although there were more motor 
vehicles on New Jersey highways 
and streets than in many previous 
periods, the death toll from auto- 
mobile accidents fell to the lowest 
level on record during October, ac- 
cording to State Motor Vehicle 
Commissioner Arthur W. Magee. 

Revealing that 46 persons were 
killed during the month, Magee 
said New Jersey should finish 1947 
with substantially fewer traffic fa- 
talities than the 712 reported last 
year. 

Fatalities for the first 10 months 
of this year were 495 as against 
578 in the comparable period of 
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1946 and 650 in prewar 1941. The| The lettering is treated with spe- 


46 fatalities in October compared 


year and 85 in October, 1941. 
+ > o 


Dealer Marsh’s Committee 


Offers Plan to Colorado 


The advisory committee of the 
State Highway Safety Council, 
headed by Joseph Marsh, Denver 
dealer, has recommended that the 
Motor Vehicle division and the 
State Highway Patrol be placed 
under one head. This was one of 
15 major changes in traffic en- 
forcement made in the recommen- 
dation by the committee. Marsh is 
president of Gates-Marsh, Wim- 
bush Motor Co. (Ford). 

“The majority of recommenda- 
tions made by the committee will 
require legislative approval, and if 
they are passed on by members of 
the Safety Council, we are going 
to work hard to make the legisla- 


ture act on them,” Marsh said. 
* 7 * 


Expansion Strips 


One thousand reflector traffic 
posters have been placed through- 
out Detroit. The traffic advice, 
which will shine at night, reads: 
“Look Out When It’s Dark Out.” 
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Piston Stabilization 


Full-Fledged, Cast-lron Oil Ring— 
not a spacer! 


Equally Effective for Re-Bore or Re-Ring! 


& 
ile Guarantee 


for cars, trucks, buses 


and tractors. See your Ramco Jobber today. 
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RAMSEY CORPORATION, .1. LOUIS, MO., mekors of 10-Up Piston Rings and 2 complete line of piston rings for all automotive and industrial requirements Factories: St. Louis, Mo.; Fruitport, Mich.; Toronto, Oat., Can. 


Copyright 1947, Ramecy Corporation 


cial beaded glass which reflects 
Wisconsin’s 
$20,000,000 in new road contracts 
let this season is the highest since 
the 1920s. Some of the projects 
may be as late as next spring in 
getting underway. 

d. Hooper has been 
named director of planning stu- 
dies in the Connecticut state 
highway department. He suc- 
ceeds Roy E. Jorgensen, who was 
named deputy state highway 
commissioner last summer .. . 
Highway snow-clearing tech- 
niques developed by Germany in 
prewar are reported on 
in a British paper available from 
the Commerce department’s 
Technical Service in Washington. 
The title is “Research and De- 
velopment of Snow Moving and 
Snow Crossing Vehicles.” 

Driver failure caused the major- 
ity of accidents in Vermont last 
year, according to Commissioner 
of Public Safety Merritt A. Edson. 
Of 5,075 accidents, only 705 result- 
ed from mechanical failure or 
weather conditions, he said 
New Mexico’s State Highway En- 
gineer Burton Dwyre has proposed 
a temporary increase of 1% to 2 
cents a gallon in the state’s gaso- 
line tax rate until the state’s road 
debt is paid. The state has been 
borrowing twice as much as it pays 


off. 

Add Massachusetts and New 
Hampshire to the list of states re- 
turning to two license plates next 
year ... Wisconsin drivers are los- 
ing their permits at a faster rate 
this year than last ... Florida 
will employ engineers to prepare 
a traffic survey of Duval county 
showing the financial soundness of 
a proposed $65,000,000 super-high- 
way system. 

New Jersey State Assn. of 
Chiefs of Police has asked the 
governor to seek uniformity of 
speed laws and traffic signals in 
that and surrounding states. 

New radio telephone equipment 

developed by Philco to permit 
three-way conversations between a 
patrol car, control stations and 
other patrol cars is being installed 
by Colorado, according to Leslie J. 
Woods, manager of Philco’s indus- 
trial division. 

Disclosure of widespread viola- 
tions of highway load limits by 
Wisconsin trucking operators has 
brought a renewed demand by the 
state motor vehicle department for 
a sizeable expansion of the state 
traffic patrol from highway offi- 


cials. 
- 


7 * 
School Corner Guide Offered 
By Police Chiefs 

When should a school intersec- 
tion have a traffic officer on duty 
to supervise crossings? 

A committee of police chiefs 
and traffic engineers attempts to 
answer this and related ques- 
tions in a report entitled “War- 
rants for Traffic Officers at 
School Intersections.” The report 
was written by a joint committee 
of the International Association 
of Chiefs of Police and the In- 
stitute of Traffic Engineers. 

Copies of the full report may 
be obtained by writing to the 
IACP Traffic Division, 1704 Jud- 
son Ave., Evanston, Il. 

= * * 


New Plates for Conn. 


All Connecticut motor vehicles 
will carry new license plates in 
1948 for the first time in 11 years. 
Slightly different in design from 
the series now in use, the new 
permanent plates will include a 
safety feature for night driving. 
They will be treated with a spe- 
cial paint, like that used on state 
highway road signs and guide 
posts, which will cause them to 
glow in the headlight beams of 
other cars. 


* et os 
Duluth’s 1948 Goal 


Four hundred lives—that’s the 
goal of the 1948 state accident pre- 
vention campaign—according to A. 
V. Rohweder, Duluth, president of 
the Minnesota Safety Council. A 
$50 prize for the best slogan to 
start the campaign will be offered. 


B. & M. Motor 


B. & M. Motor Co., Hickory, N. 
C., has been organized with capi- 
tal stock of $100,000 to deal in au- 
tomobiles. Principals are D. R. 
Burns, R. E. Mozeley and Grace 
Mozeley, all of Hickory. 
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Analyzing Antifreeze 


U.S. Scientists Explain How Dealers Can Tell 
Whether Product May Be Harmful 


WASHINGTON.—Tests for deter- 
twnining harmful antifreeze com- 
pounds were explained last week 
by the National Bureau of Stand- 
ards of the U. S. Department of 
Commerce. NADA had requested 
the bureau’s advice in view of the 
reappearance of several objection- 
able antifreeze products. 


Federal experts suggested the 
following tests by dealers, in the 
absence of a manufacturers’ analy- 
sis of the composition of the anti- 
freeze: 

If the antifreeze weighs nine 
pounds per gallon, exclusive of con- 
tainer, it probably is an ethylene 
glycol type. If the weight is over 
10 pounds per gallon, an antifreeze 
of the calcium chloride salt type 
is indicated. 


Petroleum base antifreezes, 
however, cannot be distinguished 
readily from alcohol antifreezes 
by this means. However, petro- 
leum antifreezes do not mix with 
water. Instructions on the con- 
tainer consequently state that the 
entire contents of the cooling 
system must be drained and re- 
placed with antifreeze. 

In the absence of other informa- 
tion, pour a little antifreeze into 
water. If it forms a layer on top 
of the water and cannot be mixed, 
it is petroleum. 

Where antifreeze of petroleum 


Parts Availability 
Opens Way for 


Cut in Accidents 


NEWARK. —Increased produc- 
tion of most automotive parts, in- 
cluding many scarce items not 
previously available, is again mak- 
ing it possible for more garage 
and service station owners to make 
an important contribution toward 
reducing the number of motor ve- 
hicle accidents caused by mechani- 
cal defects, Nelson F. Bowe, man- 
ager of Ford’s Edgewater district, 
disclosed here last week. 

Bowe, speaking at a meeting of 
1,500 independent garage and serv- 
ice station owners and Ford deal- 
ers of Essex county, N. J., de- 
clared that more than 50 percent 
of motor vehicular accidents are 
caused by mechanical defects and 
the sub-standard operating condi- 
tion of a large percentage of auto- 
motive units which normally would 
have been scrapped from one to 
five years ago. 

Of the approximate 37,000,000 all- 
type units on the road today, an 
estimated 30,000,000 of them are of 
prewar vintage, Bowe observed. At 
the same time he pointed out that 
the average automobile today is 
10 years old, or, in “human terms,” 
the equivalent of a 90-year-old 
man. 

Bowe spoke at the first complete 
postwar exhibit of Ford automo- 
bile parts and accessories shown 
in this area under the auspices of 
Essex county Kprd dealers and the 
Ford Edgewattr district as part 
of the dealers‘ 10th anniversary 
show. 

Although independent garage 
owners and franchised dealers 
have done an excellent job in keep- 
ing these older vehicles on the 
road during the new-car shortage, 
a great many of them have been 
handicapped by the overall scarc- 
ity of most parts and the non-exis- 
tence of a great many others made 


base is used, natural rubber con- 
nections should be replaced with 
synthetic. Severe knocks may take 
place due to low heat capacity of 
this product. 

NADA pointed out that during 
the war, the War Production Board 
issued an order prohibiting the 
manufacture and sale of automo- 
tive antifreezes compounded of pe- 
troleum fractions, or of inorganic 
salts (such as, but not limited to, 
calcium, sodium, or magnesium 
chloride). When WPB passed out 
of existence, this ban became null 
and void and as a result many de- 
leterious antifreeze products have 
since appeared on the market un- 
der various brand names, it was 
stated. 

The WPB order was based on 
tests made by the National Bureau 
of Standards and laboratories of 
automotive industries. 

These engine tests have shown 
that “such solutions have highly 
injurious effects on component 
parts of the cooling and ignition 







































® Quick action is what your customer wants.. 


systems of automotive engines and 
that inhibitors do not afford pro- 
tection against corrosion in service. 

“This material will cause serious 
corrosion of the water pump, ra- 
diator and particularly of any 
aluminum parts, such as cylinder 
heads. It will cause partial or com- 
plete stoppage of water passages 
especially in the radiator, with re- 
sultant overheating. It may leak 
into the engine cylinders, and if so, 
will cause great damage to many 

engine parts. 

“Because rapid erosion of the 
water pump impeller shaft re- 
sults from use of such solutions, 
the solution is soon sprayed over 
the outside of the engine. Being 
a good conductor of electricity, 
the solution short-circuits the ig- 
nition system and necessitates re- 
placement thereof.” 


NADA asserted that there are 
many brands of antifreeze on the 
market the bases of which do not 
come within the scope of the WPB 
wartime order and “which are per- 
fectly. safe and not injurious to 
the cooling systems of automo- 
biles.” The National Bureau of 
Standards points out that these 
types of antifreezes, such as alco- 
hols, ethylene glycol and mixtures 
of the same type do not come un- 
der the ban, NADA said. 


fits BOTH...the new 
Trico Wrist-Action Blades 


AUTOMOTIVE NEWS, DECEMBER 8, 1947 


- 


37 





R. J. MOLLOY, Nash assistant parts manager, is oe a E. F. Rebik, Memphis 


zone parts depot 
held in Jackson, Miss. 
Kolb, zone manager; Molloy; Rebik; ©. 


For the Ladies 


Courtesy Rides Boost 
Kamin’s Service 


PITTSBURGH. — Exceptionally 
courteous service for women gives 
Kamin Chevrolet Co., 1648 Shady 
Ave., a continuous heavy run of 
service work, according to Bernard 
Benedik, service manager. 

Women in this residential sec- 
tion do not worry about service 
charges when they know the serv- 
ice manager and mechanic person- 
ally, and feel better able to discuss 
repairs personally, or by telephone, 
he states. 

Kamin’s gets them to bring in 


manager, at the first postwar zone dealershi; 
ee ae en one F Hadiand, Assistant sone manager; R. A. 
. Durden, Southern regional service 


’ meeting 
manager. 


the cars, especially new ones, for 
service work. The woman then re- 
ceives a courtesy ride back home. 

The courtesy ride helps tremen- 
dously in landing new car service 
after 500 and 1,000 miles. 

“If the service work is light,” 
says Benedik, “we have the car 
ready for the woman when she 
returns from shopping. We find it 
really best to make service work 
convenient for them.” 


Harris Motor 


Harris Motor Co., 122 Grant, 
Carthage, Mo., has been incorpor- 
ated by Kenneth and Marian P. 
Harris and L. Mae Harris. 








.and what YOU want... 


from scarce materials, Bowe said. 

He indicated that within the last 
few months the situation has im- 
proved until today, with one or 
two exceptions, the supply of parts 
is plentiful. 


Super Pyro Anti-Freesze 
Prepares Exhibit for ASI 


Super Pyro anti-freeze and per- 
manent anti-freeze for private 
brand users, prepared by U. S. In- 
dustrial Chemicals, Inc., will be 
exhibited at the 23rd Automotive 
Service Industries show at Chicago. 

L. A. Keane, vice-president in 
charge of sales; A. E. Tongue, 
manager of anti-freeze sales, and 
J. F. Rudolph, manager of the Chi- 
cago sales division, will represent 
the firm at the exhibit. 


when a wiper arm needs replacement. 


You can give it to him with TRICO’S new Universal Arm. No hunt- 
ing around. No fumbling. No pawing through a lot of sizes, gadgets, 
fittings. IT’S ALL IN EACH INDIVIDUAL BOX...everything you 
need for clip-type or wrist-action type blades and for any type shaft. 


You'll waste no time, either, on a selling song-and-dance. Just say, 
“It’s a TRICO...the kind that’s standard on millions of cars.” 
ally advertised. 


Nation- 


TRICO PRODUCTS CORPORATION, BUFFALO 3,N. ¥. 


Windshield Wipers 





fits ALL ears...new or old! 
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Letter to New Car Owners 


Brings Extra Service Trade 


A cordial letter of invitation to 
owners to bring their new Chrys- 
ler or Plymouth car in for a free 
500 and 1,000-mile checkup has en- 
abled Deakins-Harris Motor Co. 
(Chrysler-Plymouth), Longview, 
Tex., to build an impressive list of 
regular new-car service customers. 

According to the dealership, ex- 
perience has shown that the letter 
does a good job of getting owners 
into the habit of coming in for 
service and also acts as a reminder 
that periodic services are due. 

* * * 


Community Motors Gives 


Car to School Program 
Community Motors Corp. (Chev- 
rolet), Staunton, Va., has furnished 
a 1947 dual-control Chevrolet to the 
Augusta county school system for 
its student-driver training program. 
At an informal ceremony, Robert 
N. Lineweaver jr., sales head of 
the dealership, turned the keys for 
the vehicle over to A. C. Gilkeson, 
director of transportation for the 


schools. 
* 7 > 


Personnel Training Cited 


In Movie Advertising 

Theater and slide film advertis- 
ing of North Side Chevrolet Co., 
Minneapolis, features the experi- 
ence and training of this group of 
skilled employes. 

The company has recently com- 
pleted a modernization program, 
and carries a stock of more than 
100,000 Chevrolet and GM parts. 


Houston Crosley Outlet 


Opened by Fly & Harwood 


Fly & Harwood, Inc., Memphis, 
will open a new dealership in 
Houston, Tex., to handle Crosley 
automobiles and accessories. 

A building with approximately 
16,000 square feet of space at the 
corner of Milam and Gray Sts. has 
been leased by the firm for eight 
years. Wilson Fly is president of 


the company. 
* + * 


Allbritten Motors Is Host 


To Estimated 25,000 

An estimated 25,000 people at- 
tended the open house dedication 
ceremonies of Allbritten Motors 
Inc. (Chrysler-Plymouth), Kansas 
City, Kan. 

Frank Allbritten played host to 
executive personnel 
Corp. and Fisk Tire Co. 


* * + 
Killjoy 
Former Dealer Voted In, 


Job Voted Out 


Cecil M. Neal, former automobile 
dealer, has an unusual record in 
the matter of “almost” becoming 
a mayor. 

On the basis of returns in a re- 
cent Portsmouth (N. H.) munici- 
pal election, he was elected as 
mayor by a scant majority of 15 
votes. 

It was thought that Mayor Mary 
Dondero, New Hampshire’s only 
woman city executive, would de- 
mand a recount. 

Then it was discovered in a re- 
count that Portsmouth had ap- 
proved, rather than rejected, a 
change to a city manager form of 
government. 

* a” + 


Three New Wisconsin Firms 
Take Out Charters 


The following new automotive 
corporations have been formed in 
Wisconsin: 

Eggebrecht Motor Sales, Inc., 
Wausau, to deal in cars, airplanes, 
motors and engines, with a capital 
stock of 500 shares of common 
stock at $100 per share par value. 
Incorporators are Ott, Carl and 
Mary Minimum capi- 
tal is $10,000. 


B. & T. Auto Sales, Inc., Bur- 


accessories. Incorporators are B. 
Elmer Bauman, Gilbert Tictal and 


of Chrysler 
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Edwin J. Boyle. Minimum capital 
is $4,000. 

Midwest Tucker Sales, Inc., Mil- 
waukee, with a capital stock of 
100 common shares at no par value 
and 600 shares of preferred stock 
at $100 per share par value. Incor- 
porators are Abe and Sol Malofsky 
and Eleanor Schweda. 


a” * * 
Bill Austin Buick Succeeds 


Reese at Delaware, O. 

W. M. Austin, an employe of 
General Motors for the last 20 
years, has taken over the Buick 
dealership in Delaware, O. Bill 
Austin Buick, Inc., is successor to 
Reese Buick Sales and Service at 
Delaware. 

During the past 10 years Austin 
was with the Buick zone office in 
Cleveland. 


10-Point Plaque Awarded 
Lester Motors, New Orleans 


Jack Lester Motors (Nash), 701 
St. Charles St., New Orleans, has 











received the 10-point select dealer | 
plaque. 

Lester hosted an employe banquet 
at which time he presented each 
employe with 10 silver dollars. Fac- 
tory representatives present at the 
banquet were Earl R. Limb, re- 
gional manager; R. A. Kolb, zone 
manager at Memphis; R. L. Alex- 
ander, zone manager at Dallas, and 
George Parker, district manager at 
New Orleans. 

> * 


Gilmore Holds Ranch Party 


For Workers’ Families 


Stars of screen and radio enter- 
tained employes and their fami- 
lies of the Don Gilmore Chevrolet 
dealership, San Francisco and Hay- 
ward, Calif., at a party at the Old 
Hearst ranch in Pleasanton. 

* > * 


White Appoints Dermody 


Jackson (Mich.) Distributor 


Joseph P. Dermody has _ been 
named distributor of White trucks 
and buses in the Jackson, Mich., 


| territory, according to J. N. Bau- 


man, vice-president in charge of 

sales of White Motor Co. 
Dermody will operate under the 

name, Wolverine White Truck 





squeeze the trigger. 


CLEAN AS A PIN 
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AFTER HIS RETURN FROM the Army, ©. E. Stephens opened the above Hudson 
jpecial emphasi 


dealership at Eldorado, Ark., with 5) 
in the service department. He served as an 


Sales, with quarters at 211 Detroit 
St., Jackson. He will represent 
White in Jackson, Hillsdale, and 
Branch counties. 
ao * > 
Hoffman Expanding 

Hoffman Motor Co., Inc. (Olds- 
mobile), 565 Connecticut Blvd., 
West Hartford, Conn., is enlarging 
its service department by an addi- 
tion of 10,000 square feet now under 
construction. Upon _ completion, 


about Dec. 31, the entire service | 


is on complete and modern equipment 
officer In the Army for four years. 


area will total 20,000 square feet 
of floor space. Barney Hoffman is 
president and Israel Hoffman is 
vice-president and treasurer. 

> * * 


Sadler Heads Dime Drive 


William H. Sadler, president of 
Sadler-Ross Motor Co. (Plymouth- 
Dodge), Little Rock, has been 
named Arkansas state chairman 
for the 1948 March of Dimes cam- 
paign. 





hes the most prottable 





There’s no pumping, no punching, no pouring. You simply extend the hose to the car and 


Oilette lets you deliver oil direct from refinery sealed drum. No chance for dirt, grit or foreign 


particles to contaminate the oil. 


ACCURATE AS A CASH REGISTER 





Chrome totalizing meter right on the control handle lets you deliver the right amount of oil— 


no need to stop at pints or quarts, the meter registers fractions. 
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Form Barry Willys Sales 
At Schenectady, N. Y. 


A new corporation has been 
formed to run a new sales and 
service garage at 1600 State St., 
Schenectady, N. Y., for distribution 
of Willys-Overland "automobiles and 
equipment. 

The corporation, Barry Willys 
Sales Inc., has been authorized to 
issue 200 shares of stock at no par 
value. Incorporators are Samuel E. 
Rosenblatt, M. Fred Rosenblatt and 
Mary McCloskey. 


Hudson Design Moves Dealer 
To Buy Out Partner 


Faith in the design of the 1948 
Hudson prompted W. H. Schmelzel 
to buy out his partner and to as- 
sume full ownership of Ace Motors, 
Hudson distributorship at 1136 Me- 
ridian St., Indianapolis, at an esti- 
mated cost in excess of $100,000. 

“It was on the strength of the 
new Hudson design that I bought 


out my partner,” Schmelzel said. 
“I feel that our car will be the car 
of tomorrow today.” 

Schmelzel has been in the auto- 
motive business for 44 years. He 
plans to remodel the Ace Motors 
building. 

* * . 


Studebaker Dealers Buy 
Dealership in Arkansas 


Marvin Swafford and Cecil Tate, 
owners of Swafford-Tate Motor Co. 
(Studebaker), Malvern, Ark., have 
purchased Morris Motor Co. (De- 
Soto-Plymouth) from Vernon Mor- 
ris. 

+ > 7 


GMC Dealership Sold 
To Neely in San Angelo 


Concho Motor Truck Co., San 
Angelo, Tex., has purchased the 
GMC truck dealership at 309 S. 
Chadbourne St., company officials 
announce. 

Chartered as a corporation Aug. 
1, Concho Motor Truck Co. is head- 
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SHAKER MOTORS, INC., — is representative of the many new buildings 


that have been added to the 8S 


retail front since the end of the war. The 


recently opened structure, at 16451 Kinsman Rd., contains 13,000 square feet on one 


level. A. M. Frank heads the company. 





ed by R. E. (Bob) Neely jr., who 

has been employed by GMC for 14 

years. Roy Peveler is the service 

manager of the new organization. 
* * aa 


Weil & Scott (Nash) Adds 
To Baltimore Plant 


Weil & Scott Brothers, Inc. 
(Nash), Baltimore, is starting a 
major enlargement and moderniza- 


tion program. Henry A. Weil is 
president of the firm. Jack Sharp 
is sales manager. 

+ * * 


K-F Toledo Distributorship 
Transferred to Carson 

Carson Motor Sales, Toledo, has 
been appointed distributor of Kais- 


er and Frazer automobiles in north- 
western Ohio and southern Michi- 


| A hgh 




















Highly accurate totalizing meter 
is convemently located at trig 
ger-action control handle 


3-WAY MOUNTING— 





FLOOR, WALL OR CEILING 


The new Balcrank OILETTE lets you sell motor oil more efficiently 


than ever before... 


savings in time and trouble easily pay for the equipment. 


No awkward pumps, stacks of cans or scattered bottles . . 


and your wider margin of profit on bulk oil and 


- no 


extra trips for refills. One drum supplies 208 one-quart sales. Re- 


tractable hose extends from Balcrank Oilette to car, and the oil is 


delivered pure and clean to the crankcase at the squeeze of the trigger. 


A battery of Balcrank Oilettes supplies 
all grades of motor oil... 
supply central, convenient and compact... 


releases space for other service or for dis- 


play purposes. 


Customers go for this modern, stream- 
lined service, and you clean up plenty in 


extra income. Call your nearest Balcrank 






’ distributor today. 





Ml Mi, 
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CINCINNATI @Q, 


keeps the oil 





Powered by Balerank pymp with Visible Oiler and 
Muylti-Million-Au Valve. Pumps and drums can be 
located outside the lubritoriym Motor ov 1s piped to 
the battery of Oileties 


BALCRANK INC. 
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gan by Fred R. Cooper, director of 
sales, 

Thomas F. Carson, president, has 
acquired the franchise, showrooms 
and service facilities, and other 
properties of Close Brothers, Inc., 
Madison Ave. and 15th St. The 
Close company has been Kaiser- 
Frazer distributor in the Toledo 
sales area since mid-1946. 

* 7. 


City Chevrolet Completes 
Expansion in Baltimore 


City Chevrolet Co., Baltimore, 
announces that it has completed a 
major face-lifting and expansion 
program at its plant at Mount 
Royal and Maryland Aves. 

Lou W. Kiefer, company presi- 
dent, reports the expansion pro- 
gram has increased City Chevro- 
let’s floor space by 13,500 square 
feet, making the total now more 
than 65,000 square feet. Included 
in the plant enlargement program 
was installation of a modern paint 
and body shop of more than 5,500 
square feet. 

+ * * 


Holsonbake Is L-M Dealer 


For Greenville (Tex.) Area 


Hal Holsonbake, Dallas used-car 
dealer, has been appointed Lincoln- 
Mercury dealer in Greenville, Tex. 
Remodeling has begun on a build- 
ing located at the corner of Wash- 
ington and St. John Sts. 

The new firm will offer a mod- 
ern service department, complete 
parts department and garage serv- 
ice on all makes of cars, Holson- 
bake said. 





Ford Firm in Logansport 


Acquires Building 


Star Motor Co. (Ford), Logans- 
port, Ind., has bought a building 
at 115 S. Sixth St. Remodeling will 
include a new front for the build- 
ing, new floors throughout, a new 
heating plant, re-plastering of walls 
and complete painting and deco- 
rating. 

E. A. Jennings is president of the 
firm. William L. Hope, vice-presi- 
dent and general manager, is plan- 
ning the remodeling operations. 

* * + 


DeSoto-Plymouth Franchise 


To Rosenstock in Houston 


Rosenstock Motor Co., 1120 Mc- 
Kinney, Houston, Tex., has been 
appointed Houston dealer for De- 
Soto and Plymouth automobiles. 

Julius Rosenstock is president of 
the new firm. 

~ ” ” 


Adds Driving Course 


Establishment of a course in 
automobile driver education at 
Spaulding high school, Rochester, 
N. Y., has been approved by the 
school board. A dual car will be 
secured from Farmer Motor Sales 
(Chevrolet) at no cost to the school 
department. 


* + * 


Bonnell Buick 


Articles of incorporation have 
been filed by Bonnell Buick Inc., 
Loveland, Colo. The firm is capi- 
talized with 1,000 shares of com- 
mon stock with a par value of $100 
each. Incorporators are B. L. Bon- 
nell, F. M. Schroder and Edith 
Reed. 


* * * 


White Donates Grid Trophy 


High school football teams of 
Toledo competed this season for a 
championship trophy donated by 
Jim White, Toledo Chevrolet dealer. 
Gold footballs also will be awarded 
individual members of the cham- 
pionship squad by White. 


* +o * 


Gengras Names Weller 


Harry D. Weller jr. has been 
| named president and general man- 
ager of GenGras Motors (Ford), 
126 Allyn St., Hartford Conn., it is 
announced by E. Clayton Gengras. 


* * > 


Atkinson Named 


Guy E. Atkinson, long associated 
with sales and service of General 
Motors products jin Athol, Mass., 
has become service manager at the 
Taylor Buick Co., Walter N. Tay- 
lor, owner has announced. 

* * + 


Engel’s, Inc. 

George J. Neverless has been ap- 
pointed truck sales manager for 
Engel’s, Inc. (Studebaker), 1172- 
1178 Main St., Buffalo. 


XU 
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NEW WINTER accident facts, based on research by National Safety Council, reveal 
uring fey weather. 


alarming increase of skidding and poor visibility crashes 4 snowy, ' 
Authorities urge equalized brakes, using tire chains, windshield wipers, defrosters, good 
lights and lower speeds to minimize the added seasonal hazards of inadequate stop-and- 
go traction on snow or ice and reduced visibility. 









STATE COLLEGE, Pa.—Winter 
increases driving hazards bu? 
those phrases “I skidded” oF 
“couldn’t see” are not good ex- 
cuses for bad weather accidents 
according to Prof. Amos E. Ney: 
hart, road training consultant for 
the American Automobile Assn. 

Professor Neyhart, head of the 
Institute of Public Safety at Penn- 
sylvania State College, has com- 
pleted a study of research facts 
based on tests by the National 
Safety Council’s Committee on 
Winter Driving Hazards. 

In cooperation with Prof. Ralph 
A. Moyer of Iowa State College, 
highway research expert who is 
chairman of the winter testing 
committee, Neyhart has approved 
the following “fundamental safe 
driving rules”: 


1. When starting out, get the 
“feel” of the road by trying the 
brakes or “gunning” the motor, 
while driving slowly and when no 
other vehicles are near, to see 








You can change quarts into profits by telling 
people that Wolf’s Head is three steps 
ahead... 


1. EXPERTLY CONTROLLED DEWAXING— 


keeps Wolf’s Head free flowing even in cold 
weather. 


2. DOUBLE DISTILLING— 
makes Wolf’s Head richer, tougher, more 
heat resistant. 





3. TRIPLE FILTERING— 


Winter Traffic Rules 


Results of Survey on Bad Weather Driving Reported 
By AAA Road Training Consultant 


how easy it is for the wheels to 
slide in stopping or accelerating. 


2. Adjust speeds to conditions. 
On glare ice, the recommended 
maximum safe speed for vehicles 
not equipped with tire chains is in 
the range of 15 to 20 m.p.h. 


3. Slow down well in advance of 
intersections and curves. 


4. Use tire chains when driving 
on icy and snowy road surfaces 
since they are the most effective 
and practical form of self-help for 
the motorists in increasing trac- 
tion. 


5. Keep the windshield and win- 
dows clear of outside snow and ice 
and inside fog and frost at all 
times. Lower side windows, if nec- 
essary, to maintain side vision. 


6. Follow other vehicles at safe 
distances. 


7. Use an intermittent brake ap- 


plication. Normal application of 
brakes on an icy or snowy surface 


OPENED BY SIX WORDS 
‘i Wolf 5 Head 15 Three Steyas LH, C4 


47. 


removes all free carbon and other trouble- 


some impurities. 


Add the fact that Wolf’s Head is a refinement 
of only the finest Pennsylvania crude, and 
you pile up still more evidence that Wolf’s 
Head assures highest engine protection — 
exactly what every owner wants, now that 
the value of his car is so much greater! Wolf’s 
Head Oil Refining Company, Oil City, Pa., 


New York 10, N. Y. 


RAOTOR OL AND LUBES 


100% Pure Pennsylvania 
—*Premium Grade” 


P.G.C.O.A, 
Permit No. 6 
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may lock the wheels and throw 
the vehicle out of control. 


8. Signal intention of turning or 
stopping. 

“It should be emphasized that 
an ounce of prevention is worth a 
pound of cure as indicated by the 
following conclusions and recom- 
mendations of the committee,” Ney- 
hart declared. 

1. Winter death rates are from 
24 to 53 percent higher than sum- 
mer rates in the northern half of 
the country, and from 5 to 33 per- 
cent higher in the southern half. 
The two major factors producing 
higher winter accident rates are 
inadequate traction and reduced 
visibility. 

2. Inadequate traction on road 
surfaces is primarily due to snow 
and ice and, to a lesser extent, to 
wetness, particularly on certain 
types of pavement. 


3. Reduced visibility in winter 
driving generally involves one or 
more of three circumstances: long- 
er hours of darkness; lowered vis- 
ibility at times of snow or sleet 
storms, fogs, mists, etc., and ob- 
struction to driver vision from 
frost, ice or snow-covered wind- 
shields, snow banks, etc. 


4. Braking distances on smooth 
ice range from a low average of 
110 feet to a high average of 250 
feet, depending upon the ice con- 
dition, and to a lesser extent, the 
type of vehicle. Aceeleration and 
performance on curves likewise 
varies, but to a somewhat lesser 
degree. 

5. During the winter months 
special emphasis should be given 
to winter driving problems in the 
fields of driver education, highway 
maintenance, accident analysis, en- 
gineering improvements, road con- 
dition reporting, and traffic law 
enforcement. 

6. Drivers must appreciate haz- 
ards of winter driving and under- 
stand ways of surmounting them 
if they are to avoid trouble on the 
highway. Thus, a broad educa- 
tional program should be conducted 
by those responsible for traffic 
safety. 

7. During fall and winter months, 
public officials and safety organ- 
izations should give special em- 
phasis to the hazards of driving 
and walking during the hours of 
dusk, darkness and at other times 
of reduced visibility. 

8. The use of tire chains is the 
most practical means of self-help 
for increasing traction on snowy 
and icy roads. Tire chains reduce 
passenger car braking distances on 
ice and snow around 40 to 50 per- 
cent; truck braking distances 
about 60 to 70 percent. 

9. Highway departments should 
strive for “bare pavement mainte- 
nance” during the winter season. 
Where it is not economically feas- 
ible to remove the ice or to pre- 
vent its formation, the spreading 
of abrasives treated with sodium 
or calcium chloride is recom- 
mended. 

10. The spreading of treated 
abrasives on snowy and icy roads 
makes driving safer. Braking and 
acceleration performance is from 
30 to 65 percent better than on 
bare ice. 

11. Traffic engineers and acci- 
dent analysts should continually 
check the records of accidents oc- 
curring during the winter months 
to identify and correct road loca- 
tions which are especially prone to 
accidents when the surface is slip- 
pery or visibility poor. 

12. State highway departments 
should develop effective systems of 
winter road condition reporting, so 
that drivers will be sufficiently 
warned of storm and road condi- 
tions. 

13. Police should cooperate by 
promptly reporting road conditions 
and by warning motorists of the 
need for using tire chains when 
traversing sections which are ex- 
tremely hazardous because of ice 
or snow. 


34th Booster Club_ 
Set Up in Louisville 


LOUISVILLE.—The nation’s 34th 
Automotive Booster Club has been 
organized here, with representa- 
tives of automotive parts and ac- 
cessories manufacturers as mem- 
bers. 

Olin Zell is temporary president 
and Harry A. Volz, temporary sec- 
retary of the Louisville club. Meet- 
ings are slated for 10 a.m. the last 
Saturday of each month. 
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By Sitm Barnard 
Staff Correspondent 
LOS ANGELES. — Indicative of 
the tremendous expansion of the 
automotive industry on the West 
Coast in recent years is the exis- 
tence of such enterprises as the 
Meyer & Welch automobile engine 
and parts reconditioning plant 
here. 


More than 400 trained workmen, 
using Detroit-made tools and equip- 
ment, engage in an activity that 
is establishing new levels in the 
processing, production and distri- 
bution phases of the recondition- 
ing industry. 

Every part of every used part 
or engine is rigidly checked to 
establish it as authentic Ford ma- 
terial, and tested for flaws or ex- 
cess wear by methods and ma- 
chines duplicating those used in 
the Ford plant at Dearborn. 


This method of inspection be- 
fore, during and after recondi- 
tioning is said to enable Meyer 
& Welch to furnish motorists a 
new parts or new engine guaran- 
tee with every reconditioned 
M-W part or engine installed by 
an authorized dealer. 


Under official Ford and Lincoln- 
Mercury factory authorizations, 
Meyer & Welch reconditions en- 
gines and parts in a 50,000-square- 
foot plant in Los Angeles and dis- 
tributes its product to factory- 
authorized dealerships only. 


Among the small parts recondi- 
tioned are carburetors, fuel pumps, 
water pumps, generators, clutch 
discs, clutch pressure plates, fly- 
wheels, voltage regulators, brake 
shoes, shock absorbers, starters, 
distributors and Bendix drives. 


At present, Meyer & Welch is 
producing more than 1,800 recon- 
ditioned Ford, Lincoln and Mer- 
cury engines per month. Add to 
this production figure 16,000 recon- 
ditioned brake shoes per month, 
15,000 clutches, 10,000 distributors, 
6,000 carburetors and other thou- 
sands of small parts, and you be- 
gin to grasp the size of this opera- 
tion now feeding a territory which 
a few years back was entirely de- 
pendent on Eastern production for 
its supplies. 

Meyer & Welch operates a fleet 
of 17 trucks over California, Ari- 
zona and Nevada highways—serv- 
icing Ford and Lincoln-Mercury 
dealers throughout these states. 


This fleet serves a twofold pur- 
pose, delivering reconditioned 
engines and parts to dealer (43 
engines per load) and picking 
up exchange blocks and parts to 
feed the Los Angeles plant. 
Branch receiving stations and 


Color Matches 
Time-Saving Paint Aids 
Displayed by Arco 

CLEVELAND.—Three _ time-sav- 
ing aids designed to simplify, speed 
up and improve refinishing of cars 
and trucks will be exhibited in 
Booths B-185-189 inclusive at the 
ASI show by Arco Co. of Cleveland 
and Los Angeles. 


The mot¢rized Color Bar, which 
introduces automatic rotoplane agi- 
tation for the precision mixing of 
lacquers and synthetic enamels to 
match more than 4,000 different 
standard automobile colors, will be 
the central feature of the Arco 
exhibit. 


Both this compact, cabinet-en- 
closed unit, and the larger man- 
ually-operated Arco Color Machine 
to be displayed with it, use 16 ba- 
sic colors, from which Arco says 
it is possible to match in three to 
five minutes any of the colors used 
by automobile manufacturers since 
1933. 

E. N. Grossman, Arco refinish 
sales manager, will be in charge 
of the exhibit. The company will 
also be represented by Paul L. 
Hexter, vice-president; E. J. Off- 
termatt, assistant refinish sales 
manager; C. B. Turner, Central di- 
vision manager; Lew Gorgen, 
Northwest division manager; D. 
A. Ward, Southern division man- 
ager; C. BE. Cannam, Eastern divi- 
sion manager, and Jerry Jarosi, 
foreign sales manager. 


Just Like Brand New 


Thousands of Engines and Parts ‘Produced’ Monthly 
By Meyer & Welch Reconditioners 
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warehouses have been estab- 
lished in Central Califorina 

(Fowler) and in the bay area 

(Oakland). 

Meyer & Welch came into exis- 
tence back in 1940 when Ford 
found the freight charges on re- 
conditioned engines and parts pro- 
hibitive. The factory gave a hand 
in the establishment of the firm 
under the direction of Louis Meyer, 
famed three-time Indianapolis win- 
ner, and Lew Welch, a veteran in 
Ford service and research depart- 
ments. 

Since 1943, when Ford left the 
reconditioning business, the firm 
has handled the distribution of its 
products direct with authorized 
dealer groups. 


Great as has been Meyer & 
Welch growth since its formation 
seven years ago, the organization 
is even now making plans for im- 
mediate future expansion to ac- 
commodate the increasing demand 
for genuine reconditioned engines 
and parts. 









THE CARBURETOR assembly line at Meyer & Welch reconditioning pliant in Les 


Angeles. 





Service Leaves 
Reserve Absence Plans 
Described by C of C 
WASHINGTON.—Many employ- 
ers throughout the nation are 
granting special leave of absence 
to employes enrolled in military 
reserves to permit them to take 
annual military training without 
loss of vacations or pay, according 


the Chamber of Commerce of the 
United States. 


The results are summarized in a 
pamphlet entitled, “Company Leave 
Policies for Employes in Reserves 
of the Armed Forces Including the 
National Guard,” which outlines 
company reserve leave practices in 
a wide variety of companies. The 
survey was made by the chamber’s 
National Defense committee under 
direction of Chairman Dunlap C. 
Clark, of Oakland, Calif. 


to a survey released last week by’ The survey report points out the 


41 


importance of the civilian reserves 
of the armed forces and the Na- 
tional Guard as an integral element 
of an adequate program of national 
security, and commends the many 
employers who are granting spe- 
cial leave of absence to their em- 
ployes who are members of the 
mili reserves in order to en- 
able them to maintain their reserve 
status. 


Happiness on Sale 
Motoring Comfort Is Theme 
Of Repair Ads 

ALBANY, N. Y.—“Money may 
not buy happiness, but with it you 
can be unhappy in comfort.” 

Gateway Motors (Ford), Chapel 
and Orange Sts., used this caption 
with an ad which stressed the fact 
that the dealership offers every 
comfort to car drivers whose ve- 
hicles are in need of repair. 

The ad was headed with a draw- 
ing of stacks of coins. Ad copy 
continued, “There’s wisdom in 
those words and Gateway recog- 
nizes that wisdom by offering all 
the comfort possible when you 
need necessary repairs and service 
on your car.” 





ONLY WEAVER L0-H/-DRAULIC JACKS 
have the exclusive “QUICK-LIFT LEVER” 


full power to lift the load. The extra high lift—full 


It’s easier and faster to get a Weaver Lo-Hi-Draulic 


Jack positioned and the saddle raised to the load 


by hand operation of the exclusive Quick-Lift 


Lever (1). In cramped quarters, the quick lift 


feature raises light loads by foot power alone. 


Once the saddle is cupped securely against the 


load. the balanced Lift Lever (2) operates with 


24 inches—may be raised to the exact height desired 


as the Lift Lever operates on any phase of the stroke. 


Spring tension keeps handle at vertical position 


when not in use. A convenient safety latch positively 


locks and prevents accidental lowering of jack. 


For complete details, consult your Weaver jobber or write us. 


TTT te et Oe 
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NEW PRODUCTS 


On Display at ASI Show 


SUN PEEK PRODUCTS, 50949 S. Kedzie 
| Ave., Chicago 29, believes that it is the 
| only manufacturer of transparent auto 
| safety visors which would meet with the 
| approval of state legislatures and safety 
engineers because stop lights can still be 

A NEW LINE of clearance or marker | Observed and maximum visibility achieved, 
lamps has just been announced by See- according to Edward A. Yucis, general 
Mor Lamp Co., 123 W. Pearl St., Cincin- | ™#nager. 
nati. These lamps are equipped with the * * * 

No. 55 2 ¢.p. bulb, the type used in all | 
the latest design of clearance and marker 
lamps. They will be displayed at the AST 

“LUSTREBUFF,” a new lightweight | show. 
electric time-saver for all shops dealing 
in appearance work, was placed on the | 
























A HYDRAULIC jack of unusual inter- 
est is the Vulcan hydraulic trigger jack 
announced by Vulcan Mfg. Co., Inc., Wi- 
nona, Minn. With a pistol grip handle the 
jack can be easily and readily positioned 
under the car axle without crawling under 
the car. A few easy squeezes on the trig- A SPECIAL WIRE display stand for 
ger raises the jack cylinder and lifts the | shock absorbers, conversion sets, grommets 
car with a minimum of effort. The jack | and literature is one of the effective sales 
is lowered by holding the trigger all the | aids being provided by Monroe Auto Equip- 
way back. It will be on display at the | ment Co. for car dealers, service stations, 
AST show. garages and automotive shops as part of 
its recently announced extensive shock ab- 
sorber sales and merchandising programs. 


Sezcoa 





primarily as a polisher, the small, hand- 
operated machine can be used for sanding 
purposes as well as for buffing. Weighing 
ee Fe. Se ete coe De ane 
ily handled in horizontal, vertical or over- 
head positions. It sells for $36.50 each and 
is guaranteed for one year against all 
mechanical failures, the company states. 
* a * 





CROSS-KNURLS were once conventional 
om the grips of socket wrench handles. 
But now even this is being replaced by 
new styling. Blackhawk Nugget socket 
wrenches have torpedo-shaped grips which 
are devoid of all knurling except for two 
decorative red bands. The balance of the 
grip and handle is smooth, polished chro- 
mium plate. For details, write Biackhawk 
Mfg. Co., Milwaukee 1. 













PERFECT CIRCLE CORP., Hagerstown, 






rod 
The gauge consists of a specially 
Plastic ‘‘wire’’ packaged in an envelope on 
which is printed a graduated Psp When 
@ plece of the round plastic is placed on 
@ bearing insert and the bearing is retight- 
ened on the crank, the plastic flattens an 
amount corresponding to the bearing clear- 
ance. The clearance is determined directly 
by measuring the width of the flattened 
plastic with the graduated scale on the 
envelope. Each strip of Plastigage is en- 
closed in a scaled envelope, and 12 envel- 
opes are packed in a box. 


D 











BLACKHAWK nugget socket wrenches 
are now becoming available to new buyers. 
They are re-appearing, at first, in the new 


SPEED-MINDER Laboratories, Inc.,| No. 49K assortment which has & wrench 
Chicago 54, announces a new, inexpensive, | chest as modern as the tools themselves. 
patented automobile — aa S The set contains 49 Nugget double-duty 
simple, sturdy, spring clip de of! arive socket wrenches weighing only 12 
@ high carbon metal alloy, Speed-Minder | Lounds, 2 ounces. Blackhawk claims that 
is easily installed on the accelerator pedal 

65 wrenches, in the % inch and % inch 
to give positive control over driving speed. le 
Design permits quick adjustment along the | drives, would be needed to do comparab! 
accelerator for various speeds and also| work and that such conventional tools 
allows full pedal action when needed. The | would weigh over 19 pounds. For details, 
manufacturer recommends Speed-Minder/ write Blackhawk Mfg. Co., Milwaukee 1. 
for beginners for positive speed control to 
avoid ‘‘jack rabbit’’ starts and accidents * * +. 
resulting from confusion between accelera- 
tor and brake pedal. For fleet use in 
safety and gas conservation. 

























RAYBESTOS division of Raybestos-Man- 
hattan, Inc., has announced a new packag- 
ing program for its wire molded brake 
lining. The product is boxed in sets in a 
colorful new red, black and white con- 
tainer. Sets of Raybestos wire molded 
»rake lining, drilled and countersunk, to 
fit every type vehicle on which the product 
is applicable, are clearly marked for quick 
identity. Heretofore the linings have not 
been boxed. Raybestos was one of the first 
brake linings to pioneer boxed sets. 

* * * 











* 







WILLARD STORAGE Battery Co. will 
display one of its newest products, this fast 
charger and tester, at the ASI show. The 
Willard fast charger and tester eliminates 
the guesswork in charging because its 
thermostatic control automatically adjusts 
the charging period to the particular re- 
quirements of the battery on charge, the 
company states. 
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SIMPLIFIED JOBBER and dealer in- = 
ventories of wiper blades and arms are the Elec 
result of a new universal arm and a new able 
replacement wrist-action wiper biade just Util 
announced by Trico Products Corp., Buf- it is 
falo. As now packaged, the new universal The 
arm not only fits shafts of all makes of clen 
cars, old or new, but also fits both the is f 
clip-type Trico wiper blade which is stand- stat 
pera gga ele — of a a exel 
new Trico st-action blades, troduced ete., 
as standard equipment more than a year A COMPLETE automotive and truck re- eens 
ago on Buick, Dodge, Ford, Plymouth, finishing system, featuring a novel electric pee 
Studebaker, Kaiser-Frazer and Willys. With mixing and measuring machine, will be chin 
the new arm, installations on all cars can shown by R. N. Nason & Co., San Fran- mal 






cisco 3, manufacturer of automotive Iac-| NEW CHROME chairs feature reversible 
o- ee at the ASI show. cushions . . . a boon to longer life. These 
ae plus abe a. ae and | Sturdy deep-seated chairs featuring heavy, 
matching swatches, enables the automotive | reversible cushions can be ordered in any 
paint shop operator to match any factory | color combination or combinations to meet 
color on cars and trucks produced from/| the color scheme of the showroom. The 
1935 to 1947, the company states. The new | frame is triple-plated chrome steel tubing 
Nason ae ual, ‘‘How to Make @ Profit in! with special wide-are rear legs to give full 
a tive Faint Shep,” covers many support. Soap and water is all that is 
ment Seeation = Se. — needed to clean the chair throughout. Man- 
chandising. Copies are available from’ ufacturer is Kay Davis Co., 886-890 Gerard 

ason | Ave, New York. 


be converted for wrist-action blades. 















LINCOLN ENGINEERING CO. reports 
that it is now in production on new air- 
operated ceiling-type Lubreels that incor- 
porate the principles of the Lincoln floor- 
type cabinet Lubreels. Hose automatically 
retracted when extended to full length— 
may also be retracted from any point in 
the extendable range by pulling air-valve 
trip rod. Rewinding speed is uniform and 
accurately controlled. There is no tension 



















* * * 















A STRAIGHT TYPE and istol or pull-back on hose when extended for 
type of air-powered hand aritie’ ane a use, the company states. Further facts whe 
distributed by Air-Speed Tool Co., 1500 W. may be obtained from Lincoln, 5701 Nat- Swee 
Slauson Ave., Los Angeles. The air drills ural Bridge Ave., St. Louis 20. noun 
are the tntost addition to = line of alr- ee ver. 
powe: d tools, original member THIS NEW TYPE gasoline burnin check 
of which is the widely used Air-Speed saw | heater is designed especially for oo accu! 
and file. List price for straight type is| cargo space heating. Built by Anchor Post of in 
$52.50; pistol grip type, $53.50. Products, Inc., Baltimore, for over 20 tire | 






years manufacturers of domestic oil burn- 
ing equipment, this fluid heat cargo heater 
is of the vapor entraining type and func- 
tions entirely independent of motor or ve- 
hicle operation. Compact in size, measur- 
ing only 13 by 10 5/16 by 7 15/16 inches, 
it delivers 15,000 B.T.U.’s with a fuel 
consumption of less than one-fifth gallon 
per hour, according to the company. It 
will be exhibited at the ASI show. 


= * . 
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NEW MELLO-TONE tail pipe exten- 
sions, heavily copper-nickel base on heavy 
steel tubing, deep chromium plated, three 
styles; bell and straight flange and bias 
cut, 10 inches long, work stall exhaust 
hose fits either in or outside extension— 
three sizes fit all cars. Made by Becker 
Ine., 6432 Cass Ave., Detroit 2. 

* * 


Other Photos 
Additional new products, on 



















display at the annual ASI sh DEVELOPMENT of a new high precision | MARKER OR CLEARANCE LIGHTS and truck identification lamps are the latest 
were Aree in the Nov. 10 seam production spray gun—Model 18—is an- additions to the line of truck and bus safety devices made by Grote Mfg. Co., Inc., 

. nounced by Binks Mfg. Co., 3116 Carroll Bellevue, Ky. Grote will exhibit both products at the ASI show. Marker lights are 
of Automotive News. Ave., Citenge 13: Tho new gun handice all furnished with a cturdy steel anaio bracket welded to the lamp shell. No. 201 shows 





Gpper tod) of Wusteatien, or with Seaibte bracket, No. 203 shown to upper right. 





| types of finishes, it is stated. 
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which is all chrome with sealed beam. 
Shallow housing makes possible installation 
on latest cars with bumpers built close 
to grilles. 





THE TOWN and Country auto washer 
made by Craig-Mark Corp., 286 Fifth Ave., 
New York. It is fast, economical, and 
allows the user to stay spotless, according 
to the company. 


THE KOBER type permanent magnet 
generator developed during the war and 
used by the U. S. Army is made by Kober 
Electric Co., Arlington, Va., and is avail- 
able in a wide range of sizes and types. 
Utilizing permanent magnets in a new way, 
it is shielded to avoid loss of magnetism. 
The machine bas substantially higher effi- 
ciency, lower weight, is more compact and 
is free of radio interference, the company 
states. In addition, by the elimination of 
exciters, slip rings, commutators, brushes, 
ete., maintenance cost is reduced to almost 
zero; overloads and short-circuits that 


would permanently impair ordinary ma- 
chines leave this generator unaffected, the 
makers claim. 
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NEW PRODUCTS 


... On Display at ASI Show 








MAREMONT Automotive Products, Inc., 
Chicago, has just announced that its first 
postwar development, Maraloy mufflers, 
are available in 37 models. Maraloy steel 
was created by leading metallurgists to 
meet the requirements of the 
mance department. It was designed to be 
corrosion-resistant, so that it could with- 
stand the acids of combustion, along with 
the effects of water, salt-sea air, heat, 
mud and fiying stones, the company states. 


resistant aluminum, 
Indianapolis. 


K-D MFG. CO., Lancaster, Pa., presents 
an addition to its valve servicing tools for 
servicing deep set, ‘‘hard-to-get-at’’ mo- 
tors. The new K-D 700 valve spring lifter 
is a lifter of deep offset design, especially 
adaptable to under-fender or under-mani- 
fold applications. 


















A NEW STREAMLINED hyédraulic brake 
bleeder and fill tank that eliminates pedal 
pumping and makes bleeding and filling an 
easy one-man job has recently been an- 
nounced by Barrett Equipment Co., 2ist 
and Cass, St. Louis. Several desirable new 
features have been incorporated, a shutoff 
vaive that prevents air entering the sys- 
tem when fluid is low, a positive pressure 
gauge and safety valve. In addition, the 


| 


2%-gallon tank is equipped with special mew center-roof spotlight has been an- 
adapters to fit all standard master cylin- nounced by Trippe Mfg. Co., 2608 W. 16th 
ders. Has a 10-foot oil resistant hose fitted Chicago 8. Called the Trippe stream- 
with control valve. A bleeder hose is also spotlight, it may be mounted on any 
furnished. Weighs only 13 pounds. Avail- passenger car or truck. It permits 


iT 


able without casters for $23.70 (Model 


powerful beam forward, up or 
B-186) or with casters (Model B-186A) or left or any intermediate position 
for $28.20. ease. The beam can be made to re- 
fixed or it may be played along road- 
* * * with smoothness, according to 





THE PRICE of the Aero-Tone rear seat 
speaker is $8.50 plus installation. It can 
be turned on and off by the driver at will. 
Aero-Tone Mfg. & Sales Co., 4836 Joy Rd., 
Detroit, ts the manufacturer. 








A NEW TYPE front-wheel toc-in-gauge | 
which will be marketed nationally as the 
Sweeney Micrometer Toe-in Gauge is an- 
nounced by B. K. Sweeney Mfg. Co., Den- 
ver. Designed to give a simple and quick 
check of wheel toe-in with micrometer | 
accuracy, the new Sweeney gauge will be | 
of interest to car dealers, service stations, | 

dealers, body shops and fleet owners, | 
according to John Sweeney, president. 





HERE’S A NEW wrinkle in rubber floor 


mats. Tough cord fibres—thousands of 
strands going in all directions—are floated 
in live rubber. When the fibred rubber is 
cured, there is a reinforced structure of in- 
tertwined threads that guarantees longer 
life and superior strength, the manufac- 
turer claims. Buxbaum Co., Canton, O., de- 
veloped the mats, called Cordmats, and 
are producing them in biack and brown. 
Three universal and 14 semi-fitted sizes 
are in production. : 





| 14, is the manufacturer. 









THE FOX multi-purpose 6-12 battery | 
charger has been developed to meet the 
growing demand for a unit that will han- 
dle 12-volt truck and bus batteries as well 
as 6-volt automotive batteries, Fox Prod- | 
ucts Co., 4720 N. 18th St., Philadelphia 
















THIS NEW commercial exhaust unit is 
designed for mounting on the outside wall, 
with its louvered inlet extending through 
the wall and connecting directly to the 
duct system. It can be connected to the 
flexible metallic hose 
drawn off the carbon 


Manufacturer is Jenn 
Alr Products Co., 325 Bankers Trust Bidg., 


Long 
| weight 


compound: 

is announced by Arndt-Palmer Ce., 17730 
Dora St., Melvindale, Mich. Bonnet Wash 
is claimed to not only thoroughly clean 
polishing bonnets and discs of all polishing 
and rubbing materials, but to soften and 
improve the quality of the skin itself. One 
quart of wash will make four quarts of 
washing solution. 





WHITAKER CABLE OORP., Hansas 
City, is introducing its 100 percent eleo- 
trically fiash ,welded battery cable line. 





THE. FIST-GRIP hand 4rill, a product 
of Northeastern Co., 19-09 Steinway 5St., 
Island City, N. ¥. It has a light- 

aluminum body. 





THE LATEST addition to a standardized 
line of automotive and truck complete paint 
shops is shown here in this DeVilbiss show- 

finishing fa- 


are combined in one package. The com- 

plete paint shop includes not only @ spray 

booth but also coordinates alr compressor, 

alr transformer, air and fluid hose with 

spray guns and other vital saccesserics. 
rther information may be obtained from 
Vilbiss Co., Toledo. 


* * * 


Packaging Modernized 
By Van Cleef Bros. 


Van Cleef Bros., Inc., Chicago, 
manufacturer of automotive rubber 
products, has announced a change 
in the design of its packages. The 
firm’s display at the ASI show will 
feature the new packaging. 

Overall aim of the new design, 
according to George C. Alexander, 
director of advertising and sales 
promotion, is to bring the package 
up to modern standards without 
sacrificing product quality. 








NEW TYPE chains and mud hooks, bear- 
ing the name Gripco, are now being manu- 
factured by Stevens Safety Grip, Inc., 
Lackawanna, N. Y., for use on snow, mud 
and ice, Robert A. Deas, vice-president in 
charge of sales, announces. Employing a 
slotted rubber strap rather than meta! 
links, Gripcos are said to eliminate chain 
rattle, car vibration and breakage of links. 
In addition, they’re harmiess to tires be- 
cause no metal touches the tread or side- 
wall, Deas claims. 





A NEW TYPE of demountable automo- 
that can be taken apart, re- 
and reassembled with an ordinary 
pair of pliers in 15 minutes is backed by 
an unprecedented 10-year bonded guaran- 
tee, according to the manufacturer, Asso- 
elated Battery Assemblers, 7900 8. 
mont Ave., Los Angeles 44. Marketed un- 
der the name of the NuForm demountable 
battery, it contains no hidden sealed parts 
ae ao commnaty disassembled into 

By . Parts may be quickly re- 
placed by anyone. Additional features in- 


latter prevents 
injury from shock and vibration which 





YOU CAN reach for a cigaret and still 
keep your eyes on the road, if your car 


bas a Oar-Vend. This new cigaret dis- 
penser, a product of Sutone Oo., 4628-A 
H Bivd., Hollywood, Calif., fits 


neatly under the dash. The OCar-Vend dis- 
penses one cigaret at a time into the palm 
of the hand. Installation is simple. Extra 
holes are found under the dash of all cars 
and one screw and nut will hold the Car- 
Vend securely. Colors include amber, blue, 
green, red—all of translucent plastic. Sug- 
gested retall is $1.50. 





THE SHORTAGE of cast tron and the 
growing need for replacement of water 
pumps in aging cars inspired the recent 
development of an aluminum water pump 
by Aluminum Industries, Inc., Cincinnati. 
This pump will be displayed im the Per- 
mite booth at the ASI show. This Permite 
aluminum water pump, which duplicates 
the automotive manufacturers’ original 
pump, eliminates one of the major causes 
of water pump leaks, because it can’t form 
rust which works under the seal of ordi- 
nary pumps. It is not affected by aati- 
and 








Other New Products on pages 
44-45. 











valve refacer, valve seat grinder, 
and valve reseater, the company 
states. The valve wagon has a large 
drawer, providing ample space for 
keeping valve seat grinder parts, 
accessories and attachments. 
Below the drawer, a cabinet pro- 
vides more than enough space for 
storing the seat grinder driver and 
wheel dresser, and the valve re- 
seater set and power drive. Large 
rubber wheels make it easy to roll 
the shop to the job, and an elec- 
trical inlet and two outlets make 
it easy to plug into any outlet in 
the shop. The company states that 
the shop and the improved valve 
-39p pus uoponpoid ul 918 1908jo1 
liveries will start about Jan. 1. 


Stanley Firm to Show 


Mobo Products at ASIS 


Mobo, the automotive line of 
car-wash products of the John T. 
Stanley Co. will be found at 
booths D 74-76-78 at the ASI show. 

Mobo has been distributed to 
automotive jobbers by the New 
York firm since 1903. The firm 
says its new merchandising pro- 
gram eliminates large inventories. 
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Ramco Keys ASI Exhibit 


To Repowering Program 

Dealers and jobbers will hear 
the complete story on the new 
Ramco repowering program at 
the ASI show in Chicago next 
month, according to O. C. Hola- 
day, general sales manager. 

The Ramco repowering plan is 
based on four factors: compres- 
sion, carburetion, ignition and 
cooling services. It provides 
Ramco dealers with a complete 
program which sells not just pis- 
ton rings alone or some other 
one phase of engine repair but a 
program that combines the sell- 
ing of all four, according to Hola- 
day. 

s * * 

Plastic Insulation Developed 
By Standard Motor 


A new plastic insulation has 
been announced by the engineer- 
ing department of Standard Motor 
Products, Inc., which developed it 
in cooperation with one of the fore- 
most plastic materials manufac- 
turers. 

The new plastic is said to have 


“|a particularly high arc resistance, 


and will be used in all Blue Streak 
rotors and distributor heads. Fac- 
tual data and other information 
can be obtained by writing to 
Standard Motor Products, Inc., 
Engineering Div., 37-18 Northern 
Blvd., Long Island City 1, N. Y. 
* * = 


For Silver Solder Brazing 


A single unit weighing only three 
pounds has been developed for sil- 


The kit sells for $7.50 complete 
and includes an improved type al- 
cohol torch, fuel, heat retaining 
chamber, accessories and instruc- 
tions for use. It also contains a 
handy silver solder supply kit in- 
cluding a tube of superior flux paste: 
and 100 inches of assorted sizes of 
silver solder wire and one-inch 
width of strip sheet. 

” * = 


Executone Publishes 


Communication Book 


Executone, 415 Lexington Ave., 
New York 17, N. Y., manufacturer 
of electronic intercom and plant 
broadcasting systems, has an- 
nounced the publication of a free 
booklet entitled, “How to Solve 
Communication Problems.” 

The booklet deals with specific 
problems of communication in in- 
dustry. It outlines methods where- 
by executives may save wasteful 
leg work and enables them to cut 
time loss when clearing inside calls 
through a switchboard. 


o ao . 
Raybestos Chart 


A new chart containing special 
specifications and prices of Ray- 
bestos brake lining has been re- 
leased by the Raybestos division of 
Raybestos-Manhattan, Inc., P. O. 
Box 1021, Bridgeport, Conn. 


NEW PRODUCTS 


... On Display at ASI Show 





Pint-Sized Gasoline Pump 


Scheduled in ’48 by Bowser 


A new, low gasoline dispens- 
ing pump with long reach hose 
device and simplified mainte- 
nance features is scheduled for 
1948 production in addition to 
the present taller pump by Bow- 
ser, Inc., Fort Wayne, Ind, ac- 


eral sales manager. 
name Rol-Way denotes the roll- 
ing action of the pump’s hose 
withdrawal and retraction de- 
vice. 

Although the pump is only 
57% inches high, all internal 
parts are readily accessible for 
maintenance. Extra hose con- 
tained within the pump housing 
is instantly available, requiring 
negligible effort from the station 
attendant to provide a serving 
radius of 18% feet. For most re- 
quirements the 8% feet of hose 
normally remaining outside the 
pump housing are adequate, it 
was said. 


tial in 10 minutes, has been introduced by 
Aero-Motive Mfg. 


Precision Catalog 


Precision Equipment Co. has 
published an eight-page catalog of 
office equipment and furniture fea- 
turing steel shelving and steel stor- 
age cabinets. Write Precision 
Equipment Co., Long & Schubert 
Aves., Chicago 39, for copies. 


Monogrammed Cars 


Industrial Reproductions, 4113 
Third Ave., Bronx, N. Y., has an- 
nounced “E-Z Decal” initials for 
cars and other items. requiring a 
personal touch. re 

















Co., 2505 N. Pitcher St., 


SERVICE SECTION 





A NEWLY DESIGNED set of cleaners 

for acetylene welding tips, contained in an 

aluminum case, is announced by Therma- 

SS SS SS ee ae 
13. 


49, while the special 

sizes from No. 47 to No. 30. The cleaners 
specially designed to clean the tips 
without damacing the ports, thus insuring 
@ long, straight flame for clean, slagiess 
cuts, the company states. 


+ * - 
Clutch-Release Bearing 
Offered by Chefford 

Chefford Master Mfg. Co., Inc., 
Fairfield, Ill, announces the mar- 
keting of a new Lubro-Life 
clutch-release bearing to replace 
the conventional carbon types 
used on Chevrolet, Pontiac and 
Oldsmobile. The new product is 
a thrust type similar to the bear- 
ing used on the later models of 
these 


cars. 

A notable feature is the pa- 
tented Lubro-Life system of 
gradual, automatic lubrication 
from an internal “sealed-in” res- 


its full life, without the need of 
further attention, the company 
states. 

Lubro-Life bearings, embody- 
ing the same principles which 
assure longer life and quiet 
operation, are available for many 
other cars and trucks. Catalog 
sheets covering the entire set- 
up are available to those inter- 
ested. 


Power Brake Parts Co. 
Markets Tire Pump 


A tire pump that operates off 
the windshield wiper vacuum line, 
and which is said to enable the 
car or truck owner to inflate a 
tire by merely flipping a switch, 
has been placed on the market by 
Power Brake Parts Mfg. Co., 8060 
Wheeler Ave., Detroit 10. 

The Auto-Vac tire pump, as it 
is called, is installed underneath 
the dash, the vacuum connection 
being made by merely inserting a 
“T” in the hose of the windshield 
wiper, the entire operation con- 
suming only 15 minutes. 


New Welder Units Offered 


Kalamazoo, 
Mich., is said to provide instant | By Larkin Products 


fingertip selection of 54 threads 
and feeds. Forty-five changes are 
obtained by merely shifting two 
levers on the gear box, and an ad- 
ditional nine by changing the posi- 
tion of a sliding gear. Convenient 
tumbler gear lever reverses gears 
or disengages them from lead 
screw. 

Other features of the compact 
design include Timken tapered 


roller bearings, precision ground 
bed, 16 spindle speeds, back gears 
for extra power, instantly revers- 
ible power cross and longitudinal 
feeds, rapid-change countershaft. 


A newly perfected, portable 
combination battery charger and 
arc welder is announced by the 
Larkin Products Corp., 
available in two models. The 
Larkweld 77 is a 30-amp. charger 
and %75-amp. welder, and _ the 
Larkweld 77-PFC is a 10-amp. 
charger and 55-amp. power fac- 
tor corrected welder. 

These units are said to have a 
sturdy transformer construction 
that has long been a feature in 
Larkin arc welders, now on the 
market for many years. A catalog 
and price list, giving full particu- 
lars on the units, can be obtained 
from the sales department of the 
Larkin Lectro Products Corp., 
160 W. 146th St., New York 30, 
N. Y. 

. = oa 
Decay-Proof Paint 

A new wood preservative paint, 
known as Woodtrem, which is re- 
puted to prevent rot and decay, 
has been announced by Speco, Inc., 
3142 Superior Ave., Cleveland. Ac- 
cording to its manufacturer, Wood- 
trem penetrates deeply into the 
pores of wood surfaces and effec- 
tively seals out moisture. 


* * * 


Airco Flux 


Air Reduction Sales Co. has an- 
nounced the availability of a new 


flux for the oxyacetylene welding 


of stainless steels and high chro- 
mium bearing alloys. Write De- 
partment 1630, Air Reduction Sales 
Co., 60 E. 42nd St., New York 17, 
N. Y. 
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SERVICE SECTION 


Home Battery Charger, 
Fuel Anti-Freeze Offered 


A liquid chemical added directly 
to gasoline to absorb water mixed 
with the fuel, thereby preventing 
blocked fuel lines due to freezing, 
and a certified home battery 
charger with long clamp connec- 
tions which make it unnecessary 
to remove the battery from the 
car, are being offered by Winken- 
weder & Ladd, Inc., 1421 S. Michi- 
gan Ave., Chicago 5, IIl. 

Called Start, the liquid chemical 
can be purchased in pint contain- 
ers sufficient to treat 20 gallons of 
gasoline. The home battery charger 
operates on 110 volt alternating 
current and contains no acid, re- 
quires no maintenance, the manu- 
facturer claims. 

* * + 


Micrometer Developed 


for Crankshaft Rods 


Central Tool Co., Cranston, R. L,, 
gas announced the production of 
a special crankshaft connecting 
rod journal micrometer for the use 
of the automobile industry. The 
micrometer has a range of 1% to 
2% inches. 

The graduations, the manufac- 
turer states, are so placed on the 
barrel that they are easy to read 
while in a measuring position. The 
graduations start at  five-thou- 
sandths ard the micrometer is 
equipped with locknut and ratchet. 





second man to help line up clutch or trans- 
mission, splines or motor supports, the firm 
states. 

* * * 


Windshield Scraper 

Reynolds Co., 30 N. LaSalle St., 
Chicago 2, has announced a plas- 
tic scraper made of solid sheet 
plastic. 

It is fitted with a rubber squee- 
gee at one end while the other is 
a sharpened chisel edge for scrap- 
ing ice, snow, sleet and insects off 


name is WindoWizard. 


Filko Ignition Assortment 


Set for ASI Show Debut 


A special Filko “Quick-Stock” 
ignition parts assortment designed 
for service stations will be on dis- 
play at the ASI show in Chicago. 
The new Filko assortment will en- 
able service stations and dealer- 
ships to “cash-in” on profitable ig- 
nition parts business with mini- 
mum investment, the company 
states. 

An all-metal, two drawer Filko 
“Quick-Stock” cabinet is furnished 
without extra charge to service 
stations buying the special Filko 
assortment. The new service sta- 
tion assortment contains 66 Filko 
ignition parts for servicing prac- 
tically all cars on the road today. 
The Filko announcement states 
that service stations using the new 
assortment will be given a special 
discount on all Filko replacement 
parts ordered for the “Quick- 
Stock” cabinet. Information may 
be obtained by writing F & B Mfg. 
Co., 4248 W. Chicago Ave., Chi- 
cago 51. 


+ * * 


700 Mechanics Hand Tools 


In Plomb Tool Display 


Eighteen redesigned display 
boards, holding more than 700 dif- 
ferent mechanics’ hand _ service 
tools, will be exhibited by Plomb 
Tool Co., 2209 Santa Fe Ave., Los 
Angeles 54, at the ASI show in 
Chicago this week. 
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California Car Bed Firm 
Plans National Distribution 


California Car Bed Co. has an- 
nounced appointment of Patman 
Merchandise Co., 406 S. Main St., 
Los Angeles 18, as exclusive na- 
tional and export distributors of 
its automobile sleeping arrange- 
ment. 

Designed for two and four- 
door sedans and club coupes, the 


without cutting or altering the 
car or upholstery. Car owners 
can move the seat from old to 
new cars. Once installed, the 
unit converts to a comfortable 
double bed in less than a min- 
ute, according to the company. 

* * * 
Brake Service Manual 
Offered by Grey-Rock 

A new brake service manual is 
being distributed by United States 
Asbestos division of Raybestos- 
Manhattan, Inc., Manheim, Pa., 
through distributors and jobbers 
of Grey-Rock brake linings. 

The 48-page Grey-Rock manual 
contains a “trouble shooting” chart 
and general instructions for the 
method of balancing all types of 
brakes. The book carries a price 
of $2 per copy. 





A NEW FAST gun con- 
taining a flexible loop spotlighted tip, made 
by Weller Mfg. Co., 807 Packer St., Eas- 
ton, Pa. The gun has been especially de- 
signed for working under the hood, under 

dash and in dark corners, but it may 


rf 
i 
iE 
i 
iF 


light, placed between the terminals of the 
loop tip, goes on automatically when the 
current is turned on for soldering. It is 
beamed so that the tip of the gun, and 
therefore the work, is always in the spot- 
light. The tip can be flexed to sult the 
jeb where clearances are close or where & 


+ * o 
8th Edition Published 


Of Chek-Chart Oil Guide 


Containing complete new infor- 
mation on the classification and 
use of regular, premium and heavy- 
duty type motor oils, the 8th edi- 
“Service Man’s Guide” to 
automotive lubrication has been 
announced by Chek-Chart Corp. 

Written in an easy-to-read style 
and illustrated with over 130 two- 
color sketches and drawings, the 
Guide may be obtained for $4 from 
Chek-Chart Corp., 624 S. Michigan 
Ave., Chicago 5, IIl. 

- 


> > 


3-Operation Polish 


A polish that reportedly cleans, 
waxes and polishes in one opera- 
tion has been announced by Marsh 
Wall Products, Inc., Dover, O. The 
firm says its Marlite polish forms 
a lasting, protective, high-gloss 
film on smooth wood, plastic, or 
metal surfaces. 





NEW PRODUCTS 


..« On Display at ASI Show 


Carlton Lamp Corp. of N. J. 


Offers C-49 Charger Bulb 


To its line of automotive lamps 
and bulbs, Carlton Lamp Corp., 
Newark, N. J., has now added a 
C-49 charger bulb. 

The Carlton C-49 charger bulb 
can be used as replacement in all 
types and sizes of chargers or rec- 
tifiers containing C-49 Tungar or 
Rectigon bulbs and replaces G. E. 
No. 189049 and Westinghouse No. 
289416. Guaranteed for 1,200 hours, 
it is rated at 6 amperes, 90 volts. 

* * et 


Calvan Increases Width 
Of Piston Ring Compressor 


revised model of its No. 569 two- 
band ratchet-type piston ring 
compressor. 

Instead of the conventional 2%- 
inch band, Calvan has increased 
the width to three inches to ac- 
commodate particularly tough 
jobs, it was stated. 

* a7 * 


New Wilson Electrode 


Said to Improve Welds 


The improved Wilson No. 512 all 
position, mild steel electrode is de- 
signed to produce weld metal pos- 
sessing not only excellent mechani- 
cal properties, but also low hydro- 
gen content, the company states. 
This improved electrode has two 
advantages over its predecessor in 
that it can now be used on AC 
and DC reverse polarity current 
with the operating characteristics 
being equal. 

Further information can be ob- 
tained by writing Wilson Welder 
& Metals Co., Inc., 60 E. 42nd St., 
New York 17. 


Leader Offers ‘X-10’ 
To Degrease Floors 


Leader Screw & Mfg. Co., 10601 
Tecumseh Court, Cleveland, an- 
nounces it is offering a degreasing 
agent which will remove grease 
from floors without scrubbing. 

The firm claims that its “X-10” 
is the only degreasing agent that 
can be cut with 20 parts of kero- 
sene and still give satisfactory re- 
sults. 

* + 


Ford Adjustable Tappets 


Added to Balkamp Line 


Johnson adjustable tappets for 
Ford, Mercury and Ford-Ferguson 
valve jobs have been added to the 
extensive line of Balkamp automo- 
tive parts and supplies. 

Distributed by NAPA jobbers, 
these adjustable tappets are packed 
in sets with two spanners and in- 
stallation instructions. They are 
claimed to save approximately 
three to four hours on a valve job. 

* * * 


Foster & Kester Offer 


Windshield Mender 


Foster & Kester Co., Inc., Broad 
and Columbia Ave., Philadelphia 2, 
is offering a transparent liquid 
called Sealzit, to prevent or repair 
windshield leaks. 

Said to harden in a few minutes, 
the liquid is applied with a medi- 
cine dropper. It is also claimed 
to be helpful for preventing short 
circuits in ignition systems. 








Hoof Governors Called Aid 
To Lower Operating Costs 


Hoof Products Co., 6543 S. Lara- 
mie St., Chicago 38, claims that in- 
stallation of its speed-control de- 
vice on trucks results in substantial 
savings in tire costs, gasoline and 
oil consumption and other mainte- 
nance items. 

The firm offers Hoof governors 
for all types of motors for imme- 
diate shipment, and says they are 
especially valuable in prolonging 
the life of trucks engaged in 
heavy-duty, long-haul work. 

* +. + 





Wyco Tools, Teleoptic Lights 
Included at ASI Exhibit 


A complete exhibit of the Wyco 
fine at the ASI show will include 
a number of new flexible shaft ma- 
chines and tools. Featured will be 
the new Wyco “Handymatic” re- 
pair shop machine, a completely 
mobile miniature machine shop 
with all accessories included in an 
easily portable cabinet on which 
is mounted the motor and flexible 
shaft. The Teleoptic Co., Racine, 
Wis., will exhibit its line of direc- 
tional signals and auxiliary lighting 
equipment, including all the latest 
types of signals and flashes. 

+ + + 


Compound Smelter Is Offered 


By Aeroil Products 


Two new units which are said to 
eliminate over 90 percent of the 
causes for production stoppages in 
melting and dispensing battery 
and transformer compounds, criti- 
cal waxes and similar materials 
has been announced by Aeroil 
Products Co., Inc., 57th St. and 
Park Ave., West New York, N. J. 


Indirectly heated, thermostatic- 
ally controlled, the new units are 
said to be built on the double boil- 
er principle and feature a patent- 
ed series of oil carrying tubes to 
bring thermostatically controlled 
indirect heating from within the 
melting compounds. 

+ * ” 


New Package Announced 
For Jetex Exhaust Unit 


Snyder Mfg. Co., Philadelphia, 
has introduced the Jetex exhaust 
extension line in a bright, checker- 
board-motif box. 

The new design, which achieves 
a three-color effect of black, gray 
and red, was approved by Snyder 
after months of research and pre- 
testing consumer reaction in vari- 
ous chains and jobber establish- 
ments. Sales Manager Dick Morris 
has announced plans to repackage 
the entire Snyder line of acces- 
sories, grille guards, microphone 
stands and fender tools. 


. * + 
McQuay-Norris to Feature 
Piston Rings at ASIS 


McQuay-Norris has announced 
that it will feature its “leak proof” 
piston rings at the ASI show. 

Company officials say the rings 
are designed to: keep power up; 
keep oil down; give smooth motor 
operation, and give longer life. 

7 + + 


Sherrill Auto Compass 


Chief feature of the Sherrill auto 
compass, manufactured by Sherrill 
Instrument Co., Peru, Ind., is a 
built-in finger-tip compensation de- 
vice that provides for quick, easy 
adjustment of the compass for ac- 
curate operation despite external 
magnetic disturbance. 
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Armo-Flex, New Undercoat, 
Introduced by Woodley 


A new fiexible underbody coat- 
ing known as Armo-Flex is now 
available through the Woodley 
Chemical Co., 7016 Euclid Ave., 
Cleveland, O., manufacturer of pro- 
tective coatings. 


Armo-Flex is said to be a flex- 
ible underbody coating and sound 
deadener which is sprayed on the 
exposed underside of cars, trucks 
and buses. The recommended one- 
eighth inch thickness is easily ap- 
plied with standard spray gun 
equipment, according to the pro- 
ducer, 


Greater Efficiency Claimed 
For Induco Diesel Additive 


Induco fluid, an additive for Die- 
sel fuel oils which is designed to 
produce more power with more eco- 
nomical use of fuel and at the same 
time reduce oil sludging, is being 
marketed through diversified job- 
bing channels by Industrial Chemi- 
cal Corp., 12130 S. Main St., Los 
Angeles 3. 

Manufactured for all users of 
Diesel power—for trucks and buses, 
marine engines, tractors, cranes, 
power graders and other road 
building equipment—actual opera- 
tor reports indicate at least a 10 
percent increase in fuel savings, a 
power boost of at least one-half 
gear in rolling equipment and an 
almost total reduction of illegal 
smoke, the company claims. 


* * * 





Oil Base, Inc., Offering 
Sample of Hand Cleaner 


To prove how effective its OB 
Hand Cleaner removes almost any 
substance not soluble in water, 
Oil Base, Inc., is offering a free 
sample to all who request one. 

A small dab rubbed into the 
hands and wiped off on a paper 
towel or rag, is said to remove all 
traces of dirt and grime from the 
hands within a few seconds. Write 
Box 3735, Terminal Annex, Los 
Angeles 54. 


License Plate Bracket 


Tomco Products, Inc., Canton, 
O., has brought out a solid alum- 
inum, easily attached license plate 
bracket. The Tomco bracket fits 
on the bumper bracket or the 
bumper splash pan. Nuts, bolts, and 
washers are anti-rust plated. 


Reps Moves to Hartford 


Reps Tool Co., Inc., formerly of 
New York City, is now located at 
94 Allyn St., Hartford, Conn. Prod- 
ucts are the Reps pipe and stud 
extractors. 


Outmoded 


Pueblo Drops Electric Trams 
For Diesel Buses 


PUEBLO, Colo.—An all-day 
“wheels of progress” celebration 
was staged here Nov. 8 to mark 
the changeover of public transpor- 
tation from electric street cars to 
diese] buses. 


Pueblans attached considerable 
sentiment to the electric trolleys, 
since this was the second city west 
of the Mississippi to install them. 
The 27 new buses are 36-passenger 
models, manufactured by GMC, 
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Shaler Co. Buys Site 
For Toronto Factory 
TORONTO.—Canadian Shaler 


Products Co., Ltd., has purchased 
18,216 square feet of property on 





Schrader 


PRODUCTS 


CONTROL THE Aik 
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Dartnell Ave., according to W. S.|syuure feet and construction will 
start immediately, Coles said. 


Coles, executive vice-president. 


The company has already let 
contracts for the erection of a new 
brick and concrete factory having 


Ridout Motors, 
authorized capital stock by L. H. Ridout 
B. 


Jr., 


an overall area of more than 8,000| Earnest. 





VALVE CORE 








Sell a Schrader Gauge to Every Vehicle Owner 


THE COMPLETE LINE—ONE SOURCE ONE 
RESPONSIBILITY 

Tire Valves, Valve Caps, Valve Cores, Tire Pressure 
Gauges, Chuck Gauges, Couplers, Blow Guns, Air 
Chucks, Vulcanizefs, Service Tools, Hose Fittings, Spark 
Plug Pumps, 


Accessories. 


Inc., Dallas. $100,000 


Ridout and E. T. 


_ Motorists who get the most tire mileage, fewest 
flats, easiest steering are your best “boosters.”” The 
two seals help give this type of tire performance. 
Together, Schrader Caps and Cores really protect tires 
against damaging underinflation by 
guaranteeing air-tight valves. 

A sharp eye for missing caps and worn cores quickly 
leads to sales of “spare” boxes in every tube repair. 
Customers appreciate this extra service. 

Watch how fast Schrader Caps and Cores, 
as well as Gauges, are sold from your displays! 

Schrader advertisements in National Consumer and 
Farm Magazines tell motorists to buy where these 
products are displayed. Let your Schrader Displays 
work for you NOW! They speed up turnover and boost 
your service to the TOPS in customer satisfaction. 
Order from your regular supplier today. 














) SELL THEM 
y BY THE 
BOX OF 5 


“2nd SEAL 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
World's Largest Manufacturer of Tire Valves, Gauges and Accessories 


VAN AUKEN GRILLE GUARDS 


A “CUSHIONED” SHOCK ABSORBING PROTECTOR 





$25 

LIST 

$150 
DEALER COST 
F.0.B. DETROIT 


Slightly Higher 
West of Rockies 







Patented 
SLIDING (Tempered) 
SPRING BLADE 
Absorbs Both Horizontal 

and Vertical Shocks 






Avoids Locked Bumpers 


No Underneath Entanglements 


VAN AUKEN COMPANY 


520 W. 8 Mile Road Detroit 20, Michigan 


Lincoln 2-6082 
















Autos Will Use 
More Aluminum, 


Ford Aide Says 


DEARBORN.—Aluminum is here 
|to stay as an element in auto body 
designing, in the opinion of E. D. 
Scott, supervisor of the body en- 
} gineering section of Ford’s engi- 
;neering department. 

Scott expresses this view in a 
paper on problems facing modern 
|body engineers, which he submit- 
| ted to the recent convention of the 
| American Society of Body Engi- 
| neers. 

“The designer of today’s modern 
bodies must think of aluminum 
and use it to replace steel as a 
weight saving factor,” Scott main- 
tains. 


Emphasizing that the lighter 
metal should be incorporated as a 
permanent replacement, rather 
than a temporary substitution, he 
foresees aluminum passenger-car 
bodies when four manufacturing 
problems are solved. 


These problems, according to 
Scott, are handling of scrap where 
steel and aluminum are fabricated 
in the same department; alum- 
inum welding, with reference to the 
|time cycle; metal finishing, and 
painting. 

“Extrusions and rolled sections 
of aluminum are replacing steel 
and can meet cost, too, plus the 
reduction in weight which makes 
them an attractive issue,” the Ford 
engineer points out. 

Plastic fabrics also “are slowly 
working their way into the auto 
body trim effects if for no other 
reason than weight,” according to | 
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Kansas City; Shaw & Slavsky 
Inc., Detroit; Detroit Industrial 
Products Co., Detroit; Ingersoll- 
Rand Co., New York; Breuer 
Electric Mfg. Co., Chicago; Som- 
mer & Maca Glass Machine Co., 
Chicago; Universal Underwriters, 
Kansas Ci 












Minnesota Mining & Mfg. Co., St. 
Paul; Baldor Electric Co., St. 
Louis; K. R. Wilson, Buffalo; Stew- 
art-Warner Corp., Chicago; Sun 
Electric Corp., Chicago; South 
Bend Lathe Works, South Bend; 
Magnus Chemical Co. Inc., Gar- 
wood, N. J.; Miller Mfg. Co., De- 
troit; Van Hauten-Hankins, Inc., 
Detroit; Comfort Specialty Co., St. 
Louis; Reynolds & Reynolds Co., 
Dayton, O.; Cincinnati Equipment 
Sales, Inc., Cincinnati; Kent-Moore 
Organization, Inc., Detroit. 

Norick Brothers, Chicago; Ruger 
Equipment Co. Inc., Cleveland; P. 
O. B. Mfg. Co., Cincinnati; Equipto 
Division of Aurora Equipment Co., 
Aurora, Ill.; Automotive News, De- 
troit; Hulbert Mfg. Co., Ashtabula, 
O.; Turco Products, Inc., Los An- 
geles; Arndt Palmer Lab., Melvin- 
dale, Mich.; Trippe Mfg. Co., Chi- 
cago; Allied Plan of Service Mer- 
chandising, Atlanta; Harley-David- 
son Motor Co., Milwaukee; Lincoln 
Engineering Co., St. Louis; Bruns 
& Collins, Inc., Chicago; Auto 
Truck Equipment Co., Detroit; 
Southern Advertising Display & 


| Supply Co., Knoxville, Tenn. 


Steel Capacity 
Upped by Jessop 


WASHINGTON, Pa.—A 200 per- 
cent increase in the production fa- 
cilities for stainless clad steel by | 
Jan. 1 has been announced by Jes- 
sop Steel Co. Present production 
of this steel is 500 tons per month. 

The increase to 1,500 tons is ex- 
pected to aid in relieving the criti- 
cal shortage of low carbon sheet 
steel for use in automobiles. Stain- 
less-clad steel is used for such 
automobile accessories as bumpers 
and bumper guards. 


J & J Motor Co. 

J & J Motor Co., Inc., 4534 W. 
Florissant, St. Louis, has been in- 
corporated listing $15,000 author- 
ized capital stock by John V. and 
Bernice Larkins and Otto and 
Mary Blum, 
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— The Fendix 
selling plan’ 
‘offers dealers 











for greater 


profits from 


WRITE TODAY . .. to learn how we 
train your personnel to be experts in 
applying . . . and selling. 


THE AUTOMOBILE UNDERBODY 
PROTECTIVE COATING AND 
NOISE DEADENER 
WRITE TODAY .. . for samples of the 

promotion material you get 


FREE - when you become a 
Fendix dealer. 





These effective, field-tested promotion and 
selling aids include demonstration rack 
posters, counter cards, mailing pieces, counter 
literature, newspaper mats and personalized 
merchandising helps. 


WRITE TODAY .. . to have the 
Davison Field Service Representative 
show you the successful selling plan. 


SALES-SERVICE OFFICES IN PRINCIPAL CITIES 


THE DAVISON CHEMICAL CORPORATION 


GALTIMORE.3, M9, 
*REG. U.S. PAT. OFF 
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Right Writeup Spells Goodwill : - 
Expert Diagnosis Key 


To Fast Shop Flow 


(Continued from Page 22) 


the part of the writeup men in 
larger shops, the desire on the part 
of a large percentage of shop men 
to make as much money on each 
job as possible, and the fact that 
with crowded service shops there 
has grown into customer-dealer 
relations a slackness in any en- 
deavor to try and provide efficient 
service on an economical basis for 
the customer. 

The result is that far too many 
customers are overcharged—not de- 
liberately or intentionally for work 
done—but because the job goes to 
the shop with insufficient instruc- 
tions. 

2 * . 

HHUS the mechanic, who gets the 

job to do, has to be a mind- 
reader or an expert on guessing, 
in order to determine what work 
the customer and writeup man in- 
tended him to do in many, many 
cases. The mechanic has no means 
of trying the car out on the road 
to find out what the grind or skip 


sounds like, or to try to centralize | 


the noise, before he starts on the 
job. All he can do is open up the 
assembly and 
wear, broken parts or bad mis- 
alignment. 

As a result, in many cases, he 
does a near complete overhaul job 
when some simple adjustment 
might be all that was necessary, 
if the order had been written up 


properly in the first place. In these | 


cases the mechanic who does the 
job is not to blame for taking far 
too much time for the job, nor for 
the gross overcharge that is passed 
on to the customer. 

He is in the same position as 
the surgeon who received a pa- 
tient in the operating room with- 
out any diagnosis or chart and 
was told there was something 
the matter with the patient’s 
liver or stomach—and to oper- 
ate. The surgeon would have to 
open up the patient and find out 
what looked to be wrong from 
an examination of the 
No dealer would think of going 
to a hospital for treatment if he 
knew they were going to send him 
to surgery with no more diagnosis 

of his ailment than that he had 
a pain in his stomach. 

Yet today, many thousands of 
dealer shops are being run on just 
as haphazard a basis as that. 

. * * 

HOPS are full of work; drives 

for more customers sometimes 
fail because the dealers can’t han- 
dle any more customers, due large- 
ly to this condition; car owners go 
to independent shops, filling sta- 
tions or drive their cars to the 
point where they break down, be- 
cause they can’t get into a dealer’s 
shop—and dealers are blamed for 
not taking care of the owners of 
the cars they sell. 

Admittedly there is a dire short- 
age of competent mechanics — a 
woeful lack of mechanics who can 


properly diagnose automotive ve- | 
hicle trouble. Yet practically all | 


dealers are allowing antiquated 


methods to continue in their shops | 


because either they don’t know 
enough about service operations to 
find the trouble, or they are indif- 
ferent to the loss of goodwill that 
is continually building up. 

The direct solution to this 
problem, according to Irving 
Pierce, service manager of Ford 
Motor, and other far-seeing fac- 
tory service men, is to have one 
“top” mechanic who will analyze 
every job where there is any 
question as to what is the mat- 
ter with the car or truck, and be 
responsible for writing the shop 
instructions before the vehicle is 
taken in, or the owner leaves the 
floor. 

This mechanic—or diagnostician, 
if we were to use medical terms— 
would have to have a spot in or 
near the order writeup department. 
This stall would have to be equip- 
ped with the analyzers and other 
tools that would permit the me- 
chanic to centralize the cause of 
the trouble and be good enough to 
write the concise instructions that 
would clearly guide the mechanic. 

Thus when a customer comes in, 


look for possible | 











the writeup man would steer the 
customer into this mechanic’s stall 
in every case where there was the 
least doubt as to what was the 
trouble, and the mechanic would 
tell the writeup man what to put 
on the order—or do the writing 
himself. 
> * * 

Mo°st of our present so-called 

mechanics are good enough to 
follow concise and detailed instruc- 
tions—and a large proportion know 
enough about repair work to be 
able to call attention to the shop 
foreman, or the service manager, 
anything else they find that may 
be wrong when they are going 
through the motions of making the 
detailed repair. 

But, giving the shop mechanic a 
specific job to do on the work 
ticket, eliminating any need for 
guesswork on his part, assures both 
the dealer and the customer that 








Patent No. 2,180,909 
Other Pots. Pending 








A VIEW OF the service department of Hollywood-P: 


Wilmington, Del. The new 


dealership 
t contains 17,000 square feet and 15 cars can be 


» Inc. (De 


Soto-Plymouth), 


erkins 
has a frontage of 340 feet and a depth of 200 feet. 
displayed in 





the mechanic isn’t going.to invent 
work just to run the bill up, and 
should result in a much higher 
percentage of properly serviced 
cars, per order written, than are 
being turned out today. 


Of course, the diagnosing me- 
chanic must be much better than 
average, and must be experienced. 
He must be paid a straight wage 
high enough to make it well worth 
his while to take this job and per- 
form his work intelligently and 
properly. 

In the case of a small shop, 


where the service manager, or 
top mechanic is given this re- 
sponsibility, the dealer must 
make certain that the man has 
the required mechanical ability— 
and that he is adequately com- 
pensated for this additional work. 

Above all, it will be the dealer’s 
responsibility to make certain that 
this diagnostician not only has 
sufficient testing devices and tools 
to properly do the job, but that he 
is thoroughly conversant in how 
to use them. 


Strange as it may seem, though 





Clamps on in less than 10 minutes‘ 


The PECKAT AUTO SHADE Installs Quicker . . . While The 
Customer Waits... Makes Faster Profits For You! 


yiWDSHIELD SHADE 
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motor analyzers have been in the 
field more than 10 years, it is 
claimed that far too many good 
mechanics don’t know how to use 
them properly—or how to use com- 
pression testers and many other 
testing devices. 

They still analyze trouble by ear, 
and diagnose by elimination. 

Even with testing machines it 
still is essential that this latter 
process be followed in many diffi- 
cult situations, but much of the 
“trial and error” work can be done 
with the machine instead of by 
tearing the job down at the cus- 
tomer’s expense. 

Eliminating the guesswork from 
the shop should result not only in 
many more customers a day being 
taken care of and an increase in 
shop net profits, but more impor- 
tant to every dealer today, an im- 
portant increase in the number of 
regular customers that are sold on 
the car and the dealer because his 
shop keeps their car running 
smoothly and at a minimum ex- 
pense. This will pay out hand- 
somely when car and truck selling 
gets back to a competitive basis. 





‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 







the FIRST...the FINEST...the FASTER SELLING! 


Here's a year ‘round profit-maker that's as easy to sell as it is to install — the PECKAT AUTO SHADE! 


It's the only shade with patented ‘‘clamp-on"’ brackets — no holes to drill! It's the very first shade of its 


kind — thoroughly proven in over nine years of nation-wide service. Over 100,000 now installed on cars 


in Illinois and Wisconsin alone. Hundreds of thousands more will be sold everywhere in the year ahead. 


Look for the big, colorful ad in the November 15th issue of Saturday Evening Post — the start of a 


tremendous national campaign that. will make PECKAT AUTO SHADE the leading name in the field! 


LIST PRICE 


$26.00 (slightly higher in the west) plus 


a nominal charge for color-matching and installation. 


WRITE TODAY for complete information abo 


profit with Peckat—a program designed to ben 


ut more 


efit you! 


CHARLES PECKAT MANUFACTURING CO., MAYWOOD, ILLINOIS 


In Canada, the Peckat Auto Shade is manufactured by Universal Accessories, Ltd., 
Toronto, and sold under the trade name of Sun-Master Auto Shade. 








48 


AUTOMOTIVE NEWS, DECEMBER 8, 1947 


In the Hopper 


Texas Demands Use Tax 


On Outstate Purchases 


State Attorney General Price 
Daniel has ruled that Texans can- 
not escape the 1 percent use tax 
imposed upon the retail sale of 
motor cars by purchasing a ve- 
hicle at retail in another state 

Daniel held that the state should 
collect a 1 percent tax on such 
cars when brought into Texas on 
the total consideration received by 
the seller either in cash or in trade 
in on another motor vehicle. 

* + > 


$5 Million in New Taxes 


Sought by Phila. Schools 


A tentative 1948 budget calling 
for the imposition of more than 
$5,000,000 in new local taxes author- 
ized by the 1947 Pennsylvania state 
legislature has been announced by 
the Philadelphia board of educa- 
tion. 

The new budget depends on im- 
position of these new taxes: A 4- 
mill personal property tax, expect- 
ed to yield about $2,600,000 a year; a 
half-mill tax on wholesale sales 
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ce 


and a i-mill tax on retail business, 
to be paid by dealers. 


Mass. May Allow Appeals 
Of Insurance Refusals 


Any motorist in Massachusetts 
who has been refused insurance 
for any reason shall get the oppor- 
tunity of having a hearing before 
an appeal board, if a bill filed in 
the state legislature becomes law. 

The bill provides that no refusal 
to renew a policy shall become 
effective until the person refused is 
given an opportunity to appeal, if 


he so desires. 
+ * + 


Local Sales or Pay Taxes 
Are Studied in Denver 


Imposition of local sales or in- 
come taxes has been proposed in 
Denver, according to City Budget 
Director Hugh Catherwood, who 
said suggested means of providing 
additional municipal revenue in- 
clude: 

A 1 percent sales tax; a straight 
1 percent income tax (gross on 
payrolls, and net on businesses); 
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The new Purolator Micronic Oil Filter was specially 


designed to meet the needs of today’s motor cars. 


Heat resistant, waterproof, warp-proof, and unaf- 


fected by crankcase acids, the Purolator Micronic 
Oil Filter is positive protection from the dirt, dust, 
grit, grime, hard carbon, sludge that shorten engine 


the state income tax, and using 
the same brackets. The latter, in 
order to raise a sizable amount of 
revenue, would have to be at least 
30 and maybe 50 percent as large 
as the state tax, Catherwood said. 


* * + 


N. Y. State Unionists Seek 


Higher Unemployment Pay 


Both the AF'L and CIO have an- 
nounced plans to seek liberaliza- 
tion of New York state’s unemploy- 
ment insurance law at the 1948 ses- 
sion of the state legislature. 

State CIO president Louis Hol- 
lander calls the present benefit 
range of $10 to $21 a week “miser- 
ably inadequate.” A general in- 
crease of $4, along with dependency 
benefits to bring weekly payments 
up to $37 weekly for a worker with 
four dependents, will be sought. 

* 


+ * 
Boost in Phila. Wage Tax 


Urged to Aid Schools 


An increase in Philadelphia’s 
municipal income tax “for the sole 
benefit of the school system” has 
been advocated by Walter Biddle 
Saul, chairman of the Philadelphia 
board of education’s business com- 
mittee. 

He proposed that the state legis- 
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lature empower the board to levy 

a one-half percent “school wage 

tax” yielding $10,000,000 a year. 
Meanwhile, the Philadelphia 
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authority granted by the 1947 state 
legislature, to levy a 4-mill per- 
sonal property tax and a mercan- 
tile tax of one-half mill on whole- 
sale business and one mill on retail! 





sales, effective Jan. 1. 


Saul recommended that the leg- 
islature, when it meets next, au- 
thorize the new wage tax as a 
“replacement” for the personal 
property tax. 

* « * 


Community Tax Law Ruled 


 |Invalid in Pennsylvania 


Pennsylvania’s new community 
property law, enacted by the 1947 
legislature, has been declared un- 
constitutional by the State Supreme 
court. The court called the law 
“vague, contradictory and wholly 
invalid.” 

The law was enacted in an at- 
tempt to save Pennsylvanians an 
estimated $100,000,000 annually by 
permitting husbands and wives to 
split their incomes for tax pur- 
poses. Similar laws were enacted 
in Michigan, Nebraska and Oregon 
this year, with the community 
property principle previously in 
effect in nine other states. 

. s * 


Wheel Tax Under Study 


school board was preparing, under | Jn Spring field, Til. 
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life by scoring pistons, cylinder walls, and bearings. 


It traps every harmful abrasive particle that works 


into a car’s oil—even those measured in microns 
(.000039 of an inch). In addition, the Purolator 


Micronic has triple the filtering area of pre-war 


filter elements. 


PYROLATOR PRODUCTS INC., Newark 2. N. J. In Canada: PUROLATOR PRODUCTS (Canada) LTD., Windsor, Ontario 


The possibility of a wheel tax 
to help pay recent wage boosts to 
city employes and also aid in bring- 
ing the city out of the red is being 
discussed in Springfield, Ill. 

In Springfield, with 20,000 auto- 
mobiles, the tax would bring in 
$100,000 a year at $5 per car. About 
85 percent of this amount would 
go for improvement and paving of 
streets. 

It is understood there is a divi- 
sion of opinion among the city com- 
missioners on the wheel tax, which 
has always been an unpopular as- 
sessment among the people. 

* = * 


Tenn. Stands Pat on Tax 


As Sales Receipts Soar 


No need for a special session of 
the Tennessee legislature to make 
any changes in the state’s 2 per- 
cent retail sales tax is seen by 
Gov. McCord, the chief executive 
said recently. 

Receipts from the tax that went 
into effect last June 1 have greatly 
exceeded expectations, an estimated 
$40,000,000 a year now as against 
an original estimate of $20,000,000, 
he said. 

= * 


Mass. Bill Would Equalize 


Car and Plane Gas Levies 


A bill has been filed with the 
Massachusetts legislature which, if 
approved, would tax gasoline used 
in airplanes at the same rate as 
that used in automobiles. It would 
be effective July 1, 1948. 


Wis. Carriers Hit 
Rail Truck Rule 


MADISON, Wis.—Two leading 
Wisconsin motor carrier organiza- 
tions have petitioned the Wiscon- 
sin public service commission to 
limit more specifically the recent 
certificates which have been issued 
to Wisconsin railroads authorizing 
them to engage in supplementary 
trucking services. 

The petition was filed by Wis- 
consin Motor Carriers Assn. and 
the Wisconsin Farm Truckers Assn. 
in a request for a rehearing of a 
recent commission order which 
gave the Milwaukee road author- 
ity to extend its trucking services 
for less than carload freight in 
western Wisconsin. 


Ford to Honor Workers 


With 35 Years’ Service 


DEARBORN. — Two hundred 
sixty-eight “old timers” at the 
Ford Rouge plant will be honored 
at banquets during December, John 
S. Bugas, vice-president and direc- 
tor of industrial relations, has an- 
nounced. 

These Ford employes, who have 
completed 35 years’ service, will be 
presented jeweled lapel emblems at 
the banquet ceremonies, which will 
be attended by company executives. 
This year each plant of the Ford 
company will honor its own 35-year 
employes. A total of 331 Ford 
workers will be honored through- 
out the U. &. 
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Backshop ... 
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By 
Jack Weed 





(Continued from Page 22) 


ducted by the International Assn. 
of Police Chiefs during the past 
two years. Nearly three million ve- 
hicles were examined by police offi- 
cers. Of these 31.7 percent or near- 
ly one-third of the vehicles had ob- 
vious and hazardous defects. I do 
not believe that car owners would 
intentionally drive vehicles with 
dangerous deficiencies. 

“No doubt many of the condi- 
tions found are caused by the wear 
factor being so gradual that car 
owners are not aware of the con- 
dition of their vehicles until they 
reach the dangerous stage. 

“As businessmen—menchandising 
automotive products—you have a 
direct stake in the efficiency of 
highway transportation. The fu- 
ture of your business is involved. 
As a citizen and civic leader in 
your community and state, where 
these problems must in the final 
analysis be solved, you are chal- 
lenged to provide public service 
of exceptional importance.” 

Later on in his address Merle 
again cracks a bad public rela- 
tions nut with, “He (the dealer) 
should also train service salesmen 
in how to favorably influence cus- 
tomer opinion. The service sales- 
man interprets the customer’s 
needs. He is the man who under- 
sells or oversells. To many cus- 
tomers he is the dealer. The ser- 
vice salesman influences car (and 
truck) purchases as well as service 
purchases.” 

* * * 

AND TO MY humble way of 
thinking the service salesman, and 
the service manager in the small 
shops, drive away more customers 
than high prices. Their autocratic 
“take it or leave it” attitude will 
cost many a dealer much of the 
normal profit on new vehicle sales 
when competition comes back into 
the industry. 

Despite thousands of examples 
to the contrary, far too many deal- 
ers still believe that they will be 
able to buy business with long 
trades profitably, when the buyer 
again sits in the saddle. Tomb- 
stones of otherwise smart dealers 
line the path of automotive mer- 
chandising down the years—every 
dealer can recall one or more sup- 
posedly smart operator who has 
shook hands with the sheriff or 
whose business has been taken over 
by his creditors because he had 
a “to-hell-with-service” complex. 

* * 

CONVERSELY, with that line of 
thinking, I stopped off to attend 
the opening of a neat attractive 
salesroom of a dealership that was 
built wholly on_ service. Petz 
Brothers (Studebaker), Northville, 
Mich., started out with a corner 
gasoline station. From that they 
grew to an additional service gar- 
age, still keeping their gas sta- 
tion. 

They then took on the Stude- 
baker line and for over a year sold 
what few cars they could get, from 
the garage with no salesroom, and 
increasing cramped space for han- 
dling the fine cilentele of service 
customers they had built up—cus- 
tomers who own cars of many dif- 
ferent makes. But many of them 
will be driving Studebakers as 
fast as Bill and Will can get new 
cars to sell them. 

Both of the boys are ardent 
sportsmen, hunters and_ skeet 
shots; the inside of the new sales- 
room has a mural on one wall de- 
picting an outdoor scene, and the 
facing of the parts room and 
offices is of upright logs, peeled and 
varnished. 

Petz Brothers is but one of thou- 
sands of new small 
that have sprung up since the war 

service stations that 
franchised dealers instead of in- 
dependent garages that they might 
have been—and no doubt would 


have been—except for the new op- | 


portunities that have been offered 
ambitious youth since the war in 
the building back of the dealer 
organizations that were decimated 
during war years or through the 
splitting up of big distributors ter- 
ritories into direct deals. 

From a-service-to-America 
standpoint it may be one of the 
biggest boons that car owners as 
a whole could have had happen— 
for these shops usually are ‘very 
service-minded and develop their 








dealerships | 


are now | 





following from car owners who ap- 
preciate courteous, efficient repair 
service. 


+ + * 
NE of the finest automotive edi- 
tors in this great industry 


topped off 45 years of continuous 
service with one firm last week, 
and the “working press” of De- 
troit gave him a little party—and 
a television set—because he is a 
radio and television fan. Dave 
Wilkie, automotive editor of Asso- 
ciated Press, whose stories most 
of you have read from time to time 
in your favorite paper, was the 
guest of honor. 

Dave has put on an air of be- 
ing miffed at me because I have 
insisted on calling him the “Dean 
of Automotive Editors” since our 
own Chris Sinsabaugh passed on. 
But at the party Dave in his quiet 
and sly way got back at me. 

“Well, Jack,” he said, “now you 
know that I am nearly as old as 
you are.” 
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AN ALL PURPOSE, 
TOOL FOR APPEARANCE WORK 


The Lustrebuff Polisher is designed for speedy econom- 
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THE NEW A. F. Englander (Ford) dealership in Cleveland will provide 15,000 square 
feet for the service department. 


Ss .. another guy whom it has 
been my pleasure to know for 
about 30 years is actually going to 
pass out of the automotive busi- 


ness come Jan. 1. Forrest H. 
Akers, who will always be the same 
“Polly” Akers I knew back at Reo 
in the old days, but who is now 
vice-president and director of sales 
at Dodge, will retire on that day— 
which is also his birthday. 

He it was, I am given to under- 
stand, who “spark plugged” that 


4 
LITTLE Gib 


FAST, EFFICIENT 


ical use. Eliminates slow, tiresome handiwork. Glides 


over all surfaces with ease. 


Can be operated in hori- 


zontal, vertical or overhead positions. Ideal for work- 

ing in close quarters. Weighs only four pounds. Full 

cast aluminum housing with bicycle grip handle guide. 

More than forty Lustrebuff Service Stations located 

throughout the United States. Order one or more today. 
F.0O.B. FACTORY 










Lut out arid mast 


this coupon today / 






most unusual and timely adver- 
tisement, subscribed to and paid 
for by the Dodge dealers of Flor- 
ida, that appeared in AvtTomortive 
News a week ago. 


“Polly” spends considerable of 
his winter down in Florida and 
some time ago came up with the 
idea that Dodge dealers should do 
something to help make Dodge and 
Plymouth owners, who spend the 
winter there, feel more at home 
from an automotive standpoint. So 


he talked to a number of leading 
dealers and the zone men about it. 
Out of his talks grew this adver- 
tisement, in which the Florida 
dealers invite Dodge dealers every- 
where to send their customers to 
any Dodge dealer in Florida, and 
promise that they will not only 
take care of them as well or bet- 
ter than they were taken care of 
at home, but send them back good 
Dodge boosters and customers. 

If these Dodge dealers live up 
to 50 percent of what they have 
promised, they have started some- 
thing in this business that may 
grow into a cure-all for much of 
our present loss-of-good-will prob- 


lem. 
A COUPLE of weeks ago I again 
attended the annual Stewart 
Warner-Alemite distributor con- 
vention at the Edgewater Beach 
hotel in Chicago, where the theme 
for the entire meeting was “Give 
More Service.” 

No one knows better than these 
men, who sell and service lubrica- 
tion equipment, how slow the deal- 
er is in coming back into the pre- 
war procedure of using his lubri- 

(See BACKSHOP, Page 52, Col. 3) 
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GUARANTEED MECHANICALLY SATISFACTORY 
FOR ONE YEAR 


LUSTRE PRODUCTS CORPORATION 
7310 Woodward Avenue 
Detroit 2, Michigan, U. S. A. 


() LUSTREBUFF ELECTRIC POLISHER, complete with wool bonnet 


and three sheets of assorted sandpaper discs at 


| 
| 
| 
| 
| 
{ SEND AT ONCE: 
! 
| 
| ( ) LUSTREBUFF WOOL BONNETS 
: DEALER 
| ADDRESS. 
i rcceeanal 


AUTHORIZED SIGNATURE__ 
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$36.50 each 
$15.00 dozen 
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se ‘36—Tudor, $725 FORD 
e e = at $360. a oo Sedan, $1,800: 1. 82.000 
| a ’ Var. sedan, % . 
Used Car Auction Prices | pec. Seas Pisces 


*46—Super deluxe tudor, $1,700. 
*47—Club coupe, $2,050. 


’47—Sedan, $1,900. 
'46-—Sedan, $1,450. 





:) a E ,. 42 , S950. 
VALDOSTA, GA. _ '40—T0 sedan, 1, $870; 1, $75. aan a | aD 
(Tow Hewitt Auto Auction Sales. Aue- | 39—Sedan, > LY MOUTH *48—Super deluxe tudor, $2,150. *48—(145) sedan, $2,850. 
tions every Friday. Prices are for Nov. 25.) | +47 —Special deluxe sedan, $2,060. , s MERCURY é ; PLYMOUTH 
Market here: Plenty of cars offered but | '46-—Deluxe sedan, 2. $1.545: 1 $1,535. | ‘41- Fordor, $900. 47—-Sedan $1.935. 
bidding and buying slow. '40—Sedan 1. $785 a sen ; oo. | b aeons ee ii —— ee ee 
BUICK '38—Coupe, $475. 48--Sedan * 30400. ‘am _ta) ad a 
'47—Snper Sedan, $2,565. '87—Sedan, 1, $255; 1, 5$22. Oe Tose 30h eee teen. 
’46—Roadmaster Convertible, $2,350. PONTIAC '46—Fordor, $1,475 STUDEBAKER 
'46—Super Sedan, $2,125. ’46—Streamliner sedan, $1,960. ’ PLYMOUTH '47—Champion sedan, $1.25 
39- Special SS EUROLET ee 5 ane 41—Tudor, $1.000. '42——Sedan, $900. 
Sedan, $2,150 '40—-Sedan, 1. $810; 1, $710 46—Fordor, $1,675. '40—Sedan, $420 (wrecked). 
We Sm Selan, 1; $1,610; 1, $1,600;| °30—Sedan’ 920. '47—Convertible coupe, | #2.150. Pick NE RNATIONAL 
1 RR 7 nate ait « atetAt a ’ : *47—Special deluxe fordor. $2.125. ‘46-—Pickup, $900. 
1, $1,550. 
4a Special deluxe sedan, $1,065. PHILADELPHIA, PA. '41—Tud — CONCORD, MASS 
'41—Special deluxe sedan, 1, $1,210; 1 (Ed, Hough Auto Auctioneers) (at ien” Gann $2.580 : Lee oheiag™ 
$1,135; 1, $1,000. (Cars listed below sold during week of sedan OWILLYS . _(Conco-d Auto Auction Sales E. 
’40—Master sedan, $1,000. Nov. 28.) ‘—Jep allan wagon, 61536 Cox, manager. Auctions held every 
'89—Sedan delivery, $675. Market here: Very good. | P : LA SATLE 855, day. Prices are "sores 24.) 
'88—Master sedan, $480. BUICK ; 
- tones CHRYSLE | °46—Sedan, $2,225. 40—Fordor, $800. = +a sedan, _ 
'42—Royal sedan, $1,280. '46—Sedanette, $2,300. "46 M sedan, $1,825. 
41—Royal sedan, $1,100. 4 CHEVROLET Lai ony Atma an aoe — - eet 1 
a #200. onD dee este $815 _ (Auctions held Thursday. Prices are fo 38 an $700." ie Po a 
'47—Ford super deluxe sedan, 2, $1,900. *41—Club coupe, $1,060. | Nov. 26. "aeeT auctioneer. ) 37 Limousine sedan. $680. 
*46—Super deluxe sedan, 2, $1,500; 1. ’46—Fordor, $1,650. "35 ‘oupe, 90. 
'47—¥-ton ‘truck, $1,905. '46—Sedan, 1, $1.680; 1, $1,700. CADILLAC 
#1 AF Convertible, $1,760. '47—Aero oniee, $2,205. *42—-Sedan, $1,020. "4260s Sedan, $1,700. 
*41—Super deluxe sedan, $830. | °47—FM fordor, $2.175. *41—SD club coupe, 1, $1.075; 1, $1.290.| °41-- 61 sedan, $1,475. 
'40—Super deluxe sedan, $885. | DE sOTO CHRYSLER CHEVROLET 
’88—Convertible, $500. | *46—Custom fordor, $1,875. ’41—N. Y. sedan, $900. | °4%7—Half-ton pickup. $1.710. 
"88—Sedan, $465. DODGE ‘46—N. Y. Town & Country, $2,350. *47—Convertible, 1, $2.000; 1, $1.910 
MERCURY | °46—Tudor, $1,780. DE SOTO | °S7—Sedan. 1, $2,025; 1, $2,125; 
*47—Convertible, $2,075. *47—Half-ton truck. $1,260. *47—Custom convertible, $2,430. | $1,975; 2, $1.950: 1, $1,900; 1, $1,800 
OLDSMOBILE FORD ODGE | 1, $1,835; 1, $1,725. 
"46—76 sedan, $1,935. *81—Model A tudor, $950. *42—Deluxe sedan, $1,020. *47—¥-ton panel. $1,700. 
'46—66 sedan, $1,850. "35—Coupe, $345. *26-—Sedan, $210. *46—¥%-ton pickup, 1, $1,195; 1, $1,1 













Have your [947 oil sales 
pace with your opportunities 7 


1947 has brought a. big increase in new 
motorists. These new drivers want motoring 
pleasure—lots of it—free from motor troubles 
@ caused by faulty lubrication. That’s your 
opportunity to get new Quaker State Motor 
Oil customers. 





Trouble-free motoring demands oil that can 
be relied on to lubricate better and longer, 
consistently. You know, yourself, that 
Quaker State Motor Oil is famous for its 
superior qualities, and that many of these 
new drivers have friends who use and are 
enthusiastic about Quaker State Motor Oil. 



























Reach out for new customers—keep your 
old customers coming back. Keep your 
Quaker State sign prominently displayed, 
beckoning those customers into your 
place of business. 





Plan now to increase your 1948 oil 
sales. Talk up Quaker State Motor 
Oil to every newcomer. Sell them 
this oil you know they can depend 
on. These are days of opportunity to 
build a better oil business. 





QUAKER STATE MOTOR OIL ¢ QUAKER STATE SUPERFINE LUBRICANTS 
QUAKER STATE OIL REFINING CORPORATION e OIL CITY, PENNA. 


$1,150: 


LeRoy 
Mon- | 


‘46--Sedan, 1, $1,535; 1, $1,575. 
‘46—Chevrolet club coupe, 1, $16,35; 


50. 
CHRYSLER 
‘46—Windsor club coupe, $1,950. 
46—Royal sedan, 1, $1,950; 1, $1,91 
"46—Town & Country convertible, $2 
ROO. 


40—Sedan, $875. 
DODGE 


’47—Sedan, $1,925. 
*46—Custom sedan, $1,710. 
’46—%-ton pickup, $1,080. 
’46—'%-ton pickup, $1,000. 
*42-—-Sedan, $980. 
FORD 
*48—Convertible, $2,250. 
*46—Club coupe, $1,950. 
| °47—Convertible, $1,910. 
"47—-Sedan, 1, $1,925; 1, $1,825. 
‘47—1-ton express, $1,550. 
‘46—Sedan, 1, $1,425; 1, 
450. 
‘46—Club coupe, 1, $1,500; 1, 
FRAZER 
‘47—-Sedan, $1,700. 
“47--Manhatan sedan, $2,225. 


$1,325; 1 





$1,485. 


HUDSON 
| ‘40-——Sedan, $350. 
KAISER 
47—-Sedan, $1,485. 
ERCURY 


"48—Sedan, $2,210. 
‘47—-Sedan, $1,860. 
"46-—Convertible, $1,800. 
OLDSMOBILE 
‘47--Sedan, $2,375. 
‘46--Club coupe, $1,750. 
"40-— Station wagon, $485. 
10--Sedan, 1, $750; 1, $860. 
PACKARD 
"41—(110) sedan, $1,110. 
‘36-—Sedan, 1, $130; 1, $125. 
PLYMOUTH 


*47—Sedan, 1, $1,875; 1, $1,925; 1 


| 31,890; 1, $1,860. 
Sedan, 1, $1,445; 1, $1,250; 1, $1. 
00. 


th 


*46—Club coupe, 1, $1,675; 1, $1,635. 
| ‘41—Sedan, 1, $900. 
| ‘40—Convertible, $875. 
| PONTIAC 
"46—(6) sedan, 1, $1,850; 1, 
*41—(8) club coupe, $975. 
’41—-(6) bus. coupe, $787. 
*40—Sedan, 1, $1,065; 1, $810; 1, S725 
*36-—Sedan, $180. 
STUDEBAKER 
'39—President sedan, $610. 
WILLYS 
"47—Station wagon, $1,700. 
"41—Sedan, $525. 


OKLAHOMA CITY 
(A. I. Pollock) 
(Auctions held on Wednesdays. Prices for 
Nov. 19.) 
Market is strong in all types of cars. 
BUICK 


"47—-RM sedan, $3,300. 
*46-—Sedanete, $1,510. 
*46—Sedan, $2,335. 
*42—-Sedanette, $1,195. 
CADILLAC 
‘37—Sedan, $750. 
CHEVROLET 
*48—Pickup, $2,050. 
| _’47—Sedan, 1, $2,365; 1, $2,350; 1, $2. 
270; 1, $2,020; 1, $1,880. 
a Sedan, 1, $2,325; 1, $2,050; 1, $2, 
285. 
’47—Pickup, $1,550. 
| °46—Sport Sedan, 2, $1,605. 
’42—-Club couue, 2, $985. 
*42—Sedan, 1, $1,225; 1, $1,160; 1, $1,- 
). 


’41—Sedan, 1, $1,155; 1, $1,150; 1, $1,- 


$1.925. 


| 


| 075; 1, $1,100. 
| *41—Club coupe, 1, $1,215; 1, $1,095. 
CHRYSLER 
| ‘41—Sedan, $1,150. 
DODGE 


*47—-1¥%-ton truck, $1,995. 
"47—Pickup, $1,720. 
*39—-Sedan, $685. 
*36—Sedan, $175. 
FORD 

'47-Sedan, 1, 2.180; 1, 
2,135. 

’47—-Club coupe, 1, $2,180; 1, 

"47—1%-ton truck, $1,710. 

’47—Pickup, $1,805. 

’46—Sedan, 1, $1,630; 1, $1,460; 1, $1,- 
620; 1, $1,350. 

’46-—Coupe, $1,510. 

"46-——1\%-ton truck, $1,360. 

*42—Pickup, $1,045. 

‘42—Club coupe, $1,090. 

’41—-Sedan, 1, $1,220; 1, $1,070; 2, $1,- 
000. 

*41—Coupe, 1, $890; 1, $1,155. 

*40-——Sedan, $940. 

*39—Sedan, 1. $860; 1, $680; 1, $665; 
1, $490; 1, $535. 

*39—Coupe, $570. 

*38-—Sedan, $650. 

*26—Sedan, 1, $620; 1, $440. 

*35—Coupe, 1, $425; 1, $365. 

'35—Sedan, $190. 

MERCURY 

'47—Sedan, $2,530. 

’47—Club coupe, $2,270. 

*41—Club coupe, $1,000. 


*39—Sedan, $805. 

OLDSMOBILE 
'47—Sedan, $2,750. 
’41—Sedan, $880. 

PLYMOUTH 
'46—Sedan, $1,605. 
’41—-Sedan, 1, $985; 1, $905; 1, $795. 


$2,045; 1, 


$2,000. 





PONTIAC 
*47—Sedan, $1,605. 
*41—Sedan, 1, $985; 1, $905; 1, $795. 

PONTIAC 
'47—-Sedan, $2,460. 
‘47—Station wagon, $2,110. 
'46—Sedan, 1, $2,160; 1, $2,125. 
'46—Coupe, $1,920. 
'42—Club coupe, $1,125. 
’41—Coupe, $1,140. 

STUDEBAKER 
'47—Sedan, 1, $1,910; 1, $2,000; 1, $2,- 
100. 
’47—Club coupe, $2,430. 
’46—Sedan, $1,460. 
*41—-Sedan, $1,025. 
INTERNATIONAL 

’47—1%-ton, $1,940. 


BUFFALO, NEW YORK 


(Simple Simon’s Buffalo, N. Y. Auto 
Auction. Sales held every Tuesday, auction- 
eers, Evan Metcalf and Warren Godfrey 
Prices are for Nov. 25.) 

Market here: Dealers anticipating win- 
ter slump. Prices are lower, delayed buy- 
ing pretty good. 

BUICK 

’47—Super convertible, $3,025 

’47—Super sedan, $2,650. 

(Continued on Page 51, Col. 1) 
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$1,365 
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$1,575. 
» 1, $16,35; 


$1,950. 
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1, $1,635. 
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810; 1, $72 
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es of cars. 


350; 1, $2.- 


050; 1, $2,- 


160; 1, $1,- 
150; 1, $1,- 
» $1,005. 


$2,045; 1, 


1, $2,000. 


160; 1, $1, 
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1, $795. 
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| Used Car Auction Prices 


(Contizued from Page 50) 


‘46—Super sedan, 1, $1,050; 1, $2,010 

42—-RM sedan, $1,045. 

41—Super sedan. $1,000. 
CADILLAC 

'46—Sedan, $2,785. 

'42—-Sedan, $1,660. 
CHEVROLET 

‘47—FL sedan, $2,200. 

‘47—FM sedan, $1,915. 

"46-—SM sedan, $1,525. 

‘41—FL sedan, $1,000. 

’41—-Special deluxe sedan, $840. 


*41—Special deluxe club coupe. $910. 
‘40—Special deluxe sedan, $675. 

CHRYSLER 
’41—Windsor sedan, $880. 
’41—Windsor sedan, $950. 
’40—Royal sedan, $705. 

DODGE 

‘47—Custom sedan, $2,180. 
*47—Deluxe club coupe. $2,200. 


’41—Deluxe coupe, $835. 
’41—Deluxe sedan _ ,$750. 
FO 


RD 
*47—Super deluxe sedan, $1,915. 
’47—Deluxe sedan, $1,880. 
’46—Super deluxe sedan, 1, $1,575; 1 
$1,490. 
’46—Club coupe, $1,585. 
’41—Deluxe coupe, $760. 
’41—Super deluxe sedan, 1, $725; 1. $7! 
HUDSON 
&Super-6 sedan, $1,350. 
MERCURY 
’47—Convertible. $2,305. 
*47—Sedan, $1,900. 
’46—Sedan, $1,580. 


"46 


’41—Deluxe club coupe, 900. 
NASH 
’47—600 sedan, $1,735. 


’46—600 sedan, $1,550. 

OLDSMOBILE 
’47—68 sedan, 1, $2,160; 1, 
’47—76 sedan, $2,385. 
'42—98 sedan, $1,300. 
’41—76 sedan, $1,100. 

PACKARD 

’48—Super Clipper 8 convertible, $3.5) 
"48—Super 8 sedan, $2,8. 


*40—Coupe, $60. 
PLYMOUTH 
’46—Special deluxe sedan, 1, 


$1,365. 
’46—Deluxe sedan, $1,500. 


2,095. 





$1,525: 1 


’41—Convertible, $985. | 
’39—Convertible, $635. 
PONTIAC | 


’*47—MA sedan, $2,275. | 
’46—Streamliner sedan, $1,825. 
*41—P8JS8 sedan, $900. 
*89—120 sedan, $495. 

WILLYS 
'47—-Station wagon, $1,585. 
*46—Jeep, $880. 
"47—Truck, %-ton pickup, $1,455 


HORSEHEADS, NEW YORK | 
(Horseheads Auto Auction, Horseheads. | 
N. Y. Date of sale, Nov. 21.) 
BUICK 
*46—Sedan, $2,210. 
'41—7 pass. sedan, $725. 
*41—-Sedan, $1,075. 
CADILLAC 
"46—62 sedan, $1,320. 
CHEVROLET 
'47—FL sedan, 1, $2,200; 1. 





$2,205. 


"47—FL sedan, 1, $1,860; 1, 2.080; 2 
2,$065; 1, 2,170. 

’46—FL sedan, $1,835. 

’46-—SM sedan, 1, $1,405; 1, $1,460; 1. 


$1,150. 
*46—Pickup, $980. 
*42—Sedan, 1, $1,120; 1, 
*42—Club coupe, $1,225. 
*41—-Sedan, 1, $940; 1, 
*41—Coupe, $935. 
*40—Sedan, $580 , 

CHRYSLER 
Coupe, $1,950. 

Royal coupe, $1,130. 

DE SOTO 
’46—Custom sedan, $1,810. 
’41—Convertible, $970. 

DODGE 
*46—Sedan, 1, $1,125; 1, $1,655. 
*46—Pickup 1,, $1,125; 1, $1,260. 
*41—-Sedan, $1,010. 
*41—Convertib'e, $1,075. 
*40—-Sedan, $780. 
'40—Pickup, $510. 


$R25 


$1,050. 


"46 
*41- 


’40—Panel, $380. 
*26—Sedan, $220. 
FORD 
*47—Sedan, 1, $1,710; 1. $1,840. 
'47—Convertib'e. 1, $1.935; 1, SID; 


1, $2,060. 
'47—Club coupe, $1,565. 
"46—Sedan, le $1,460; 1, 
$1.500. 
*46——Pickup, $1,110. 
*41—Sedan, 1, $525; 1, $800; 1, 
‘41. -Convertible, $960. 
"40--Sedan, $750. 
‘28-—Pickup, $330. 
*37—Sedan, $160. 
FRAZER 


$1,475; 1. 


S900 


‘47—-Sedan, § 


"47 
"46 


Sedan, $2,160. 
Sedan, $1,480. 

PACKARD 
Sedan, $900. 
~Sedan, $150. 

PLYMOUTH 
"47—Special deluxe sedan, $1,925. 
'47—Sedan, 1, $1,825; 1, $1.950 
"47—Club coupe, $1,930. 
’46—Sedan, 1, $1,410; 1, 
‘42—-Club coupe, $850. 
'40—Sedan, $720. 
'39--Sedan, $480. 

PONTIAC 
$2,100. 
$1,200. 


"40 
“36 


$1,470 


'46—Sedan, 
'41—Sedan, 
*41—-Coupe, $1,010. 

'40—Sedan, 1, $760; 1, 3860. 
'40—Convertible coupe, $865. 

'39-——Sedan, $580. | 
STUDEBAKER | 
*47—Convertible coupe, $1,875. 
’39—Coupe, $410. 


ALBANY, N. Y. 

(Sales held Mondays. Tim Anspach, man 
ager. Telford Chambers, auctioneer. Prices 
are for Oct. 13.) 

(Market here: More buyers present than 
usual despite snow and cold weather. 
Texas shippers highest bidders. Used 
'46, °47 models with more than 2,000 
miles still “hurting”. ‘S‘melly’’ new ones 
held steady.) 

BUICK 


‘“47--PR.M sedan 1,, $2,600; 1, $2,500. 
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’47—Ford %-ton pickup, $1,180. 
*47—Studebaker %-ton pickup, $1,275. 
’46—Chevrolet %-ton pickup, $1,100. 








HUDSON 
’47—Commodore club coupe, $1,900. 
*47—Commodore 8 sedan, $1,400. 


KAISER '46—Ford %-ton pickup, 8800. 
*47—Sedan, $1,750. ° ry i 5 
*47—Manhattan sedan, $2,350. 41 %-ton pickup, $350. 
a aoe — wagon. $3,100 MERCURY 
'46—Super sedanette, $2,100 "47—Sedan, 1, $2,100; 1, $2,030. ® 
— Special sedan, $950. | '46—Sedan, $1,610. Taxes Outstrip 
39—Special sedan, $760. ’46—Convertible coupe, $1,625. 
CADILLAC *46—(60) Sedan, $1,420. 
'41—(60) sedanette, $1,580. OLDSMOBILE Net Profit of 


| *47—(66) Convertible coupe, $2,310 
| °46—(78) Club coupe, $1,920. 
46 (66) Sedan, $1,840. 


*41—-(62) convertible club coupe, $1.5°") 
"38-—(60-S) sedan, $720. 


Texas Carriers 


"47—Super deluxe station wagon, $2,200) | 46—Jeep, $700. modities, specialized motor carriers 


*39-—Deluxe tudor. $580 "47—Chevrolet “%-ton pickup. $1.650 





To 
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Use of Rubber 


Smashes Record 
For 9 Months 


NEW YORK.—Rubber consump- 
tion climbed 6.96 percent in Sep- 
tember to a new nine-month high 
for the manufacturing industry, ac- 
cording to the Rubber Manufac- 
turers Assn. 

Consumption for the first three 
quarters stood at 828,569 long tons 
of new rubber. This was 10.42 per- 
cent above the record 750,390 long 
tons used in the same period last 
year. 

At the same time, RMA said, 
consumption of reclaimed rubber 
advanced 6.13 percent over 1946 
to 213,018 long tons for the nine- 


| month period. 


CHEVROLET s 
7 su Ss. | ames — AUSTIN, Tex.—According to the 
"47—-F LL Aero-sedan, 1, $2.080; 1, $2.160./ Sedan, $500. c 
‘GFL cas, cea: 1 hen ; | -73—Sedan, $850. a ee eae com 
'47—FM cabriolet, $2.100. } PLYMOUTH mercial motor ransportation con- 
46 SM sedan, 3, $1,500. “47—Special deluxe sedan, 1, $1,985; 1 cerns had an operating revenue of 
"46-—FM sedan, $1,640. $2,125. Ser te $225,615,121 during 1946, while oper- 
1o—FL ae '48--Deluxe sedan, $1,575. ating expenses totaled $208,486,064, 
*42—Deluxe coach, $725. ~ 
‘47—-New Yorker Town & Country, $2. *94.._Deluse clab oman, $910. making a net a. for the car 
700. ott dlsiti ‘87. -Convertib'e coupe. &350. riers of $17,129,057. 
. PONTIAC It was pointed out by Lynn B. 
46—Custom sedan, $1,700. "47--(6) Sedan, $2,200. 
*41—Deluxe sedan, $950. | *47—(8) Sedanctte, $23.00 Shaw, general manager of the 
DODGE 42--(8) Sedanette. $1,070. | Texas Motor Transportation Assn., 
’47—Custom sedan, 1, $2.200; 1, $2.200.| ‘41 -(8) Sedan. $910. |that the industry paid $17,781,605 | 
aE door, $1,610. s1.00 . STUDEBAKER |in taxes and licenses during the 
’46—Deluxe business coupe, 600 ‘4 Commander club coune, $2,150. 
'40—-60S sedan, $500. | °47- Champion «edan. $2,100. year, more than its net profit. 
’39—Deluxe coach. $620. ’ Ta WILLYS Included in the report were mo- 
FORD | {47--Station wagon. $1,825. | tor buses, common carriers of com- 


*47—Super deluxe sedan. $1,990. MISCELLANEOUS 
'47—Sportsman convertible, club coup:.| "47 GMC %4-ton pickup, $1.65. and contract carriers. Not included 
$2,250. | '47—Dodge %-ton express, $1.565. were farm trucks and privately 
91.450; 2a son i —_ _e? ‘47—Dodge %-ton pickup (w/canopy) | owned fleets, since they are not 
$1. ; 2, BHO; 1, TW). $1.375. 
’41—Super delixe club coupe. $1.000 *47—_Dodge ¥%-ton pickup, $1.350. = the jurisdiction of the com- | 
mission. 


In its monthly estimate of con- 
sumption, the association noted 
that use of American-made rubber 
was in excess of natural rubber 
consumption for the nine-month 
period. American-made rubber use 
totaled 431.589 lone tons, as against 
396,980 lone tons for natural. 


‘‘Dealers Tell Me.’’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 





- & Plans Are Great 





P. 8. Programs 


(Preventive Sewice) 


@ sPpRING @ suMMER 


© winter 


We at Collier's are determined to make Preventive Service for 


Motor Car Owners bigger than ever in 1948. This is an early invi- 


tation to join us. Plan your “tune-up tie-ups” now. Write for infor- 


mation to Collier's, 250 Park Avenue, New York 17, N. Y. Prompt 


action means profit... P. S. programs keep automotive products 


Preventive Service the black.” 


for 


Motor Car Owners 


Sponsored by Collier's 


For Pleasant, Safe Driving 





selling, and service departments well 
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Backshop 


(Continued from Page 49) 


cation department as the sales- 
room for service selling. And a 
* good part of their convention pro- 
gram was given over to ways and 
means of how to awaken the dealer 
to the need of again going after 
lubrication service. 


Every student of business and 


« | service knows we are now at our 
| peak in the service market, and 
from here out volume will begin 
to fall off. New cars, which do not 
|need the amount of service work 


if you're looking for long wear 


need, will be partly to blame—and 
—top requirement 











a return to the prewar philosophy 
of “run them until they fall apart 
and buy a new one” is very apt 
to begin to make itself felt any 
day now. 

One way to keep service busi- 
ness at the highest level possible 
is to get new car customers to come 
in for regular lubrication, oil 
changes and checkups. Once the 
car is on the “lube” hoist, a good 
operator can call attention to serv- 
ice needs that may have been over- 
looked or just neglected, which 
may produce a work order if sold 
to the customer properly. 

* a > 


MAN= new gadgets are coming 
on the market—many of them 
being brought out by boys who 
had the urge to get into business 
for themselves when they got out 
of uniform. An example of how 
this desire, coupled with clear 
thinking. may put some of these 
boys in the big time quickly, came 
to my attention just a short time 
ago. Pete Becker, of Becker In- 
dustries, came into my office with 
samples of three new tail pipe ex- 
tensions. They were good quality. 
well coppered before the heavy 
coat of chromium was put on them 
—the copper bath had covered the 
inside of the extensions, a preven- 
tive from rust due to engine vapor. 


But best of all, these boys had 
investigated service shops before 
designing their extensions, and in- 
stead of following conventional 
“fish tail” patterns, had built in 
flared or rounded shapes, one with 
a slant or bias cut so that, where 
there were two exhausts, the ex- 
tensions could be faced away from 
each other. 


Why the bell or rounded shapes? 
These boys had noticed that in 
every shop where the shop had an 
overhead exhaust-elimination sys- 
tem the mechanic had to take off 
any extensions that were on the 
cars being worked on, in order to 
get the exhaust system hose over 
the tail pipe. This took time, some 
were rusted on so tight they had 
to be chiseled off, and even if they 
came off easily the mechanic usu- 
ally laid them on the floor where 
they were often lost. 

So they designed their exhaust 
pipe extensions so that the exhaust 
gas hose would either fit over or 
inside the extension, making it un- 
necessary to take it off when work- 
ing on the engine. 


And the boys decided early to 






in a nation-wide survey 






on car upholstery. x 





Qe aun 








Proven & Accepted “WEATHER PROOF” 





Aluminum Sun Visor 


PRIMED AND ASSEMBLED 





DEALER’S PRICES 
Won't Tear or Rip $1395 each. Lots 12 or More 


No Holes to Drill) *1495 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


Distributors 


CHARLES DISTRIBUTING CORPORATION 
2788 W. Wisconsin Ave. Milwaukee 8, Wis. 


Wayne to Supply 
Ford Bus Bodies 


RICHMOND, Ind.—Metropolitan 
Motor Coaches, Inc., has selected 
Wayne Works, Inc., of Richmond, 
to manufacture bodies for the new 
Ford coaches. 

Y. R. Schively, president of 
Wayne Works, said that Ford 
coach bodies will be of entirely new 
and different design, developed by 
Ford, and not the standard Wayne 
line. Wayne has started tooling on 
the new Ford body, and expects to 
be in production within a few 
months. 


Dilley Gets Promotion 


At Cleveland Graphite 

Charles A. Dilley has been pro- 
moted by Cleveland Graphite 
Bronze Co. from assistant personnel 
director to the newly created posi- 
tion of assistant to Executive Vice- 
President James L. Myers. 

Fairchild L. Heltman, company 
recreation director, has taken over 
Dilley’s duties in the personnel di- 
vision. Dilley joined Cleveland 
Graphite in 1941. 


Quick Starts 
Long Life 


Dependable 


PERRINE QUALITY PRODUCTS CORP., 55 Rymford Avenue » WALTHAM. MASS 





SERVICE SECTION 


sell only through franchised Cont- | wore run by dealers who would 
ers so that they could maintain| take an interest in selling a prod- 
quality and keep their prices at aj uct designed to eliminate one of 
reasonable level. And since they|the shop annoyances, they wouid 
felt that most service shops with/| get a kindly reception from those 
these overhead exhaust systems! dealers—and I believe they will. 


The success of the dealer’s 


service depends upon the 


availability of parts for all 
cars. WOHLERT jobbers are 
TY EL a a 
serve you now as they did 


Bue ls the war.--- 


Wohlert 


CORPORATION 
LANSING 5S, MICHICAN 





SAVES LIVES... 


Give Your Customers a Full, Better and Safer 


Brake with Proper Clearance at All Times 


Install 
SHUMAN AUTOMATIC 
BRAKE ADJUSTERS 


Patent Nos.2,184,683-2,378,662 
For all Lockheed and 
Huck brake systems. Fis 
Ford, Mercury, Chevrolet, 
General Motors Trucks, 
Dodge, De Soto, Plym- 
outh, Chrysler and Nash. 





Quick and Easy to Install 
Safe and Dependable 
Reasonably Priced 


HELPS SOLVE MANY BRAKE PROBLEMS 
Ask Your Jobber or Write for Full Information 


SHUMAN MANUFACTURING CO. 
834% Venice Blvd. Los Angeles 15, Calif. 


SPECIALISTS 




















Resolute Fire Insurance Company 
specializes in low-cost automobile 
finance insurance for finance com- 
panies and dealers financing their 
own time-sales. This specialization 
enables us to render complete serv- 
ice and increase profits to the pro- 
ducer. Write for full particulars. 


PT FIRE INSURANCE COMPANY 


Hartford 3 





Conn 


83 Chapel Street 
A New England Stock Company Chartered in 1926 
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Automotive Finance. . . 
a ee neem pneate 


Selected Car Stocks 
Get Nod for Future 


By George Deery 
Staff Writer 


A SoS support to a persistently 
£% held line in this column for 
the past several months—that se- 
lected auto stocks faced a better 
outlook than many other issues— 
is found in the latest quarterly 
Security and Industry Survey of 
Merrill Lynch, Pierce, Fenner & 
Beane. 

This member house of the New 
York Stock Exchange states that 
“shares of major passenger car 
builders should act somewhat 
better than the market in gen- 
eral for some time further. Per- 
formance of independent passen- 
ger car and truck equities, how- 
ever, may be about average, re- 
flecting the increased competition 
facing these companies. While 
Chrysler and General Motors are 
of semi-investment caliber, great- 
er risks attach to the shares of 
smaller producers.” 

In the usual allocation of issues 
in its estimation of their prospects, 


the brokerage firm lists Chrysler | 


and GM for “Long Term Invest- | 
ment” with the latter being rela- | 


tively the most attractive. None 
of the car makers are listed under 
“Liberal Income.” Under “Appre- 
ciation: Good Quality” Chrysler 
and GM are found. | 
In the “Appreciation: Specula- | 
tive” classification the following 


independents are included: Hudson, 
Mack, Nash, Packard, Studebaker, 
White and Willys-Overland. The 





brokerage house calls Hudson, Stu- | 
debaker and White “Relatively | 
Most Attractive.” | 


* * * 


OOKING at the industry as a| 

whole, Merrill Lynch, Pierce, 
Fenner & Beane recognizes that | 
“Shortages of sheet steel have con- 
tinued to handicap production dur- 
ing the second half of 1947, and 
supply difficulties will probably 
continue well into next year. 

“Demand for passenger cars 
suggests that a high rate of pro- 
duction is likely next year, al- 
though a general business reces- 
sion would affect car sales. With | 
respect to trucks, production of | 
which has been at record level, 
a buyers’ market may develop 
much sooner than for passenger 
cars. 

“Since exports have accounted 
for over 20 percent of recent truck 
output (compared with 8 percent 
of passenger car volume) the com- | 
mercial vehicle division is more | 








ASK THE 
BRANHAM MAN 


« Why 


vulnerable to import restrictions 
by foreign countries. 
“Independent assemblers normal- 
ly realize narrower margins than 
their large competitors, and over 
the medium to longer term, in- 
creasing competition will pose ma- 
jor problems for the smaller pro- 


ducers.” 
* * * 


Fractions 


New corporate securities offered 
for cash sale in August totaled 
$248,000,000, the lowest volume 
since November, 1945, according to 
the Securities and Exchange Com- 
mission. The July total was $435,- 
000,000. The average for the first 
seven months of 1947 is $291,000,000 

. Earnings estimates for 1947 
heard in board rooms include $4.50 
a share for Twin Coach, around 
$7 for Electric Auto-Lite. 

Monroe Auto Equipment reported 











Auto Stocks 


Dec. 1 Nov. 24 
Chrysler ........ 61% 61% 
CHONG cikccesess 8% 9 
General Motors.. 58% 58% 
SE ww ait' 64.9 19% 19% 
Kaiser-Frazer 14% 14% 
est icseceoe 17 17% 
Packard ........ 4% 4% 
Studebaker ...... 19% 19% 
ROM oseet ewes 8% 9% 
Average for 
Nine Stocks ... 23.52 23.84 





ratio of current assets to current 
liabilities of 1.97 to 1 as of Sept. 
30. This compares with 1.47 to 1 


Sept. 30, 1946. 
+ * * 
Earnings 


Bohn Aluminum & Brass and 
subsidiaries— Nine months: Net 
profit, $323,852, or 92 cents a share, | 
compared with $933,260, or $2.65 a 
share last year. 

Bower Roller Bearing — Nine 
months: Net profit, $1,913,110, or 
$4.25 a share, compared with $927,- 
183, or $2.06 a share last year. 

Diamond T Motor Car — Nine 
months: Net profit, $1,359,522, or 





ae ee De) 





HALEY’S INC. (Packard), Washington, D. C., has remodeled the front of its building, 
2020 M St., N. W., to provide a “‘picture’’ show window which displays a single car 
in a unique manner. The car is elevated about two feet, which from the service lane on 
the interior presents a stage effect with one of the two cars rotating on a turntable. The 
mounting of these cars is accomplished with a pair of removable truck-trailer runways. 


$3.23 a share, compared with $225,- 
986, or 54 cents a share last year. 
September quarter: Net profit, 
$518,073, or $1.23 a share, against 


$264,241, or 63 cents a share for | 


third quarter of 1946. 


Houdaille-Hershey—Nine months: 
Net profit, $2,693,793, equal to $3.02 
a common share, compared with 
net of $817,742, or 63 cents a share 
for 1946 period which included $3,- 
787,260 tax and reserve credits. 


Monroe Auto Equipment—Net in- 
come of $155,650 for the first quar- 
ter of the fiscal year ending June 
30, 1948, equivalent to 34 cents per 


19 of the 20 


makes of motor cars 
embody essential parts 
made by BORG-WARNER' 


TRANSMISSIONS 


TIMING C 


OVERDRIVES 
SYNCHRONIZERS 


CLUTCHES 


HAINS DRIVE 


RADIATORS 





share on the common stock after 
provision for preferred dividends. 
This compares with a net of $162,- 
837 and 40 cents per share for the 
corresponding period of the previ- 
ous fiscal year. 


Socony-Vacuum Oil — Estimated 
nine months net profit at $66,000,000 
equal to $2.12 a share, compared 
with $36,000,000, or $1.12 for the 
like period of 1946. 

Gar Wood Industries, Inc.—Quar- 
ter to July 31: Net los, $378,246, 
compared with $159,100 loss last 
year; net sales, $7,783,653, compared 
with $4,561,174. 


ENGINEERING 


PRODUCTION 


UNIVERSAL JOINTS 
Siar Ue 
CARBURETORS 


TAPERED WHEEL DISCS 


Executive Offices, 310 S. Michigan Ave., Chicago. These units form Borg-Warner: BORG & BECK * BORG-WARNER 


INTERNATIONAL + 
FRANKLIN STEEL + 


BORG WARNER SERVICE PARTS 7 
INGERSOLL STEEL 


PESCO PRODUCTS ° 
¢ WARNER AUTOMOTIVE PARTS «+ 


CALUMET STEEL * 
« LONG MANUFACTURING 
SCHEBLER CARBURETER + MECHANICS UNIVERSAL JOINT + MORSE CHAIN + MORSE CHAIN CO., LTD. «+ 
NORGE MACHINE PRODUCTS + 

DIVISION 


ROCKFORD CLUTCH + 
WARNER GEAR -+ 


DETROIT GEAR + 
* LONG MANUFACTURING CO., LTD. 


SPRING DIVI3ION . 





DETROIT VAPOR STOVE 
* MARBON 
NORGE «+ 
SUPERIOR SHEET STEEL 
WARNER GEAR CO., LTD, 


MARVEL- 
NORGE-HEAT 





XU 
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/20,000 Attendance Seen... : . , 
Biggest in History 


| AS T Show Sets Record | sr tieistecs toe smeine 











| Current Prices | 


The following lst of advertised 
delivered prices of various makes 
of cars is based on prices in effect 
Dec. 1, 1947. They include factory 
retail prices at the factories and 


nance products, tools and equiy 
ment ever held. Below is the 


On Space, Booths } Seas eee 


sorship since its inception. (it 























| 
| 
wisions for dealer delivery and 
ondiine aes and for federal (Continued from Page 22) was not held during the war L 
taxes. They do NOT include trans- | standpoint of number of exhibi-, number of old-line makers who| Years 1941 to 1945 inclusive): ern 
portation charges, state sales taxes, tors—478, or 48 more firms than} have indicated they will show new| y,,. city + demetos furl 
license or title fees, or various the last “biggest” show held in| products developed during the war| i931 Atlantic City 290 64,980 “mx 
items of factory installed or op- Atlantic City last year. Also, the| years or since and which are to a| 1932 Detroit 248 56,533 tem 
tional equipment: show will occupy more floor space| great extent foreign to their nor- sana ae - oo oo the 
BUIOK — Series 40 Special — 4-dr. sed., | by over 30,000 square feet. In fact,| mal lines of products. 1935 Atlantic City 343 92.400 brat 
so le ge we ee the 160,000 square feet of space| For instance, it is understood | 1936 Chicago 357 98,632 mor 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; : . ’ ’ 
converte,” $880; wink weer’ $2008; | ,MARMINON (M1, RHOADS <Chevralet, being used to display the wares of| hate Jack ‘manufacturer in- | {2% Chesgo 3x0 gmp 
Series 70 ; -dr. sed., $2,232; | is shown turning over the first spadeful of ‘he “after market” manufacturers! tends to announce a new oil filter, 1939 Chicago 351 108,413 nai 
A ellie Tha 651; stat. | ground signaling the start of construction also occupies the space usually set) while a piston ring manufacturer | 1940 Chicago 352 117,330 the 
CADILLAO—Series 61—4-dr. sed., $2,- on his new Wilshire Bivd. sales and service aside for restaurant facilities as is expected to announce a new soeF Guage City oe sat ane Ru 





Fett, WigAcera,,rameet,, fmteer | to gtore the “eaves and boxes in| "te of spark plugs 
fornia, C; Han 8; Rhoads; x All of these manufacturers of| are of the cars that have gone] ope 
oan oon. Sa, campus 44 Wer aie er yoslcag ne | course expect to utilize their pres- to the wreckers during the past] ers 
erly Hills, neces ees Show, /ent jobber connections to give| year. hu 
—-~ —| it is understood, will have to them a running start in the new| There are at least 15,000,000 | Or 
_ either depend on the few “snack | feids they intend to invade, as| cars and trucks in the active | ree 

bars” set up in odd corners on | wel] as broaden the base of their| Parts replacement age bracket | ver 
the Pier, bring their own lunch | ofrerings to the automotive main-| Still on the streets and roads of | pla 


324; sed. cpe., $2,200; Series 62—4-dr. 
sed., $2,523; spt. cpe., $2,446; convertible, 
$2,902; Series 60—4-dr. sed., $3,195; Series 
16—4 dr. sed., $4,471; 7-pass. tour. sed., 
$4,686; 7-pass. imperial, =" 9-pass. 
bus. sed., $4,368; 9-pass. imperial, 
$4,560. md. 


CHEVROLET — Stylemaster—4-dr. 
$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $1,160; chassis, $992; 


Crosley A ppoints 





-dr. sed., $1,345; 2-dr. sed., | 
$1,286; spt. cpe., $1,281; conv., $1,628; 15 New Dealers | or go at least one-half mile | tonance market. America, and they must stay on ton 
-, snes a » "| chiereitaialee cadaiin , 7 from 4 Pier to the near- | : %*% their four wheels if our “on rub- ¥ rat 
RD — “@""—4-dr. sed., 1, INN »— Appo ntment o est restauran | . ber” transportation is not to i 
ve.,|15 new Crosley dealers has been| No doubt there will be a consid-| A MONG the accessory manufac-| }. 044 down. izat' 


ee 3-dr. sed., $1,211.89; :-% —— turers will be many with brand 
new products that have been de- 
veloped since the war, such as the 


car visors which have taken the 


There are indications also that J emp 
there will be many new develop- § fron 
ments in shop equipment, looking § Che 


announced by Powel Crosley jr.,| erable increase in the number of 
president of the company, as part) exhibitors handing out foodstuffs 
oo oo gro . oo to the hungry tradesmen as they 
e number o rosley dealers| wend their weary—and hungry— : . forward to the cars that will 

in the next six months. way up and down the two miles of ee. by coo — ve late coming out early this sonia an “a 

The new dealers are: Zack’s Mo-| exhibits. For years one could count use padtioaing’ ’ by aes pny ink. late next fall which will require Ni 
tor Sales, Bucyrus, O.; Turnock | 0n getting handouts of apples, pea- “nena — other products of | Te detailed and accurate analy- | wom 
749.25; 2-dr. sed., $1,704; spt. epe., $1,-| Motors, South Bend; Marvin Motor | "uts, crackers—even coffee and/| j,i ° nature sis of their service problems than § unti 
744.25; bus. epe., $1,628.25; convertible, | Co., Euclid, O.; Lewis Garage, Se-| doughnuts—at exhibitors’ booths. : , can be made by the old rule-of- J izati 
$2,021.25; chassis, $1,347.75; Commodore | qajia) Mo.; Briner’s Motor Co.,| This year may set a new high in| Jobbers in particular will be|thumb methods. As compressions | ly Dp 





$1,3 329-77: bus. epe., $1,250.83; stat. wag. 


Sass: 2-dr. sed., $1,287.67; ” bus. cpe., 
$1,229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
$1,440.28; 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv. $1,- 
740.24; stat. wag., $1,972.26. 
HUDSON—Super +1@"'——-4-dr. sed., $1,- 


681.25; Saper tigre a-ar eed. ‘ Pisa 8s; Loysville, Pa.; O. K. Garage, Buck-| sTatuitous munching material. given the problem of trying to de-| go up in the modern cars, the need | gani 
spt. cpe., $1,855; chassis, $1,415.75; Com-| land, O.; Jarrell & Son Motor Co., Se. termine where they will stop in tak-| for more scientific analysis of the | mor 
eeeeee ent.b0, eamvereni sie sPt.| Ashboro, N. C.; Wabash-Monroe PAzkts exhibitors at this year’s| ing on a lot of these new products | engine’s condition will be essential | and 

NASH — 600" Slipstream—4-dr. sea.,| Garage, Chicago; Suburban Auto ASI show about equal the com-|f0r distribution. Many jobbers| jf efficient service is to be ren- St: 


Center, Portsmouth, Va.; D and D/| bined showing of equipment build-| h@ven’t as yet been able to get! dered. 
Sales Co., Toledo; Dakota Aviation| ers and accessory makers. As near | their inventories, which were badly| All in all, this year’s show may } geal 
Co., Huron, S. D.; Union County} as can be determined, 212 parts over-balanced in the early months| not only decide the question now 90.00 
Sales Co., Liberty, Ind.; M. O.| makers, 35 operating supply mer-|°f the year, back into a balanced | before the three associations, as to piece 
Bretzius Motor Co., Coshocton, O.;| chandisers, 108 accessory makers | Condition. how essential is an all-industry T 
Parker and Bundy, Gatesville, N.| and 147 shop equipment manufac- They appreciate that their re-| show peaked up for service and a 
C., and Poydras Motor Sales, New| turers will be showing their wares| placement parts business is almost | maintenance, as well as what the . 
Orleans. on the Pier. certain to be nearly as large as last| trends of this great aftermarket on 
: Included in these exhibitors are| year, due to the fact that there! industry is in the way of new prod- 


$1,464.05; deluxe bus. cpe., oes Am- 
bassador Slipstream—4-dr. + $1,778.95; 
600" Super Series—-4-dr. 4 $1, 508.05; 
sed. cpe., $1,459.05; Ambassador—4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95. 

OLDSMOBILE — Series ‘‘66’’ Six—4-dr. 
sed., $1,556; 2-dr. sed., $1,513; club By 
$1,488; convertible, $1,845; stat. 
$2,456; chassis, $1,134; Series ‘‘68’’ Kishi 
—4-dr. sed., $1,614; 2-dr. sed., $1,572; 
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KAISER—4-dr. sed., $2,119.99; Custom 
e —4-dr. sed., $2,301. 

FRAZER—4-dr. ged., $2,310.24; Man- 
hattan—4-dr. sed., $2,727.28. 

PLYMOUTH — Deluxe—4-dr. sed., $1,- 
209.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; Special De- 
luxe—4-dr. sed., $1,377.50; 2-dr. sed., 


Commercial Car Registrations, 39 States for October, 1947-1946 
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New Follow-Up Idea 


Unique Type of Service Reminder System Grows 
Under Direction of Los Angeles Woman 
By Slim Barnard 


Staff Correspondent 
LOS ANGELES.—How a South- | 


ern California girl succeeded in 
furnishing automotive dealers with | 
“more than just a follow-up sys- 
tem” is the success story behind 
the “Nu Orm Plan” which cele- 
brated its second anniversary last 
month. 

Unique, in that it was origi- 
nated and engineered by a girl, 
the Nu Orm Plan is headed by 
Ruth M. Ormsby, who bases her 
organization upon experience in 
operation with a number of deal- 
erships over the past years. Her 
husband and co-partner, J. L. 
Ormsby, and Zac D. Dunlap, di- 
rector of dealer relations and ad- 
vertising, work with her in the 
plan dedicated to educating cus- 
tomers to maintenance service 
rather than repair. 

The rapid progress of the organ- 
ization, which has grown from two 
employes in 1945 to 80 today, stems 
from A. E. Nugent’s Los Angeles 
Chevrolet dealership, where Ruth 
Ormsby was in charge of follow- 
up. 

Nugent helped the able young 
woman develop the Nu Orm Plan 
until she formed her own organ- | 
ization which now delivers a high- | 
ly profitable service to increase or- | 
ganizational sales efficiency for | 
more than 50 dealers in Southern 
and Northern California. 


Starting with an average of 7,500 
mailing pieces per month for one 
dealer, Nu Orm now sends out 
90,000-100,000 dealer promotional 
pieces per month. 

There are 10 varieties of print- 
ed pieces mailed covering both 
mechanical and lubrication. Deal- 
er lubrication follow-ups show 
an average 86 percent customer 
return after a six month period | 
and a 50 percent return on 30 
days, according to Ruth Ormsby. 

Nu Orm charges a flat monthly 
fee to dealers based upon active | 
service file customers in the dealer- 
ship. The service provides for set- 
ting up a dealer’s complete six- 
month customer labor record. A 
daily analysis sheet, broken down 
to show all departments, is kept 
posted on the service floor to point 
out departmental weaknesses and 
stimulate sales. 


A monthly break-down is also 
given. Then, each month, a dealers’ 
comparative report is made out 
showing the dealer his position 
against the average of other client 
dealers. Records of all dealers are | 
kept confidential. 

Nu Orm has already been re- 


Economy Cited 
In 3M Display 


On Reconditioning 


CHICAGO.—Economy and effi- 
ciency for automotive servicing es- 
tablishments was emphasized at 
the ASI show in a double-booth dis- 
play explaining “The 3M System 
of Appearance Reconditioning of 
Automobiles.” 

Representatives of Minnesota 
Mining and Manufacturing Co. 
stated that shops using the 3M 
system for appearance recondition- 
ing of cars would experience two 
major advantages: 

“Efficiency and economy” in 
keeping records, maintaining 
stocks, avoiding waste, and train- 
ing personnel “to use one complete 
line of proven products properly.” 

The 17 types of 3M products for 
automotive reconditioning were 
presented on a revolving drum, five 
feet high and seven feet in diame- 
ter. Products were displayed in in- 
serts on the drum, and actual ap- 
plications were portrayed in en- 
arged black-and-white transparen- 

ies, lighted from inside the drum. 











SS | 


Critt-Cross Motor Co. 


Critt-Cross Motor Co. (Chrysler- 
Plymouth), Earle, Ark., plans 100 
percent enlargement of facilities 
following a study tour of other 
dealerships in other cities by Au- 
brey Lancaster jr. 










quested by more than one dealer to 
function as a general personnel 
bureau because of the quality of 
its staff members, one of whom is 
placed full-time in an individual 
dealership. It is the responsibility 
of this trained sales analyst to 
maintain and report daily and 
monthly sales results. 

This sales analyst’s reports are | 
constantly checked by a district 
supervisor who works directly 
with top management of the 
dealership. These supervisors are 
trained to spot departmental 
weaknesses even before manage- 
ment and to apply proven cor- 
rective measures. 

An individual customer service 
record, second step in operation of 
the plan, is kept on file by the 
dealer to show him every type of 
service performed and the date it 
was done. A second portion of this 
record shows services now needed 





exactly as per the reminder card 
sent to the customer. Thus the| 





UNIQUE SERVICE FOLLOWCP plan, originated by Ruth M. Ormsby, serves new 
car dealers exclusively in Southern California. Here is a photo of the Nu Orm Plan’s | Increase 


fast mail 
customers. 


service manager or floor man meets | 
the customer with up-to-date data 
in hand to complete the follow-up. 

The firm’s new location in Los 
Angeles after Jan. 1 will be at 
Wilton Place and Wilshire Blvd. 
The San Francisco office is at 163 
Sutter. The two offices which act 
central 


as 
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department covering recommended services 


tional 


mailing bureaus for 


client dealers, are now the nucleus | 
of what will eventually be a na- 
and possibly international 
network, according to officials of 
the company. One offer has even 
come from Australia, 
vealed by Dunlap. 


The expansion program now be- 
ing studied will make franchises 


being forwarded to client’s |, 
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Rural auto dealers know 


farm magazine. 
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in 


available to operate Nu Orm 
metropolitan centers. 

“We will plan our operation 
based upon the population figures 
of metropolitan centers,” Mrs. 
Ormsby stated. “Trained Nu Orm 
operators will be sent in to start 
the operation which will then be 
turned over to local people who 
have secured the franchise. But 
this is for the future,” Mrs. Orms- 
by continued. “Right now we are 
interested in taking care of the 
dealers we have first.” 

A study of operations over a six- 
month period showing the increases 
of eight Nu Orm dealers from the 
time of installation of the service 
follows (the dealers are identified 
by alphabetical letters): 





Repair Dollar Volume 
Customer Orders Increase 

(per mo.) (shop labor only) 

5300 to 6700— 
2100-2700 $28,000 to $37,000 

|B. 974 to 1600— 
491-669 $5,500 to $8,000 

Cc. 5200 to 6900— 
2000-2300 $38,000 to $57,000 

D. 1890 to 2400— 
705-885 $10,100 to $15,500 

E. 1220 to 1582— 
536-608 $7,850 to $10,045 

F. 1445 to 1850— 
635-831 $7,130 to $12,080 

G. 1702 to 1900— 
777-1031 $12,081 to $14,591 

H. 1305 to 1865— 
595-723 $6,100 to $7,200 

i eae sy serene go 
es ? 








they gave 


a 171% lead 


this. 
what rural magazine would be most ef- 
fective, from an advertising standpoint, 


in helping them sell their prospects 





Country Gentleman 







Automotive advertisers know this. They 
invest more advertising dollars in 


Country Gentleman than in any other 


Asked 
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Checkered Flag Adopted | fo nde ti identifies Path: Fuel Industry Am 


As Pathfinder Trademark 
LOS ANGELES.—Adoption by 
Pathfinder Petroleum Co. of a new 
trade mark emblem has been an- 
nounced by company officials. 
The checkered flag which is used 


AUTOMOTIVE PARTS 


gasoline 
in 


finder service stations, 
pumps and company trucks 
California and Arizona. 


Launches Study 


On Conservation 


WASHINGTON.—Chairman Wal- 
ter Hallanan of the National Pe- 
troleum Council last week an- 
nounced the appointment of a com- 
mittee on petroleum products sup- 





Others are profiting from AN Want Ads, 
why not you? See inside back cover. 
























dent of the Michiagn Used Car 
Dealers Assn., suggested last week 
a program for revision of state 
auto laws in response to a call 
from Gov. Sigler to cooperate with 
state officials toward that end. 

Williams suggests: 
l A closer checkup on applications 

for dealer licenses by the secre- 
tary of state’s automobile license 
and title division. 

Sales tax to be collected on all 

sales made by dealers and indi- 
viduals on automobiles, house trail- 
ers, motorcycles, etc. This should 
be a transfer tax placed on all 
items for which the state issues a 
title. 
3 Proper definition of a used auto- 

mobile. 
4 Clarification and proper instruc- 

tion from the attorney general 
and secretary of state in regard to 
operating under the retail install- 
ment sales act. 

Referring to the recent grand 
jury action, Williams asserted: 

“We in the used car business 
have seen just what can happen 
when the public becomes aroused 
by a bad condition... 

“Our business is now under fire. 


Canada Reports 
6-Year Record 


In Financing 


OTTAWA.—More motor vehicles 
were financed in Canada in Octo- 
ber this year than in any previous 
month of 1947, and, in fact, the 
total was the highest reached since 
September, 1941, it was disclosed 
by the merchandising and services 
branch of the Canadian govern- 
ment. 


New high marks were attained 
for the year in both new and used 
vehicle financing. The sharp up- 
ward trend in the last two months 
contrasts with the downward move- 
ment which prevailed during the 
fall months of last year. Increases 
in October this year compared with 
last amounted to 149 percent for 
new vehicles and 193 percent for 
used vehicles. 


There were 5,200 new vehicles 
financed in October for an amount 
of $7,297,401. Passenger cars, num- 
bering 3,165, made up 61 percent of 
the total and were three times the 
1,057 new passenger units financed 
in October, 1946. New commercial 
vehicles financed totaled 2,035, al- 
most double the 1,029 transactions 
in the same month a year ago. 


Used vehicles showed a some- 
what higher margin of increase 
over October last year than did 
new vehicles. The 7,478 units 
financed for $4,558,057 represented 
a gain of 193 percent in number 
and 26 percent in financed value 
compared with October a year ago. 

Passenger cars formed a much 
higher proportion of the total in 
the used than in the new vehicle 
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Model A-1-A 


36"w.x12"'d.x8544""h. 


$38 


F.0.B. Weliston, 0. 


THE FRICK-GALLAGHER MFG. CO. 
FACTORY: WELLSTON, OHIO 

SALES OFFICE: 250 S. BROAD ST.—PHILADELPHIA 2, PA. 

Telephone Kingsley 5-0887 
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INSURANCE 
for FINANCED AUTOMOBILES 


_# 


AMERICAN AUTOMOBILE RISKS INCORPORATED 


16 Liberty Street ° New York 5, N.Y. 
United States Automobile Managers 
RHODE ISLAND INSURANCE COMPANY 


Surplus to Policyholders, Jan. 1, 1947 $3,019,8662.79 





field. Used passenger cars financed | 
numbered 6,080 in October, 81 Per~  ——neneeesnqesmmmemnneeenemmer— | arse SNE ESS SPS SSS? 


Legislative Program 


DETROIT.—Ray Williams, presi- | Do not be unduly alarmed, as I am 


sure if any illegal offenders are 
found among the used car dealers, 
they will constitute a very small 
percentage of our ranks. 

“However, let’s not be blind or 
resentful, but thankful, for the 
challenge our good governor has 
given us is most welcome. 

“Now, perhaps, we can get done 
some of the things we have wanted 
for some time.” 

* * + 


Oregon, Portland Assns. 


Form Single Group 

PORTLAND, Ore.—The Oregon 
State Used Car Dealers Assn. and 
the Portland Used Car Dealers 
Assn., having previously dissolved 
their own organizations, have now 
merged into a single group, for 
which a name will be decided upon 
at a later meeting. 

Max Sagner is president. Other 
officers include Dave Martindale, 
vice-president; John Rabbe, secre- 
tary; George Hoffman, treasurer; 
Dale Davis, sergeant-at-arms; Art 
Scheufler, Harold Fleck, Robert 
O’Neill, Ralph Martindale and Ivan 
Clark, directors. 

* * . 


All Houston Assns. Join 


In Title Transfer Suit 


HOUSTON, Tex.—Both the Hous- 
ton New Car Dealers Assn. and 
the Texas Used Car Dealers Assn. 
have joined the Houston Used Car 
Dealers Assn. in a suit to prevent 
Tax Assessor James H. Glass, of 
Houston, from continuing to collect 
a fee of $5 where applications for 
title transfer are not placed on 
file within 10 days. 


A judgment will also be sought 
for the recovery of penalties paid 
from Sept. 15 to Nov. 1. 

. * * 


Dealer Sues Finance Firm 


For $250,000 in Damages 


CINCINNATI.—Russell H. Earle, 
used-car dealer here, has filed a 
suit in Common Pleas court against 
Associates Discount Corp. He 
claims they damaged his reputa- 
tion, making untrue statements 
about his honesty, to the extent of 
$250,000 in damages. 


Furthermore, Earle is deman¢- | 


ing $7,625 in payment for the eight 
autos he claims were taken from 
his lot by the corporation. Attor- 


ney for the defense maintains the 


cars were taken legally. 





New Name for NUCDA? 
‘Independent’ Preferred 


WASHINGTON. —Some used 
(independent?) car dealers 
would like to have the name 
of the National Used Car Deal- 
ers Assn. changed to avoid the 
term “used.” 

Suggested are the names In- 
dependent Automobile Dealers 
of America or the National In- 
dependent Automobile Dealers 
Assn. NUCDA is sounding out 
its membership. 





Ff plies and availability. strai 
The committee will study, report in _ 
and make recommendations con- = 
cerning such measures as can be jn 
taken by the government, the in- 
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Morton-Rosamond vow 





Morton-Rosamond Motors, Inc., 
Waxahachie, Tex., has been incor- 
porated listing $30,000 authorized 
capital stock by Groner T. and Ed- 
wina Morton and J. O. Rosamond 
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Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136" 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 


STATION WAGONS INC. 
6619 Euclid Ave. Cleveland 3, Ohio 
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Another Whirl. . . 


Pay 


s 
tion ‘ 
aa": To Add to Spiral 
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week an- 
it of a com- (Continued from Page 1) 
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strain a local union from engaging 
in featherbedding practices. 
os ote ome $8. Hudson resumed production 
as can be on its new models after a one- | round pay boosts. 
ent, the in- day shutdown, caused by 21 arc 


welders who quit their jobs in 
a wage dispute. 
4. Kaiser-Frazer announced that 


to conserve 
products or 


ibility, Hial- its employes would share in a se 
curity trust fund amounting 

appointed § $650,889. The fund is based on pro 
of the Na- § auction of cars and Rototillers. 


cil’s agenda 
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men prepared to withdraw from 
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Drive Threatens 
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top policy committee in Washing- 
ton. CIO textile and clothing work- 
ers have already obtained third- 


UAW President Walter P. Reu- 
ther indicated that General Motors 
would again be nominated as the 
pattern-setter for the auto indus- 
try. Negotiations with GM will 
probably get under way in April, 
he said. 

The UAW chief reiterated his in- 
tention to ask GM for establish- 
ment of an old-age retirement plan. 
The pension demand, he added, will 
be divorced from the demand for 
a general wage increase. 

A new group insurance pro- 
gram for GM employes will go 
into effect Jan. 1, but UAW 












proposed action against local un- 
ion officials who refuse to sign 
non-Communist affidavits as _ re- 
quired by the Taft-Hartley law. 


Reuther was said to have told 
the board that he did not think 
the non-compliance of officials of 
Ford Local 600 or other locals 
would “be of much consequence” 
until the courts rule on the con- 
stitutionality of the legal require- 
ment. 

Five officers of Local 600, the 
Rouge plant unit, have banded 
together in a policy of non-com- 
pliance, in defiance of the major- 
ity UAW stand. 


The ups and downs of union poli- 
tics was clearly shown last Tues- 
day morning at the DeSoto assem- 
bly plant here. Reporting on the 
job at 9 a.m. sharp as a welder 
was Richard T. Leonard, former 
vice-president and national Ford 
director of the auto workers. 


Leonard’s salary as a_ union 
leader was $7,000 a year plus ex- 
penses. As a welder at DeSoto, 
where he got his start in the labor 
movement, Leonard will get $1.42 

























ational Pe- HE CIO decision to drive for aj spokesmen said this will not af- | an hour. 
third postwar raise was an-| fect the forthcoming economic initia tee 

_— nounced by President Philip Mur- Sr N. b ‘R d 9 

ray after a meeting of the union’s e two-year contract at GM 
ond a will also be expiring, and both en. oun up 
otors, Inc., company and union are understood 
been incor- to be planning discussions on cer- Set for Jan. 8-9 
authorized tain revisions in working proce- LINCOLN, Neb.—President Floyd 
T. and Ed- dures. Randolph of the Nebraska Motor 
Rosamond The Ford-UAW wage scale does 


Dealers Assn. has announced that 
the next annual meeting will take 
the form of a “roundup.” 

A banquet will be held at the 
Fontenelle hotel in Omaha on the 
evening ef Jan. 8, with the regular 
business meeting on Jan. 9. One of 
the chief speakers will be John O. 
Munn, of Automotive News. 


not lapse until late in June. The 
Chrysler agreement may be re- 
opened on 30 days’ notice. 

* + + 


S EXPECTED, the UAW execu- 

tive board initiated a move- 
ment to “clean house” in the shop 
workers’ local unions. The board 
decided to delay the start of a 
nation-wide dealership organizing 
drive until McCusker completes his 
investigation of Local 415. 

Dooe was released from serving 
his 45-day term, however, pending 
a hearing on his appeal of the 
conviction. 

Dooe was found guilty of assault- 
ing Ted Allen, an employe of the 
Russ Dawson Ford dealership in 
Detroit. The assault was said to 
have taken place at a union meet- 
ing. 

Judge Gillis said Dooe was “a 
very brave man when surrounded 
by others,” adding that the 
strike leader’s actions “show that 
he feels he is above the law.” 

In obtaining an_ injunction 
against featherbedding, the 
NLRB invoked provisions of the 
Taft-Hartley law which give it 
that discretion in secondary-boy- 
cott cases. 

The injunction was directed 
against Local 294 of the AFL 
Teamsters union. The NLRB peti- 
tion asserted the local called a 
strike to obtain wages for a union 
driver in the case of a truck driven 
by a non-union man. Featherbed- 
ding—or getting paid for work not 
done—is a violation of the Taft- 
Hartley act. 










HIS TIMELY BOOKLET 


FRB 


Here's a booklet that’s as timely as 
omorrow—jam packed with proved 
ideas for promoting your Service De- 
lpartment. It contains methods, forms 
iand materials necessary to make in- 
elligent customer follow-up pay you 
dividends in sales and profits. 

t this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


® The Reynolds & Reynolds Company ® 
















Buffalo's Only ° Dayton 7, Ohio e me Cp Os ae , 
ay Newspaper Please send information on the |= Hudson shutdown grew out 
nomen §° subjects checked: ” ; of demands of the a welders 
nainian ‘ ‘ or pay increases on the ground 
* CO Selling Your Service De- ¢/ti.y were required to do additional 





partment ; work in the manufacture of the 
(0 Service Dept. Operating new models. Officials of Hudson 
Forms ®| Local 154 said the demands were 


Wanted 


resolved after they persuaded the 
welders to return to work. 












C) General Office Forms 


‘turer who (1) Accounting Aids e| The Kaiser-Frazer employe bon- 
ich can be (J Paper Tools for Handling us pool of over $650,000 compares 
plants or Car Sales with the sum of $55,036 last year. 
“are seek- The fund is based on the accumu- 


* ( Parts & Accessory Control * 


lation of $5 f h Kai 
° () Credit and Collection Forms « oe os a 


Frazer car shipped from Willow 


resentation 
r entree to 


wo = C1 Dealer Stationery & Checks ,|Run and $1 for each Rototiller. 

eply. Only As part of the K-F contract 
Jered. Box C) Payset Systeme-and Tome .| isn tho UAW, the fund ls pee- 
News, De- () Factory Designed Account- rated among eligible workers 


ing Systems ° 


each year at Christmas time. 
Factors in determining a work- 
| er’s share, K-F said, are mini- 
| mum requirements for “presen- 
teeism,” length of employment 
and non-participation in any 
work stoppage. 

The plan will be continued 
through 1948, and this year was 
extended to cover salaried office 
workers who are UAW members. 

Disclosure that automotive plant 





= Wage guards would pull out of the UAW 

atetes was made at the executive board 
meeting. There are estimated to be 

hilo approximately 7,000 plant protection 

ere in U.S.A. men in the auto industry. 

i, 3, Ohio A UAW spokesman said that 


after a prolonged discussion, 
the executive board moved to table 
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THE FIRST CONTINGENT of Haney dealers to attend the company’s dealer training 
school are previewing the new 1948 Bull-Terrier at Wilkhaven farm near Doylestown, 
Pa. During the intensified two-day course, dealers view and participate ft in demonstra- 
tions under actual farming conditions. They are instructed in proper sales and servicing 
methods, and wind up the second day with a personally conducted tour through the 
company’s plant at Hamburg, Pa. Each dealer group is guided through the program by 
R. J. Burkholder of the Haney engineering staff. Left to right: Burkholder, Judd Moore, 
Greenville, S. C.; Fred I. Akin, Saluda, N. ©.; R. T. Haney, president, Haney Corp.; 


Tom Ashton, Erie, Pa.; Paul Dull, Lampeter, Pa.; J. 


and M. Arthur, Erie, Pa. 





Dealers Warned 
Of Legal Rules 
On Yule Bonuses 


WASHINGTON. —Any dealer 
planning to pay a Christmas bonus 
to his employes should remember 
that there are considerations un- 
der the wage and hour law and 
tax laws that affect such bonuses, 
NADA stated last week. 


“If a dealer is not exempt as a 
retail establishment but is cov- 
ered by the wage and hour law,” 
the association pointed out, “the 
payment of any bonus must be en- 
tirely discretionary and voluntary 
on his part if it is not to be con- 
sidered as part of the employe’s 







F. Williams, Asheville, N. ©., 


regular rate of pay on which ovet- 
time has to be paid. 


“The usual Christmas bonus that 
is purely an act of generosity on 
the employer’s part and is not paid 
pursuant to any agreement, is not 
considered as part of the employe’s 
regular wages.” 

It was further noted that all 
bonus payments are considered 
supplemental wages and are sub- 
ject to federal income tax with- 
holding, which is computed on the 
total of the regular and supple- 
mental wage payments. 

Federal social security taxes also 
apply to bonuses, the association 
warned. In most states, bonuses 
are also subject to unemployment 
insurance contributions. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 


BUILDS FOR ALL 


JOHN BEAN MFG. CO. 


MICHIGAN 


LANSING 4 
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Prices Up 11% with 


New Hudson on Display 


From $1,762 to $2,100 


AUTOMOTIVE NEWS, DECEMBER 


Factory List Ranging 


(Continued from Page 1) 


it the most powerful six-cylinder 
passenger car engine built today. 
It is rated at 121 horsepower. The 
super-eight, 128 horsepower engine 
has been improved. The six uses 
a dual, down-draft carburetor 

two carburetors in a single hous- 


ing with a single float bowl. Each | 


carburetor feeds three cylinders. 

The all-steel, box-section frame 
built into the body and extend- 
ing outside the rear wheels, pro- 
vides girder protection on all 
sides and is described by com- 
pany engineers as “the strongest, 
most rigid, twist-free body-and- 
frame ever built.” 


Hudson’s structure has as its 


base an eight transverse cross- | 
membered frame, the members of | 


which measure up to 6 13/16 inches 
in depth and are joined to four 
longitudinal members. The outside 
longitudinal members, or rails, ac- 


NEED 
Tg Tt: 
wah 


ABS 


tually are outside and enclose the 
rear wheels. Vertical members ex’ 
tend upward from the outside rails 
to the roof. 
* * * 
HIS construction has enabled 
Hudson to lower the floor and 


|}and roof, together with a passen- 
| ger compartment which has been 
| moved forward, combine to pro- 
| duce a five-foot-high car with a 
lower center of gravity and more 
| headroom than are found in any 
other American automobile, Hud- 
| son says. 

By advancing and lowering the 
passenger compartment, Hudson 
has been able to increase seat 
roominess. 

Improved riding qualities stem- 
ming from the Monobilt construc- 
tion are augmented by front coil 
springs, splayed-leaf type springs 
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HARMAN-DANIELS 


We can supply you with scarce V-8, Mercury 


and Lincoln parts for 
Write, wire or phone 





IMMEDIATE DELIVERY. 
us your needs. 


We welcome USED CAR buyers and sellers. 


HARMAN-DANIELS 


LINCOLN-MERCURY DEALERS 


4141 SCHAEFER RD. + ORegon 


0020 + DEARBORN, MICHIGAN 


AVAILABLE 


OWENS FLAGSHIPS 


FRANCHISE 
America’s Oldest, Largest and Most Popular 
Builders of The Nationally Advertised 


27 Ft. 33 


Ft. 42 Ft. 


Sport Fishing and Cabin Cruisers 
Will Appoint a Very Profitable Dealership to 
a Few Boat-Minded Automobile Dealers Having 
In or Outdoor Facilities to Display a Cruiser 

IN FLORIDA AND GEORGIA 


Inquiries From National Advertising in Dealers Area and Sales Assistance 
Furnished Through Our Field Representatives Office. 


Please! Applications by Letter Only: Write 
JIM BELCHER, Div. Mner. 
OWENS YACHT CO. 


FLORIDIAN HOTEL—TAMPA, FLA. 





CLYMER’S 





FLOYD 





cars. 


AN12, 2125 


“INDEPENDENT TEST REPORT 
KAISER-FRAZER CARS” 


Read what 3000 owners now thi 
part-by-part analysis. 100 photos. 
Tells all. 3000-mile test run, Pike's Peak closed 
car record, gas mileage. Thousands are buying. 
Order now. $1.50 postpaid. $2.50 deluxe ed. 
Cash, money-order, or specify C.O.D. Money- 
back guarantee. Clymer, Publisher, Dept. 


unbiased book 
Le]. 













of their K-F 


W. Pico, Los Angeles 6, Calif. 








roof of the car. The lowered floor | 
apparent in all body types. The 








| Hudson - 








in the rear and direct-acting, air- 
plane-type shock absorbers on all 


wheels. 
* * * 


ENDERS, both front and rear, 
have been absorbed into the 
body and are continuous from 


| headlight to tail lamps. 


Heavy wrap-around bumpers 
are recessed into the body and 
fenders. The rear bumpers are 
bolted directly to the frame. 
Outside door handles are trigger- 

operated, with heavy, permanently- 
fixed hand grips. All doors are 
hinged at the front for safety. 

A great increase in visibility is 


new curved windshield, with a vis- 
ual area of 758 square inches, is 
167 square inches greater in visual 
area than 1947 models, an increase 
of 28.3 percent and a correspond- 
ing increase in the angle of vision. 
It is composed of curved and non- 
reflecting safety plate glass. The 
rear window, with 558 square 
inches of visual area, is 128 square 
inches greater in area than the 
previous model, an increase of 27.4 
percent. 
. * * 

[NTERIORS are roomy, with both | 

front and rear seats wider than | 
the car is high. Hip room meas-| 
urements are 64 inches in front 
and 63 inches in the rear. 
outlets 


Windshield defroster 
are wider, increasing defroster 
efficiency. 


The passenger compartment is 
said to be extremely quiet as a 
result of advanced “fairing” of the 
outside skin of the car which al- 
lows the air to flow smoothly and 
silently around the car. In addi- 
tion, the entire under-body and 
trunk compartment are sprayed 
with an enduring silica compound 
coating which prevents panel 
“drumming” and deadens_ road 
noises. 

+ * + 

i ADDITION to being the “most 

powerful six-cylinder automobile 
engine on the market,” the L-head 
motor is pressure-lubricated at 41 
points, more than any six-cylinder 
engine now built. The lubrication 
system uses a new, floating-oil in- 
take system, which eliminates re- 
circulation of sludge. It has a bore 
of 3 9/16 inches and a stroke of 
4% inches with a displacement of 
261.65 cubic inches. Compression 
ratio is 6.5 to 1 with a high-com- 
pression aluminum head. 

Both intake and exhaust valves 
are installed at an angle for im- 
proved intake and exhaust flow. 
Longer valve life is assured by 
a water-distribution system 
which directs cooled water to the 
hottest points and particularly 
around the exhaust valves and 





the full length of cylinder bores 
and combustion chambers. 

Connecting rods are equally bal- 
anced from a predetermined point 
toward each end for center of grav- 
ity, thus assuring perfect operat- 
ing balance. The crankshaft is 
forged in position, a manufacturing 
operation which eliminates twist- 
ing or bending before machining 
operations. The crankshaft has 
four steel-shell, pressure-lubricated, 
precision main bearings. 


Tappets are of an improved 


| mushroom-type and are pressure- 


lubricated. Positive rotation of tap- 
pets is assured by use of an angu- 
lar cam surface, which increases 
tappet life and contributes to quiet 
operation. The pressure-lubricated 
camshaft is driven by a silent 
chain, which is pressure-jet-lubri- 
cated at the point where the chain 
meshes with drive sprocket. 
* * + 


BETTER vaporization of fuel is 

provided by an improved ther- 
mostatically-controlled carburetor | 
heater, which utilizes exhaust 
gases to heat fuel passing through} 
the intake manifold. 

The improved super-eight L-head 
engine, rated at 128 horsepower, 
has a bore of 3 inches, stroke of | 
4% inches, and a displacement of | 
254 cubic inches. It has a compres- 
sion ratio of 6.5 to 1. An aluminum 
cylinder head, available as optional 
equipment, provides a higher com- 
pression ratio. 

Longer life for the camshaft is 
attained through use of a phos- 
phate-treated finish. Carburetion is 
improved through use of an alum- 
inum intake manifold. 


Both engines use aluminum al- 
loy, T-slot, cam-ground pistons 
with pinned, plated piston rings. 
designed, moisture - free, 








STUDEBAKER HAS INTRODUCED a special type of dollie (shown above immedi- 
ately under body) in the production of 1948 convertible models. Instead of the flat bed 
of the conventional doilie, one of the regular Studebaker frames has been welded to 
the dollie. The body is bolted to this frame at the start of production and continues 
on the same dollie through subsequent manufacturing steps. An advantage is greater 
rigidity since all assembly and fitting operations are performed while the body is securely 
held in the position it will occupy on the chassis. To supplement body production Stude- 
baker has placed in operation new shops for the exclusive manufacture of 1948 con- 


vertible bodies. 
heat-dissipating spark plugs are 
continued. 

A new-type, cellular tubular 
radiator, coupled with the car’s 


wider frontal area, provides a | 


more efficient system of engine 


cooling. Hudson continues the use | 


of chrome alloy cylinder blocks. 

Improved accelerator linkage has 
resulted in effortless throttle oper- 
ation, and transmission of road vi- 
bration to the gear shift lever is 
avoided through use of a ball crank 


control mounted on the frame. 
7 7 * 


GeyanAL advantages are mani- | 
fest from the new two-section | 


propeller-shaft design. The two ac- 
curately balanced propeller shafts 
permit an extremely low center of 
gravity and low floor. Three uni- 
versal joints are incorporated in 
the propeller-shaft train. The 
steady bearing at the rear end of 
the front shaft is insulated from 
the frame by a large rubber mount- 
ing supported by the frame. In 
operation the “whip” action found 
in longer propeller shafts is avoid- 
ed. 

Transmission ratios have been 
changed to give greater flexibility 
of operation. Overdrive controls 
have been simplified and smoother 
operation is attained. 

Hypoid rear axles with improved 


| gears have a standard rear-axle 


ratio of 4 1/10 to 1, plus an op- 
tional ratio of 4 5/9. 

A new anchor-plate type starter 
with a longer shaft assures posi- 
tive engagement and longer life. 
It is operated by a push button 
on the instrument panel. 
Hudson Drive-Master, an auto- 
matic transmission developed by 
Hudson’s engineering staff and en- 
tirely distinctive in design and 
operation from other types of au- 
tomatic and semi-automatic drives, 
is available on all cars throughout 
the entire Hudson line. 

Drive-Master is designed to meet 
any driver’s needs, as it permits 
three different methods of driving 
with only the flick of a switch lo- 
cated on the instrument panel: 

Drive-Master—completely automa- 
tic driving without use of clutch 
or gear shift; Vacumotive—manual 
gear shifting without use of 
clutch; or Conventional—manual 
shifting with clutch. 

Continued also is the use of 
three braking systems—four wheel, 
“servo-action,” hydraulic brakes 
plus a mechanical reserve braking 
system, which takes hold automa- 
tically before the pedal reaches the 
floor if ever needed. A finger-tip- 
release parking brake is located 
under the dash at the left of the 
steering wheel. 

* * * 


} UDSON’S _steering-gear_ ratio 
has been increased to 20.4, re- 


| sulting in a greater over-all ratio 


for easier steering, particularly 
when parking. Hudson Center- 
Point steering is retained. A new 
three-tooth worm and roller type 
of mechanism is used, and the 
steering column shaft is ball-bear- 
ing mounted. 

Both lines, the Super series 
and the Commodore series, have 
a wheelbase of 124 inches, with 
an overall length of 207% inches 
and a width of 77 1/6 inches. 


The Super-Sixes are available in 
three or six passenger coupes, 
broughams, sedans and convertible 
brougi.ams. Super Eights and Com- 
dore Sixes are available in six-pas- 
senger coupes or sedans. Commo- 


dore Eights are available in six- 
passenger coups, sedans and con- 
vertible broughams. 


A BIG SELLING POINT: 


he AE ane 
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See your AMALIE Distributor or write Dept. V 


|'AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 


in the Southwest: 
Semneborn Bros., Dallas |, Texas 








The New Improved 


Wayne Tow Bar 


The Only All-Steel Cast Bar 


(1) Improved jaw to fit 98% of cars 
(2) Only ome wrench needed. 

(3) Zerk lubricated universal joint. 
(4) Weight only 20 Ibs. 


Attaches to any part of bumper—center 
or off center. Take your wheel—drive 
under various road conditions and the 
Wayne Tow Bar piloted car will follow 
you, with its steering wheel unlocked, 
unattended, always in perfect alignment 
with the car you drive. 


Special to Dealers for 80 Days 


Only $17.50 


(F.0.B. Factory) 


Wayne Tool Company 
ROCHELLE, ILLINOIS 
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Obituaries 


F. H. Fenn Dies at 49; 


Led Bantam Switchover 


BUTLER, Pa.—Francis H. Fenn, 
49, president and general manager 
of American Bantam Car Co., died 


ment Nov. 29 in 
Mercy hospital, 
Pittsburgh. 


to American Ban- 
tam in 1937 after 


ant to the presi- 
dent of Willys- 


previous automo- 
tive experience 
included exec u- 
tive work with Pontiac, Hupp and 
Nash-Kelvinator. 





F. H, Fenn 


of a heart ail-| u : 
| engine, died here last week after 


Mr. Fenn came | 


Overland. His| 





During his tenure at Butler, Mr. | 


Fenn helped to develop what later 
was to become the Army Jeep. 
After the war American Bantam 
began producing Supercargo freight 
trailers for national distribution, 
switching over from prewar output 
of Bantam autos. 

A native of Jackson, Mich., Mr 
Fenn attended the Naval Academy 
at Annapolis and during World 
War I served as a lieutenant-com- 
mander in the submarine service. 

Private funeral services were 
held here and burial was in Detroit. 


* * * 


Floyd O. Tanner Dies; 


Former GM Executive 


DETROIT.—Floyd O. Tanner, 64, 
former General Motors Corp. vice- 
president, died last week at his 
home here after a six-year illness. 


Mr. Tanner got his first position 


in the auto industry as a machin- 
ist with Hudson Motor Car Co. in 


1911. He later became manager of | 


the Chevrolet Gear & Axle divi- 
sion, director of GM manufactur- 
ing division and in 1937 was named 
a vice-president by the corporation. 


* * * 


Thomas Rose 


PAMPA, Tex.—Thomas Rose, local For: 


dealer and director of the Texas Automo | 


tive Dealers Assn., died Nov. 17 after 
long illness 
* * * 
Harry C. Tufts 
PHOENIX, Ariz. — 


Tufts. 79, who founded Snow-Tufts Aute 


Harry Cartwright | 


-—, 


| 
| 
| 
| 
| 
| 
| 


Co., 314 N. Central Ave., Phoenix, now | 

Coulter Motor Co. (Oldsmobile), died re- 

cently. | 
* * a 


Charles W. Simmons 
SYRACUSE, N. Y.—Charles W. Sim- 
mons, sales manager of the clutch di- 
vision of Lipe-Rollway Corp., died recently 
in Syracuse general hospital. He had been 
associated with Lipe-Rollway since 1935. 


* * + 


Edward Beck 


CHICAGO.—-Edward Beck, 60, who cre- 
ated and produced the 1939 and 1940 Chi- 
cago Automobile Show stage spectacles at 
the International Amphitheater, died Nov. 
19 at Hollywood. Mr. Beck was also en- 
tertainment chairman of the Orphans’ Au- 
tomobile Day Assn., founded in 1908 by 
the Chicago Automobile Trade Assn., which 
has continued as chief sponsor since that 
year. Funeral services were held in Chi- 
cago Nov. 23 


TUB AND SHOWER 


J, a se ee 201 8), 


MOST CONVENIENTLY LOCATED 


HOTEL ocrroir 


CADILLAC SQUARE 


ONE BLOCK EAST OF WOODWARD 
M.V. MacKINNON 
Manager 


elephone 


un 


T. W. Warner, Pioneer 


Parts Builder, Dies 
PASADENA, Calif—Thomas W. 
Warner, pioneer auto parts manu- 
facturer and builder in 1902 of an 
auto with a two-cylinder vertical 


a two-week illness. He was 73. 
Warner Gear Co. of Muncie, 


Ind., which he founded, became a | 


principal subsidiary of Borg-War- 


| ner, and Warner Mfg. Co., Toledo, | 
serving as assist- | 


maker of speedometers and other | 
automotive equipment, merged 
with General Motors in 1920. 
His other interests included tele- 
phone apparatus. A pole changer 
manufactured by his firm was later 
adopted by the Bell system. Mr. 
Warner had been in virtual retire- 


| ment since 1921. 


* + * 


Arthur M. Dobbs 
NIAGARA FALLS, Ont. — Arthur M. 
Dobbs, 74, former general manager of 
Burgess Battery Co. of this city, died re- 
cently in Winnipeg. He was general man- 


|ager of the Canadian operations of the 
| Burgess company for 30 years. 


* * * 


| 
| Frederick M. Small 

YORK, Pa.—Frederick M. Small, 69, re- 

tired manufacturer and banker, 
Nov. 21, following a brief iliness. 
helped organize Martin-Parry Corp. in 
} 1919 and served as its president until 1940. 
* 


* * 
John C. Leher 
AUBURN, N. Y.—John C. Leher. 50, 
local automobile dealer, died Nov. 26 in 
Clifton Springs sanitarium where he had 
been a patient for two weeks. He oper- 
|} ated his own dealership at State and 
Water Sts 
* * * 
Henry Ward 
PORTLAND, Ore.—Henry Ward, auto- 
mobile dealer here for some 30 years, died 
at his home in Coqulle, Ore., last week. 


He came to Portland in 1910 from Lncoln, 
Neb., and started wth Buick shortly there- 
after. 

* * * 


George L. Willman 

WAUKESHA, Wis.—George L. Willman, 
71, one-time advertising and assistant gen- 
eral sales manager of Studebaker Corp., 
died here Nov. 19. After leaving Stude- 
baker about 30 years ago, Mr. Willman 
organized his own advertising agency in 
Chicago 

* * * 


Nathan Goldsmith 
WORCESTER, Mass. -——- Nathan Gold- 
smith, 57, pioneer New England used-car 
dealer and a colorful figure in Worcester 


| automobile circles for more than 35 years, 





59 





CHRYSLER OFFICIALS PAID TRIBUTE to a dealer success story the other day 


when Louis Rose (DeSoto-Plymouth), Detroit, marked the anniversary of the 15th 
year since its start in the bleak days of 1932. Left to right are Paul Herpolisheimer Jr.. 
DeSoto regional manager; R. C. Somerville, Plymouth general sales manager; Jack 
Rose, president of Louis Rose; Harry Moock, Chrysler vice-president; Louis Rose, 
chairman of Louis Rose, and J. B. Wagstaff, CaaS ENS in a of DeSoto sales. 
| ated Nov. 20 in St. Vincent hospital fol- | honorary president of the Worcester Coun- 
lowing a heart attack. He was at various |tY Used Car Dealers Assn. 

times a dealer in Worcester county for | * * * 

Packard, Auburn, Chrysler and Plymouth. | W. L. Warmoth 

In the last 20 years, Goldsmith confined PIGGOTT, Ark.—W. L. Warmoth, 62 
co-owner of the Pggott Ford Motor Co.. 
died at his home here Nov. 21. 





himself to the used-car field, buying and 
selling throughout New England. He was 





ee a 





mn ee ee 





SALES BY SELLING TOP QUALITY 
COWHIDE LUGGAGE. 


fully guaranteed. Leading automobile dealers every- 
where have found this luxurious, long-lasting luggage 
means extra added profit in every car sale. 


The DUNLEIGH . . . Matched Luggage for men. 
This high quality handsome cowhide luggage is light- 
weight yet sturdy. Especially built to retain its stream- 
lined shape ond give years of wear. The double re- 
enforced leather strips are an exclusive feature which 


guarantees longer usage. 


CONTEMPO Luggage is fashioned from the finest 
quolity Leathers. All materials and workmanship are 















Style No. ate Your List Price 20” Zipper Clubkit 24” 2-Suviter with overlapping i 
Dealer's Cost Incl. Fed. Tax with big utility pocket steel frame for extra strength. 21” Overnight bag . . . same exclusive 
877 21” Overnight $32.50 $63.00 a pockets. Dust and moisture-proof. construction features os 2-Suiter. 
1077 24” 2-Suiter 41.50 81.00 y Same style in extra-roomy 24” 
977 24” 3-Suiter 44.50 87.00 3-Suiter. 
699 20” Clubkit 23.50 45.00 
The VASSAR . . . Matched set of Ladies’ Luggage. 
This graceful set available in five beautiful matched 
Choice of pieces. The sturdy wood veneer boxes are covered in 
COWHIDE or finest quality aniline Top-grain Cowhide or Rawhide. 





















HOn 





RAWHIDE 


LADY DIANA. 
Fitted Overnight, beautifully ap- 
pointed with sterling silver-plated 
brush and comb. Nylon 
cosmetic jars and 


Exquisite 


1 

i 

i 

i 

' 

' 

i 

4 | 
mirror, i 
bristle brush, 1 
toothbrush holder. Trim wood case : 
covered in finest aniline Top-grain i 
Cowhide. Padded, stitched top | 
and bottom. Rayon satin lined ; 
Style No 101 i 
Your Dealer's Cost. $49.50 : 
List Price Incl. Fed. Tax $96.00 i 

i 

‘ 

‘ 

! 

! 





9 SIZE: 16K 12AXKT 












Bebe yy 


“Fine Quality Luggage in the Modern Manner 








Wide 212” bindings with two rows of stitching. Each piece 
has spacious, shirred pockets; lined in luscious rayon satin. 
Handsome brass hardware. 


Your 
Style No. Item Dealer's Cost List Price 
Incl. Fed. Tax 
751 18” Overnight $25.00 $47.40 
752 21” Weekend 26.50 51.00 
753 26” Pullman 36.50 69.00 
754 18” Hat & Shoe 38.50 75.00 
755 21” Wardrobe 38.50 75.00 
-----: Send Order Form Today for Quick Delivery -------~; 


CONTEMPO Luggage Co. 

Suite 1101, Flatiron Bldg., New York 10, N. Y. 

Gentlemen: Please ship the following numbers. 
(_] (lam enclosing check) 


["] (Ship Open Account. Bank and credit references attached) 
Your 
Dealer's Cost 


Style 


Quantity 














FIRM NAME 


Address State 


City 





Signoture 


Ee ee ee 








Re er 
Up and at ’Em.. . 
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Ford Reveals Planning 
Behind Drive for Top 


(Continued from Page 1) 


either with their customers or 
with their fellow dealers.” 
Williams revealed that after care- 
ful investigation it was necessary 
to lift the franchises of less than 
half of 1 percent—about 32 dealers. 
* + * 


Te MEET the problem of fair 
distribution, Williams said: 

“We have worked out a formula 
based on 1941 distribution of all 
makes in each of the 3,073 counties 
in the United States, adjusted for 
shifts in consumer buying power 
since 1941, as outlined periodically 
in Sales Management magazine. 

“As it happens, this works out, 
at present rates, to one car for 
every four potential purchasers. 
We, therefore, try to allocate cars 
to dealers in such a way that 
they will be able to supply a car 
to one out of every four custom- 
ers that they would normally 
sell.” 

Williams disclosed that an analy- 
sis of dealer impressions on cus- 
tomer desires for tomorrow’s car 
reveals a surprising degree of uni- 
formity in various parts of the 
country. 

He pointed out that supplement- 





ing dealer ideas are public sam- 
plings, studies at a co-educational 
university of student ideas and 
“demonstration interviews” to peo- 
ple who have just purchased cars 
of competing makes. | 

+ * 


eT Ua to dealer development, 
he emphasized that dealers are 
independent businessmen—“but un- 
like most of your non-automotive 
dealers they sell our products and 
nothing else. . . We, therefore, 
have a special responsibility to 
our dealers, and we try to help 
them in every way possible, from 
the ground up.” 

Ford’s bedrock development pro- 
gram is called the four-letter plan 
—FMSF, for finances, management, 
spirit and facilities, and, by coin- 
cidence, “Ford Must Stand First.” 

In the battle for leadership, by 
the way, Williams asserted that 
Ford is not underestimating 
Chevrolet—it is far from a push- 
over, but at the same time he 
emphasized that he had no doubt 
of Ford’s ability to win. 

Returning to the dealer devel- 
opment program, Williams said: 

“We consider a dealer adequately 


Brand new Chevrolet School Buses 


available for immediate delivery, 


quantity limited; 


phone or write 


G. L. FRUNZI, Jr., at 
Jackson Chevrolet Co. 


460 Biue Hill Ave. 


Boston 21, Mass. 


Telephone GA 7-7900 


> 4 


@ Send For “Chromaster” Catalog @ 


Kay-Davis Company 


886-890 GERARD AVE. NEW YORK 52.N_Y 





financed when he has from $100 
to $150 of working capital for 
every new car he expects to sell. 
We go on the principle that ordi- 
narily two-thirds of a dealer’s in- 
vestment should represent working 
capital.” 

In discussing management, he 
said Ford strongly recommended 
dealer incentive plans. The most 
effective of such plans, he said, 
are those with a plus-potential, 
over and above the employe’s estab- 
lished basic pay. 

* * + 


N ADDITION, Williams recom- 

mended a_ full-time business 
manager for larger dealers. It is 
difficult, he said, for a dealer to 
give proper attention to policies 
and selling problems if he is con- 
tinually distracted by the many 
routine problems of running a 
business. 

“Competitive spirit,” he said, 
“is manifested in action—things 
done, sales made. Competitive 
conversation doesn’t count. We 
look at the score only.” 

Under facilities, he said Ford 
wants its dealers to score on every 
one of the following points: 

“Display of new cars and trucks, 
display of used cars and trucks, 
display and storage of parts and 
accessories, customer service (cars 
and trucks), used car and truck 
reconditioning, delivery of new 
and used cars, parking space for 
customers, offices, rest rooms, etc. 
“We expect a dealer to keep his 
place clean, well-lighted, well- 
decorated and open for business at 


all normal times.” 
2 ” * 


[amen are, he said, eight funda- 
mental steps in establishing an 
efficient organization. Ford, Wil- 
liams, said, helps the dealer to: 

1, Determine his overall objec- 
tives. 

2. Figure out the personnel nec- 
essary to do this. 

8. Outline the functions of each 
individual job, so that there will 
be no confusion or overlapping 
of responsibility and authority. 

4. Select the right man for the 
jobs. The emphasis here is on up- 
grading present employes and de- 
veloping talents wherever possible. 

5. When the men have been se- 
lected, help the dealer train them. 

6. Delegate responsibility and au- 
thority, and to train his employes 
to accept them. 

7. Try to sell him, and to help 
him select and put in operation, 
some form of incentive system. 

8. Establish the necessary daily 
operating controls, so that he can 
tell at any given moment where 
he stands profit and volumewise, 
how he is doing, and if some- 
thing is wrong, what ought to 
be done about it. 

All this adds up to this objective: 

“When we move into first place 
we will have the fastest selling new 
car and the fastest selling used 
car, which means reduced selling 
costs and added profits, both from 
that and from the additional parts 
_ service business that goes with 

“It’s sound economics—it’s just 
good business to lead.” 





Idaho Conclave 
Opens Friday; 
250 Expected 


BOISE, Ida.—(UTPS)—About 250 
Idaho dealers are expected to at- 
tend the annual convention of their 
state association in Boise Dec. 12- 
13. C. A. Gore, of Twin Falls, is 
convention chairman. 

Speakers will include such lead- 
ers of the industry as Harry W. 
Anderson, Detroit, vice-president in 
charge of personnel of General Mo- 
tors; George Romney, Detroit, 
managing director of the Automo- 
bile Manufacturers Assn.; M. R. 
Darlington jr., executive secretary 
of the Inter-Industry Highway 
Safety Committee, and Charles C. 
Freed, Salt Lake City, vice-presi- 
dent of NADA. 

Delegates will be welcomed to 
Boise by Mayor Potter P. Howard. 
E. R. Elliott, of Coeur d’Alene, will 
respond on behalf of the dealers. 


Jefferson Moves 
Jefferson Motor Co. has moved 
into its new home at 1002 Pearl 
St., Beaumont, Tex. The building 
has been under construction for 
several months. 


« 
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A GENERAL CONTRACT has been awarded for the construction of a sales and 
service building for Superior Coaches, Inc., operated by E. Robert Langley. On the 
new 100-foot-wide Parkway highway, Jacksonville, Fla. Involving an investment of 
approximately $35,000, the structure will be a steel-framed tile and stucco with an 
accentuated display tower. Bob Langley took over the Superior franchise for Florida 
and 35 south Georgia counties in September, 1946. The rapid growth of the dealership 
has made expansion imperative. 





Wood Models Move Slowly 
On Used-Car Lots 


(Continued from Page 2) 


to have reached 5 percent convert- 
ible this year, is reported planning 
a much higher percentage of 1948 
output as convertible. 
* * * 
AISER-FRAZER has a convert- 
ible model scheduled for ap- 
pearance this spring. At the pres- 


Singleton Admits 
He’s Insolvent 
After Arrest 


CLEVELAND.—After eluding ar- 
rest for over two weeks, John W. 
Singleton, used-car dealer sales- 
man, was captured Thanksgiving 
eve by police, who said he at- 
tempted to escape out the back 
door of his Lorain county home. 

Arrest was made by Sheriff Carl 
Finegan as Cleveland police inten- 
sified their search for the used-car 
“wizard” whose customers are 
clamoring for more than $200,000 
they gave him to purchase cars. 


Singleton told police he had just 


arrived from Detroit, where he was 
lining up cash to repay holders of 
cognovit notes which he had given 
them for their deposit monies. He 
denied all charges against him. 


His arrest came on a warrant 
issued by Police Prosecutor Joseph 
Stearns on grounds of larceny by 
trick. Stearns asked for bond of 
$100,000 when Singleton appeared 
before Municipal Judge Perry Jack- 
son. 


The Cleveland warrant is but 
one of many actions facing Sin- 
gleton including a federal invol- 
untary bankruptcy charge filed by 
one of 60 still-unpaid note holders; 
a charge of embezzlement filed in 
suburban Newburgh Heights, and 
Security & Exchange Commission 
probings into a note issued to a 
California man. 


Meanwhile, federal bankruptcy 
hearings opened with former Sin- 
gleton associates scheduled to be 
questioned. One associate, Louis M. 
Fabbro, is out on $7,000 bail after 
his arrest on an embezzlement war- 
rant for his part in signing a cog- 
novit note without delivery of the 
promised car. 


Singleton, through attorney, ad- 
mitted Wednesday night he was not 
solvent, and consented to parceling 
assets among an estimated 336 cus- 
tomers who paid $670,000, but did 
not receive cars. 

Insolvency admission came after 
day of testifying before Carl D. 
Friebolin, referee in bankruptcy. 
He pleaded inability to answer 


questions coherently and was taken 
to county jail ward hospital suffer- 
ing from stomach ulcers. 






ent time, the model is undergoing 
design and interior trim experi- 
ments at the Willow Run plant and 
will follow the same general ap- 
pearance of the K-F lines. One of 
its features will be an especially 
roomy interior. 

Willys reports good acceptance 
of its all-steel station wagons. 

Chrysler reports that 4.4 percent 
of its total production during the 
period from January, 1946, to No- 
vember, 1947, has been devoted to 
convertibles. 

Chevrolet’s station wagon produc- 
tion to Nov. 30 this year totaled 
3,947 units, or .6 percent, and con- 
vertible production totaled 18,850, 
or approximately 3 percent, a 
Chevrolet spokesman reported. 


Although not agreeable to giv- 
ing exact production figures, 
Oldsmobile did admit. that its 
convertible production percentage 
during the past year was more 
than twice as great as in pre- 
war years. Station wagon output 
during the same time, however, 
showed only a slight gain over 
earlier totals. 


To used-car dealers across the 
country, however, many of the 
fancy models are just ugly duck- 
lings: Although convertibles have 
held in price, demand has been 
negligible since the beginning of 
cold weather. Even winter resort 
areas report a falling off in de- 
mand. 


Wood models are “stone cold,” 
in the opinion of lot dealers, many 
of whom took losses when the 
market softened overnight. 


* * * 


yarns dealers regard the de- 
mand drop as being somewhat 
seasonal but believe that the con- 
dition is warranted more by loss 
of a money market than by cold 
weather and approaching winter. 


People, the dealers point out, just 
don’t seem to spend as much or 
as easily as they did this summer. 

Most station wagon and wood 
model jobs are selling at list or 
below, dealers say. In many cases, 
brand new factory jobs do not 
bring enough margin to risk 
handling them. 

Convertible prices in the cold 
weather areas have not come down 
appreciably but the demand is very 
slow, according to Jack Geller, 
owner of C & G Auto Sales. 

Sid Savage says convertibles are 
holding even with summer prices 
but demand is shot. 


Jordan’s New Home 
Jordan’s Sales-Service (Chevro- 
let), East Northfield, Mass., has 
opened new quarters on Main St. 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. &. PRODUCTION ONLY) 





Second Highest in History? .. . 
5,000,000 Year Seen 


As Peak Rate Holds 


(Continued from Page 1) 


the year, utilizing the period to|ample enough to fully utilize its 
take plant inventory and change to | postwar capacity. 

face-lifted models equipped with 
automatic transmission. 

The Buick shutdown would cost 
the industry about 6,000 cars in 
this year’s production total, but 
it hardly threatens the 5,000,000 


goal. 

Estimated December production, 
based on present information, will 
include approximately 361,000 cars 
and 91,000 trucks in U. S. plants 
and about 20,500 units in Canada. 

Achievement of December sched- 
ules would result in U. S. and Ca- 
nadian car and truck output dur- 
ing 1947 hitting a grand total of 
5,028,307. 

* + * 


BREAKDOWN of that total 

includes 3,555,162 cars and 1,- 
215,142 trucks for a U. S. account- 
ing of 4,770,304, plus 258,003 cars 
and trucks in Canada. 

The automotive industry is 
hopeful now that 1947 will mark 
the second highest production 
year in its history, being exceed- 
ed only by 1929 when U. S. and 
Canadian plants built 5,621,055 
cars and trucks. 

If December schedules maintain 
current levels, 1947 output will top 
the 1937 total of 5,016,565 built in 
U. S. and Canadian plants. 

In 1941, about 5,108,992 cars and 
trucks were built, but that total 
included 218,000 military units. 

+ * + 
T° FURTHER enhance the pic- 
ture, 1947 production has been 
achieved generally on one-shift 
schedules instead of the three-shift 
operations used in 1929 and 1937. 

Through last week, U. 8. plants 
had already built about 1,614,000 
more cars and trucks in 1947 
than they were able to build in 
the entire year of 1946. 

Truck production on each re- 
maining day this year only adds 
to a total already at an all-time 
high. 

Considering the obstacles which 
have been surmounted, the auto 
industry is more than satisfied with 
this year’s effort. But it still awaits 
the day when materials will be 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Li 
These books should be in the Ubrary 
of every franchised dealer—evatiable 
to and salesmen—the 
contain will valu- 
— 




























general estimates are that a 10 
to 15 percent output increase will 
be possible. Sheet steel is ex- 
pected to be in much better sup- 
ply after the first half of next 


year. 

Also, there will be fewer heavy 
trucks built, as demand has al- 
ready weakened for them in cer- 
tain parts of the country. This 
means that materials can be di- 
verted from that category to pas- 
senger car output. 

But as always, it seems, there 
will be the same danger of new 
strikes in basic industries to inter- 
rupt the production of coal, steel 
and other materials vital to the 
auto industry. 


Inflation Attack 
Without Curbs 


NEW YORK.—QA concrete anti- 
inflation program without the res- 
toration of government controls 
was advanced last week at the an- 


National Assn. of Manufacturers. 


The program, as set forth by Earl 
Bunting, former NAM president, 
called for reductions in government 
spending and personal income 


lic debt, increase in production and 
reduction in prices by manage- 
ment, and rejection of wage raises 


advanced. 

C. E. Wilson, president of Gen- 
eral Motors, condemned controls in 
an address, “Let’s Stay Free,” at 
the closing session of the congress. 

Other representatives of the 
automotive industry at the meet- 
ing included B. E. Hutchinson, 
chairman of the Chrysler Corp. 
finance committee; A. E. Bari 
president of Hudson; John Arie, 
president of King-Seeley; George 
Romney, managing director of the 
Automotive Manufacturers Assn., 
and Frank Rising, general manager 
of the Automotive and Aviation 
Parts Manufacturers, Inc. 

Reports that Romney was being 
“mentioned” as a possible choice 
for NAM executive vice-president 
were disclaimed by the AMA chief 
in Detroit. 

“IT am not a candidate for the 
NAM job, and never have been,” 
Romney said. 

The post has been unfilled since 
the death of Walter B. Weisen- 
berger. 

Another highlight of the congress 
was the increasing support for pro- 
posals to increase the legal work- 
week. Rep. Fred Crawford, Mich- 
igan Republican, went Wilson one 
better by advocating a 50-hour 
working week. Wilson has repeat- 
edly urged increase of the work- 
week from 40 to 45 hours. 


Ward Completing 


National Tour 


PONTIAC. —L. W. Ward, Pon- 
tiac’s general sales manager, left 
here Sunday night for a tour of the 
East and Southeast, completing a 
nationwide swing. 

Meetings will be held in Philadel- 
phia, Baltimore, Washington (deal- 
er and personnel meeting), Rich- 
mond, Norfolk, Roanoke, Charlotte, 
Savannah, Macon, Augusta, At- 
lanta (dealer meeting Dec. 16) and 
Chattanooga. 

Ward will be accompanied by A. 
Cc. Ditz, assistant general sales 
manager in charge of the East. 


Thoms Pontiac Expands 


Thoms Pontiac, Inc., 5225 Delmar 
Bivd., St. Louis, is constructing one 
and two-story additions and alter- 
ing its present sales and service 
building at a cost of $50,000. The 
additional building will increase 
the available space by 10,000 square 
feet. 
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when and 
—_ lees _ competes arives. 
KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
Postpaid. 

DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 


bE 


sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
8 record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SORAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1900 
TO 1946. 852 pages, 1,000 illustrations. 
a edition, $5 postpaid. Paper bound, 

50. 


LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 


FLOYD CLYMER’'S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER OARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 
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Tucker Claims 
It Will Shun 
Black Market 


CHICAGO. — Tucker distributors 
























































—— Same a Total ~—=- ae 1 lin the Midwest pledged themselves 
Dec. 6, Week Nov.29, Nov. Dec.7, Dee.6, |to a new, public interest type of 
1947 1946 1947* 1947* 1946* | 1947* |automobile merchandising last 
GENERAL MOTORS .. 32,327 30,988 27,465 121,284 726,713 1,330,546 | week in which, it was said, neither 
Chrowrelet .....ccccccs 15,479 14,425 18,608 657,468 346,422 639,581 | black market operations nor sharp 
BEE. 6. sWewdeseseseeue 5,874 6,035 4,885 22,696 188,450 252,789|wholesaling practices will be al- 
PE bsiasscceccixe 5,184 4,780 4,066 18,968 117,539 lowed. 
Oldsmobile ........... 4,370 4,809 $3,462 15,5383 99,198 178,855; In the first big distributor or- 
COGMEIO. wcccccccccces 1,420 889 1,444 6,574 09 654,474| ganization meeting in the LaSalle 
CHRYSLER ............ 18,508 11,307 15,252 67,355 501,947 705,249 | hotel, 60 Tucker '48 key merchan- 
EE bet tren eands 8,944 4,301 7,523 $30,614 225,382 $21,824|disers from the Chicago, Minne- 
ee ee 5,172 3,597 4,218 20,112 146,505 208,885 | apolis and Detroit regions set up 
Chrysler ............. 2472 1,648 1,979 9,847 71,859 97,166|delivery plans for the completely 
1 Ree 1,920 1,261 1,582 7,282 658,201 177,924|new Chicago motor car which will 
PEED. wewessecncesences 18,695 13,488 7,410 67,128 425,280 699,324) allocate the first production cars 
BE aches secduaecantw 14,598 10,635 5,729 52,716 347,565 557,688|to community needs rather than 
ee 8,421 2,326 1,256 11,967 65,556 114,570)|to favorite customer lists. 
BABOON scsosiscccccins 681 527 425 2,445 12,159 27,066 Thus, said Tucker spokesmen, it 
KAISER-FRAZER 4,633 885 4,140 17,008 8,772 182,167 | is hoped first to supply vital serv- 
OO. Fes S Tis cecee ee 1,825 331 1,750 8309 3,129 66,547) ices of the country, such as phy- 
EE genet neo 6 0684 6 2,808 554 2,390 8,699 65,620 | sicians, police officials, churchmen, 
STUDEBAKER ........ 3,088 2,421 1876 11,068 70,812 118,961; young veteran businessmen and 
TEAR ccccccccccscccces 2,444 2,426 1,857 9,718 91,442 105,202|community leaders with the “ad- 
ou 0) errr 1,169 2,032 1,078 4,168 86,304 98,772 | vanced new safety car” as a public 
PRED .cceccvtccess 1,334 1,418 1,056 39,6381 service, although the distributors 
| Ce 797 535 515 2,879 4,917 30,757| reported a potential immediate 
Crbeevscyeaes 423 348 233 1,318 4,076 18,008} market for well over a million of 
—_—_— ————- So —_—__ ——_ | the new rear-engine automobiles. 
Total Cars, U. 8. ..... 883,418 65,798 60,882 306,284 1,959,394 3,277,551 | M. W. Dulian, Tucker sales man- 
tStation wagons. *Revised. ager, said that the Tucker factory 
ee ger aor and new merchandis- 
g partners are setting up a sys- 
COMMERCIAL CARS tem of sales control which can be 
(U. a ee ne’ abe made to automatically ae shady 
jan. an. motor car deals and eliminate 
ned = Wack Nave, Nev. eet, Deeg, |duestionable people in the sales 
1947 1946 1947* 1947* 1946" 1947° | Organization. 
CHEVROLET ......... 8,744 6,623 8,641 387,076 245,176 306,030} Dulian announced that none of 
De 892 5,616 22 709 183,896 240,483 | the Tucker dealers, who now num- 
SE, cietintnaise coi 2,843 3,246 2,684 12,268 118,484 158,187| ber more than 1,200, nor the more 
INTERNATIONAL 3406 3,151 2,765 12,546 104,186 141,986|than 80 Tucker distributors have 
EE De cdidn sate cae ue 1,364 1831 1,650 7,160 66,081 79,082|%een authorized to accept retail 
STUDEBAKER ........ 1,608 8§= 1,847 960 5,709 39,224 68,039/°Tders or receive deposits on the 
SD) died dines0exbseades 1616 1,210 1,502 6,787 38,057 61,179)"eW car until final production 
NEA PENT 547 408 330 ©-2,018»««:16,052 20,048 | Schedules are set up. - 
BEE desivaka te vovededs $27 326 $17 1,398 3,854 19,394| Production preparations, he said, 
SEE scgdon cunedus + 420 378 278 1,577 «12,577 :«18,284| are advancing faster in the plant 
DIAMOND T .......... 301 317 221 1,208 7,888 15,147|than engineers anticipated and it 
cieesuanhes 174 140 208 818 5,684  9,564|18 hoped that production models 
Ee gep ee _ om bow 51 227. ~«.... +~ 2,962) Will start rolling from the produc- 
HUDSON .............. it wz 36... ~~ 8,092,918} tion line in March with substan- 
Us . 427 461 $21 1,649 28,992 21,02g|tial volume developing by mid- 
Stinimidasiiihtci teasadeiaiitiiias 
Trucks, U. 8. ... 19 25.056 19 91,125 155 1 Another big merchandising meet- 
ret oe =f = a = = ing, scheduled in Milwaukee Thurs- 
U 106,687 90,854 80,862 397,350 2,822,549 4,486,778 | U8, Was to be addressed by Fred 
Cee nee een Rockelman, executive vice-presi- 
Total Cars, Trucks, dent. 
peesesacweeoes 4,722 4,827 3,687 20,849 145,412 242,225 The Chicago meeting was an- 
Grand Total, Cars and other milestone in Tucker Corp.’s 
Trucks, U. 8. and program, under the direction of 
GCE. cn cccecen cs cece 111,350 95,681 84,549 418,208 2,967,961 4,678,998 | Dulian; A. R. Peterson, Western 


Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 86,817 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 


Buick Completes Expansion; 
Capacity Boosted to 500,000 


FLINT. — Buick last week an- 
nounced completion of its huge 
postwar expansion and moderniza- 
tion program comprising 17 new 
buildings and more than 2,000,000 
square feet of new floor space. 

Harlow H. Curtice, Buick gen- 
eral manager, said the extensive 
Buick building program, which re- 
quired more than two years to 
complete, provides balanced, inte- 
grated facilities for production in 
excess of 500,000 Buicks annually. 


Buick’s peak output before the 
war was achieved during the 1941 
model year when approximately 
378,000 cars were produced. Prewar 
production totaled about 1,800 cars 
daily. 

Largest of the new buildings, 
completed this month, is Buick’s 
new sheet metal plant with 753,- 
000 square feet of floor space for 
stamping, welding and painting 
hoods, fenders and other sheet 
metal parts. The four-story build- 
ing, a half block wide, 90 feet 
high and 1,536 feet long, is fitted 
with what is believed to be the 
first factory installation of esca- 
lators for employe convenience. 

In addition to new buildings, Cur- 
tice said, Buick has’ purchased and 
installed upwards of 2,500 new ma- 
chine tools. 

The reconversion program re- 
quired the demolition and removal 
of original Buick factory buildings, 
some of them Flint landmarks 
erected more than 40 years ago. 
New construction was carried on 
simultaneously with car manufac- 
turing operations. 


Completion of the expansion pro- 
gram gives Buick more than 6,819,- 
604 square feet of floor space on 
its 220 acres of manufacturing area 
in Flint, Curtice said. Synchroniza- 
tion of these new units with other 
Buick buildings required expansion 
of existing power facilities to serv- 
ice the enlarged structures, and 
conversion of an aluminum foun- 
dry purchased from the govern- 
ment for additional Buick machin- 
ing operations. 


The new sheet metal plant, 
construction of which required 
9,300 tons of steel, fabricates 
more than 625 tons of steel daily 
into sheet metal parts. In addi- 
tion, the plant produces all serv- 
ice parts for current and previ- 
ous Buick models. 

This building, with high over- 
head areas to accommodate 50 to 
1,000 ton presses and to facilitate 
movement of large body stamp- 
ings, was engineered so that rough 
materials enter the plant by rail- 
road and truck on the north end, 
then move progressively through 
fabrication areas to the south end 
where finished parts are carried 
by conveyor to adjacent Buick as- 
sembly buildings and by truck and 
freight cars to outlying assembly 
plants. There is no waste motion 
in materials handling. 

Buick’s sheet metal building is 
said to house the most advanced 

specialized equipment for welding, 
bonderizing and painting sheet 
metal parts. Bonderizing and 
painting of all sheet metal are per- 
formed in a continuous process. 


























sales manager; Jack Flannegan, 
Chicago district sales manager; T. 
W. Moore, business management 
expert, and other factory sales 
officials. 

In the last two weeks, employ- 
ment rolls at Tucker have swelled 
from 700 to more than 1,100, com- 
pany spokesmen reported. A total 
of 1,941 machine tools and 11,324 
other pieces of heavy equipment 
have been shifted to make way for 
assembly lines. About 70 percent 
of the machine tools which were 
in the former B-29 engine plant 
when it was leased by the corpora- 
tion from the War Assets Admin- 
istration will be used in automo- 
bile production, according to Tuck- 
er officials. 

This equipment is being aug- 
mented by the purchase of addi- 
tional tools. A complete “paint line” 
recently was purchased by the cor- 
poration and will be set up in the 
next two weeks. 


Okla. Dealers 
Fight Cut in 


Parts Discount 


OKLAHOMA CITY.—The Okla- 
homa Automobile Dealers Assn. 
has called on NADA to fight any 
factory plans for reducing parts 
and accessories discounts. 

A resolution passed by OADA’s 
14th annual convention declared 
that “if anything, these (discounts) 
should be increased.” 

“Very shortly there will be a lot 
of parts that are obsolete because 
soon we will have some definite 
radical changes and many parts 
for the older model cars will stay 
on the shelves,” the resolution ex- 
plained. 

The resolution stated that there 
has occurred “some discussion and 
effort on the part of manufacturers 
to reduce the discounts on parts 
and accessories.” 
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HELP WANTED 


SERVICE MANAGER — Real opportunity 
for young man who has had experience 
in operation of Service Department do- 
ing around $15,000 monthly customer 
labor sales. Pleasant working condi- 
tions. Salary and bonus. Town popula- 
tion over 100,000, Northwestern Penn- 
sylvania Chevrolet dealer. Box 2038, c/o 
Automotive News, Detroit 26. 


WANTED, SERVICE MANAGER—We re- 
quire the services of a first class, thor- 
oughly experienced service manager in 
Charleston, South Carolina, city of over 
100,000. Prefer Nash background. Good 
salary with possibility of monthly bonus. 
Give age and experience. Box 2047, c/o 
Automotive News, Detroit 26. 





PARTS MAN 


For one of the Largest Ford 
Dealers in Southern California. 
Must know how to display and 
merchandise Ford parts and ac- 
cessories. Good Salary and In- 


centive Bonus. Replies strictly 
confidential. Give qualifications 
and experience and photograph, 
first letter. 


Box 2048 
c/o Automotive News, 
Detroit 26 


SALESMEN calling on automotive dealers. 
garages, etc., to sell complete line of 
jacks. Also, liberal commission on jack 
repair work. Largest jack specialists in 
Michigan. ADVANCE SUPPLY CO., 3243 
Joy Road, Detroit 6, Mich. 


WANTED 


Salesman to carry line of new soft plas- 
tic fabrics to Trim Shops and Seat Cover 
Manufacturers. 


WENDELL PLASTIC FABRICS 


CORP. 
New York 10, N.Y. 





62 W. l4th St. 





SERVICE MANAGER — We require the 
services of a first class, thoroughly ex- 
perienced Service Manager in Georgia 
city of over one hundred thousand. Pre- 
fer Lincoln-Mercury or Ford background. 
A most unusual opportunity, permanent, 
good salary rnd share of profits. Answer 
treated confidentially. Give age, experi- 
ence, references. Box 1989, c/o Automo- 
tive News, Detroit 26. 


a 
ASSISTANT PARTS MANAGER—Lincoln- 
Mercury dealer, Reno, Nevada. 
have at least seven years Ford parts 
experience and know inventory control, 
buying, etc. Good salary, excellent fu- 
ture. Give age, family status, 
ence, references. 
tors, Box 2031, Reno, Nevada. 











experi- | 
Write McCaughey Mo- | 


Must | 


SERVICE MANAGER for Kaiser-Frazer | 


distributor in Midwest. Prefer good mer- 


chandiser, able to organize new shop and | 


direct personnel. Prefer GM or Chrysler 
experience. Write promptly, giving work 
history, and salary expected. Good start- 
ing salary assured. Box 2053, c/o Auto- 
motive News, Detroit 26. 





AN desires connection 


EXPERIENCED 
as general manager with distributor or 
dealer in middle west. Twenty-five year 
record automobile business, including all 
wholesale activities, distribution, 
dealer contact, sales promotion. Several 
successful years practical retail experi- 
ence. Presently employed as junior exec- 
utive by major automobile manufacturer. 
Gentile, college educated, non-drinker. 
Salary open. Consider profit-sharing ar- 
rangement or non-capital working part- 
nership. Top references. Box 2041, c/o 

Automotive News, Detroit 26. 

AN EXPERIENCED SALES MANAGER 
desires connection, specialist in used car 
disposal, initiative, loyalty and accumu- 
lated knowledge since 1935. Communicate 
Box 2044, c/o Automotive News, De- 
troit 26. 


PARTS MANAGER desires position with 
General Motors dealer. Six years experi- 
ence with General Motors Parts Division 
and General Motors dealers. Will con- 
sider position anywhere. Box 2055, c/o 
Automotive News, Detroit 26, Mich 








PARTS MANAGER—Twelve years Chrys- 





ler parts management. Seven years sales | 


and executive experience. Interested only 
in opportunity paying $300 and commis- 
sion. References available on request. 
Box 2049, c/o Automotive News, De- 
troit 26. 

ACCOUNTANT-OFFICE MANAGER—Gen- 
eral Motors experience, 15 years public 
accounting, middie age, married, college 
graduate, Masters degree, immediately 
available. Box 2056, c/o Automotive 
News, Detroit 26. 
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WANT AD DEPARTMENT 


CLASSIFIED 


POSITION WANTED 
FORD OR BUICK future desired as assis 
tant to owner. Young, married, college 
education, member 8.A.E., excellent ex- 
perience in management, sales, budget 
control, incentive, methods, and auto- 
motive repairing. ‘Presently employed ar 
Industrial Engineer, however, life’s am 
bitions lie in automotive field. Good op 
portunity 
ary. Location open. All replies acknowl 
edged and held in confidence. Box 2042 

c/o Automotive News, Detroit 26. 





eS 
MOTOR TRUCK SALES MANAGER avail- 
Twenty-five years re- | 
Eighteen | 


able January 1. 
tail and wholesale experience. 
years managing company-owned motor 
truck branches in Illinois, Minnesota, 
Missouri and Rhode Island. Thorough 
experience in the management of all de- 
partments of a factory branch operation. 
Specialist in merchandising light, heavy 
duty and tractor trailer truck units. Will 


considered over starting sal- | 


consider suitable position with a volume | 


producer of trailers, bodies, 
other associated truck equipment. Col- 
lege education, age 53, excellent health, 
married. Twenty-three years with last 
employer. Free to travel. Location op- 
tional. Box 2057, c/o Automtoive News, 
Detroit 26. 
AUCTIONEER — Commission or partner- 
ship, many years experience, best of ref- 
erences, sober, reliable and know auto- 


mobiles. Col. R. 8. Bowen, 126 E. Dixie | 


Ave., Elizabethtown, Ky. 


POSITION AS SALES or general manager 
of automobile dealership in Los Angeles 
or vicinity. Presently employed in the 
East as Zone Manager for one of the 
big three. Moving for personal reasons 
around Dec, 15. Excellent record, thor- 
oughly experienced, energetic, capable, 
producer. Box 2051, c/o Automotive 
News, Detroit 26. 


EXPERIENCED FINANCE MAN, 32 years 
old, now manager of large metropolitan 
branch of national finance company, de- 
sires to make change. Would prefer 
dealer organization in Southern Califor- 
nia, but any offer given full considera- 
tion. Minimum salary, $6,000. Box 2050, 
c/o Automotive News, Detroit 26. 


SERVICE MANAGER, age 36, ten years 
as auto mechanic, 12 years as service 
manager, 4 years of evening college. 


General Motors and other first-class ref- | 


erences. At present with large G. M. 
dealer. Seek position as service manager 
or assistant general manager in Florida 
or California because of wife’s health. 
Box 2058, c/o Automotive News, De- 
troit 26. 


MANUFACTURERS REPRESENTATIVE 


hoists or | 





AUTOMOTIVE REPAIR line manufacturer | 


with A-1 sales staff has interesting prop- 
osition for marketing additional prod- 
ucts to repair shops. National represen- 
tation including jobber coverage. Box 
364, Bloomington, Indiana. 


BUSINESS FOR SALE 


ESTABLISHED USED CAR and rental 
business in Miami, Florida. Located on 
only through street from Miami Beach 
to Hialeah racetrack. Unlimited possibili- 
ties. Long term lease. Terrific outlet for 
northern new car dealer. Modern C.B.8. 
office with toilet, showers, etc. Paved 
lot and garage attached. Neon electric 
clock, large neon sign, flood lights. Key 
plus inventory. Owner retiring. Box 2054, 
c/o Automotive News, Detroit 26. 


FOR SALE—One of the nicest wholesale 
auto parts businesses in the state of 
Virginia. Will sell for inventory. Take 
$20,000 to handle. Box 2046, c/o Auto- 
motive News, Detroit 26. 


BUSINESS OPPORTUNITIES 


wants active dealer. 
Suburban Baltimore dealer for one of 
the three popular make cars wants part- 
ner with outstanding ability as sales 
manager. Experience on Ford, Chevrolet 
or Plymouth preferred, willing to invest 
$25,000 to $35,000 to provide for expan- 
sion in fastest growing area around Bal- 
timore. Give reference and full details 
about self. Replies held in strict confi- 
dence. Box 2059, c/o Automotive News, 
Detroit, Mich. 


DISTRIBUTOR—Sstablished manufacturer 
automotive, farm item, discontinuing job- 








ber distribution, will sustain organiza- 
tion. Box 2016, c/o Automotive News, 
Detroit 26. 





DEALERSHIP WANTED 
WANTED—450 car dealership or better, 
any of the big three, sufficient cash for 
outright purchase, preferably around 
Metropolitan New York, replies confiden- 
tial, qualified at factories. Box 2052, c/o 
Automotive News, Detroit 26. 








J jo, re - 
erator and household equipment alaaar. 
Large stock of parts. Five room living 
quarters adjoining garage. Garage 50x100. 
Best equipped garage in this part of coun- 
try. Excellent repair business and gas 
station business. Located in rich farming 
district. One block to grammar school. 
Two blocks to high school. Reason for 
selling, age and sickness. Twenty-three 
years in this location. Box 2033, c/o 
Automotive News, Detroit 26. 


sss 


and models. Phone, wire or write. Lewis 


DEALERSHIP FOR SALE 

| TRUCK AND AUTOMOBILE dealership. | 
Now handling well-known makes. Near 
St. Louis. Over 50 new vehicles past 
nine months. Nice building, living quar- 
ters overhead. $30,000 complete. Owner 
has other interest. Box 2060, c/o Auto- 

| motive News, Detroit 26. 


. NEW CARS WANTED 


NEW CADILLAC sedan or convertibie 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


11947 CADILLACS WANTED—All makes 


Capitol Motors, 530 Linden St., Allen- 


town, Pa. 
NEW CARS FOR SALE __ 
i947 CHRYSLER conv. New Yorker, new. | 
gun metal gray, black top, upholstery 
trimmed in blue, all extras including air- 
ride tires. Contact Perkins Auto Sales, | 
71 Center St., Brewer, Maine. Can de- 
liver. 








USED CARS WANTED 


WHO HAS ANY new autos which must | 
go for export? Phone, write or wire | 
Clark Smith, Phoenix, Arizona. | 

ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 


paid. Phone or write Smith's Auto Sales. 
Van Wert, Ohio. Phone 3114. 


Something New: 
DEALERS! 


Bring Your Customers In 
Sell ’Em Off Our Floor 


OVER 300 
Cars - Trucks - Pickups 


LARGEST DEALER 
IN NEBRASKA 


ROSEN-NOVAK 


Phone OMAHA Harney 6090 





USED CARS FOR SALE 


WHO HAS ANY new autos which must go 
for export. Phone, write or wire Clark 
Smith, Phoenix, Arizona. 


ATTENTION 
DEALERS 


Big Selection of Late Model, Low 
Mileage Cars for Wholesale 


DEALER HEADQUARTERS 


NATIONAL CAR 
SALES INC. 


9133 GRATIOT DETROIT 
GENEVA 2200 








AUTO AUCTION 


models. 
| om 


915 N. Tlinols 





AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 








WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS 


Also Large Steck of Convertibles 
and 1946 Cars 


IRVIN SACHS 


“Philadelphia’s Largest Used Oar Dealer’’ 
4539 Chestaut St. 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


Prompt attention given all inquiries. 


If you come to nearest airport or train 
station, notify us and our representative 
will meet you. Sale held inside modern 


BURTON LIVESTOCK 








JEEPS! 
Near-new and slightly used 1946 and 1947 
Wholesale to dealers. Big stock 
band. 


Anderson Auto 
PEORIA, ILLINOIS 








KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 
100% Auto Dealers 
INDIANAPOLIS, IND. 

St. Lincoln 5383 








WHOLESALE 


1948 Packard Convertible Sedan, 
low mileaged, fully equip- 


ped. 
1947 Plymouths and Chevrolets. 
1947 6 Nash’s—all models. 
1947 Buick Super, 4 dr. 
Also large selection of used 
cars from 1937 up. 


Write for Complete Listing 
We Ship Anywhere in U. 8S. 


McCreary & Henry 


Beaver Falls, Pa. Phone 2700 





IN CLEVELAND 
Visit With 


SAM GREENFIELD 


Where You Can Always Find Fast 
Moving Merchandise at a Price 
6619 Euclid Avenue Phone HE. 0232 
Cleveland 3, Ohio 


WHEN 








CLEAN, FAST MOVING 
USED CARS 


SHIPPED ALL OVER THE COUNTRY 
Best Wholesale Deal in the U.S.A. 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 1! A.M. 


Running Over 150 Cars Each Sale 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 


DUTCH STEWART, Auctionser 
er Auto Auction 


Phone 40651 Dyer, Ind. 
Res.: Lansing, Ull., 730 


4 ‘USED CARS FOR SALE __ 





DEALERS AUTO AUCTION 
Every Friday—i11 a.m. Rain or Shine 
MANHEIM 


’ 

7 Miles North of Lancaster, Pa., on Rout+ 
No. 72 in the Heart of Lancaster County 
200 Cars a Week to Choose From 
Modern Bidg. — Bus Service 
MANHEIM AUTO SALES & 

| AUCTION, INC. 
Phone Manheim 202-W4 


AUTO AUCTION 


Every Friday — 12 O'Clock 
HORSE HEADS, NEW YORK 
4 Miles North of Elmyra, N. Y., 
On Route 17 
A Car Sold Every Minute 
By Far, the Biggest Auction 
In The East 
Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 
New Car Dealers like our auction 











Strictly a Dealer’s Auction 


Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 
with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 
Johnson, Rickard, and West, 
Auctioneer 











AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


wii aiaiin AUCTION, INC. 
Sist St. . 
“Ohicago is the Place to ~—, -- ¥- _ 








BUSES WANTED 


NEW SCHGOL BUSES WANTED—Inter- 
national, G@.M.C. or Dodge, 48, 54, or 60 
passenger, cash waiting. McLaughlin 
Bus & Equipment Co., 1224 North Main, 
Providence, R. I. 

NEW 46 or 47 CHEVROLET 48-pass. 
school bus within 200 mile radius. State 
price and make. Donohoe Chevrolet Sales, 
Brooklyn, Michigan. 


BUSES FOR SALE 


BRAND NEW 1947 FORD CHASSIS. Bicks 
school bus body. 48-passenger capacity. 
November production. For information, 
John D. Bass, Phone 659 or write Box 
18. Consolidated Auto Corp., Princeton, 
Indiana. 


NEW BUS CHASSIS—GMC ACS528 250” 
WB. Priced to sell. County Sales & 
Service, Selinsgrove, Pa. 


FOR SALE—Three brand new school buses. 
Full Illinois equipment, forty and forty- 
six passengers, 1947 models, two Chev- 
rolets and Dodge. Wholesale prices. Wil! 
trade. Phone 362. Pearl Motor Company, 
Anna, Illinois. 


BUSES-—New Ford 11-passenger limousine 
sedan, ideal for airports, schools, bands. 
30-day delivery. Tranter-Williams Mo- 
tors, Inc., Ford Dealer, 4016 Allston. 
Cincinnati 9, Ohio. 


FOR SALE—Two new 1947 Chevrolet 28- 
Passenger school buses, Superior body 
a, equipped. Landis Auto Co., Olney, 

nois. 

















FOR SALE—Two new Ford school buses, 
with new 48-passenger Hicks bodies. A 
L. Bosin, Randolph, Wis. Ford dealer. 


“TRUCKS WANTED 


TRUCKS WANTED—We need late mode! 
used trucks. All types. Cash waiting. 
We go anywhere. Call Hstebrook 7380 
or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 





NEW DODGE WDX POWER WAGONS 


equipped with Express bodies, 900x16 
tires, front-end winches, deluxe cab 
State price FOB your city. Write, wire 
or call Alexander Motor Co., 200 South 
7th St., Corsicana, Tex. Phone No. 317 





make or model. Elkin & Company, Ma- 


| 
| SCHOOL BUS CHASSIS, 1% to 2 ton. Any 
Miss. 


con, 


TRUCKS FOR SALE 


Sonesta ennennanemiees tee temeemeen meee 

1942 CHEVROLET wreck truck. Cab over 
engine, 2-speed axle. Equipped with 
Hubbard wrecker. Looks like new. Price, 
$1,850. S. & A. Chevrolet Co., Somerset, 
Pa. Phone 94. 


TWO 6x6 Studebakers @ $1,259. Four 4x4 
Chevrolets @ $900. Four 4x4 K-7 IHC 
closed cabs @ $950. Three Baker & 
Raulding full type 2-ton trailers with 
stock room body @ $750. General Truck 
Co., Inc., P.O. Box 1253, Charlotte 1, 
North Carolina. 
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9 TRUCKS FOR SALE 
FOR SALE—1940 GMC COE Tractor and 
4-car W-K trailer. Both units carry cur- 
rent Illinois safety stickers and the out- 
fit is ready to go to work. Price $1,600 
F.O.B. Hillsboro, Ill. Contact Gudder & 
Appleton, Hillsboro, Illinois. 


TRUCK EQUIPMENT FOR SALE 


NEW GENUINE FORD %-ton pickup 
bodies, $75 each. Also new cabs com- 
plete, fit any Ford truck 1940-1947, 


$275 crated F.O.B. Revere. Crescent 
Motor Bales, 429 Broadway, Revere, 
Mass. 





PARTS WANTED 
WANTED—RIGHT FRONT FENDER 1939 
81 Model Roadmaster Buick. Contact 
Solt Sales and Service, Canal Winches- 
ter, Ohio. Call Collect 7-4160. 

JEEP ENGINES WANTED in any quan- 
tity. Write, phone or wire us your F.O.B. 
price if you have either new or re-manu- 
factured Army Jeep engines. Roy Bridges 
& Co., Inc., ‘‘The South’s Oldest Willys 
Distributor,’’ 2801 Sixth Ave., South, 
Birmingham, Alabama. 

WANT TO BUY two new running boards 
for 1941 Ford 1%-ton truck. Moore's 
Garage, Blue Mound, Illinois. 


PARTS FOR SALE 


$15—Motorola radios, 

$45. Crosley, small cars. F.O.B. Western 

Victory Tire Exchange, New 
» New Jersey. 


NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains, 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, 
only. $6 per set. Chicago Surplus Truck 
Sales, 4545 Madison, Chicago, Illinois. 
Mansfield 7772. 


WHOLESALE PONTIAC parts, large stock 
of hard-to-get parts, body and fender 
parts for all models. Fast service, 
eral discount. Walter H. Schultz 
tiac, 16-20 Passaic St., Trenton 8, N. J. 


DISMANTLING 150 cars, '29 through °46. 
Complete fronts for '46 Frazer, '41 Pon- 
tiac, "40 and ‘41 Ford, ‘40 Chevrolet. 
Chevrolet, Plymouth, Ford motors, $75. 
Transmissions, $30. Guaranteed. John 
Gee, Victoria, Virginia. 


OLDSMOBILE 

SHORT BLOCKS 
Fits °37 to °47 Sixes 

"41 to '47 Eights 

DEALERS ATTENTION 

RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








CADILLAC 
ra oe AND ACCESSORIES 
Hard-to-Get Parts 











OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 
Hoods Core 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 


Auto Auction 


for trucks | 1921 Jerome Ave. 


PARTS FOR SALE 


CRANKSHAFTS—All makes Arcplated to 
Standard Size and balanced. Guaranteed 
sizes, thrust clearance and wear-resist- 
ing surface which will never flake or 
loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 


FORD PARTS—Many hard-to-get items. 





Orders filled same day. Write, wire, 
, Sweeney Auto Sales, 2534 Read- 

ing Road, Cincinnati, Ohio. 
$100,000 INVENTORY Ford We 


Lima's Ford Dealer, 
“a PARTS shipped anywhere. 
Tranter-Williams 


phone. otors, 
| = Allston Ave., Cincinnati 9, 
elrose 7275-6-7. 





VACUUM TOWAWAY 
BRAKE KITS 


Hand Valve—Cylinder—Brackets 
and All Fittings 


*“‘We give YOU the brakes’’ 








FORD 
PARTS AND ACCESSORIES 
Big Discounts to the Trade 
Hard-To-Get-Parts 


Ford Dealers 
Tr. 8-9430 








GENUINE FORD PARTS 
AND ACCESSORIES 


One of America’s Largest Stocks 
Phone or Wire Your Requirements 


BIG DISCOUNTS 


Lee Motors, Inc. 
911 Cherry St. Toledo, Ohio 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 


Out-of-town Mail Orders 
Filled the Same Day 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INC. 
3705 Carnegie 
CLEVELAND, OHIO 


EX. 5800 








New Fifth Wheel 


Assemblies 


Manufactured by FRUEHAUF. 
30-inch Universal, Truck Trail- 
er or Dolly Mount, complete 
with Base Coupler Jaws, Lock 
Plunger and Safety Latch. 
Packed in wooden boxes for 
immediate delivery. 


PRICE 


$40.00 


F.0.B. MEMPHIS 


KLYCE MOTORS 
17 So. Cleveland Phone 
MEMPHIS, TENN. 


7-2141 


Every Friday 


At Columbus, Ohio 


PAT PATTERSON 
(Of Course) 
The World’s Finest Auctioncer 


Dealers Only 


May 
Buy or Sell 


Averaging More Than 100 Cars First Three Sales 

WE’RE HERE TO STAY — WATCH US GROW! 
Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


GREATER COLUMBUS AUTO MART 


Gladden Road & Northwest Blvd. 


Columbus, Ohio JO. 2249 


Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 








AUTOMOTIVE NEWS, DECEMBER 8, 1947 
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PARTS FOR SALE 


FORD 


GENUINE PARTS 
BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 





FORDHAM MOTOR SALES, INC. 
Dealers | 


Authorized Ford 
545 E. Fordham Road, N. Y. O. 
Sedgwick 3-3000 


i 

FORD PARTS—We have 'em. Tough items 
our specialty. Attractive discounts, Phone, 
write, wire CATES & BECKER, Inc., 
Pottstown, Pa. Phone 621. 


300 LATE WRECKS at all times. Engines, 
transmissions or sheet metal. Inquiries 
answered promptly. Write or call KEN- 
NY’S AUTO WRECKING, R. R. No. 5, 
Lima, Ohio. 


_____ SHOP EUIPMENT FOR SALE _ 


$2,500.00. FOR SALE—A bargain. Com- 
plete tire recapping equipment. This 
equipment is in fine condition and com- 
plete where you could set up a modern 
tire recapping business for both passen- 
ger car and truck tires up to 900x20. 
Also tractor tire equipment. Large steam 
boiler, tire moulds. Equipment cost close 
to $10,000. Your bargain at $2,500. Phone 
5171 or wire. Weldon Chevrolet Company, 
Enid, Oklahoma. 





FORD HEYER laboratory test set recently 
overhauled Hi-TAC Serial No. 3509, 
$150. Also one Ford distributor Strobo- 
scope, $50. Rigney Koehler Leroux, Inc., 
6335 Fresh Pond Rd., Ridgewood, R. L., 
New York. 


AUTO EQUIPMENT FOR SALE 





TOW PILOT—$17.50 


a 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
. 


RED ARROW BARS—$42.48 
1947 Model with Guide Cables 
Approved by ICC 
* 


1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 
and Controlled Steering 
GUIDE CABLES 
Complete $49.50 
* 


Tow Bar Sales Company 
Factory Distributors 


100 Se. Clinten St. Ohieage 6, Tl 


TIRE CHAINS 
750-16 


Weed Combination With 700-17 
NEW — HEAVY DUTY 
SINGLE PNEUMATIC 
FOUR LINK SPACING 
INDIVIDUALLY BOXED 








Weed List April 15, 1946 
$20.40 Per Set 


PRICE SCHEDULE 

5 to 25 sets, $10.20 set 

26 to 50 sets, $ 9.18 set 
51 to 100 sets, $ 8.25 set 
101 to 200 sets, $ 7.45 set 


25% DEPOSIT — BALANOE 0.0.D. 
IMMEDIATE SHIPMENT 


ROGER WILCO CO., 
INC. 


5230 BROOMALL STREET 
PHILADELPHIA 43, PA. AL. 4-6141 





AOCESSORIES FOR SALE 


INDIVIDUALLY TAILORED auto seat 
covers for 1936 to 1948 cars in woven 
plastic, Target twill silk, Textilene Sun- 
sure fibre, gabardine twill. Prompt de- 
livery. Perfect Fit Auto Seat Cover, Inc., 
1776 Broadway, New York City. 


AUTO HEATERS—Model GM 120, $24.75 
each. Model GM 100, $27 each. 
P-42 defrosters, $2.75 each, f.o.b. 1120 
South Eleventh St., Philadelphia, Pa. 





| EDMUNDS DUAL CARBURETOR mani- 


folds for most all cars. Increase power, 
speed, economy. Dealer discounts. writs | 
for folder, price list. R. G. Sceli & Co., 
Inc., Hartford 3, Connecticut. 


SEAT COVERS!!—Plastic coated. 1941-47 
Chevrolet coaches and sedans, $7.75 set. 
Bay Sales, 374 Bay St., Rochester 5, 
N. Y. 


MISCELLANEOUS 
ENGINE REBUILDING—C rankshaft 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


C-42 and | 


Indoors at Tonawanda Airport Hangar One Mile North of Buffalo City Line 


WORLD’S FINEST 
GIGANTIC AUTOMOBILE 
-AUCTIONS- 

Every Tuesday at 12 Noon 









(FOR DEALERS ONLY) 
If it’s low mileage, clean cars you want, you can ‘‘load up’’ at 
ED HOUGH’S 


AUTO AUCTION SALES 
Shipping Arrangements Made on Request 
St. Nn ee ee ice Pa. 





8900 North Broad 





EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January ist, New Year’s Day) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Maine $112, Woodburn 3060 
Auctioneer: Pat Patterson 





WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 


One of Missouri’s largest automobile and truck 
dealers. 


Write, phone, or wire “Hi Dollar Joe” at the Joplin 
Automobile Auction Co., at the Cross Roads of America. 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 


Saturday, Sunday, Monday, Tuesday, Wednesday 
and Thursday, they go mighty fast. 


If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. Bur- 
trum,” owner and operator and manager. We keep six 
buyers in the east at all times. There is probably one 
in your territory now. You contact us and we will have 
them contact you. 


JOPLIN AUTOMOBILE AUCTION CO. 


1610 East 7th St. Phone 4600 


‘NEW SUBSCRIPTION ORDER: 


Send Automotive News to Address Below 
for One Year $6 C0 or Two Years $10 LJ 
for which check is attached DC or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Joplin, Mo. 











Zone No.... 


geen eatin oo ngncs i+ 20:02 cepatheeancuginnanmenra ail State 
TRADE CONNECTION 
Car Dealer [) Truck Dealer () Manufacturer [) 
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WHEEL ALIGNER $625.00 


a ate 
Service Department 
UU a 





HEADLIGHT TESTER 


_ SERVICE DESK _ 








~ SERVICE MERCHANDISER $238.00 __ WHEEL BALANCER $112.50 


7 IS COMMON KNOWLEDGE among progressive dealers that the installa- 





tion of a smart, modern merchandising layout in the showroom means more sales 
and greater profits. In the same way, you can attract more customers and sell more 


service by brightening up the appearance of your service department. 


This can be done with the Kent-Moore equipment line, of which several selected 
items are shown above. The whole line is designed to fill the known needs of car 


dealers, and is finished in a gleaming red and white color-scheme. 


Kent-Moore is in full-scale production on each item. Prompt delivery can be made 


on all this equipment, so write now to Kent-Moore, 5-110 General Motors Build- 


ing, Detroit, or contact your nearest Kent-Moore representative for free descriptive MONOXIVENT FIXTURES 
literature and further information. Overhead $16.95 Underfloor $42.75 
KENT-MOORE ORGANIZATION unc. 


ENGINEERS AND MANUFACTURERS OF SERVICE TOOLS AND EQUIPMENT 
Executive Offices: GENERAL MOTORS BLDG. e DETROIT 2, MICHIGAN 
Factories and General Offices: JACKSON, MICHIGAN 
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